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How Lumber Merchants and a Great Daily Newspaper 
Co-operate to Promote Home Building 


[By 8S. W. White, of the Advertising Staff, The Dallas Morning News, Dallas, Tex.] 


[Believing that what the enterprising lumber 
merchants in codperation with the Dallas News 
were doing to stimulate home building in the 
north Texas metropolis would be interesting 
and helpful to dealers in other cities, the AMER- 
ICAN LUMBERMAN requested the News to have 
one of its staff prepare a story telling how this 
program was planned and carried thru to success 
and takes pleasure in presenting it herewith.— 
EpiTor | 


First we wish to thank the AMERICAN 
LUMBERMAN for its kind invitation by tele- 
gram to tell its readers the story of what The 
News and the enterprising lumber merchants 
of Dallas are doing to promote and stimulate 
home building. It is a pleasure to us to re- 
spond, not only because of our keen apprecia- 
tion of the invitation, coming, as it does, from 
America’s foremost lumber journal, but for 
the further reason that we are genuinely in- 
terested in community betterment, whether 
that community be our own or the other 
fellow’s. 

We believe the newspapers and the lumber- 
men of the United States have an unparalleled 
opportunity at this time to do something 
really constructive and worth while for the 
country by joining hands and hammering 
home persistently and effectively this all- 
important idea—‘‘Build more and_ better 
homes and build them now!’’ I do not know 
of anything else that would help anite so much 
in bringing about the return of prosperuus 
conditions, for an energetic building cam- 





customer. 





How a Progressive Dealer Increases the Use of Lumber 


Houses in the South and Southwest often are built with no subfloors and no 
sheathing, the floors being laid directly on the joists and siding nailed directly to the 
studs. One progressive line yard dealer recently has been coaching his local 
managers to educate their customers on the advantages of better construction, mak- 
ing their houses stronger and more durable and more economical in fuel consump- 
tion. As an example of how this campaign is increasing the use of lumber, he cites 
an instance of where one manager increased the lumber bill for a house in his town 
3,800 feet over the original estimate and the customer was pleased because he got a 
much better house at comparatively small additional cost. Result: Increased demand 
for common lumber; more business for the dealer; a better home; a satisfied 








paign helps every line of business in the com- 
munity. 

The keynote of the successful Dallas cam- 
paign has been ‘‘codperative competition.’’ 
It was a lumberman who coined the phrase 
‘‘eoéperative competition,’’?’ which, he con- 
tends, is essential to real success in the lum- 
ber business. According to his view, if there 
isn’t any business for anybody to get nobody 
will get any business, but if there is a lot of 
business created for somebody to get, every- 
body is going to get some of it, and if any 
individual dealer fails to get his share of it, 
he will have nobody to blame but himself. 
The point, then, is for the lumbermen to get 
together and do some sensible, earnest, en- 
ergetie teamwork for the purpose of stimulat- 





and not much business was in prospect. 


record of results to date: 


community ? 





See If You Can Beat This Record 


Kingsville, Tex., is a fine little city of 5,000. Early this spring building was slow 
The Kingsville Lumber Co. did not see any 
profit to itself or to the community with this situation prevailing and so set about 
getting building started. Details for a codperative advertising campaign (other con- 
cerns interested in building were induced to join) were laid and a full page ad was 
run in each issue of the weekly paper. The campaign was based upon boosting small 
home construction and to that fact belongs much of its success. Take a look at the 


Eighteen homes; an American Legion building; a quarter block commercial garage; 
a 3-story annex to a school; well over a score of sizable additions. 

This excellent record resulted from twelve advertisements and active follow-up 
work. D. B. Dillehunt prepared the advertising. He said: “‘We expect to continue 
our campaign until the middle of June; whereas we started out to make a whirlwind 
of it until April 1—the durn thing developed into a cyclone.” 

How about starting such a “‘cyclone” elsewhere? Would it help you and your 








ing and creating business by fostering and 
cultivating and encouraging the home build- 
ing idea, and then leaving the dealers in full 
competition for the business thus created. 


Coéperative Advertising Drive 


With these things in mind a few of the 
‘‘live wires’’ among the Dallas lumber deal- 
ers began some time ago to ‘‘talk up’’ the 
proposition of a codperative advertising drive 
for the purpose of undertaking to ‘‘seare up’’ 
a little more business. The matter finally 
took definite shape when twenty dealers each 
agreed to contribute an equal amount to a 
common fund to defray the expense incident 
to the undertaking. The aid of the Southern 
Pine Association was enlisted and the asso- 
ciation’s wonderful exhibit, in charge of Mr. 
Sigur and Mr. DeMarcay, was brought to 
Dallas for a week. A liberal portion of the 
amount raised was spent with The News for 
full page advertisements featuring the desir- 
ability of home ownership and directing at- 
tention to the forthcoming exhibit. The last 
of these pages appeared Sunday, April 16, 
one day prior to the opening of the show. 

The dealers deserve full credit for initiating 
this undertaking, but The News was not slow in 
grasping and appreciating the significance and 
possibilities of the movement and entered into 
the spirit of the thing with its whole heart,— 
and some newspapers do have a heart, by the 


Way,—even great newspapers like The News, 
which boasts of a net paid Sunday circulation of 
100,000 copies. Reporters were sent to interview 


members of the committee on arrangements and 
interesting stories featuring home ownership 
and the home building exhibit were carried from 
day to day. On the day before the opening of 
the show we carried a 12-page section devoted 


(Concluded on Page 43.) 
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T. H. GARRETT LUMBER CO. 


MANUFACTURERS AND WHOLESALERS 


We 


a.; Haynesville Lumber Co., Inc., 
stone Mills Co., Waukegan, Texas. 


are sales agents for the following Yellow Pine Mills: 
ville Lumber Co., Forest Miss.; Grant Timber & Mfg. Co., 
L Haynesville, La., 


Bien- 
Selma, 
and Key- 


One of three large 
Sawmills of Grant 
Timber & Manu- 
facturing Com- 

which 
sales 


1218-22 Chemical Bldg. 
ST. LOUIS, MO. 


pany, for 
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agents. 
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Hardwood Flooring 


Equipped with the Finest Machinery and Scientific 
Kiln Drying Facilities, Manufacturing 114 Varieties 


MAPLE, BEECH, BIRCH AND OAK 


Shipped in Mixed Cars with 
Northern and Southern Hardwood Lumber 


Nichols & Cox Lumber Co. 


GRAND RAPIDS, MICH. 


Members Maple Flooring Manufacturers’ Association. 
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Flooring 


MICHIGAN 
HARDWOOD 
LUMBER 


Write for Prices 


W.D.Young@Co. 
Bay City, Mich. 


Weare members of the Maple Flooring Manufacturer’s Association 








C 


eee 


ea ay eae ale ofall) 








5 
a) 
a 
a 
a 
a 
a) 








ESTABUSHED 1873, 


COPYRIGHT 1922 BY AMFPRICAN LUMBERMAN 





JMOBTHWESTERN [UABERYAN oe Ar, 
9 


<o apadd 
Guan biseae 










THE TIMBERMAN 
ESTABUSHED 1886. 





WHOLE NUMBER 2454 


CHICAGO, MAY 27, 1922 


YEARLY SUBSCRIPTION #4 








‘fhe Exponent of the American Lumber Industry 


American{iimberman 


Published Weekly by 
THE AMERICAN LUMBERMAN 











Editorial (33-36) Miscellaneous— 

Cc. W. DEFEBAUGH, E. C. HOLE, : , P 

President. Secretary and Manager. Query and Comment (37) Making Paint Profits for the Retail Lum- 
Review of Current Lumber Trade Condi- berman (45) 
OFFICES: EIGHTH FLOOR, MANHATTAN BUILDING tions (38) Winning Success Thru Quality and Service 
431 South Dearborn St. (46-48 
CHICAGO, ILLINOIS, U.S. A. Departmente— Commission Makes Rate Cuts Which Aver- 
Cable Address, **Lumberman, Chicago.” 7 age Ten Percent (56-57) 
’ Business Changes, Incorporations Ete. (62- Wholesale Sash & Door Association ¢61) 

TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: 63) Conditions Foreshadow a Runaway Mar- 


IN THE UNITED STATES AND MEXICO, $4; CANADA, 
$6; IN THB UNITED KINGDOM AND ALL 
OTHER COUNTRIBS IN THB UNI- (66-67) 

VERSAL POSTAL UNION, $8. Late News (36) 
Subscriptions for less than a year are taken at 
the yearly rate if paid in advance. Remittance 
upon yearly subscriptions is expected within the 
first sixty days; after that time they are subject 
to sight draft with exchange upon due notice. 
Orders to discontinue should be accompanied by 
payment to date. In geste change in address, 
please give old as well as new address. Single 
copies, 25 cents. 


Obituary (63, 78) 





Sash, Doors and Millwork (67 WEG cccceses 72 Milwaukee, Wis... 69 
ENTERED AS SECOND CLASS MATTER JANUARY 27, ‘ ad Antigo, Wis...... 70 = Minneapolis, Minn. 88 
Baltimore, Md.... 87 Mobile, Ala...... 75 


1899, AT THE POSTOFFICE AT CHICAGO, ILLI- 


NOIS, UNDER ACT OF MARCH 8, 1879 Associations— 





Copy for new advertisements should be in this 
office not later than Monday, changes in current 





. ; 7 Notes From the Building Field (42) Boston, Mass..... 74 MD Aprcrrrrce 88 
ee ee ee ee oe Sew ee Lumber Statisties (50) & Buffalo, N. Y..... 70 Norfolk, Va...... 74 
r ‘ Lumber Producers, Distributers and Con- Centralia, Wash.. 71 Pensnecia, Vin... 78 

MEMBER AUDIT BUREAU OF CIRCULATIONS - oe hai ; Cleveland, Ohio.. 69 Philadelphia, Pa.. 75 


- @ 


(57) 


(58) 





(44-45) 
READ WHEREVER LUMBER IS CUT OR : 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 





Foreign Fields for Industrial Endeavor 


Local and Personal (76-77) 
Manufacturer and Dealer (64) 
Markets, The (79-87) 


Poet, The Lumberman (65) 
Realm of the Retailer (40-42) 


Coming Conventions (58-59) 


sumers Make Progress Toward Stand- 
ardization, Grade Marking and Quan- 
tity Guaranties (51-55) 

Arkansas Association of Lumber Dealers 


What the Associations Have in Prospect 
Hoo-Hoo Plan Future Activities (59) 


Clubs and Exchanges (60) 
Over 10,000 Visitors at Retailers’ Opening 


Table of Contents 


Index to Advertisements 96-97 


ket (68) 
A dvertisements— 


Classified Index to Advertisers (96-97) 
Index to Machinery Advertisements (97) 
Index to Miscellaneous Advertisements (97) 


District Lumber Newa— 


Aberdeen-Hoquiam, Meridian, Miss... 74 


Bay City, Mich... 70 New Orleans, La.. 75 
Beaumont, Tex... 73 New York, N. Y.. 87 
Bellingham, Wash. 71 North Tonawanda, 

N 


Columbus, Ohio... 69 Pittsburgh, Pa... 74 
Duluth, Minn.... 88 Portland, Ore.... 72 
Evansville, Ind... 69 San Francisco, 

Everett, Wash.... 71 > ee 70 
Hattiesburg, Miss. 75 Seattle, Wash.... 72 
Indianapolis, Ind. 70 Spokane, Wash... 73 
Jackson, Miss.... 73 Tacoma, Wash... 71 
Kansas City, Mo. 75 Toronto, Ont..... 88 
Lake Charles, La. 74 Tuscaloosa, Ala.. 88 


Los Angeles, Calif. 71 Victoria, B. C.... 88 
Louisville, Ky.... 69 Warren, Ark..... 74 
Merrill, Wis...... 70 Winnipeg, Man... 88 


Memphis, Tenn... 69 








A Stable Price Will Encourage Building 


ERHAPS THE QUESTION that now is giving more concern 
than any other to producer and distributer of lumber alike, 
is that of how far prices may be expected to advance and at 

what point this advance would cause a curtailment of building 
operations. No sensible person wants to see building curtailed. 
The country generally did not begin to recover from the depres- 
sion until the building industry began to get into its swing. Prior 
to that time the lumber industry suffered a long period of slack 
demand and low prices and the building boom was well under way 
before lumber began to feel its impulse as reflected in advancing 
prices, 

The demand now has gained such momentum that there is grave 
fear among the well informed that a runaway market may be de- 
veloped. This is a situation that should not be permitted to occur 
if humanly possible to prevent it. 

Lumber producers who have discussed this question with the 
AMERICAN LUMBERMAN have suggested that at an average price of 
$30 a thousand feet for southern pine the mills could operate at a 
reasonable profit and building would not be retarded. This average 
is very closely approximated in prices now obtaining. 


Based on the experience of a group of mills during the last 
eighty-one months on the question of sales by grades and sizes, 
the present lists of some of the leading producers average $29.50. 
This being true, is it not the part of wisdom to begin applying 
the brakes and to make a sincere effort to hold the market at a 
figure not much above $30? 

While business has been brisk in the cities and large towns and 
in certain communities where local industrial conditions were 
favorable, the agricultural communities have not shown so much life 
and are just now beginning to come out of their lethargy. 

The demand from those sections will steadily increase if discre- 
tion is used, and while it is recognized that concerted action to- 
ward price stabilization would be viewed by Federal agencies with 
distrust or suspicion, there is no reason why individual producers 
can not adopt a policy that will put their own products on a stable 
basis. If enough individuals do this, a runaway market will be pre- 
vented and business will continue on a satisfactory basis. ; 

The AMERCIAN LUMBERMAN earnestly urges the industry to give 
serious thought to this question and to do nothing that will retard 
the building program that is well under way, 





34 


AMERICAN LUMBERMAN 





May 27, 1922 





Vigilance Committees Needed 


EST ANYONE HASTILY conclude that the AMERICAN LUM- 
lF BERMAN is advocating the decoration of lamp posts with the 
bodies of undesirable citizens of any type, let it be said at 
once that nothing of the sort is intended. Doubtless there are 
numerous communities that would be vastly improved by making 
such use of a few of its worst denizens, but an entirely different 
kind of vigilance committee from that which officiates at functions 
of the sort hinted at is here suggested. 


Some one has said that “Eternal vigilance is the price of liberty.” 
lt also is the price of the square deal, of accuracy, and of many 
other desirable things. “Without putting too fine a p’int on’t”—if 
the lumber industry wants accuracy and the square deal in the 
discussion of matters relating to it, in the newspapers especially, 
it must pay the price in vigilance. 


"he average editor of a newspaper has no special animosity to- 
ward the lumber industry, or any other. He wants to be fair, as 
2 matter of sound business policy if for no higher reason—but 
when one of his star reporters brings in a snappy story about how 
home building is being held back by the rapacity of lumbermen, 
what is he to do? He has no time, even if he has the inclination, to 
make any prolonged investigation. He is primarily a purveyor of 
news, and must get his wares on the street ahead of his competi- 
tors, or at least must not lag behind. In this effort, in the case of 

hig city daily, every second counts. Therefore he is forced 
to assume that the man who wrote the story has made all needful 
investigation. In justice let it be said that a good reporter—to 
keep his job long he must be good—does not manufacture his facts 
out of whole cloth, nor spin news stories out of his imagination, 
tho the inaccuracy of many news items might give rise to the sus- 
picion that such was the mode of procedure. On the contrary, 
his news stories are founded on facts, and he often works hard 
and long to secure them. The trouble is, that the facts gathered 
frequently are so distorted, or so incomplete, as to work grave in- 
justice to the person or the business interest forming the subject. 

Here is a case in point. The Detroit Free Press had on its front 
page on May 23, under the display head “Building Costs Jump 
Sharply’ a news story concerning the local building situation. 
Under the subhead “Lumber Takes Sharp Rise” appears this state- 
ment 


‘from other sources it was learned that lumber has climbed from 
SLI5 to $135 a thousand within a week, and that cement and brick 
have advanced substantially.” 


(he contention was that the advance threatened to cause a 
slackening in building activity, by restricting loans from life in- 
surance company funds, which are being largely invested in build- 
ing projects in Detroit, as in many other cities. It will be noted 
that while the item specifically names cement and brick as advan- 
cing’ substantially, the subhead, which: is all that thousands of 
readers notice, mentions only lumber. The head writer needs a 
short line and it is much easier to write “lumber” than “building 
materials!” That, however, is a minor consideration, altho the too 
common tendency of newspaper writers to “hang it all’ on lumber 
is hy no means a light matter. 


What really counts, in this instance, is the statement that “lum- 
ber has climbed from $115 to $135 a thousand within a week.’”’ Pos- 
sibly it has—certain special and scarce items of lumber. The 
harm lies in conveying the impression that these prices, and the 
advance claimed of $20 a thousand, are representative of the mar- 
ket for building lumber. It would be just as true, and would repre- 
sent the actual price situation far more accurately, if the item 
had said that “lumber has advanced from $25 to $30 a thousand,” 
or “from $35 to $40 a thousand,” because the kinds of lumber which 
those figures might approximately represent are those that enter 
most largely in construction. It is not fair to take prices that 
may be prevailing in any locality for choice oak flooring, or other 
special items, as representative of the general run of building lum- 
ber. Price fluctuations of course must be expected, in lumber as 
in all other commodities in which men trade. If certain items be- 
come scarce in any market the law of supply and demand forces 
prices upward, just as a glut of stock and a stagnant demand forces 
them downward. However, nothing is further from the desire or 
intention of the majority of lumbermen than that prices shall 
advance abnormally, or that anything like a skyrocket market 
shall prevail. They have seen quite enough of that sort of thing, 
and know full well that in the long run it spells depression and 
disaster. 

To discuss at length this oft threshed out subject would be 
futile if no remedy were suggested or constructive suggestion made. 
‘lence we repeat that vigilance committees are needed. They 
should consist of the lumber dealers of every community where 





there has been, or is likely to be, any misrepresentation of the lum- 
ber industry by newspapers. The task of these vigilantes should 
be to keep the newspaper men of their communities correctly in- 
formed about lumber matters, and to remember David Harum’s in- 
junction to “do it fust,” before the mischief is done. In case, 
however, a misleading article has appeared, they should supply 
the editor with the facts and ask for a correction. Many lumber- 
men are constantly doing this very thing, on their own initiative, 
and are thereby rendering a great service to the industry. There 
should be more of this sort of work. 

At the risk of becoming tiresome the AMERICAN LUMBERMAN again 
tunes its harp to its oft repeated song: “Get acquainted with 
your local newspaper men; keep in friendly touch with them; fur- 
nish them with the facts regarding lumber; treat them right, and 
they will treat you right.” 





A Practical Plan to Help Finance Building 


N THE FRONT COVER PAGE of the AMERICAN LUMBERMAN 
O last week appeared an account of the plan followed by Morin 

Bros., Fulton, N. Y., in extending financial aid to certain 
selected customers who want to build immediately. The plan is 
sound and that it is workable is attested by the heavy volume of 
business which Morin Bros. have obtained this winter. Lumber- 
men say that the company is particularly fortunate in its banking 
connection and this is undoubtedly true. However, there are many 
other lumbermen who if they so desire, can form equally good bank- 
ing connections. 

‘Among other things, the pian provides that the material should 
be purchased at the retail price from Morin Bros. In other words, 
the selling plan is based upon the fact that people who want homes 
are interested primarily in what the homes cost. Each home is 
sold as a complete unit and there is no haggling over the prices of 
the items which go into it. 

In a proposition of this kind care must be taken in selecting 
the people and in seeing that they are able to carry the financial 
burden. There is a careful winnowing out of the people who may 
not be able to do so. On the other hand, Morin Bros. to insure 
safety for themselves must exercise the greatest diligence and care 
in seeing that the homes are well built, that no money is wasted 
and that, in other words, the customer gets a dollar in value for 
every dollar expended. All in all, the plan is an extremely careful 
one. Modified to suit the localities it can be applied in most sec- 
tions of the United States. It will not, because of its very safety, 
provide homes for all who wish them, but to those dealers who will 
follow the plan it will’bring the choice prospects of a community 
who are sound risks. 





Lumber Rate Cut—Every Little Helps 


OWEVER SMALL IT MAY BE, every reduction in freight 
rates is welcomed by the industry as a relief from an 
intolerable burden. Announcement, therefore, of a cut in 

rates made this week by the Interstate Commerce Commission 
has been accepted by the industry as one more cause for encourage- 
ment. 


So far as lumbermen are concerned, opinions differ regarding the 
actual significance of the cut in dollars and cents, the reason being 
that the reduction is made applicable to the rates in effect prior to 
the percentage increases of Ex parte 74, Aug. 26, 1920; and they 
take into account reductions already made from that base. 

Production of softwoods already is at a high level, demand has 
been strong for many weeks and prices have risen to a point that is 
disturbing to those who dread the effects of a runaway market. 
The small reduction just announced can not be expected, therefore, 
to have any serious influence upon the movement of softwoods. 


In the hardwoods conditions are somewhat different. The reduc- 
tion includes cuts in rates on logs as well as on lumber, and tho 
producers are disappointed in the reduction in log rates, they are 
free to say that production of lumber is likely to be stimulated. 
Higher grades of hardwoods have been moving quite satisfactorily, 
and to the extent that any benefit results from the present reduc- 
tion it may be expected to affect the lower grades. 


Emphasis may be placed upon the fact that conditions in the 
lumber industry are steadily improving. Substantial and_per- 
manent prosperity is to be expected from sane buying, with specula- 
tion left out. Freight rates and rate changes are negligible as 
factors now, and lumber buyers will best serve their own interests 
and those of the industry as a whole by maintaining ample stocks 
at the same time that they keep lumber moving steadily into con- 
suming channels. 
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States’ Aid in Perpetuating Nation’s Timber Supply 


ROM ITS BEGINNINGS as the greatest of all political ex- 
k periments, the United States has attracted political inventors 
and inventions from all the countries of the world; and the 
individual States and smaller self-governing subdivisions have been 
used as the world’s political proving grounds. There is no political 
proposal so radical or fantastic as to be denied an opportunity at 
least to be heard in one or another of the forty-eight sovereign 
States. The reception and treatment accorded such a proposal 
vary of course with the racial character and physical environment 
of the citizens to whom it is offered. Therefore, as all races are 
represented in American citizenship, a great variety of political 
sentiments is reflected in the legislative enactments of both State 
and Federal governments. 

It is of the essence of an experiment that it shall be tried on a 
small scale. In that way the desired end is achieved at small cost 
and slight risk. There can be no great danger in testing the most 
radical proposal on the smallest possible scale; whereas, to test it 
on a national scale might prove ruinous. A practical experiment 
in one county may be an example for another, and a similar experi- 
ment in a single State may serve as either a warning or an example 
for the other forty-seven, whose citizens may be content to await 
results of the experiment before trying it on their own account. 

All this is axiomatic; but, notwithstanding, there are considerable 
groups of intelligent citizens in the United States who persist in 
urging the trial of doubtful political experiments on a national 
scale. Long distance political control is an anomaly in a democracy 
and is of doubtful expediency under any form of government even 
when the end is desirable and the method sound. It is quite clear 
that only matters of the most general character can safely be 
subject of legislation for an area so vast and so varied as that of 
the United States. 


Forestry is an example in point, and it is becoming increasingly 


- plain to those who have brought open minds to the study of the 


problems of reforestation that the Federal government must func- 
tion only in codperation with the States, and the latter in the same 
way with the private owners. 

It is not too much to say that forestry is a matter of national 
concern; and that any movement of national scope in behalf of 
reforestation must be backed by intelligent public opinion if it is 
to be sound and successful. Nor is it an overstatement to say that 
the problems involved in perpetuating the timber supply of the 
United States are but just beginning to be understood. The mere 
proposal of a Federal law, or even its enactment, affords no real 
evidence of wide public interest in forestry. When, however, all 
or most of the States legislate on the subject there is reason to 
believe that interest is growing; and when smaller self-governing 
groups—counties, townships, cities and even villages—take the 
problem in hand the evidence is quite conclusive that the people 
are interested. 

So long as public interest in forestry was chiefly the product of 
political propaganda little of a constructive nature was to be ex- 
pected. In its beginnings in the United States popular interest in 
forestry varied in intensity with the distance from the remaining 
timber supply, and the people of the socalled agricultural States 
were more ready to restrict cutting on distant private timber lands 
than they were to reforest their own nearby waste lands. Only 
recently have the people realized that practically every State has 
within its own borders opportunity to make a substantial con- 
tribution to the solution of the problem of perpetuating the nation’s 
timber supply. 

_ It was with a view to showing the extent of the popular interest 
in reforestation that the AMERICAN LUMBERMAN published last week 
a summary of State forestry legislation. A study of the steps 
taken by each of the States shows that each successive enactment 
embodies in a common sense way the results of practical experience 
either within the State itself or in a neighboring commonwealth. 

Many of the present citizens of the great agricultural States are 
unaware that their farms a generation or less ago were covered with 
forests, which were cut in response to a demand either for more 
farm land or for lumber to develop that already available; and 
from their viewpoint Jand that is unfit for farming is without 
value. Real interest in forestry begins with recognition of the 
value of such lands for growing trees. Every State in the Union 
has thousands of acres of waste lands, which if they had been for 
the last thirty or forty years protected from fire would now be 
covered with valuable timber. 

Fire always has been the forest’s worst enemy, and protection 
from fire 1s everywhere recognized as the first step in reforestation. 
Practically every State has enacted laws designed to protect the 
forests from fire, but popular respect for such laws as evidenced 
by their observance and enforcement is the first sign of real in- 


terest in reforestation. Fire laws are in most cases directed against 
railroads, campers and other offenders generally. Some States re- 
quire lumbermen to dispose of slash; compel railroads to install 
spark arresters on locomotives that pass thru timbered areas and 
in some cases require patrol of rights of way, removal of inflam- 
mable material, and fix liability directly for damages caused by 
fires started by locomotives. Portable sawmills also are regulated, 
notice of intention and even permits to remove being required. In 
States that have no other forestry laws stiff penalties are fixed for 
the negligent setting of fires. 

Not only legislation of the kind mentioned but organization to 
prevent and to extinguish fires is indispensable to a State forestry 
program; and a State’s grasp of the problem is most accurately 
gauged by the progress it has made in providing fire fighting or- 
ganizations and equipment. These in the most complete form in- 
clude lookout towers and many local fire wardens with police 
authority. Fire engines in the older States and airplanes in the 
western regions that have large areas of standing timber also are 
utilized. 

Many States have forest preserves over which they exercise su- 
preme control thru some form of forestry organization. Usually 
the forestry program begins with the creation of a commission 
authorized to investigate conditions or make a State survey. Event- 
ually it is given the authority and the money to acquire areas suit- 
able for reforestation; to classify for tax levy private lands suitable 
for growing trees; and to encourage tree planting. Several States 
have authorized the Federal government to acquire within their 
borders lands suitable for reforestation. Provision often is made 
for State aid to school districts and other self-governing units on 
account of lands withdrawn from taxation. 

While the greatest importance should be it is not always attached 
to the character and fitness of the personnel of such commissions. 
Happily, politics generally has been kept out of them, and at the 
same time that the commissions are nonpartisan they include as 
members practical business men; not infrequently one or more 
members being lumbermen. Commonly, a commission’s survey of 
a State’s forestry possibilities proves to be a revelation not only 
to the commission but to the general public; and when the facts 
disclosed by it have been made known to a large part of the State’s 
citizens their support of a constructive and sound forestry program 
is assured. Their attitude toward reforestation changes instantly 
from one of indifference to one of interest when their duty is liter- 
ally brought home to them. 

In general the survey shows also that neglected cut-over areas 
are burned over at frequent intervals. As there can of course be 
no effective fire protection for such areas until they are set aside 
as forest preserves, their acquisition by the State is an early step 
in its forestry program. Then follow in succession and as a logical 
development the appointment of foresters and fire wardens, the 
building of lookouts, the tightening of legal control and the build- 
ing up of a forestry organization generally. 

With the knowledge acquired by practical experience legislatures 
are apt to: embody in laws affecting private ownership of timbered 
or denuded lands only such restrictions as the owners themselves 
know to be reasonable, just and necessary in the- public interest. 
The demagog’s purpose is best served by assuming and proclaiming 
that the lumberman is a public enemy; no practical forester holds 
that view long after he has become familiar with the facts. When 
practical lumbermen and practical foresters work together, as they 
now are working on several State forestry programs, progress is 
not only rapid but permanent. 

As replanting of certain species of trees in some regions is nec- 
essary the State forest nursery is a logical development. Several 
States have tree nurseries and experimental plots from which they 
supply trees not only for the State forests but for the public. They 
thus serve as a source of supply of trees for replanting at the same 
time that they are the centers whence the idea of tree growing 
radiates to all sections of the State. 

No citizen who is solicitous of his country’s well-being could ask 
for more convincing evidence of the people’s ability to solve their 
own problems than he may discover in tracing the progress in 
State forestry and forestry legislation, particularly in some of 
the States. While the progress is slow and at times no doubt 
discouraging to enthusiasts, it is substantial, permanent and secure, 
because it has been slow and because it has the backing of intelli- 
gent and informed public sentiment. When the program has as- 
sumed this character each legislature has an opportunity to make 
its contribution to forestry by amendment and improvement of the 
State’s legal machinery, for the people are in hearty sympathy with 
the program. 

Coincident with the development of the State forestry program 
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at its best is the encouragement of private forestry by the State. 
This is accomplished in part by the laws already mentioned in 
behalf of State forestry and in part by tax exemption, severance 
taxes, codperation in fire protection, tax rebates for tree planting 
and restraints upon domestic animals running at large. All States 
restrict cutting on their own lands, and at least one restricts cutting 
on privately owned wild or uncultivated lands. 

With the growth of interest in State forestry not only private 
owners but the smaller political groups, such as counties, townships, 
cities and even villages take hold of the problem in some of its 
aspects; the local woodlot is more generally respected and county 
forest preserves and city and county foresters are becoming common. 

Forestry is a matter of serious public concern; and it should be 
a subject of great public interest. Little progress in reforestation 
can be made without legislation, and legislation is effective only 
to the degree that it reflects public sentiment backed by the 
public will. Legislation for the public is of little use; legislation 
by the public is invincible. Forestry to be successful must be based 
upon the citizen’s recognition of his own individual duty in the 
matter. A forestry program that begins at the top and ignores or 
misleads the people is exotic, not American. 

At every step, therefore, the people should be informed, not 
“educated” in the sense that that term is comnionly used. There 
are of course the national phases of forestry that must be dealt 
with by the Federal government, but the nation no less than the 
State ought to voice the people’s will, and no program either Federal 
or State can get far without popular understanding and support. 

The sensible, thoughtful American citizen is learning to ignore 
propaganda and to despise propagandists. He now knows that 
propaganda may be and perhaps is as often used to mislead as to 
inform the thoughtless; that it is just as powerful a weapon for the 
demagog as for the sincere worker in the public behalf. 

It is quite natural and human to wish to compel those we can 
not persuade or convert, but it is not American. The best law is 
that which merely embodies the sentiment of the great right think- 
ing majority. Public sentiment should demand the law. It is 
putting the cart before the horse to enact the law before sentiment 
exists in favor of it. American law in the true sense is the people’s 
law, not that of any group or clique. 

Because these are facts, forestry programs are successful to the 
degree to which they are localized. The American ideal would be 
typified in the village and township forest. In some States it has 
reached or at least closely approximated that stage. When senti- 
ment thruout the United States has permeated the cities, villages 


and towns we shall have a truly national forestry program. 

The idea of force and compulsion is rapidly disappearing from 
all forestry programs, and it is being replaced with the principle 
of coéperation, which has its application to the relations of the State 
and Federal governments with one another and of both with private 
owners of timber and cut-over lands. 





Lumbermen Working for Standardization 


ROPOSALS MADE AND PROBLEMS discussed at the stan- 
dardization conference in Washington this week affect vitally 
the interests of all branches of the lumber industry and the 

decisions ultimately reached as a result of the conference may be 
expected to exert a tremendous influence in determining the future 
relations between the different branches and between the industry 
as a whole and the public. 

Lumbermen already have discussed these problems in their var- 
ious phases, both as individuals and in their organizations, and as 
a result of work within the industry a great deal of improvement 
already has been brought about. Within the regional organizations 
and with respect to particular woods, nomenclature, classification, 
grading and other means of defining forest products according to 
species, size and quality have been systematized and adopted to such 
an extent that trade in the commodity is relatively free from obscur- 
ities and misunderstandings that formerly prevailed. 

It is to be expected that those individuals and organizations that 
have worked for many years in behalf of these improvements should 
fully realize the obstacles in the way of further elaboration or even 
of simplification. The progress so far made has been achieved 
step by step thru practical experience, a method that commends it- 
self to the practical man. However, the proceedings of the con- 
ference indicate that all those participating realize the importance 
if not the necessity of carrying out the program outlined by Secre- 
tary Hoover, and while definite final results may not be immediately 
obtained there can be little doubt that after investigation and trial 
something like standardization, grade marking and guaranties will 
be adopted at least for each of the two great groups of woods. 

Steady and substantial progress has in the past marked the efforts 
of lumbermen working for betterment of methods in the industry, 
and the report beginning on page 51 shows that practically every 
branch of the industry is represented by men who know its needs 
in the direction aimed at by the conference and who are determined 
to leave undone no duty that promises to place the methods and 
practices of the industry on the highest plane of business ethics. 





Celebrate Opening of Big Plant 


and general inspection of the plant. 


The big body, and adopted a resolution endorsing the 








{Special telegram to AMERICAN LUMBERMAN] 


OROVILLE, CALIF., May 23.—To Oroville has 
come one of the largest and most important lum- 
ber operations in northern California, with a 
plant that is the latest word in modern lumber 
manufacturing. Today was an important date 
in the history of this rich and prosperous com- 
munity and it was fittingly celebrated by an ap- 
preciative citizenry. Under the leadership of 
the Chamber of Commerce today, May 23, 1922, 
was set aside for the observance of the opening 
of the California operations of the Hutchinson 
Lumber Co., of Huntington, W. Va., at its newly 
erected mill here. Many notable out of town 
guests were present for the occasion, including 
R. L. Hutchinson, president of the company, 
and E, W. Mason, vice president and general 
manager, Western Pacific railroad; W. H. Baker, 
Jr., Huntington, W. Va.; and representatives of 
neighboring chambers of commerce and timber- 
men and others from San Francisco. All three 
band mills in the sawmill plant were operating 
for the first time during the forenoon, and 
in the afternoon an elaborate opening cere- 
mony was carried out. A large floral decoration 
with the caption ‘‘Success’’ in the center, occu- 
pied a prominent place on the green sorting chain 
which was used as an auditorium. 

Speakers were Walter J. Sharkey, president 
of the Chamber of Commerce; W. W. Gingles, 
timberman; R. L. Hutchinson, president of the 
company; Winfield Scott, promotion agent of 
the Western Pacific, and George B. Sanford, of 
the Great Western Power Co. Following this 
there was a monorail exhibition and a fire drill 


plant was then set in motion by the pressing of 
an electric button by Miss Katheryn Bird Dick- 
inson, 3-year-old granddaughter of R. L. Hutch- 
inson. 

This company which is just beginning its up- 
todate operations here on a grand scale, is buy- 
ing electric power from the Great Western Power 
Co., which is being used in both the mill and 
woods operations. The woods operations at 
present contain five electric donkeys. 

Tomorrow many of the visitors will be taken 
on an excursion to the logging operations. 


Adopt Regional Organization Plan 


New OriEANS, La., May 22.—At a general 
meeting of the Louisiana Retail Lumber Dealers’ 
Association, held at the Lumbermen’s Club here 
last Wednesday, a plan of regional organization 
was adopted. This provides for districting the 
State and organizing regional divisions of the 
association. The members of each regional di- 
vision may then hold their regional meetings in 
the town or city of their district they may select. 
The arrangement is designed to facilitate the 
getting together of members in the same ‘‘ trade 
neighborhood,’’ so to speak, for discussing prob- 
lems and conditions in their own district. The 
regional meetings, at points centrally located in 
the districts, probably will be held quarterly, 
to save time and travel expense and make 
easier the holding of special meetings. The re- 
gional centers selected are New Orleans, Shreve- 
port and Alexandria. 

The association also voted to join the Na- 
tional Retail Lumber Dealers’ Association as a 


purpose and aims of the standardization con- 
ference summoned by Secretary Hoover at Wash- 
ington. The association also adopted resolu- 
tions urging a revision of the State lien laws at 
the present legislative session, with a view to 
insuring greater security to the building ma- 
terial interests. 

President W. A. Robinson, of Shreveport, and 
Secretary Harry D. Knoop, of New Orleans, con- 
ducted the meeting, which drew a large and rep- 
resentative attendance, a number of retailers 
outside New Orleans being present. Secretary 
Knoop reported the addition of twenty-odd mem- 
bers to the roll since April 1. Interest in the 
association and its purposes is growing, he adds, 
and particularly in the western section of the 
State. uae 

Fire Damages Texas Mill 
[Special telegram to AMERICAN LUMBERMAN} 

ORANGE, TEX., May 23.—Fire which originated 
from the planer stack last night destroyed the 
dry kiln and 3,000,000 feet of lumber in the yard 
of the West Lumber Co. at Connell, fourteen 
miles west of here. Pumpers from Beaumont 
and the Orange fire department saved 1,000, 
000 feet of air dried lumber, and the planer, 
commissary and other buildings of the company. 
The Beaumont pumper and crew were pushed on 
a flat car thru a wall of flame over twisting rails 
to a log pond to secure water. The company’s 
switching crew saved eighteen cars of dressed 
lumber. The loss is $200,000. All switch tracks 
and dolly ways were destroyed, and these will 
have to be rebuilt before the mill can resume 
operations, 
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WANTS LUMBER MILLED IN TRANSIT 


Will you kindly advise me of some planing 
mill where I can have lumber graded and dressed 
in transit from the South to the New England 
States ?—INQuiRY No. 613. 

[In the above inquiry which comes from Con- 
necticut, the inquirer does not say whether pine 
or hardwoods are desired. A number of cities 
have milling in transit privileges and it will be 
easy to make an arrangement to grade stock 
after milling. The inquiry is published here 
so that companies that desire this class of bus 
iness may get in touch with the inquirer.— 
EDITOR. | 


WANTS ROTARY-CUT HICKORY VENEER 

Can you give me the names of any parties that 
cut hickory veneer, rotary cut?—INQuiIry No. 605. 

{Hickory is seldom used in making veneer. 
In fact the Government census for 1919 gives no 
figures on the production of hickory veneer. In- 
quiry among veneer men fails to locate any infor- 
mation upon the subject. The consensus is that 
hickory is not used for veneer purposes and the 
reason advanced is that it checks so readily that 
it is not suitable. It can, of course, be cut and, 
if any veneer manufacturers care to undertake 
the task, the name of the inquirer will be sup- 
plied upon request. 

Study of the Government census of veneer 
production reveals that in 1919 thirty-seven 
different woods were used in veneer manufac- 
ture. The hardwoods, as a rule, are the most 
important veneer woods, but southern pine is 
nevertheless a large factor in veneer production, 
being second only to red gum in the amount of 
wood used for that purpose. The following 
table gives the quantity of wood consumed in 
the manufacture of veneers, by kinds of wood 
for 1919, 1911 and 1909: 


Quantity of wood Percent 

Kind of M feet) distribution 

Wood: 1919 1911 1909 1919 1911 1909 
ei, | ee 576,581 444,886 435,981 100.0 100.0 100.0 

Domestic: 

Red gum...198,641 136,542 129,930 34.5 30.7 29.8 
Yellow pine 67,071 35,400 48,143 11.6 8.0 11.0 
Do) ee 54,079 24,208 24,643 9.4 5.4 5.7 
Cottonwood. 36,739 384,911 30,842 6.4 7.8 7.1 
Tupelo .... 34,175 20,976 18,476 5.9 4.7 4.2 
Yellow pop- 

i rere 32,653 25,835 28,826 5.7 5.8 6.6 
White oak. 30,654 41.742 28,742 5.3 9.4 6.6 
Maple .... 15,723 29,762 35,444 2.7 6.7 8.1 
Walnut ... 14,060 4,121 2,400 2.4 0.9 0.6 
Spruce .... 11,355 9,108 4,111 2.0 2.0 0.9 
Basswood .. 11,134 11,602 13,715 1.9 2.6 3.1 
Douglas fir. 10,604 6,262 1,111 1.8 1.4 0.3 
: | eee 9,578 18,340 16,254 4.7 4.1 3.7 
meech 2.24. 8,922 12,023 9,950 0.7 2.7 2.3 
i Pree 3,254 2,491 2,703 0.6 0.6 0.6 
Red oak.... 3,161 9,297 6,661 0.5 2.1 1.5 
CODTONS 2... BGZA  .cccc 202 0.3 por (1) 
Sycamore .. 1,802 2,316 4,404 0.3 0.5 1.0 
EMRE HUNG. G:GR sccann «xcane 0.3 aie “ae 
Hemlock .. 916 4,603 207 0.2 1.@ 6 ¢) 
Magnolia .. > re 252 0.1 one 0.1 
All other... 2783 3,652 4,415 0.1 0.8 1.0 

Imported: 

Mahogany . 27,628 4,790 16,057 4.8 p Pa | 3.7 
Span. cedar 4,771 5,348 5,140 0.8 12 1.2 
All other .. 327 1,557 3,353 (1) 0.4 0.8 





1Less than one-tenth of 1 percent. 

2Includes butternut, hackberry, redwood, wahoo, 
white pine, holly, cherry, willow, chestnut, Port 
Orford cedar, black gum and sugar pine. 

* Includes Circassian walnut and English oak. 


—EDITOR. ] 
WHAT IS WHITEWOOD? 


Can you tell me where whitewood comes from? 
{ have never seen it quoted in the AMERICAN 
LUMBERMAN. It occurs to me that it may be the 
— called sweet gum in the South.—INQuiry No. 
D . 

The above inquiry comes from Connecticut. 
In the New England territory yellow poplar 
(Liriodendron tulipifera) is frequently known 
by the name of whitewood. Yellow poplar is 
one of the most valuable and important hard- 
woods of the country and its merits are widely 
known. It is one of the largest hardwood trees 
in the United States. Mature trees range from 
3 to 8 feet in diameter and 90 to 180 feet in 
height. The species is now extant only in the 
United States and China. The tree is found in 
commercial quantities in this country from New 
York south to Alabama and west to Kansas. 





Cottonwood sometimes goes by the name of 
whitewood, as does basswood. In Florida are 
three minor species of trees that are called 
whitewood; namely, Florida plum, Guiana plum 
and the cinnamon bark. The inquirer probably 
has yellow poplar in mind.—EbirTor. } 


BUNGALOW TYPE RETAILER’S OFFICE 

We are planning to build a lumber office of the 
bungalow type, about 24x36, and are wondering if 
you have any plans or cuts of modern offices which 
might be of assistance to us in planning this 
oflice.—INQquiry No. 611. 

[The above inquiry comes from a retail com- 
pany in Nebraska. Several lumber companies 
to the knowledge of the AMERICAN LUMBERMAN 
have built offices to represent homes. One of 
the most attractive is that of the Clark County 
Lumber Co., Springfield, Ohio, shown in the ac- 
companying illustration. The Clark County 
Lumber Co. chose an attractive design for its 
office, housing the different departments in sep- 
arate rooms. The inside partitions are low, and 
there is ample freedom of access to one depart- 
ment from another. 

An office built in this way gives the retailer 
a splendid opportunity to emphasize points in re- 
gard to the planning of a house and enables him 
to display to exceptional advantage built-in mill- 
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WHERE TO OBTAIN CHURCH PLANS 

Will you kindly furnish me the addresses of 
architectural firms that can provide me with 
church plans ?—INQuIRY No. 606. 

[The above inquiry comes from a Michigan 
retailer. Similar requests are received from 
time to time and it is quite evident few plan 
services embody any information regarding 
church design. It is a rather difficult proposi- 
tion to have a standard church design. Broadly 
speaking, each organization desires ideas incor- 
porated in its design, and not infrequently the 
matter is further complicated by the necessity 
of catering to the wishes of one and sometimes 
several influential members of the congregation. 
Most denominations have at headquarters a 
board which will consider and help in the design 
of churches. Architectural firms specializing in 
church plans have prepared plan books to sell 
for nominal sums and the inquirer has been fur- 
nished the names of several of these.—Eprror. ] 


OFFERS SLAB FIREWOOD 


As we are operating our mills here with electric 
power we have a tremendous accumulation of fire- 
wood cut from slabs, 18 inches in length. Do you 
know of any place where this product could be 
sold? Is wood of this kind used in cities and who 
would be the logical buyers?—INquiRry No. 608. 











{The inquirer is lo- 
eated in Ohio. If the 
coal strike continues 
there is certain to be 2 
shortage of coal during 
the fall and early winter, 
and undoubtedly there 
will be a big market f-r 
slab wood. When the 
previous coal strike was 
in effect, buyers scoured 
the country looking for 
slabs. Ordinarily re- 
tailers of fuel sell mill 
slab wood and as a great 
many retail lumber com- 
panies handle coal they 
are the logical sellers of 
slab wood. Many of 
them now sell consider- 
able quantities. In Chi- 


The attractive home above is the office of the Clark County Lumber cago slab wood is sold 
Co., Springfield, Ohio, and shows how a beautiful office may be made by a number of dealers, 


from a home 


work, hardwood and softwood floors and other 
features of the modern home. 

The business of the modern retailer is to sell 
homes and what could be more fitting, therefore, 
than to conduct his selling campaigns from an 
attractive home? 

Plans that are of help to the inquirer have 
been sent to him. If any lumberman would like 
to get in touch with the inquirer, the address 
will be supplied upon request.—EbiTor. | 





CUT STOCK FOR EXPORT 


We have an order for 600,000 pieces of rough, 
sound southern pine or cypress which is to be used 
for reinforcing barrel heads. This material is to be 
exported thru New Orleans, La. It is to be % 
inch thick, 185 inches long and from 24 to 3% 
inches wide. We would like to place an order for 
this stock with a concern that can handle it quickly 
and to good advantage. The material will have 
to be bundled for export.—Inquiry No. 619. 


[The above inquiry is inserted on behalf of a 
cooperage company with headquarters in Chi- 
cago. It represents about half the annual re- 
quirements of the exporter’s customer. The 
material does not have to be clear, but it must be 
sound. It can very largely be cut from waste 
and ought to be a desirable order for a mill 
that has sufficient cutup equipment to handle 
such economically. Cooperage for export is 
generally bundled with wire and from 60 to 70 
pieces of the above material would make an 
average bundle.—EpITor. } 





generally by the hun- 
dred-weight. It should not be difficult to dis- 
pose of slab wood, provided the price asked the 
public by the retailer is reasonable.— Ep1rTor. | 


EAST SIDE AND WEST SIDE RATES 


Just what is the difference between socalled east 
side and west side rates as applied to southern 
pine lumber shipments? Where can I obtain a 
book or tariff giving the correct carload freight 
rates from the southern pine mills to the different 
consuming points in the central States, and what 
is the cost of these tariffs? I have heard of a 
book that gives the correct rates on all west Coast 
products to any point in the United States, also 
giving the minimum carload weights, railroad point 
at destination and routing; in fact, complete in- 
formation. This is the kind I would like to get on 
southern pine, if such a book is published.—IN- 
quiry No. 616. 

[The terms ‘‘east side’’ and ‘‘ west side,’’ as 
applied to lumber rates, are popularly used to 
designate tariffs issued by agents of groups of 
carriers serving the lumber producing regions 
on the two sides of the Mississippi River. Car- 
riers thruout the United States organize in this 
way for convenience in issuing their tariffs cov- 
ering certain commodities originating in_ their 
territories, and usually the tariffs are made ap- 
plicable in connection with other groups of roads 
reaching consuming territories. 

The inquirer has been supplied with the names 
of several tariff issuing agents and with the 
names of several concerns that specialize in 
preparing lumber freight rate information.— 
EpITor. } 





AMERICAN LUMBERMAN May 27, 1922 








Conditions in the Hardwood Field 


A continued increase in the demand for hard- 
wood lumber is reported from all producing sec- 


tions. As output remains greatly restricted and 
is exceeded by bookings, stocks are approaching 
nearer and nearer to bedrock, at least in the 
case of the most desirable items, prices on these 
advancing. Considerable quantities of Nos. 1, 
2 and 3 common oak are moving to the flooring 
manufacturers, who are enjoying a record busi- 
ness as a result of the great development of 
building construction thruout the country; and 
the makers of sash, doors and interior trim are 
heavy buyers of gum, cottonwood, oak and cy- 
press. The automobile and auto body builders 
continue heavy consumers of sap gum, cotton- 
wood and thick elm, and are increasing their 
takings of ash, which wood is becoming extreme- 
ly scarce. Tho the furniture industry as a rule 
is far from aggressive on the market, still adher- 
ing closely to the policy of buying for actual 
requirements only, it is steadily increasing the 
volume of its purchases, and distributers regard 
prospects for further expansion of business in 
this line as very promising. A feature of the 
current market situation is the recent marked in- 
crease in trade with the railroad car building 
and repair plants, which are now taking more 
lumber than for several years. Among other 
hardwood consumers who are ‘‘livening up’’ are 
the manufacturers of agricultural implements 
and vehicles, of pianos and musical instruments, 
and of boxes and packing crates. MHuropean de- 
mand also has increased, somewhat within the 
last few days, especially that from the United 
Kingdom and the Mediterranean countries. 
Southern hardwood manufacturers are preparing 
to resume logging operations, now that the 
floods have generally receded and the woods are 
beginning to dry out; and it is likely that opera- 
tions will have attained a fair scale by June 1. 
In some sections, however, for instance north 
of Memphis and in the southern lowlands, it will 
be impossible to do much before the middle of 
the month, at the earliest. The market for 
northern hardwoods is featured by a general 
stock shortage that is daily growing in severity 
as a result of a demand which exceeds the out- 
put; and prices have a strong upward tendency. 


Northern Pine and Hemlock 

Demand for northern pine is showing a steady 
increase, as the retail yards thruout the northern 
territory are coming into the market with sizable 
replacement orders and the eastern trade is de- 
veloping freely. Building operations in the cities 
are expanding, and those in the country districts 
are greater in volume than really was expected 
at this season. Industrial demand has improved 
considerably during recent weeks, the takings of 
sash and door manufacturers being especially 
notable. Inquiry for box lumber has also picked 
up materially. This activity has resulted in a 
very strong northern pine market, and prices are 
advancing. Manufacturers are sending out no- 
tices nearly every day, changing the list price on 
some item, so that nearly all have by this time 
participated in the upward movement. Thick 
stock in all grades, dimension and common 
boards, are particularly strong. Nos. 4 and 5 
boards are being increased in price to lessen the 
previous wide spread between these and the Nos. 
2 and 3 boards. Surplus stocks in lower grades 
have been practically cleaned up at most mills, 
and supplies of uppers have been badly depleted. 
Practically all the larger milis are now working 
full time in an effort to get as much of their 
summer stocks piled as possible. Rush orders 
for hemlock from almost every section of the 
consuming territory are running the already 
very low stocks down to rock bottom, Advances 
of $2 to $3 which recently went into effect on 
hemlock are being firmly held, and distributers 
believe that further advances are inevitable. 
Advices from eastern distributing centers for 
lake shipments say that hemlock business is ex- 


cellent, industrial demand and building consump- 
tion having shown the greatest activity of the 
season during the last two weeks. 





The Southern Pine Situation 

The southern pine market is heavily oversold, 
but orders continue to come in from every direc- 
tion, literally flooding the mills. Many of these 
orders are turned away by the mills because of 
their utter inability to handle the business, but 
bookings greatly exceed production. Statistics 
gathered by the Southern Pine Association 
from subscribing mills show that during the 
week ended May 13 bookings topped the output 
by 43 percent, and that shipments exceeded 
production by 19 percent. These conditions make 
for an exceedingly strong market, which is al- 
ready beginning to show the runaway tenden- 
cies which the manufacturers have for some time 
feared. But while the South—and the country 
for that matter—is oversold on lumber, building 
continues to develop in big volume and wood 
consuming industries, finding their own business 
expanding and having to enlarge their own pro- 
duction, are coming on the market for larger 
and larger quantities of lumber. It is expected 
that the horizontal 10 percent reduction in 
freight rates ordered this weck by the Interstate 
Commerce Commission will still further increase 
southern pine demand, as a result of the stimu- 
lating effect which this reduction will have upon 
industry and trade generally. Reductions are 





Production Statistics 


The table showing production, ship- 
ments and orders will be found on page 
50 of this issue. For the sake of com- 
parison figures for corresponding periods 
of 1921 and 1922 are given.—EDITOR. 











not expected to bring much benefit to the lum- 
ber trade itself, as it already has secured rates 
which are pretty close to the level just deter- 
mined upon by the commission. As regards 
southern pine prices, they continue to move up- 
ward ata rapid pace, as the available supplies 
are being greatly reduced. 


Western Pines and Redwood 

There is a large demand for western pines, 
both from the retail and factory trades, but the 
available supply is limited and much business 
consequently goes unplaced. Retailers are ac- 
tively searching the market for boards and di- 
mension in the common grades, and industrial 
consumers are picking up small lots of shop— 
which exists only in such lots—whenever they can 
locate them. Western pine mills meanwhile have 
just been enabled to start their season’s run, 
having been long delayed by unfavorable 
weather. In the case of the California white and 
sugar pine mills this delay has mounted to thirty- 
five to forty days beyond the normal starting 
time; but it is expected that the mills, once un- 
der steam, will push production to the utmost 
limit so that at the end of the season a normal 
cut can be expected. However, it will be late 
before the new stocks of dry lumber can come 
on the market, and this is likely to prove rather 
embarrassing to consumers. The market is very 
strong, and the tendency of prices on nearly 
everything in western pines is distinctly upward. 
California reports state that a good demand for 
No. 3 common white and sugar pine is develop- 
ing in the East, giving assurance that any sur- 
plus not needed on the Coast for box shooks will 
be absorbed. Few developments could be more 
pleasing to the manufacturers than this, for the 
reason that this year’s comparatively light fruit 
crop threatened to leave large quantities of low 
grade lumber on their hands. The demand for 
redwood from both retail and industrial sources 
continues very good, but little actual business is 
being transacted, due to the stock scarcity which 


exists at most redwood mills. Stocks of dry 
clears, which are in particularly strong demand, 
have been practically exhausted and mills are 
making every effort to increase their production 
of these. Prices have shown no fundamental 
change during the week, tho some mills have 
advanced their quotations approximately to the 
level on which some other manufacturers estab- 
lished theirs two or three weeks ago. However, 
the general opinion is that those items which are 
in the strongest request and shortest supply are 
‘ound to show a further rise very soon. 





The North Carolina Pine Trade 


Latest reports from the North Carolina pine 
producing territory say that bookings are de- 
creasing somewhat in comparison with recent 
weeks, This, however, is not due to any lull in 
demand, but rather to the fact that the mills as 
a rule have very little stock available for the 
prompt shipment which in almost all cases is 
demanded, and are booked ahead on the popular 
items as far as they care to be. Demand, in 
fact, is very heavy. A feature of the market 
is the considerably improved movement of items 
which have been sluggish for some time, espe- 
cially the better grades of rough Jumber. The 
call for flooring, ceiling and partition is also 
much improved and, as the surpluses of these 
items which some of the mills have been carrying 
are being steadily reduced, prices are stiffening 
markedly. The eall for kiln dried roofers is 
characterized as exceptionally heavy, but many 
mills are so far oversold on these that they will 
not book further business. Air dried roofers 
also are in good demand and are becoming really 
scarce, with the result that prices are mounting. 
Framing is very active and stocks are approach- 
ing depletion. The same is in large measure 
true of No. 2 & better dressed stock boards, In 
fact, practically every item of North Carolina 
pine is on the active list, and prices show a gen- 
eral upward tendency. 


In the Douglas Fir Industry 

Increased hours and double shifts at the west 
Coast mills have pushed production to the high- 
est level of many months; but the volume of 
orders continues to exceed the output by a wide 
margin and stocks are growing steadily smaller. 
Chaotic conditions are beginning to prevail us a 
result of the feverish scramble for stocks on the 
part of buyers in every line and in every con- 
suming section. Demand is really much heavier 
than statistics on current bookings would indi- 
cate, for the reason that a great many of the 
orders offered must be turned down on account of 
inadequate stocks and the industry’s heavily 
overbooked condition. Prices meanwhile continue 
to mount, especially on uppers, which advanced 
about $2 during the last ten days or so. All 
common items have advanced $1 to $1.50. Di- 
mension, which is one of the most sought after 
items and one of the scarcest, early this week 
sold at $2 off list, compared with $4 during the 
previous week, and expectations were that it 
would sell at list before the end of the week. 
The heavily oversold condition of southern pine 
mills causes much concern to many west Coast 
manufacturers, who see in this evidence of the 
development of a runaway market, the thing 
they least desire. Still, this situation shifts a 
great volume of business to the west Coast mills, 
who are no better prepared to handle it than are 
their southern competitors, and it will prove 
exceedingly difficult, if not impossible, to check 
the decided tendency of prices to soar. Demand 
from the retail trade is exceedingly heavy, with 
very little of the popular items of construction 
lumber left at the mills. The California trade 
continues heavy, and reports from the Atlantie¢ 
coast say that both water shipments and demand 
are voluminous, cargoes being absorbed about as 
soon as they are landed, The export movement 
shows up a bit better, but as yet can hardly be 
characterized otherwise than as quiet. 














May 27, 1922 


AMERICAN LUMBERMAN 39 





ORGANIZE TO SELL GUM OVERSEAS 


MEMPHIS, TENN., May 23.—The Delta Lum- 
ber Export Corporation, capitalized at $500,000 
and chartered under the laws of Delaware, has 
been organized here, by twenty-four firms con- 
trolling more than 500,000 acres of hardwood 
timber lands in the alluvial empire of the lower 
Mississippi Valley and operating fifty band 
mills and veneer plants in that territory, for the 
purpose of engaging in the sale of gum lumber 
and veneers in overseas markets. The corpora- 
tion has been formed under the Webb-Pomerene 
Act and will sell those products only in foreign 
countries. Headquarters are to be maintained 
at 1536-37-38 Bank of Commerce Building, 
Memphis. 

Officers of New Export Corporation 
The officers of the organization are: 
President—R, L. Jurden, 

Kirst vice president—R. J. Hackney. 

Second vice president—-W. R. Satterfield. 

Secretary—W. P. Chapman, 

Treasurer—-W. E. Hyde. 

Directors—James E. Stark, S. M. Nickey, R. ©. 
Stimson, Kk. B. Norman, Sam Thompson, Mark 
H. Brown, J. F. MeIntyre, W. A. Ransom, H. B. 
Weiss, Max Miller, J. G. Brown, Fred K. Conn, 
W. Hl. Howe, M. Neely, RR. M. Carrier, Joseph 
Newburger and William I. Barr. 

Executive committee—The officers, together with 
the first five named directors, 

President Jurden will divide his time between 
the affairs of the corporation and those of the 
Penrod-Jurden Co, 

Osear Peschardt, Copenhagen, Denmark; has 
been chosen as sales manager of the corporation 
for continental Europe, while A. Antoniou, Ant- 


able contracts and uniformly high grades of 
well manufactured stock,’’ and that they will do 
‘*those things which result in a relationship 
mutually satisfactory and mutually profitable to 
both buyer and seller.’’ 

Members of the Organization 

The twenty-four firms belonging to the Delta 
Lumber Export Corporation are: 

Mark H. Brown Lumber Co., George C. Brown 
& Co., Brown & Hackney (Inc.), Gayoso Lumber 
(o., Nickey Bros. (Ine.), James E. Stark. & Co. 
(Ine.), Chapman Dewey Lumber Co., May Bros., 
Anderson-Tully Co., Penrod-Jurden Co., Stimson 
Veneer & Lumber Co., and Delta Hardwood Lum- 
ber Co., all of Memphis; J. F. MeIntyre & Sons 
Co., Pine Bluff, Ark. ; Paepcke-Leicht Lumber Co., 
Chicago and Memphis; Miller Lumber Co., Mari- 
anna, Ark.; Holly Ridge Lumber Co., Louisville, 
Ky.: W. P. Brown & Sons Lumber Co., Louisville, 
Ky. : Bayou Land & Lumber Co., Yazoo City, Miss. ; 
Howe Lumber Co., Helena, Ark.; Howe-Neely 
Lumber Co., Helena, Ark.; J. V. Stimson Hard 
wood Co., Huntingburg, Ind.; Carrier Lumber & 
Manufacturing Co., Sardis, Miss.; Barr-Holiday 
Lumber Co., Louise, Miss. 


NEW COMPANY SUCCEEDS OLD 


SEATTLE, WASH., May 20.—The Schwager- 
Garland Lumber Co. has announced its succes 
sion to the Garland-Hall Lumber Co., with the 
following officers for the new organization: 
Lewis Schwager, president and treasurer; W. D. 
Garland, vice president and manager, and G,. E. 
Karlen, secretary. Lewis Schwager, president 
of the new company, was for eighteen years 
president of Schwager-Nettleton Lumber Co, and 
vice president of the Riverside Timber Co, 
W. D. Garland was sales manager of the 
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© Underwood & Underwood, Chicago 


Now that the baseball season is on in full force thousands of bats are in daily use all over the 
country and it behooves the bat manufacturers to keep the supply somewhere near the demand. 
In this illustration is shown a corner of the factory yard of A. G. Spalding & Bros., of Chi- 
cago, which firm supplies most of the bats used in this country. Each of these sticks, after 
being properly seasoned, will be turned into a bat 





werp, Belgium, is sales representative for the 
United Kingdom. Offices are to be opened in 
London at once and continental agencies will 
be established as rapidly as possible. An active 
campaign is to be launched for the sale of 
gum lumber and veneers in the foreign field 
and the incorporators are positive that the time 
is ripe for entering overseas markets. It is 
announced that all orders received will be allo 
cated on an equitable basis among the fifty 
mills controlled by the firms identified with the 
organization, 


Unequaled Service to Foreign Buyers 

In a signed statement issued following com- 
pletion of organization, the incorporators point 
out that they are in position to offer to foreign 
buyers, thru the Delta Lumber Export Corpora- 
tion, ‘‘their unequaled producing facilities thru 
a single sales organization’’; that they are also 
able to offer to the foreign trade ‘‘a product 
unusually uniform in manufacture, in color, in 
grade and in texture’’; that it will be their 
purpose to standardize grades and brands so 
that all gum products of member mills will be 
of high and uniform quality; that they will 
be able to collectively. maintain facilities and 
give to the foreign buyer better service at lower 
cost than the same interests could supply individ- 
ually; that they propose to give to the foreign 
buyer ‘‘the best and quickest service, depend- 


Carlisle-Pennell Lumber Co, at Carlisle, Wasli., 
for three years and two years with the J. E. 
Pinkham Lumber Co., where he had charge of 
the lumber department, but more recently was 
vice president of the J. K. Morris Lumber Co, 
G. Kk. Karlen has had charge of buying for the 
J. kK. Morris Lumber Co, for the last three years 
and was for several years connected with the 
St. Paul & Tacoma Lumber Co. in both the 
manufacturing and retail ends of the business. 

Mr. Hall, former secretary and treasurer of 
the Garland-Hall Lumber Co., will be western 
manager for the James G. Noll Lumber Co., of 
Denver, Colo. 


HARDWOOD CONCERN LOCATES IN NORFOLK 


Norrouk, VA., May 22.—The Huddleston Ma 
hogany Co, has been incorporated at Norfolk, 
leasing the plant of the Greenleaf Johnson Lum- 
ber Co., on the Southern branch, and will engage 
in the importation and manufacture of hard 
woods. Back of the company, it is reported, are 
men who have been in the hardwood business in 
various parts of the country for many years 
with records of success. The company has a 
maximum capital of $250,000. A. C. Wiprud, 
of Elmhurst, N. Y., is president; Shirley Moore, 
of New York City, secretary; W. W. Grump 
and B. Grayson Dashiell, of Richmond, are two 
other incory orators. 


MISSISSIPPI PINERS AID TOWN’S PROSPERITY 


LUMBERTON, Miss., May 22.—What a lumbe: 
company can do for a town and what a town 
ean do for itself is being illustrated daily in 
the experience of Lumberton, once dead but 
resurrected and rewarded beyond its dreams. 
For Lumberton was not long ago made the 
home of the Edward Hines Yellow Pine Trustees’ 
operations with their big saw and planing mills 
here and at Kiln, Miss. When the Hines builders 
came to Lumberton, after the passing of the 
Hinton Lumber Co., they found a town largely 
deserted by its inhabitants, houses empty, stores 
vacated, its people, who remained, discouraged. 
The great smokestacks of the new mill changed 
the town, brought it to life again and a mori 
active life than it had ever known. Today 
Lumberton is building new homes by the dozen, 
repairing and enlarging its churches and school 
buildings; its stores are doing a thriving busi- 
ness, its ball team is winning games, and every 
body is happy and thinks Lumberton is the best 
place to live in anywhere. 

Not only have the Hines interests built, up 
a big payroll because of their sawmill, but othe: 
factories have been brought to Lumberton thru 
the Hines influence. There is a broom handl: 
factory with a capacity of five ears a day. Th 
Martin-Perry Co., of York, Pa., and Indianapolis, 
Ind., big manufaeturer of truck bodies, has 
built a plant at Lumberton for the purpose o1 
making truck bodies from dimension limber 
obtained from the Hines mill. 

The Hines Yellow Pine Trustees are furthe: 
refining their own operations by installing a 
cut up or dimension factory in a building 350 
feet long. The purpose of this factory is to 
utilize what has formerly gone to the burner 
as waste; to, in effect, shut down the burner. 
This cut up factory will produce any item in 
small dimension that a toy factory, furniture or 
any other plant could demand and, incidentalty 
furnish employment for more Lumberton men 

The Hines Trustees are making other plant 
improvements at this time which include th 
installation of enough Moore dry kiln units to 
double the kiln capacity, and the installation 
of a resaw for the sawmill. Grading for the 
new timber yard, which will have a capacity 
of 10,600,000 feet for export stock, has been 
about completed. 

The Lumberton mill is running night as well 
as day and the Kiln (Miss.) mill will be started 
up at night before long. A night shift at Kiln 
will give the company an output of 15,000,000 
feet of lumber a month. It is interesting to 
note that the records of the timber brought imto 
the mill show that over 20 pereent of the timber 
formerly brought in is now left in the woods. 
Small trees are left to grow to large ones and 
defective trees are not touched. The result, is 
that economy is effected in manufacture and fhe 


percentage of low grades is less. 


RED CEDAR FOR PAPOOSE BOARDS 


Porr Artuur, ONT., May 22.—An order re- 
cently received by the Bertrand-Lockhart Lum 
ber Co., of Port Arthur, opens up an entirely 
new field of demand, so far as the experience of 
that firm goes. The order came from a fu: 
dealer located north of here, and was for a halt 
dozen *4-ineh boards, 14 inches wide by © feet 
long, of *‘some light, soft wood.’’ 

The fur dealer explained that the Indians use 
these as papoose boards. On the board they 
fasten a sort of pocket, into which the papoose: 
are inserted and strapped. Then the board, 
with the baby attached thereto, can readily I 
hung on the mother’s back for earrying, or 
leaned against a tree or log when in camp. The 
Indians carve them into many weird designs 
(the hoards—not the babies), so they must, be 
of soft, workable wood. The lumber concern 
filled the order with British Columbia red ceda.. 

‘‘We do not expect to have to open a new 
department for supplying papoose boards,’’ 
said J. H. McLennan, of the Bertrand-Lockwood 
company, ‘fas the demand probably will be 
rather limited, but anyway it is interesting t 
know that even Indian babies can’t get along 
without the lumberman. ’’ 
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Some of the Things a Company in Business 75 Years Has Seen 
and Done—The Field and Possibilities of a “Store” Newspaper 


Not long ago there came to the offices of the 
AMERICAN LUMBERMAN an attractively printed 
and bound booklet entitled ‘‘Three Quarters 
of a Century.’’ It is the story of a 
retail lumber company that has been in bus- 
iness for 75 years, all the time bearing the 
name and being under the control of one 
family. Four generations have had an active 
part in its management, and in these 75 years 
the members of this family, using the lumber 
business as a tool, have done conspicuous 
work in the great task of molding the com- 
munity. 

There are a number of distinguished fam- 
ilies in the United States long identified with 
the retailing of lumber, and each time I dis- 
cover another one I come to a mental) salute. 
I have known of retail lumber concerns with 
long and honorable histories that rather kept in 
the background the fact that 
they were old. They had the 
fear that the public would 
rank them as mossbacks with 
crabbed ideas about the new 
retailing. It doubtless is true 
that leaning on a long record 
as the sole recommendation to 
possible customers is a_ bad 
thing. For in our line of bus- 
iness change has been too rapid 
to make the old methods of 
much value. A business has to 
make good from year to year 
and almost from day to day. So, 
these proponents of the new 
ideas say, it is better to call 
attention to the fact that we 
are up to the minute rather 
than that we are as old as the 
Republic. 

With this the Realm can not 
quite agree. The past was 
not made entirely what it was 
by methods, and methods are 
not the sole hope of the pres- 
ent and of the future. There 
is the matter of character, of 
integrity, of honesty of pur- 
pose and a broad understand- 
ing of needs of the commu- 
nity and a willingness to spend and be spent 
in satisfying them. We believe we are right 
in saying that a business does not live over a 
generation unless there is genuine character 
in it, an intelligence and an integrity that 
make it a valuable part of the community life. 
These great ideals of practical service and 
altruism are a heritage of value to a business. 
Naturally they will not save it from decay 
if thru slackness the service is let down. But 
having been long maintained they are a 
spur and a reproach to the slacker who fails 
in the job of translating them into the effici- 
ency which his own time needs. More and 
more retail lumber businesses are going over 
into the second or third or fourth genera- 
tion. Each succeeding generation uses tools 
different from those used by 1ts predecessors; 
but it must have the same old integrity. 

Unfortunately for us we have never visited 
the yard of G. Fuller & Son, of Brighton, 
Mass., the concern that is the subject of the 
little booklet mentioned above. We hope at 
some time to have that pleasure. But we have 
turned the pages of the little publication with 
interest. Granville Fuller, born in Wellesley 
in 1810, came to Brighton when he was 20 
years of age and worked as a carpenter, fol- 
lowing the thoro apprenticeship thru which 
carpenters in those days had to go. Many 
carpenters, for good or for ill, have entered 
the lumber business. Granville Fuller did so, 


but this was after he had lived in Brighton 
for 17 years. He had two partners at dif- 
ferent times, and in 1860 his son, Granville 
A. Fuller, entered the firm, and the form of 
the firm name became what it is now. Will 
8. Fuller, present owner of the business, was 
born in 1870 and entered the business in 1890. 
An older brother, Herbert A. Fuller, now 
deceased, was connected with the business 
for 20 years. A younger brother, G. Norton 
Fuller, is in charge of shipping and yard sales. 
Granville B. Fuller, son of the owner, was 
born in 1896, is a graduate of Dartmouth, 
served in the World War with the rank of 
first lieutenant and since being honorably dis- 
charged has been connected with his tather’s 
company. The six Fullers have given 184 
years of active service to the business in 
the three quarters of a century it has been 





The Yard of G. Fuller & Son as It Appeared in 1861 


in existence. Long service seems the rule in 
the company. One foreman has been with the 
concern for 40 years, and a number of other 
men have worked for it more than 20 years. 
If an accurate inventory of values could be 
taken of the retailing industry we imagine 
the large place occupied in it by these faith- 
ful subordinate workers might surprise some 
of us. They are the men who keep the wheels 
turning, who make possible that unbroken, 
smooth working, day by day service which 
does so much to establish the yard in the 
texture of the community. Prices may go 
up or down, business may be good or bad, 
policies may change, office and yard methods 
may be altered; but these men see that the 
gates are open on time, that the cars are un- 
loaded and the piles kept straight, that loads 
are sent out promptly and are correctly 
checked, that customers get what they order, 
that the alleys and warehouses are kept clean, 
that stock is not lost thru careless piling or 
handling and so on. They are that important 
part of the organization that keeps the ma- 
chinery working smoothly and efficiently; and 
while they don’t get the credit for making 
the yard successful, since they don’t initiate 
the important policies or direct the organi- 
zation as a whole, still I believe they are 
appreciated for the faithful helpers that they 
are. Without them the policies might be 
ever so brilliant and the general administra- 


tion ever so complete and yet the yard would 
not be a success. Show me a successful re- 
tailing concern and I’ll give due credit and 
honor to the men at the head; but having 
done that I’ll look for the men in over- 
alls out in the yard in order that I may see 
the other reasons why the concern is a suc- 
cess. 


Early Days in the Retail Business 


A retail lumber company with 75 years of 
history behind it must necessarily have seen 
most of the changes that have come about 
in our line of business. G. Fuller & Son 
started in business at a time when the rail- 
roads didn’t haul a foot of lumber. Mills 
were located on streams, and logs were rafted 
down to them, and lumber was shipped out 
on schooners or canal boats. Every retail 
yard was located on a stream 
or on tidewater and had its 
own docks. Teaming of lum- 
ber was still done with oxen. 
and while bull teams are still 
seen in the woods, and I have 
seen an ox team or two in re- 
tail yards on or near the Mexi- 
can border within the last few 
years, I think it is safe to say 
that only a microscopic per- 
centage of present day re- 
tailers have ever delivered 
lumber with cattle. Oxen were 
followed by horses; but dur- 
ing an epidemie among horses 
in 1872, G. Fuller & Son were 
compelled for a time to re- 
turn to ox teams. One of the 
most picturesque types of de- 
livery and one that came to 
an end about 1890 was the 
string team, consisting of three 
or four horses in single file 
and driven without reins. 
The horses were trained to 
obey the driver’s voice and 
the crack of his whip. Horses 
have given way to _ trucks, 
and trucks have been improved 
by rolls, ratchets and load- 


ing devices. 

Sailing vessels used to come up the crooked 
Charles River to the Fuller yard, under wind 
power alone, until the steam tug came into 
existence in about 1855. Pine from Maine 
and the Provinces constituted practically the 
whole stock for years; and this lumber was 
shipped in the rough and milled locally. Clap- 
boards, shingles, gutters, moldings, window 
frames, doors and blinds were all made by 
hand. It was slow work, but it was excel- 
lently done; and much of this old hand-made 
trim is still to be seen in ancient Boston 
houses. Spruce came into the market about 
1860, and at first the builders were slow to 
accept it. Once a shipment of cypress gutters 
was brought in, but the builders would not 
use them. Finally the shipper directed that 
the gutters be given away to prove their 
quality in actual use, and this shrewd adver- 
tising effort was completely successful in es- 
tablishing cypress as the standard material for 
this purpose. Western woods and southern 
pine were introduced during the 20 years 
following the Civil War, and red cedar 
shingles and siding of western woods came 
in about 1880. Portland cement came from 
Europe until about 1890. Rail shipments and 
improvement in manufacture and standardiza- 
tion of sizes and patterns have brought about 
important economies, 

Brighton became part of Boston in 1874, 
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but it still keeps much of its old identity, 
and it has, of course, an independent history 
reaching back to times before the Revolution. 
Brighton became a great cattle center, and 
it got its start in this business when George 
Washington mobilized the Continental Army 
in Cambridge, of which Brighton was then a 
part. The army needed beef, and once the 
industry was started to meet this emergency 
it continued, even after the army was gone. 

The booklet closes with a picture of an- 
other veteran in the employ of the company; 
this is Old Dick, formerly a race horse and 
the pet of Granville A. Fuller. Old Dick is 
past 30 years of age, but his picture shows 
that he still has the aristocratic lines of his 
fine breeding and he does his bit for the com- 
pany every day. 


Useful Kind of Advertising 


The Realm has mentioned a number of 
companies that have issued booklets and 
other printed matter designed to inform their 
customers and possible customers about their 
history, standing and capacity for service. 
We believe this is a useful kind of advertis- 
ing. Strangely enough even 
in cities not so large as Boston 


bilities for service, and that those wko don’t 
know it at all may have it called to their 
attention in the right way. Mr. Mayhew dis- 
cussed it, as it should be discussed, as a part 
of a general advertising program. The first 
thing needed, I suppose, is to have something 
to say and to have some ability at saying 
it in a pleasant and interesting way. The 
second thing needed is an accurate mailing 
list. Mr. Mayhew’s list includes those people 
within reach of his yards who may be ex- 
pected to spend as much as $25 a year in 
his yards, or ‘‘stores’’ as they are called 
down in this State. He insists that names 
on this list shall be spelled correctly and that 
they shall have the form the man prefers. 
To address a man as ‘‘ Jim Smith’’ if he signs 
his name ‘‘J. Percival Smythe’’ is a major 
crime. The object of the publication is to 
make a favorable impression, and getting a 
man’s name wrong does not help in creating 
such an impression. To omit a person from 
the list who is a possible customer, or to re- 
tain a person on the list who has moved away 
or died, or in some other way has gone out 
of the market, is to let the boat leak. Mr. 


pick up a paper every morning with interest; 
even tho there is no particular information 
they are searching out. It is diversified and 
easy to read. If it is well edited it presents 
matters which are willingly read. 


Makes Store Paper Community Organ 


The store newspaper has the great advan- 
tage of this tradition to help it across. People 
read it willingly and look patiently for some- 
thing of importance to them. While it is 
sometimes said, and with a certain amount 
of truth, that editing a store paper is a hard 
job, it still is in other respects quite an easy 
job. A person who knows nothing of publish- 
ing or of selecting interesting subjects or of 
writing them out after they are selected will 
of course find it hard. But there is no bus- 
iness that touches a community at more points 
than the lumber business. It enters almost 
every phase of community life in some form 
or other, so for the man with a little news- 
paper training or instinct the field is a rich 
one. It need not drag a board into every 
articles. In fact Mr. Mayhew makes his 
paper a community organ. One definite policy 
which runs thru the prepara- 
tion of his store paper is the 





there are people who buy lum- 
ber without knowing much 
about the complete service of 
the yard which they patronize. 
The value of down-town offices 
and of sales and display rooms 
at yards has proved to lie in 
no small part in the calling of 
customers’ attention to addi- 
tional features they may have 
in their homes at moderate 
cost. A person is not likely to 
lay a hardwood floor or to 
put on combination screen and 
storm doors if he never thinks 
of these things as possiblities 
or if, in the case of the doors, 
doesn’t know they exist. The 
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combating of stock selling 
schemes. There are few com- 
munities that have not been 
swindled in a greater or less 
degree by the plausible stories 
of stock salesmen promoting 
oil wells and gold mines and 
farm machinery factories, and 


heaven only knows’ what 
else. 
Some of these companies 


may be sound, but most of 
them are not. Many are out-' 
right swindles. But the disas- 
trous part of the whole bus- 
iness is that they take out of 
the community money needed 





sending out of this kind of lit- 


to develop the community it- 





erature extends the pulling 
power of the yard by calling 
attention to what it is and 
what it can do. 

This calls to mind a speech 
we recently heard delivered 
by a distinguished and _ suc- 
cessful retailer whe sees things 
as they are and who is too 
shrewd and far-sighted to be 
carried away by fads. It may 
seem a far ery from Boston to 


Uvalde, Tex., but in the matter Number on pe ane G Fonigho e -we 

of good retailing it isn’t far. ti f Id 44 
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self. The bait commonly used 
is the promise of quick and 
abnormally large returns; so 
farmer invests cash needed 
for building barns or buying 
live stock. Even if he should 
get a good return on his in- 
vestment he has crippled his 
farm operations and has ren- 
dered largely unprofitable a 
much bigger investment. If 
he loses his few hundred he 
is seared and practices a rigid 
economy for years to come. 


the world and unwilling to 
trust any business man. 

So for the good of the com- 
munity as well as for the good 
of his own business Mr. May- 








soon known in all other parts 
where it ean be made useful. 
We recently read in a literary 
magazine the somewhat sur- 
prised statement of an eastern observer that 
the same books are in demand in practically 
all parts of the country, that best sellers 
and books asked for in the libraries of New 
England are also best sellers and asked for 
in the West. Of course they are. We should 
be startled if this were not true. 


Definite Need for Store Newspaper 


_ But to get back to the speech: It was de- 
livered at the Texas retail convention by 
A. B. Mayhew, manager of a line of seven 
yards centering at Uvalde, and it dealt with 
the store newspaper. The store newspaper 
would have been as incomprehensible to our 
grandfathers as the radiophone or the de- 
livery truck. But it has been established be- 
cause there is definite need for it, and Mr. 
Mayhew pointed out that need and the pos- 
sibilities and some of the limitations of its 
use, 

The reason for the store paper is much the 
thing we have been talking about; that people 
who know the store may know all its possi- 


Some Old Invoices Taken from the Files of G. Fuller & Son 


Mayhew’s men never stop their work of 
keeping the lists up to the minute. 

With the list prepared there are several 
ways of using it. Mr. Mayhew has a mimeo- 
graph and addressograph and sends out a 
large amount of timely matter. He uses news- 
paper space freely; but four of his towns 
have no newspapers, so if he is to have the 
great advantage of newspaper advertising he 
must provide the newspaper. 

There is a distinct advantage in newspaper 
publicity, whether it be a regular news sheet 
or a house organ. A man reads a letter or 
what purports to be a letter—if it isn’t too 
long. If it covers sheet after sheet he soon 
decides it’s just an advertising dodge and 
drops it in disgust. A letter can get over 
just about one fact or idea. It is a rather 
expensive form of publicity, justified for cer- 
tain objects, but by no means taking the 
place of newspaper advertising. Everybody 
expects a newspaper to be informing and 
entertaining. We are all self trained to read 
them. Thousands and thousands of people 


hew maintains a _ perpetual 
campaign of education against 
this kind of stock selling. 
From time to time he induces 
4a prominent citizen to tell how he has been 
swindled and his opinion of the entire bus- 
iness. 


Other Departments Which Interest Readers 


Another department he has borrowed large- 
ly from the ‘‘ Fairway,’’ the house organ of the 
D. J. Fair Lumber Co., Sterling, Kan. This is a 
classified want-ad and for-sale column. Here 
his customers may advertise for anything 
they want or may offer what they have for 
sale or exchange. As this department becomes 
established and shows results it is certain 
to extend the circle of interested readers. 
Then there is the personal eolumn and the 
feature articles about buildings finished or 
in progress. Some articles are written about 
matters of local interest in no direct way 
connected with the retail lumber business. 

Finally, the sheet carries out and out dis- 
play ads of the service the yard ean offer, and 
the specialties it has for sale. 

Such a store paper, being for and about 
the folks of the community, is sure to be read 
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with interest. The farmer who would throw 
down a long form letter will read the paper 
thru to the last word. He will look for the 
next issue. He knows it is advertising, but 
it has a certain impersonality that spares him 
the uneasiness and the on-guard feeling that 
he is being made the objeet of a direct selling 
talk. ‘The selling talk is invaluable in its 
place; but the object of the store paper, as 
we see it, is not so much to make a sale to 


every reader with every Issue as it is to keep 
the activities, the interests, the service and 
the stock of the yard fresh in the minds of the 
buying public. When this is done the leaven 
will be pretty sure to work. It is pretty sure 
to mean that new building desires will take 
root, curiosity about building features pre- 
viously unknown will draw these possible 
customers to the yard, and personal sales- 
manship will be given a chance. Like the 


show window and the sales room, the store 
newspaper has no place in a community where 
it is impossible to increase the volume of sales. 
3ut if such a eommunity exists we don’t 
know where it is. 

[The next instalment of the Realm will dis- 
cuss “Modern Merchandising” in Texas. “Lum- 
ber Stores” must pay their way; the expense 
which they add must be returned in increased 
business.—EbiTor. | 





NEWS FROM THE REALM OF BUILDING 


CHAMBER OF COMMERCE’S NEW HOME 
WASHINGTON, D. C., May 22.—Officials of the 
American Federation of Labor are indignant 
over the action of the Chamber of Commerce of 
the United States in announcing that its new 
$2,500,000 home, to be constructed here, will 
he built on the ‘fopen shop’? plan. There will 
he no discrimination whatever against union 
men, but non-union workers will have an equal 
opportunity. Labor officials take the view that 
(his decision is a slap at organized labor, since, 
in effect, it will operate to cut out union labor 
snd leave the construction of this magnificent 
structure solely to unorganized workers. 

Of course, this rule works both ways. Had 
the decision been for the ‘‘closed shop’’ non- 
union men would not have a look in. As it is 
both union and non-union men can work on the 
hnilding if they see fit. Officials of the chamber, 
in making the announcement, pointed out that 
the organization is bound by a recent referen 
dum on the question of the open or closed shop, 
in which the constituent organizations voted for 
the open shop by a large majority. 

The corner-stone of the new building was Jaid 
May 16, with impressive ceremonies. The build- 
ing will be located on the northeast corner of 
Connecticut Avenue and H Street, across La 
fayette Park from the White House. It was 
necessary to raze the histerie old Corcoran home, 
+t one time the home of Daniel Webster. 

Present plans call for completion of the build- 
ing up to the balustrade, which will give four 
full, stories, and to leave to a later date the 
addition of a fifth, and even a sixth story, should 
the needs of the chamber require the additional 
space. The plans contemplate the construction 
of an artistically designed auditorium at the 
hack of the lot, estimated to seat 850 persons. 
Whether this part of the construction can be 
undertaken at present will depend on the bids 
when they are opened. Various organizations 
have applied for space in the building, but the 
chamber intends to oceupy the entire structure. 
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LUMBERMAN HEADS BUILDING FIRM 

York, Nes., May 22.—The Liggett Construc- 
tion Co. has recently been formed, with head- 
quarters here, for the purpose of carrying on a 
general contracting business thru the middle 
section of this State. The new concern is headed 
hy W. G. Liggett, who is manager and principal 
owner of the Liggett Lumber & Coal Co. Asso- 
ciated with Mr. Liggett in the new company is 
lid. Giller, a practical construction man, thoroly 
experienced in designing and architectural draft- 
ing, who has to his credit many important build- 
ings in this and adjoining States. The new con- 
cern has the contract for remodeling the build- 
ing of the Read Dry Goods Co., this city, and 
will begin work thereon at once. 
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NORMAL PERMITS SHOW APRIL GAIN 

Leaving out of consideration New York City, 
where because of special reasons there was a 
drop of about $65,000,000, building permits is- 
sued during April in 197 cities reporting to the 
American Contractor show a gain as compared 
with the preceding month. The total estimated 
valuation for permits issued in the 197 cities 
in April is $212,735,607. The total for March is 
$262,283,354. The difference between the two 
totals is appreciably less than $65,000,000, thus 
showing that excepting New York’s five boros 
the trend of April activity has been upward. 
New York’s heavy decrease is due to the fact 
that, heecause the tax exemption law was due to 


expire in March and it was uncertain whether 
the Lockwood committee could get it extended, 
there was a grand stampede to get permits while 
the Jaw was still in operation. Consequently, 
March totals ran up to an amazing total, and 
April returns show the effect of the tremendous 
March rush. 
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TO HOLD ‘‘OWN HOME’’ SHOW 

YONKERS, N. Y., May 22.—Lumbermen of this 
section are much interested in the Own Your 
Home Exposition, to be conducted under auspices 
of the Yonkers Real Estate Board during the 
week of May 27 to June 3. The show will be 
held in the State Armory. The real estate board 
is affiliated with the chamber of commerce, se 
all business men in the community are interested. 

The exposition is under the management of 
Robert H. Sexton, who managed the New York 
and Chicago Own Your Home expositions. Ap- 
plications for space are rapidly being made. 
Several local lumber concerns will have exhibits. 
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‘“*SCOTIA, THE HOME OF REDWOOD’’ 

In its story of the Home Complete Exposition 
at Indianapolis, Ind., in its issue of May 20, 
the AMERICAN LUMBERMAN stated that an in- 
teresting film depicting the manufacture of 
lumber was shown by the courtesy of the Cali- 
fornia Redwood Association. This was an error; 
the film shown was one entitled ‘‘Scotia, The 
Ilome of Redwood’? and is one of the entertain 
ing and instructive films prepared and shown 
by The Pacific Lumber Company of Illinois. 
This company’s films have been shown at many 
of the lumber conventions during the last season 
and also at a number of the building shows 
and always have attracted much interest and 
favorable comment. 


WILL STAGE ‘‘OWN HOME’’ SHOW 

NEw ORLEANS, LaA., May 22.—The famous ex- 
hibit of the Southern Pine Association which 
has been one of the outstanding features of 
home building expositions and conventions of 
lumber and real estate dealers in various parts 
of the country, will constitute one of the at- 
tractions at the Own Your Home Show to be 
staged by the association and the Oklahoma 
State League of Building & Loan Associations, 
in connection with the latter’s convention at 
Shawnee, Okla., May 25 and 26. This conven- 
tion will be attended not only by the members 
of the Oklahoma State League, but by building 
and loan association men from most of the 
western and southwestern States. 
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PLAN EXTENSIVE HOUSING PROJECT 

Boston, Mass., May 22.—KEugene N. Foss, 
former governor, and Charles H. Gifford, of the 
Kast Boston Land Co., are negotiating with the 
city a scheme for developing 5,000,000 feet of 
the land owned by the company in the Orient 
Heights district by the immediate expenditure 
of $1,000,000 in the construction of single and 
double houses. Upon learning that 1,000 laborers 
will be employed and that at least 100 houses 
will be ready for occupancy before autumn to 
relieve the housing shortage, Mayor Curley en- 
dorsed the project and agreed to aid in a 
conference with insurance interests whose ap- 
proval is necessary to make the project a sound 
financial success. It is understood that tentative 
plans provide for the East Boston Land Co, 
handling the building construction direct and 
buying the supplies, including the immense 
quantity of lumber involved. 


HUGE BUILDING PROJECTS BEGUN 

CLEVELAND, On10, May 23.—Work on two im 
mense building projects has been started, and 
both will be rushed to completion. One is the 
new union depot, which will be the largest rail- 
road and suburban terminal between New York 
and Chieago, and the other is the new Union 
Trust Co. building, which will be the largest 
banking building in the world. Other large 
projects are also being carried thru despite 
carlier predictions that building would be con 
fined to dwellings and lesser structures. 
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BOOST FOR HOME BUILDING 

LAFAYETTE, LA., May 22.—Sponsored by the 
Own Your Home Campaign Committee of the 
Lafayette Parish Chamber of Commerce, with 
the codperation of the building and loan asso- 
ciations and the building materials dealers of 
the parish, an energetic drive is being made to 
interest people in saving for home building thru 
investing in the stock of the two local building 
and loan associations, and to create enthusiasm 
generally for home owning. This effort takes 
the form of a page in the local daily news- 
paper, appearing twice a week for a period of 
four weeks. In the center of the page appears 
a strong appeal signed by the chamber of 
commerce committee, the balance of the space 
being oceupied by the individual advertisements 
of local concerns dealing in building materials or 
otherwise interested in promoting home building. 
The three largest advertisements are those of 
the following lumber concerns: Hopkins Bros. 
Co. (Ine.), Lafayette Lumber Co., and Mouton 
Lumber Co. Charles DeBallion, of Lafayette, 
special representative of the Lutcher & Moore 
Lumber Co., of Orange, Tex., also is a strong 
booster for the home building movement in this 
parish. 
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FRAME CONSTRUCTION TOPS RECORD 


INDIANAPOLIS, IND., May 23.—Reports of the 
city building inspector show that more permits 
for frame dwelling construction were issued dur- 
ing March and April than in any other two- 
month period in the history of the city. A total 
of 523 permits for such construction were issued, 
representing a total value of nearly $2,500,000. 
The inspector predicts that all annual records 
for frame construction will be broken in 1922. 


TAL ALLLSLLIELEL ELE SE | 


NEW RETAIL CONCERN ORGANIZED IN JERSEY 


ORANGE, N. J., May 22.—The Orange Lumber 
Co. has been organized by E. L. Berry, formerly 
of Seranton, Pa., and Charles P. Orben, jr., of 
Newark. The company will conduet a strictly 
retail business, having taken over the old yard 
of William F. Shupe & Co. 

The proprietors of the Orange Lumber Co. 
are making extensive improvements and expect 
to conduct business on a large scale, delivering 
by auto truck over a wide area. The improve- 
ments will include repaving, remodeling and the 
erection of new sheds to make the plant the 
equal of any in northern New Jersey. The first 
few days of the concern’s existence have been 
marked by an encouraging number of orders. 

Mr. Berry, the president, was formerly asso- 
ciated in Seranton with Gibbons, Berry & Co., 
of which he was also president. He resigned 
Jan. 1 to launch the company in Orange. 


He THAr Is plentiful in expenses of all kinds 
shall hardly be preserved from decay.—Francis 
Bacon. 
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Lumber Merchants and a Daily Newspaper Co-operate to Promote Home Building 


(Continued from front page) 
exclusively to real estate and building, a de- 
tailed description of which has already appeared 
in the AMERICAN LUMBERMAN. The result of all 
this advance advertising and publicity was that 
more than 15,000 crowded into the exhibit hall 
during the six days it was open and _ several 
thousands of them registered as prospective home 
builders and asked for the plan book, which was 
distributed free by the Southern Pine Associa- 
tion. 


Results Shown in Building Permits Issued 


When this thing was started some of the 
dealers were skeptical and only ‘‘chipped in’? 
their part of the cost ‘‘ because the rest of the 
boys wanted to try it out,’’ but when they saw 
the results their skepticism gave way to optimism 
and enthusiasm. And when I say results, it is 
not necessary to deal in glittering generalities. 
Last week, which was the first week after the 
close of the show, the permits for the building 
of homes in Dallas showed an increase of 
$73,000, or about 28 percent over the previ- 
ous week, jumping from $198,000 to $271,000. 
Not bad for a starter, considering that this is 
only the first inning. 

Not only are the lumbermen, hardware men 
and other dealers benefited by the direct purchase 
of materials but work is given to the unem- 
ployed, who, in turn, use the money they receive 
in the payment of bills, perhaps of long standing, 
and in the purchase of household supplies and 
other merchandise. From this it will be seen 
that almost every line of business in town 
profits directly or indirectly from the revival 
of building activities. That is why I said in the 
beginning of this article that the lumbermen and 
the newspapers have an exceptional opportunity 
at this time to render their country a real and 
constructive service. And all the time they are 
helping themselves just a little bit more than 
they are the other fellow, so that aside from the 
higher and loftier considerations, the service 
rendered is not without its immediate financial 
rewards. However, I think that the man that 
benefits most from it all is the man who finds 
himself the happy possessor of a comfortable 
and attractive little home of his own. He has 
become a better citizen. 

What has been done in Dallas can be done on 
4 similar or a smaller seale in every city and 
town in the country. It is not absolutely neces- 
sary to have an exhibit, such as the dealers had 
here, tho of course this would help materially 
if it can be arranged, but either with or without 
the exhibit, the dealers of any town can get 
together and carry out a constructive, high class, 
dignified advertising campaign that will pay 
them big dividends in dollars and cents as 
well as in satisfaction. Of course, there will be 
some who will hold back and say they don’t 
believe in coiperative advertising; that they 
want to do their own advertising in their own 
way and let the other fellow do the same. This 
is an utterly wrong spirit and a selfish and 
shortsighted policy. 


Team Work Wins the Day 


At the conclusion of the first cobperative ad- 
vertising campaign in The News, the dealers 
here were so well pleased that they have just 
subscribed a new fund for the purpose of keep- 
ing up their advertising in our paper and have 
contracted with us for exactly twice as much 
Space as was used in the first campaign. Actions 
speak louder than words. These two campaigns 
represent an aggregate expenditure of several 
thousand dollars. No individual dealer could 
afford to carry out such an expensive and com- 
prehensive program on his own account, spending 
several thousands of dollars with a single news- 
paper in a few months time. Coéperative com- 
petition is the thing and they will have to come 
to it sooner ‘or later if they achieve the fullest 
success. To bring out the point, I might say 
that I once saw five different men each try 
single-handed to push a Ford out of a mudhole, 
but the contrary little thing would not budge. 
Finally all five of them get hold of it at the 
same time and gave a ‘‘long pull and a strong 


pull and a pull all together,’’? and in about 
two minutes it was out of the mudhole and on 
solid ground once more. Working single-handed 
and alone (as some dealers want to do), each 
of them might have struggled for hours with 
this mud-bound little Ford with nothing for their 
pains except a pair of sore hands and an aching 
back. Team work wins the day. 

Perhaps nine out of every ten who read this 
will say to themselves, ‘‘ That was a pretty good 
stunt those fellows pulled off down there at 
Dallas,’’ and will then dismiss it from their 
minds and turn over to the next page. Don’t do 
it! Don’t leave it to the other fellow. He 
might do the same thing you’re doing. I’ve 
found that if I want anything done, the best 
way to get it done is to do it myself. Of course, 
if you don’t need the business and don’t care 
anything about your neighbor that does, then 
just pass it up; but if you could handle a little 
more business yourself and don’t mind doing 
something to help build up your town, just sit 
down and write up a little document which 
begins something like this: ‘‘ We, the under- 
signed, hereby agree to pay—.’’ Fix an amount 
that you think each of the other boys could 
afford to pay and then sign right on the top 
line before you ask anybody else to sign. See 
your local newspaper man. He will be mighty 
glad to help you put your proposition over 
and then will assist you in preparing some at- 

















Ee 





lowing explanation : ‘‘Exterior view and sug- 
gested plan for modern home. Lumber dealers, 
architects and builders will gladly assist anyone 
planning to build a new home or to do re- 
modeling. The News is printing a series of home 
pictures as suggestions to those desiring to erect 
or improve residences.’’? This has been attract- 
ing much attention and we have had letters 
from towns hundreds of miles away, inquiring 
as to the houses shown. 


ILLINOIS YARD CHANGES HANDS 


WoopstTock, ILL., May 23.—The Dacy Lum- 
ber Co., of this city, has been sold to a group 
of Woodstock men headed by William 8S. Me- 
Connell, and it is reported that a stock company 
will be formed. Charles F. Dacy, former owner 
of the business, will retain an interest, but will 
move to North Carolina in the hope of benefiting 
his wife’s health. The company was established 
many years ago and has been a highly successful 
enterprise. 


A SPLENDID COLORADO PLANT 


PORTLAND, ORE., May 20.—On a business trip 
east a few weeks ago, W. H. Andersen, of the 
Patrick-Andersen Lumber Corporation, whole- 
sate lumber dealer of this city, was much im- 
pressed with the splen- 
did modernization of a 
great many retail lum- 
ber yards. A striking 
example he says he 
found at Grand June- 
tion, Colo., where the 
Independent Lumber Co. 
has established yards 
and erected an office 
building that is right 
up-to-the-minute in 
every respect. 

Mr. Andersen says the 
old yards and office 
building were destroyed 
by fire last fall and 
three months later the 
new building was ready 
for occupancy and doing 
business with greater 
dispatch than ever. C. 
A. Briggs, president of 
the company, started the 
concern with one yard 
and is still its head, al- 
tho the active manage- 
ment now is in the hands 
of Seeretary W. C. 
Kurtz, who began em- 
ployment with the com- 











Private Office of W. C. Kurtz, Manager of the Independent Lumber Co. 


tractive effective copy that will ‘‘bring home 
the bacon.’’ 

Since the close of the Southern Pine Assoacia- 
tion exhibit, The News has been running in its 
news columns pictures of attractive modern 
homes with floor plans to correspond, devoting 
thirty inches of space to this feature three times 
a week. Each picture is accompanied by the fol- 


pany fourteen years ago 
as bookkeeper. Three 
years later he assumed 
the management. William M. Mack is treasurer 
and A. H. Ruth auditor. So impressed with the 
offices was Mr. Andersen that he obtained a set 
of photographs to show his friends, and those 
accompanying this article show exterior and in- 
terior views. The exterior, Mr. Andersen says 
he was told, was to be made even more attractive 
with shrubbery and flowers. 

















Splendid New Office and Shed of the Independent Lumber Co., Grand Junction, Colo. 
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URBANA, OHIO, May 
23.—The Murphy Lum- 
ber Co., of Urbana, 
which has just com- 
pleted the construction 
of a new building ma 





JOSEPH MURPHY, 
Urbana, Ohio; 
President and Founder of 
Murphy Lumber Co. 





terials warehouse and 
sales room, character- 
ized by lumbermen as 
one of the latest, most 
up-to-the-minute developments of scientific and 
labor saving facilities for storing and handling 
lumber and building materials in all Ohio, cele- 
brated the opening of this new structure yester- 
day, in a most spectacular and unusual manner. 

Urbana is a rural city of less than 9,000 popu- 








Over 10,000 Visitors at Retailer’s Opening 


supply diminished. Every stick is housed and 
neatly piled under one roof and the business is 
transacted after the manner employed by man- 
agers of department stores. 

“*T want the people of Urbana to know that 
this is their building,’’ declared President 
Joseph Murphy to the three hundred Kiwanians 
and friends at the banquet served on the evening 
of the opening. ‘‘It was built from their patron- 
age. I have made a little profit off each trans- 
action but I have turned it back to them in the 
erection of this modern lumber and building ma- 
terials plant which is a credit to the city. That 
is what business is, anyway; service to one an- 
other.’? 

At ten o’clock in the evening the crowd was 
so great that those who came to dance could 
only stand still and listen to the music of the 
orchestra. There was scarcely room to move 
about. This phenomenal interest can best be 
understood when it is known that there is over 
72,000 square feet of floor space on the ground 
floor and double decks of the new building. 

This modern lumber plant has arisen out of 
the ashes of the former plant which was de- 
stroyed by fire on the night of Aug. 26, 1918. 





A view of the interior of the building showing the double decking arrangements 


lation, but between ten thousand and eleven 
thousand people viewed the new plant during 
the day. 

The crowds began arriving in a steady stream 
at 9 o’clock in the morning and continued thru- 
out the day. The gala event ended late that 
night after five thousand people jammed every 
foot of available floor space in an attempt to 
take part in the dancing which followed a ban- 
quet to the members of the local Kiwanis Club, 
their wives and sweethearts, by Joseph Murphy, 
president of the company. 

Thruout the day, concerts were given by one 
of the best orchestras that could be obtained in 
Columbus. The interior of the building was gay 
with flags and flowers. Souvenirs were given 
to all who came—pencils for the men, fans for 
the women, and balloons for the children. 

A paint demonstration booth, maintained in 
the building by the Patterson-Sargeant Paint 
Co., exhausted its supply of fifteen hundred sam- 
ple cans of paint long before the day had well 
started. 

Lumbermen who had been present at the open- 
ing of other new plants of a similar nature de- 
clare this was the most successful and remark- 
able they had ever seen. 

The opening of this new plant, which has a 
frontage of 288 feet and covers over an acre 
and a quarter of ground, marks a new era in 
the manner of handling and retailing lumber, 
which has grown more valuable as the source of 
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Profiting by the ex- 
perience gained in this 
fire, the management of 
the Murphy Lumber Co. 
erected its new plant 
with the idea of fire 





CHARLES MURPHY, 
Urbana, Ohio; 


Assistant General Mana- 
ger Murphy Lum- 
ber Co. 





prevention in mind. The 
result is a building as 
nearly fireproof as it is 
possible for such a plant 
to be. The proof of the success attained is the 
fact that the Ohio Inspection Bureau has given 
the building a rate of 74 cents, with a 30 per- 
cent reduction by using the 90 percent co-insur- 
ance clause. 

The 22-foot walls are of concrete construction. 
The roof is of fireproof material and the floor 
is a solid cement slab six inches in thickness, 

A special fireproof room, the floor, walls and 
ceiling of which are of concrete, was constructed 
in which to store paints, oils and other material 
that might be considered more than ordinarily 
combustible. 

Five concrete garages, two of them 12x32-foot 
and the remainder 10x32-foot, are a part of 
the main building, but by a special arrange- 
ment devised by Mr. Murphy the entire building 
escapes the garage insurance rates. 

This arrangement provides for the garages 
opening directly on the street. Each is separate 
unto itself. They are divided by concrete walls. 
The ceilings are of fireproof material. Each of 
these garage units is a model of fireproof con- 
struction but the extra precaution taken pre- 
cludes the possibility of a fire spreading should 
one break out in either of the garages. 

The roof peak of the big building is 32 feet 
and by a double decking arrangement of floors 
more than 5,000,000 feet of lumber can be kept 
in stock. 

As to shipping facilities the building is ideal- 
ly located. Three railroads cross not more than 
500 feet to the rear. A switch leads directly 
into the building and cars are unloaded entirely 
within the structure. 

The administrative offices, handsomely deco- 
rated and in costly finish, occupy a 40x40-foot 








A corner of the executive offices looking thru to the hardware sales room 
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space at the front of the building. They embody 
not only every modern convenience for office 
practice but are designed to suggest to the pros- 
pective builder many attractive and desirable 
home features. Included among the office rooms 
is a private consultation room for the use of 
contractors and prospective builders. 


A hardware and building supply room un- 
equaled in any downtown city store is con- 
veniently built adjacent to the offices. In this 
store is kept every kind of building hardware, all 
arranged in attractive show cases or in closed 
shelves. The glazing department is one of the 
most complete in this section of the State. 

In a letter to Joseph Murphy, president of the 
company, L. P. Lewin, president of the Ohio 
Association of Retail Lumber Dealers, said, 
‘¢You have a plant which is a eredit to your 
town and is worthy of the emulation of every 
dealer in the State.’’ 

Urbana has seen the last of the old time lum- 
ber yards, which were considered places to be 
shunned and avoided. They were usually dark 


and menacing. Unsightly board piles were scat- 
tered over two or three acres of land. The same 
kind is yet to be found, but the new Murphy 
lumber and building equipment warehouse and 
sales building is different. It is a new kind of 
lumber yard. Every stick is properly valued and 
properly cared for. Mr. Murphy prizes his lum- 
ber stock as highly as a dry goods merchant 
prizes his finery, and has executed his plans 
to take just as good care of it. 


The Murphy Lumber Co. is the pioneer in 
this method of lumber yard administration in 
this section, if not in the entire State. Incident- 
ly, it is the only lumber company in Urbana and 
Champaign County. 

Joseph Murphy, president of the company, 
grew up in the lumber business. He came to 
Urbana from Covington, Ohio, in 1902 and pur- 
chased the old Cool-Hubbell Lumber Co. A 
short time later he purchased the land on which 
his present new plant is located, where he erected 
the building which was destroyed by fire in 1918. 


The Murphy Lumber Co. was organized in 


1910 with Joseph Murphy, president; his son, 
Chalmers W. Murphy, vice president, and an- 
other son, Ivan J. Murphy, seeretary and treas- 
urer, Associated with the business at the pres- 
ent time is still another son, Charles H. Murphy, 
who is now assistant manager but to whom will 
fall the entire control and management of the 
business. 

Chalmers W. Murphy is the manager of The 
Greene County Lumber Co. at Xenia, and Ivan 
J. Murphy is manager of the Blaek-Irvin Lum- 
ber Co. at Lorain. 


TAMPA PLANT CHANGES OWNERSHIP 


TAMPA, FLA., May 22.—The plant of the 
Denton Shore Lumber Co. on the channel has 
been sold to the Ansley Lumber Co., which will 
operate the same in addition to its present 
activities at Beach Dock. The Denton plant has 
a capacity of 60,000 feet a day, which will take 
eare of the gradually increasing export business 
of the Ansley concern, besides giving it 200 
feet additional waterfront and railroad trackage. 





MAKING PAINT PROFITS FOR THE RETAIL LUMBERMAN 


A few years ago few retail lumber companies 
carried paint; today, few do not. There are two 
outstanding reasons for this change: 

1—The expansion of the number of commodi 
ties handled, in order to increase the volume of 
business, and to make it possible (particularly 
for line-yard companies) to employ higher cali- 
ber men at better wages. Retailing of lumber 
is somewhat seasonable, so more and more deal- 
ers, to maintain their volume during the year, 
are taking on side lines such as paint. 

2—The wider employment of modern methods 
of merchandising. A completed article is always 
more attractive than the raw materials of which 
it is made, therefore the retailer is turning his 
attention to selling completed homes. The re- 
tailer may not do the contracting, may not as yet 
sell some of the things that go to make up the 
completed home, but he does assist the purchaser 
to determine what things are to be used and what 
their cost will be. Therefore many retail lum- 
bermen realize that they are doing the selling 
work for all the commodities which go to make 
a turnkey job, so in ever increasing number they 
are selling such commodities as paint. In other 
words, as the retailer performs the sales work, 
why should he not get the profit? 

A eareful inspection of paint stocks in retail 
lumbermen’s hands reveals that a surprisingly 
large number sell the products of the Chicago 
Paint Works. There is a reason for this which 
one does not have to go far to find: The prod- 
ucts of the Chicago Paint Works are of excel- 
lent quality and they are sold to the retailer at 
a price which is very favorable when compared 
to the prices of other high class paints. The 
company’s ability to make very advantageous 
prices is based upon two facts: one is that in 


its uptodate factory every practical device is@ 


used to keep the cost of production down, and 
the other is that the company sells its paints by 
mail to retail lumbermen and thus does away 
with an expensive traveling sales force. 


Each Operation Housed in Separate Building 


The fine plant of the Chicago Paint Works 
embraces a group of eight newly constructed re- 
inforced concrete buildings occupying nearly a 
city square and served by a switch of the Belt 
Line railroad, which enables the company to 
handle shipments promptly. One important fea- 
ture of the plant is that each individual opera- 
tion from which there is danger of fire is housed 
in a separate unit, and everything possible is 
done in the first place to prevent fire; and in the 
second place, to keep a fire from spreading 
should one start. It seems hardly likely that a 
fire at the plant could destroy more than one 
building and, therefore, the company will always 
be in position to give service. The different units 
included in the plant are the paint factory, var- 
nish cook house, oil treating plant, roofing fac- 
tory, box factory, printing plant, as well as sun- 
dry other departments. The company maintains 
a thoroly equipped and modern laboratory, which 


in addition to testing all of its paint products 
conducts extensive research work to better the 
quality of the products and develop new ones. 

The Chicago Paint Works was organized in 
1911. Before the company was actually started, 
it was determined to put out a quality product 
and to sell that product to retail merchants by 
mail. The founders believed that the company’s 
products could in that way be sold cheaper to 
the merchant than in any other way. Experi- 
ence has given them confidence in this belief. 

Selling high quality paint at cut prices has not 
always been easy sailing for the Chicago Paint 
Works. Lumbermen at first were dubious as to 
quality, but the ever increasing number of re- 
tailers handling the products of the company 
who have entirely lost this idea and are now 
firm boosters, shows that such a policy will win 
out. Naturally, the company also had to sus- 
tain a good deal of adverse criticism from com- 
petitors. 

About three years ago a bad fire almost com- 
pletely destroyed the plant, and for nearly two 
years pending the building of the new plant the 
company was compelled to carry on its business 
in temporary quarters. As a result, shipments 
were not as prompt as they should have been and 
the company’s reputation for giving service suf- 
fered. But there is a silver lining to every 
cloud. The fine new plant of the company makes 
it possible to ship promptly and provides such 
ample space for a great expansion in the busi- 
ness as to make certain that prompt service can 
be maintained. As a matter of fact, practically 
all orders are now put thru the factory on a 24- 
hour shipping schedule. Recently the company 
acquired an interest in a prepared roofing fae- 
tory and is now selling roll roofing and patent 
shingles on the same price basis as paints and 
varnishes, 

Seeks to Help Retailer Expand His Business 

The Chicago Paint Works is very liberal in 
its dealer helps, seeking in every way to help 
the retailer expand his business. From the be- 
ginning it has sent to dealers a liberal supply of 
catalogs for distribution to paint prospects, and 
later it developed a scheme of printing 3-color 
circulars for free distribution by retailers. The 
dealer is sent a layout sheet on which he lists 
the products he wishes to advertise, together 
with sizes and prices. The print shop of the 
Chicago Paint Works then makes up the circular 
and prints the desired quantities. These circu- 
lars are supplied free to the dealer and have 
proved very effective in getting business. 

A phase of the policy of the company which 
particularly appeals to a retail lumberman is 
that it does not insist on a dealer stocking up 
with more paint than he needs. A dealer is at 
liberty to order what he wants, and that is all 
he gets. The best quality of paint made by the 
company is held to be the equal of any paint on 
the market, while its second grade compares very 
favorably in price and quality with paints sold 
by mail order houses. This last fact is of par- 


ticular interest to retail lumbermen who desire 
to meet and beat mail order competition. 


One little point shows how careful the company 
is to turn out a high quality product, and at the 
same time to do everything possible to make its 
products attractive. Labels are not put on the 
cans until shipments are made up, so that these 
labels are always fresh and attractive when the 
paint reaches the retailer. Furthermore, in the 
storage room the oldest paint is always shipped 
first, and as the complete stock turns over at 
least every three months the retail lumberman is 
assured that he will always receive fresh, well 
mixed paints which can be relied upon to give 
good results. 

It is safe to say that as the quality, prompt 
shipments and prices of the Chicago Paint Works 
become more widely known among the lumber 
trade there will be a very large expansion in the 
volume of its business and the company is ready 
and well equipped to take advantage of this 
expansion. 


TO STUDY CONDITIONING OF WOOD 


MADISON, WIs., May 22.—The conditioning, 
finishing, and protection of wood will be made 
the subject of experiment and investigation at 
the Forest Products Laboratory, according to 
plans made at a preliminary conference held 
here May 3 by men representing seven national 
wood using associations and several major in- 
dustrial fields. 

A temporary organization of which William 
B. Baker, secretary of the Association of Wood 
Using Industries is chairman, was formed at 
Madison to devise ways and means to earry out 
the proposed investigation and to form a per- 
manent organization by July 1. It is expected 
that furniture, automotive, and farm implement 
industries will be materially interested, for the 
study will be conditioning of wood and wood 
surfaces and the application of protective coat- 
ings for prolonging the life of wooden structures 
and articles fabricated of wood. 

Following are the representatives of the vari- 
ous organizations who consulted here with 
Carlile P. Winslow, director of the laboratory, 
and George M. Hunt, of the section of preserva- 
tion, in which the study will be made: William 
B. Baker, secretary Association of Wood Using 
Industries, Chicago; W. A. Babbitt, secretary 
National Association of Wood Turners, South 
Bend, Ind.; E. E. Parsonage, president Associa- 
tion of Wood Using Industries, and president 
Deere & Co., Moline, Ill.; Dr. A. H. Sabin, con- 
sulting chemist National Lead Co., New York 
City; A. D. Flinn, secretary Engineering Foun- 
dation, New York City; John Jager, Minneapo- 
lis, Minn., of the American Institute of Archi- 
tects; Walter A. Schmidt, Grand Rapids, Mich., 
consulting engineer furniture trade journals; 
Arthur Peabody, State architect, Madison, Wis. ; 
P. R. Hicks, secretary service bureau, American 
Wood Preservers’ Association, Chicago. 
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Concentration upon one main object—the 
ideal of doing one thing exceptionally well— 
accounts in large measure for the remarkable 
success that has followed the operations of 
the W. M. Cady Lumber Co., of McNary, 
La. The chief objective upon which W. M. 
Cady and his associates have steadfastly kept 
their eyes from the very beginning has been 
the production of the finest timbers and di- 
mension that could be sawed from some of 
the best longleaf pine that grows out of 
doors. ‘‘The Best of the Log for the Best 
of Dimension’’ has ever been the motto of 
the company. 





The big and thoroly modern Cady mill is equipped to pro- 
duce practically everything in the way of timbers or dimen 
sion. The size and length of the timbers that can be turned 
out are limited only by the girth and height of the Rapides 
Parish longleaf pine trees from which tliey are cut. And, it 
may be added, no better pine timber is to be found anywhere. 


The products of the W. M. Cady Lumber Co, find their way 
not only to all parts of the southern pine consuming sec 
tions of this country, but large quantities are shipped 
abroad, the export trade being an important factor in the 
company’s business. Its domestic trade embraces every 
class of demand for which high grade timbers and dimen 
sion are required. In its export business the company spe 
cializes in the production of 30-, 35- and 40-cubic average, 
and primes. 

Important items produced are large structural timbers 
and materials for dock construction, for which the Hast is 
a large customer. The railroads appreciate the high quality 
of the Cady products, and place large orders for bridge 
material, timbers for car sills, splices etc., as well as for 
decking and other material. 


The Cady plant is located on the Glenmora & Western 
Railroad, connecting with the Missouri Pacific at Smith 
Junction, La., the Chicago, Rock Island & Pacific, the 
Southern Pacifie and the Texas & Pacific at Le 





Winning Success Thru Quality and Service 


There sprang up about the plant a thriving little sawmill town which 
was named McNary, after James G. McNary, who has been an official of 
the company from its inception. The town of McNary now boasts a popu- 
lation of about 4,000 persons, all of whom gain their livelihood directly 
or indirectly from the payrolls of the W. M. Cady Lumber Co. The town 
has good schools and stores. It is supplied with ice by a 12-ton ice making 
plant operated by the company. 

The first tree was cut on the mill site early in May, 1911, and the first 
log was put thru the mill on Sept. 30 of that year. Thereby hangs an 
interesting tale. When work was started on construction of the mill Mr. 
Cady made the statement that the plant would be sawing lumber before 
the end of September. Some doubting ones among his friends questioned 
whether he would be able to make good on the prediction, and offered to 
wager that he would not. When the last day of September rolled 
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Compte, La. Rapides Parish (La.) Longleaf Yellow Pine the Foundation of ‘‘Cady Quality’’ 


The Organization of the 





Company 

The W. M. Cady Lumber 
Co. was organized in the 
spring of 1911 by W. M. 
Cady and associates, who had 
acquired a tract—which has 
been greatly added to by 
later purchases—of very high 
quality longleaf pine timber 
situated on the Iron Moun- 
tain Railroad, in Rapides 
Parish, about twenty miles 
south of Alexandria, La. 
Speaking of putting locali 
ties ‘fon the map’’—the op- 
erations of the Cady com- 
pany have made ‘‘ Rapides 
Parish’? a household name 
wherever southern pine lum 
ber is known, as being the 
habitat of the splendid tim- 
ber from which ‘‘Cady Qual- 
ity’? timbers and dimension 
are cut. 





around the carriage and saw 
were installed and ready to 
operate but the conveyors 
were not quite ready, so in 
order to fulfill his predic- 
tion and win the wager Mr. 
Cady had a log earried into 
the mill and placed on the 
varriage by hand. One of 
the decorations of the com 
pany’s offices is a cross sec 
tion of the first 2 by 6 sawed 
from the ‘‘personally con- 
ducted’? log referred to, 
with the date inseribed up- 
on it. Regular sawing was 
begun the following day, 68,- 
000 feet being cut. The in 
cident that has been related 
is rather significant, because 
it typifies the spirit of en- 
terprise and energy that has 
dominated every department 
of the company’s business 
from the date of its organ- 
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ization to the present time. 

In 1916 a disastrous fire destroyed the company’s large 
and finely equipped sawmill, and it was only by the most 
strenuous endeavor that the flames were prevented from 
reaching and consuming the lumber piles and the planing 
mill. Coming as it did just when the southern pine industry 
was beginning to recover from a long period of depression 
and the mill was crowded with orders, the blow was indeed 
a heavy one. But with characteristic courage and optimism 
W. M. Cady, with the support and counsel of the ener- 
getic men associated with him, resolved that the disaster 
should be but a stepping stone to still greater success. He 
accordingly immediately set about plans for rebuilding. 
Almost before the ashes were cooled the work of clearing 
away the debris was well under way, and contracts were 
—" let for the necessary new construction and equip- 
ment. 

It was decided that the new plant should be an exact 
replica of the old one, which had been planned, constructed 
and equipped with the utmost care for the rapid and eco- 





Immense Quantities of Railroad Material Are Produced 





nomical production of high grade timbers and dimension. 
On Jan. 17, 1917, the present magnificent mill was ready 
for operation. To say that it is an example of all that 
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A Few ‘‘Big Fellows’’ Ready for Loading 


a modern lumber manufacturing plant should be is but stating the truth. 
The mill is fitted with double equipment, the long side cutting logs up 
to 56 feet long, and the short side taking logs up to 32 feet. The capacity 
of the plant is 120,000,000 feet a year. 

An observing visitor to the plant can not help being impressed by its 
compact and convenient arrangement. In planning the mill especial 
attention was given to such factors as.would reduce time and eliminate 
waste motion and effort in handling stock from the saw to the piles. 
This careful planning and arrangement, with the most modern of machin- 








The Highly Efficient Sawmill of the W. M. Cady Lumber Co. at 


ery and a power plant that provides for continuous high speed operation 
insure efficient and economical production. 


Rigid Standards of Quality Maintained 


The Cady ‘‘ereed’’ calls for not only the finest of raw material in 
the shape of the magnificent longleaf pine logs that pass thru its mill, 
but for the utmost care in manufacture, seasoning, handling and shipping. 
When a timber receives the Cady brand it must measure up to rigid 
standards of quality. Builders, industrial consumers, buyers for 





Export Material Is a Large and Important Item 








in Cady Production 


railroads and other users of the timbers produced by the W. M. Cady 
Lumber Co. have learned from long and satisfactory experience that 
the company’s brand stands for quality and strength. 

As stated at the beginning of this article, the motto of the Cady com- 
pany is ‘‘The Best of the Log for the Best of Dimension,’’ and from 
the start of its operations its manufacturing policy has been based upon 
that idea. Of course there necessarily is also a large output of boards, 


sawed from those portions of the log that are not utilized for making 
high grade timbers and dimension. 





McNary, La., Annual Capacity 120,000,000 Feet 


The W. M. Cady Lumber Co. has not been backward in using large 
advertising space thruout the years it has been operating, for the pur- 
pose of impressing buyers and users of high grade material with the 
fact that its timber supply is genuine longleaf pine, and that it is 
manufactured into material for which that species is best suited. In 
order to demonstrate its faith in its product, and to show to the world 
its readiness to guarantee its product and to stand behind it in every 
respect, the name ‘‘Cady’’ is stenciled on each timber. As a result of 
this policy and of the company’s extensive advertising, ‘‘Cady Quality’’ 
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Cady Quality Is Apparent in Dimension as in Timbers 


Timbers Are Noted for Heavy Rosin Content 
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timbers and dimension are standard favorites 
wherever longleaf pine is known and used, 
thruout the United States and over seas. 


The Official Personnel 


W. M. Cady, the active head of this great 
lumber manufacturing enterprise, is one of 
the big, creative geniuses who have blazed 
the path of progress in the lumber industry; 
a man who conceived a definite plan for build- 
ing up a great business and who has consist- 
ently followed that plan to the goal of suc- 
cess. Associated with him are men of 
acumen, industry and a broad conception of 
the needs of the classes of lumber consumers 
to whom the company especially caters. 

The official personnel of the company in- 
cludes W. M. Cady, president; B. E. Smith 
and James G. MeNary, vice presidents; Her- 
bert F. Adey, general manager; and C. H. 
Burns, secretary-treasurer. 

Mr. Adey has been connected with the W. 
M. Cady Lumber Co. for many years. He was 
formerly in charge of the company’s sales 
department, resigning from that position to 
enlist in the United States Marine Corps when 
America entered the war. As a ‘‘leather- 
neck’’ he went thru the stiff training course 
given marine recruits at Camp Quantico, Va., 








W. M. CADY, Ss. 
McNary, La. ; 
President W. M. Cady 
Lumber Co. (Inc.) 


M. EATON, 
McNary, La. ; 
Sales Manager W. M. 
Cady Lumber Co. 

(Inc.) 


made a splendid record, and served his coun- 
try with distinction. When the war ended he 


returned to the Cady organization, for a time 
acting as assistant to Mr. Cady, and then be- 
ing made general manager. Mr. Adey is a 
thoro lumberman and numbers his friends in 
the southern pine trade, both among manv- 
facturers and consumers, by the hundreds. 


The W. M. Cady Lumber Co. has a strong 
selling organization, headed by S. M. Eaton 
as sales manager. Mr. Eaton is well ae. 
quainted with the needs of the trade, is in 
close touch with the retail distribution and 
large industrial buyers and, even when busi- 
ness was in its most stagnant state, kept the 
order files of the company well filled. H. A. 
Hamlin, 1005 Conway Building, Chicago; 
Frank G. Karrick, 1190 Areade Building, St. 
Louis, Mo.; and R. J. Collins, jr., Bender 
Hotel, Houston, Tex., are in charge of sales 
in the territories tributary to the cities named. 


All eastern territory is looked after by the 
Harry 8. Lafond Co., No. 1 Madison Avenue, 
New York. ‘‘Cady Quality’’ stock is much 
in demand in the East, where large users of 
structural material have an especial liking for 
longleaf southern pine, and large quantities 
are handled thru the New York office. 

Sales territory not within the jurisdiction 
of the above named representatives is taken 
care of by commission salesmen. 





LOG DRIVING ON EASTERN STREAMS 


AvuoustTa, Mr., May 22.—With the ice out of 
the wood streams and the water level high, log 
driving is in progress and about 60,000,000 feet 
of logs will be driven down from the scene of 
the upper river cuttings in northern Somerset 
County this season. While the river appears to 
be unusually full of pulpwood and long logs, 
there is a much less quantity, probably 40,000,000 
feet less than driven last year. The average cut 
during the last ten years in Somerset County 
has been about 100,000,000 feet. 

The cuttings of the Augusta Lumber Co. have 
totalled about 5,500,000 feet. The MHollings- 
worth & Whitney Co. has cut about 6,000,000 
feet. The Pine Tree Pulp Co., a new concern 
operating a mill in South Gardiner, has made 
cuttings amounting to 704,000 feet. The Cush- 
noc Paper Co., of Augusta, made no cuttings in 


tons which the Willpola will take to New York. 
Included in the eargo will be 2,700,000 feet of 
lumber and 3,000,000 shingles. The doors will 
be shipped in bulk. 

The motorship Kennecott, also owned by the 
Williams Steamship Co., will arrive here next 
Thursday. She will load 2,000,000 feet of lum- 
ber on Grays Harbor. 


ASSES EEE EES 


DISCUSS MARKET THRU BUREAU 


VANCOUVER, B. C., May 20.—Market exten- 
sion thru the medium of a forest products bu- 
reau was a topic discussed at a meeting of log- 
gers and lumber manufacturers Wednesday in 
the rooms of the British Columbia Lumber & 
Shingle Manufacturers’ Association. About 
thirty representatives of the industry were pres- 
ent. M. A. Granger, managing director of the 
Timber Industries Council, presided. 


CONTINUES FIGHT FOR TERMINAL 


TacoMA, WASH., May 20.—Tacoma’s fight 
for the retention of her position as a termina) 
port, menaced by the action of the Intercoastal 
Steamship conference in establishing a 1214-cent 
differential between this city and Seattle, is 
engaging the entire interest of the local lumber- 
men and most of their time. Failing to secure 
a cancelation of the order from the conference, 
in spite of the representations made before the 
meeting in New York by J. A. Gabel, manager 
of the Pacific Mutual Door Co., H. 8. Alexander, 
president of the Pacific Steamship Co., and other 
Tacoma representatives, the matter has been 
taken before the United States Shipping Board 
which has ordered a suspension of the new rates 
pending a hearing to be held later in Washing- 
ton. 

In the meantime the local lumbermen carried 
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The Panhandle Lumber Co. is one of the important producers of Idaho white pine in the Inland Empire. 
ern pine and mixed wood, including cedar, but its product of first importance is Idaho white pine. 


This company manufactures west- 
The company has general offices 


and sales offices at Spirit Lake, Idaho, with two large sawmill plants—one at Spirit Lake and another at Ione, Wash. The accompanying 
illustrations show the office force at Spirit Lake, together with General Manager John Dimeling (left) and Sales Manager George Fortier 


(right) 





Somerset County this year, but had considerable 
timber which was not driven last year and con- 
sequently will go down stream this spring. 


TO LOAD FIR DOORS FOR NEW YORK 


SEATTLE, WASH., May 20.—The steamship 
Willpola, of the Williams Steamship Co., will 
reach Seattle tomorrow evening from the east 
coast. After discharging cargo she will go to 
Tacoma to load 24,000 fir doors, which will form 
part of a capacity cargo of 10,500 measurement 


Among the guests, present thru invitation, 
were C. J. Hogue, director, and H. S. Stronach, 
manager industrial department, of the West 
Coast Forest Products Bureau. Both Mr. Hogue 
and Mr. Stronach spoke at considerable length 
and outlined the practical workings of the bu- 
reau in market extension. 

It was decided to hold a called meeting 
Wednesday, May 31, in the association hall, to 
present definite plans. Meanwhile the loggers 
and lumbermen will consider the matter indi- 
vidually with representatives of the industry not 
present at the meeting. 


out their threat of withholding business from 
conference vessels. At the regular meeting 0! 
the Lumbermen’s Club on May 17, Everett ©. 
Griggs, president of the St. Paul & Tacoma 
Lumber Co., read telegrams sent by him to the 
Luckenback Steamship Co. In these wires Mr. 
Griggs flatly refused the steamship company the 
use of the St. Paul docks until the conference 
action is rescinded. After a discussion the other 
cargo mill representatives agreed that this 
course is the proper one and decided to send 
similar telegrams to the lines with which they «« 
business. 
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Later Mr. Griggs received a wire from the 
Luckenback people asking when his prohibition 
would go into effeet. Mr. Griggs wired back 
that it would become effective as soon as he is 
advised that any discrimination has actually been 
made against Tacoma. 

The same day Mr. Gabel wired from New York 
declaring that he has lost hope of securing any 
modification from the conference and urging 
that the matter be formally placed before the 
shipping board. The local transportation bureau 
immediately wired a formal protest and in 
response was informed that the board would 
suspend the new rates and order a hearing. 

It is probable that Mr. Griggs and a number 
of other Tacoma lumbermen will be called to 
testify before the board regarding the cargoes 
shipped from Tacoma. 

The action of the lumbermen, as the largest 
-astbound shippers, in coming to the aid of other 
business interests here, has been highly com- 
mended. The lumbermen have little direct in- 
terest in westbound rates and the eastbound 
tariffs were not changed by the conference. The 
millmen took action as citizens of Tacoma and 
as the largest cargo shippers out of the port 
their influence is extremely great. 


THE KLAMATH FALLS SITUATION 


San Francisco, Cauir., May 20.—According 
to the latest advices from Klamath Falls, the 
operations of box factories and mills in that 
(istrict are still curtailed by the strike, but 
operators are planning to resume on a 9-hour 
basis as soon as practicable. The Pelican Bay 
Lumber Co’s. plant expected to take the lead 
and with the 9-hour day established the other 
mills will be encouraged to follow. Several of 
the factories have been working with limited 
crews and planning to increase their outputs as 
soon aS more men are available. But they have 
no intention of returning to the 8-hour day. 


INLAND EMPIRE SAFETY COUNCIL MEETS 


SPOKANE, WASH., May 20.—G. T. Morken, 
plant superintendent of the Winton Lumber Co., 
Gibbs, Idaho, was elected president of the In- 
land Empire Safety Council at the annual din- 
ner and meeting held tonight in the Davenport 
flotel. Ten lumber companies, including the 
Inland Empire Paper Co., were represented by 
more than fifty employer and employee members 
of the couneil. 

O. B. Covey, assistant logging superintendent 
of the McGoldrick Lumber Co., was elected vice 
president; Parker K. Baird, chemical and safety 
engineer of the Inland Empire Paper Co., Mill- 
wood, Wash., was elected secretary. Floyd M. 
Daggett was reélected safety engineer. 

The feature of the evening was a talk by R. 
P, Duncan, of the State department of labor and 
industry, safety division, from Seattle. In 
speaking of accidents and their causes, Mr. Dun- 
can said in part: 

Last year the State paid a quota of three hun- 
dred lives, fifty-four of them millmen. We all 
figure that safety rules are all right for the other 
tellow, but that somehow we are immune and are 
not going to be hurt. Out of my experience in 
this work, I venture the assertion that of every 
hundred accidents, eighty are absolutely prevent- 
able and those who have had larger experience 
than mine and are more capable of forming accu- 
rate judgment place the proportion even higher. 
This larger number of accidents is due to care- 
lessness, ignorance, utter indifference, and to the 
fact that somebody didn’t think, and an awful lot 
took a chance. The time will come when safety 
will be taught in the schools. It is the workman 
on the job who in the last analysis must be reached 
with the message of safety. He is there all the 
time, knows the conditions best and can do more 
than anyone else to prevent accidents, 


Other speakers were George M. Cornwall, 
Portland, Ore.; H. G. Klopp, president of the 
White Pine Sash Co., Spokane, and W. E. 
Weaver, superintendent of the Panhandle Lum- 
ber Co., Ione, Wash. Mr. Cornwall told a humor- 
ous Scotch story and the other two gentlemen 
gave instances in their experience to emphasize 
the point made by Mr. Duncan that the work- 
men themselves must be educated to take the 
safety first work seriously. 





EMPLOYEE PAYS FEELING TRIBUTE 


SNOQUALMIE FALLS, WASH., May 20.—At the 
dedication of the monument to W. W. Warren, 
late general manager of the Snoqualmie Falls 
Lumber Co., mention of which was made in 
last week’s issue of the AMERICAN LUMBERMAN, 
the address on the part of the employees was de- 
livered by I. T. Mahoney, one of their number. 
It was given feelingly, with the sincerity and 
rare force that spring from natural oratory, 
and it created a profound impression among 





Rugged Monument to the Late W. W. Warren, 
Dedicated May 11, 1922 


those present. Most impressive of all was the 
noble language in which Mr. Mahoney clothed 
the thought that unique, indeed, was the occa- 
sion on which the employees of a great industrial 
plant, like the Snoqualmie Falls Lumber Co., 
would voluntarily originate and carry out a 
memorial such as that to Mr. Warren. Speak- 
ing in behalf of the 1,200 employees, Mr. Ma- 
honey said they had assembled to try, in small 
measure, to perpetuate the memory of their 
first general manager of the plant. He referred 
to Mr. Warren as a loved and loving father, hus- 
band, brother, and as one who had been a friend 
to all mankind, saying: 

He so endeared himself to the hearts of those 





Has Not Adopted 8-Hour Day 


In a telegraphic news dispatch from 
Portland, Ore., in the May 20 issue of the 
AMERICAN LUMBERMAN reporting the 
meeting of the board of trustees of the 
Loyal Legion of Loggers & Lumbermen, 
the following statement occurred: 

“Walter D. Smith, field officer for Ore- 
gon, announced that he had received word 
that the Whitney Co.’s mill at Garibaldi 
had posted notice that its plant will oper- 
ate the 8-hour day with the 4L wage 
scale.’ 

The AMERICAN LUMBERMAN is now ad- 
vised by Russell Hawkins, president of the 
Whitney Co., that this statement is untrue 
and without foundation. The Whitney Co. 
has been operating, and will continue to 
operate on a 9-hour basis. 


[Special telegram to AMERICAN LUMBERMAN] 

PortLAND, OreE., May 23 — President 
Coleman, of the 4L says report was re- 
ceived in the meeting over long distance 
telephone that 4L notice had been posted 
at gate to Whitney Co.’s plant and the 
announcement was accepted as part of the 
proceedings. After the close of the meet- 
ing, officials of the 4L gave out a report 
including that pertaining to the Whitney 
Co. Later it developed that the notice 
had been posted by one not authorized, or 
as a hoax. 











who worked under him that all honared and re- 
spected him. 

My friends, you have set a precedent that, to 
the best of my knowledge, is unsurpassed in the 
history of the lumber industry of the Northwest— 
that of erecting a monument to the memory of a 
deceased general manager. 

He honored manhood by an illustrious life, faith- 
ful to every trust. 

He knew the wants and needs of those who 
worked under him, and did all within his power to 
make their home life pleasant and their burdens 
lighter. 

He loved to see the pleasant smile, and hear the 
merry laughter of little children; and he had a 
pleasant word for them all. 

He pitied the less fortunate, and with willing 
hand gave alms. 

Having his origin in the South, many years of 
experience had made him conversant with labor 
conditions in that section. 

Coming to the Northwest, engaging in the lum- 
ber industry, he broke the barriers of tradition 
that that class of labor was inappreciative of good 
homes. 

He climbed the heights of modernizing the in- 
dustry, and placed thereon a glowing torch that 
has attracted men from the flowery kingdom of 
Japan to the snow-covered forests of Siberia. 

He was human. The trials thru which our coun- 
try had passed bore heavily upon him. Being 
weary, he lay down to rest. 

Using his burdens as a pillow, he passed to 
that undiscovered country to which we are all 
journeying. 


INSPECTION BUREAU MAKES GOOD SHOWING 


SEATTLE, WASH., May 20.—In the annual re- 
port of the Pacific Lumber Inspection Bureau 
for 1921, copies of which have just come from 
the press, the showing is made that the gross 
income, including inspection fees and amount 
charged for inspectors’ services, was $542,629.51. 
Disbursements were $525,443.80, leaving a profit 
from all sources of $17,185.71. During the year 
the bureau had in its employ 461 inspectors, the 
total payroll amounting to $526,146.63. Fred 
W. Alexander, secretary-manager, says: 

We can look back on the last year’s work with 
satisfaction when we take into consideration the 
fact that out of a total number of 23,751 ship- 
ments, amounting to 1,691,910,368 feet, complaints 
were received on only ninety-nine shipments, in- 
volving 14,536,250 feet, which on investigations 
made showed the small amount of 387,716 feet un- 
der grade. The foregoing is a decided contrast 
when compared with the reports of investigations 
of noninspected shipments. Out of a total of 103 
investigations made in California on 1,494,225 feet, 
approximately 68 percent, 1,015,431 feet, was 
found under grade. Also on rail shipments to east- 
ern points, where 83 percent out of a total of 108 
reinspections were found more than 5 percent be- 
low grade. The bureau provides a means whereby 
a fair and impartial inspection at shipping point 
may be made, and we again earnestly suggest that 
the service be more generally used in the rail end 
of the business. We do not claim infallibility, and 
our inspectors will err at times. A close super- 
vision, however, is exercised at all times, and an 
endeavor made to effect an inspection protecting 
the interests of all parties concerned. 

The officers for 1922 are: 

President—E. G. Ames. 

First vice president—O. M. Clark. 

Second vice president—F. J. Wood. 

Third vice president—A. L. Paine. 

Fourth vice president—A. J. Hendry. 

Fifth vice president—W. H. Turner. 

Treasurer—C. E. Hill. 

Secretary-manager—Fred W. Alexander. 


INTERCOASTAL RATES STRENGTHENING 


SEATTLE,, WasH., May 20.—Freight rates in 
the intercoastal trade are strengthening. There 
are at least three factors making for higher 
levels. The low freights which prevailed some 
time ago had the effect of crowding tramps out 
of the business, and of restricting the lumber- 
carrying trade to liners. The volume of business 
now is so great that liners are going out with 
full cargoes, and there is no more distress and 
calls for spot loading. The steamship companies 
are beginning to reserve space for general cargo, 
having in mind that the season is at hand for 
California canned goods, which make desirable 
loading. In July and August canned goods 
and salmon will begin to move from Puget 
Sound, and will also exert a strengthening effect 
on freights. A month ago the intercoastal lum- 
ber rate was $12, while today a number of lines 
are booking lumber at $13. 


PASSE AEBEAAEEAAEE: 


Pig IRON PRODUCTION in February amounted 
to 1,630,000 tons, compared with 1,639,000 tons 
in January and 1,937,000 tons in February of 


last year. du 








AMERICAN LUMBERMAN 


May 27, 





1922 





Lumber Movement for Nineteen Weeks* 


Production Shipments Orders 
922 193 1922 1921 1922 1921 
Southern Pine Association...... 1,268,115,039 1,248,333,168 1,237,885,788 1,303,248,067 1,344,141,043 1,327,825 $54 
ae eo re ere 75,214,326 73, 15: 9 "009 89,780,980 $3,323,800 107,580,$25 84,459,060 
SUAS! “od on da Gtk ak SHANE PHRASES © CEA Eis See tran 1,343,329,365 1,321, 492, 177 1,327,666,768 1,386,571,867 1,451,721,968 1,412 2) 9284,529 
West Coast Lumbermen’s Association... 0.0.0.0. 000 c ee eee eee 1,403,558,177 807,740,750 1,338,047,191 881,975,003 1,407 ,232,232 906,1 72.1 4] 
BURR TE or cig: Ree. GOA LIS, ODE Ane Aways DLE a COW SIE CN 8 . i 59,879,194 88,660,211 58,192,307 98,406,301 64,698,311 
IR ape is axis Wisin ree td Pod, BOE RAVER IN ROS RN HOA ERB SS weakepe 1,488,967,748 867,619,944 i; 426, 707, 402 940,167,310 1,505,638,533 970,870,452 
Western Pine Manufacturers’ Association. ...........0.00058 236,773,000 141,073,082 366,742,000 188,765,728 438,450,000 188,175,000 
OR koi ic 8 65.5.8 RDS SHEE DA ECD S 6 4.4 wR SS BOW Oe 27,680,000 21,655,000 28,258,000 15,507,000 33,225,C00 15,050,000 
GE. on scats dab 65:0 ears AAW Ew Pe AOS ee oe Ba SAO 264,453,000 162,728,082 395,000,000 204,272,728 471,675,000 203,225,000 
California White & Sugar Pine Manufacturers’ Association 42,368,000 36,159,000 92,093,C00 56,482,000 150,177,000 86,088,000 
NE ose as'd Fu ice b ewigSial® #16 a be baie Gus lely 4 emis Male eahe OS No Report 5,414,000 No Report 3,266,000 No Report 2,612,000 
BUND, oh. Widia die bed Sb sad HP9 KROSS ACESS Bpe 6 ERS Ea NEO 41,573 "000 59,748,000 88,700,000 
California Redwood Association. .............000eseeee 123,985,000 79,751,000 122,211,000 63,154,000 130,176,0CO 51,932,000 
BON, BE Gs 66.66.66 HE EORWE TRG CODTRED LABOR LES TOR EOE EORRERE KE ;000 5,554,000 ib J 2,626,000 6,658,000 4,858,000 
BGI sis. nig dcioriener eGo POS BO Gorn 'o OUR % Hd 6 GM Reid eA at ORL 133,053,000 85,305,000 130,981,000 65,780,000 136,834,000 56,790,000 
North Carolina Pine Association ...........-..ceeecceeeece 152,997,487 84,544,229 137,456,706 76,744,839 141,564,292 2,685,489 
BS EB 5. o1k 5a 6 SP ach OER OO Hr OP OEE DES TRie CRIS AOD EH 8,657,695 6,193,492 8,944,386 5,678,709 10,809,503 6,282,825 
ON i.e 56'S ee. GB in S Hie SG a's woe SA Sis ERUTE TS AROSE 161,655,182 90,737,721 146,401,092 82, 423. 548 152,373,795 68,968,314 
Northern Hemlock & Hardwood Manufacturers’ Association 29,628,000 26,679,000 39,670,000 21,446,000 40,470,000 19,627,000 
ND Ls. 16.6.8 S. FHSS 605k OSG Gs DU DASE DARED COMES 1,852,C00 1,539,000 2,985,000 1,299, 000 4,675,000 725,000 
POE. 5 vb a's 0556865 CARER SEDER ERSL MODS Om PASE THC SE DER DE 31,480,000 28,218,000 42, '655, '000 22,745,000 45,145,000 20 352. 000 
Total for Nineteen Weeks (Cut, Shipments and Orders).... 8,465,306,295  2,597,673,924 3,561,504,262 2,761,708,453  3,913,565,296 2,821,190,295 
Michigan Hardwood Manufacturers’ Assn., Jan.-Mar, 1922 
SOCCWOONS a5a.5 5 fo. bere e eA e664 5 Os Oe SHO SSS Ee EWS 7,041,000 No Report 10,776,000 No Report Not Reported Not Reported 
II OGS 0a 6 £6 AAOEDETDHORS SS OH $9.8 OREM ALOE S 32,052,000 No Report 24,788,000 No Report Wot Reported Not Reported 
Northern Pine Manufacturers’ Assn., Jan.-Mar, 1922........ 72,602,007 No Report 58,379,582 No Report Not Reported Not Reported 
Grand Total (Cut and Shipments) ..... 3,577,001 ,302 3,655,447,844 


*The 1922 figures begin with the week endei Jan. 7 and include those for the week ended May 13. 
Compiled by the National Lumber Manufacturers’ Association. 


period. 


The 1921 figures are for the corresponding 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., 


inclusive, 


May 20, 


Orders 

V.G. flooring Vo. leet No. 
Pd, NO, Dieses cesses 30 134,000 6 
oS No. Bucs cece 115 442.000 S 
ESE NO; Sic s cere ives 38 214,000 6 

N.G. flooring 
1” No, 2 and better. $33 318,000 6 
ae a ee eee ae 20 116,000 6 
6" No. 2 and better 4 139.000 7 
SC NG. BS oiccacasavve seed 13 50,000 7 


The figures are: 


Prices——_—___—_—_ 
High Low Spread Ceiling 
$57.00 $50.00 $7.00 %x4 No. 2 and better... 
53.00 46.00 7.00 AS ae ee Ta ne ae 
10.00 3.00 5.00 Drop siding 
6” No. 2 and better... 
he. Ge See es renee oe 
26.00 31.00 5.00 Common 
31.00 26.00 5.00 S and 10” No, Die: gira Secs 
39.00 32.00 7.00 be Age eae ie 
36.00 28.00 8.00 Sx4” 12-14 SED «ca cca 


The persistent upward movement of Douglas fir prices is portrayed in the record of direct sales from May 8 to May 13, 
complied by the West Coast Lumbermen’s Association. 


Orders - Prices— 

Vo leet NO. Hligh Low Spread 

124 550,000 9 $235.00 $28.00 $7.00 

a ee 128,000 7 25.50 21.50 4.00 
ee 787.000 y 37.00 29.25 Tt0 
in SA 195,000 7 31.50 25.00 6.50 
«is eS 1.105,000 6 14.50 12.00 2.50 
og 181,000 + 15.00 13.00 2.00 
oe Se 1,200,000 v 15.25 10.50 4.75 





Data on California Pines Sales and Prices 


The 


California White & Sugar Pine Manufacturers’ 
moldings, battens and lath not included) by member 


Association’s summary of 
mills during the week ended 


sales (siding, 


May 13 


gives 


California sales at 3,315,000 feet at an average price of $27.70, f. 0. b. mill; and total sales as 
10,068,000 feet at an averave price of $34.25, f. 0. b. mill. Total sales by grades and average 
f. o. b. mill prices realized follows: 
Fect Av. Price Feet Av. Price Fect Av. Price 
_ California White Pine Mixed Pines White Fir 
Nos. 1&2 clear 273,500 $102.25 Common No. 3 com.&btr. 52,500 21.85 
CS BeeCE |. oss 117,500 93.25 INO. “Bsco00.90 109,500 32.40 No. 4 com..... 52,500 11.90 
1 BGIOCE. 6445105 23,000 73.35 INO; 2s we wosis 314,500 27.05 Com., mixed.. 22,500 21.90 
No. 3 clear.... 298,000 73.20 ar 394,500 19.35 Miscellaneous. 18,000 24.00 
Inch shop .... 11,000 35.80 No. J nsnianets 316,500 12.30 No. 1 dimen... 251,500 17.80 
No. 1 shop.... 398,500 63.55 NO, Bis cs ccs.o 5,500 11.60 No. 2 dimen. .1,645,000 14.45 
No. 2 shop... .1,075,000 51.55 1”, ll wdths. 16,000 20.35 Douglas Fir 
No. 3 shop. . $22,000 29.40 AE || ee 21,500 33.40 B&better ... 12,000 58.50 
Short C&bette r 2,000 70.90 No. 1 dimen. .1,178,000 17.90 M F ¥ 
egg S eri : cies aes a ountain Pin 
Staine a Soehersyies $8,500 42.90 No. 2 dimen... 36,000 14.35 Common ..... “ 674 oon 21.70 
Miscellaneous. 118,500 21.30 Lin. Ft. Av. Price Ce r 
Sugar Pine Pe i, ts) ti‘ i'w AR Sa 1,000 36.00 
Nos. 1 & 2 clear 111,500 165.45 s& better 51,500 $ 45.20 Australian 
C select....... 98,000 108.80 settee eeee ioc cae ig inedatineeewee 21,000 74.35 
No. 3 clear... $1,000 96.40 Poveveeseees 88,000 32.00) Battens 
Inch shop .... 8.000 52.00 Short C&btr. 25,000 28.80) Lin. Ft. Av. Price 
No. 1 shop.... 122,000 78.00 Misc, ...... 20,000 5) eee 34,000 $24.40 
No. 2 shop.... 104,000 59.40 Feet Av. Price Lath 
No. 3 shop.... 19,000 7.70 Panels, wh. p. 4,000 $ 88.50 Picers Av. Price 
Stained ...... 51,500 33.75 Panels, sug. p. 2,000 139.20 No. 1 pine.... 512,000 $6.60 
Tank Stock soit Box, pine.....1,336,000 17.90 No. 2 pine.... 365,000 5.00 
re er re 11,000 37.70 lO ae || ee 90,000 19.10 oe 0 pine... 20,000 1.50 





California Redwood Data 


SAN FRANCISCO, CALIF., May 20.—The fol- 
lowing information is summarized from the 


California Redwood Association’s statistical re 
port for the week ended May 13: 


Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction leet 
Production .. 15 9,068,000 100 11,800,000 
Shipments ... 15 8,770,000 97 11,400,000 


Orders 
Received. . 
On hand... 


6,658,000 43 
14,894,000 


i4 9,100,000 
14 75,200,000 


Detailed Distribution for Week 


Shipments 

15 mills 

Northern California 3,650,000 

(North of San Luis Obispo-Bakersfield 

Southern California 3,356,000 
RE ae eo ee 26,000 
SMI EMPNUR die ec Ghee Node ches aie 1,299,000 
Foreign 439,000 


Orders 
14 mills 
line) 
12,000 
1,831,000 
256,000 


6. 658 000 


8,770 000 





1,968,000 | 


2,591,000 | 


Montana Cut and Shipments 


KALISPELL, MONT., May 22.—The 
Lumber M: snufacturers’ Association 
the following statistics: 


Montana 
has issued 





April, April, March, 
1921 1922 1922 
Production 8,895,093 18,454,821* 
Shipments, Ties... ....i... 3,126,531 
eee ie | | a eae 310,166 
Montana 584,809 4,488,511 
Other States]. .. 6.225. 3.920,084 
Total s<iK«s 9,914,645 21,845,292* 19,666,710 
First Quarter Year 
1921 1922 
PLOGUCHION  6.s6co.ceres 20,980,898  22,482,938* 
PHINMOeNTS: ... 6.6 css 0u ss 19,632,419 40,848,877 
*Total shipments in April, 1922, exceeded pro- 
duction for that month by 38,890,471 feet; and 


about equaled production for the first three months 
of 1922. 

‘The principal outside consuming territories in 
order of importance were: Illinois, Iowa, Atlantic 
coast States, and Nebraska. 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics on oak 
flooring for the weeks ended as follows: 


1922 Nhipments  Proauction Grders 
eS re $.273,000 3.960.000 5.846.000 
PO (Gi ol ie 4.117.000 3.910.000 6.386.000 
May i to: 73 8.390.000 TSTOO000 = 12,252,000 

1921 
May 2 to 14. 3.608,000 B09 000 BOESS.000 


e 
Southern Pine Stocks 

Recent activities in the southern pine market 
are reflected in the reports of 171 subseribers’ 
mills of the Southern Pine Association, show 
ing a reduction in stocks on hand during April 
of 53,415,894 feet, or 4.68 percent. Shipments 
during the month from these mills were 114.48 
percent of production, and the indicated demand 
was even greater. Production was 82.65 percent 
and shipments 94.62 percent of normal. 

At 161 identical mills of the association stocks 


on hand April 1, 1922, were 54,446,337 feet, 
or 4.72 percent less than on April 1, 1921; and 


at the end of the later month they had dropped 
73,545,920 feet, or 6.59 percent below those at 
the end of April, 1921. This was in the fact 
of the fact that these 161 mills during April, 
1922, cut 31,435,200 feet, or 9.88 percent more 
than in the corresponding month of 1921. Th 
shipments from these mills during the later 
month were 50,534,783 feet, 14.25 percent 
more than during April, 1921. 

During the four months of 1922 from 146 
identical mills shipments were 98.42 percent of 
production; the latter being 1,366,395,383 feet 
and the former 1,344,823,090 feet. During the 
first four months of 1921 shipments from the 


or 


mills were 104.16 igi nt of production, and in 
1920 they were 94.5 3 percent bf the cut. 
Exports of ‘inns pine lumber from es 


ports during April, 1922, amounted to 38,678,72 
feet, and of timber, 17,556,698 feet. Of 0 
woods the amount exported thru these ports was 
7,432,341 feet, or 11.7 percent of the total. 
Lumber and timber of all kinds exported thru 
Gulf ports during April amounted to 63,667,765 
feet, and during the first quarter they were 
134,840,235 feet. 
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Lumber Producers, Distributers and Consumers Make Progress 
Toward Standardization, Grade Marking and Quantity Guaranties 


WASHINGTON, D. C., May 22.—The opening 
session of the lumber standardization confer- 
ence was called together this morning by John 
W. Blodgett, president of the National Lumber 
Manufacturers’ Association. More than fifty 
persons were in attendance, most of them lumber 
manufacturers. The session was open to the 
public, with several representatives of press as- 
sociations and lumber trade papers in attend- 
ance. 

Secretary Hoover was called to the White 
House without previous warning shortly before 
10 o’clock, the hour for which the opening ses- 
sion was called. This delayed matters for a 
time, the lumbermen taking advantage of the 
opportunity to renew acquaintance with one 
another and talk over the lumber situation 
generally. 

‘*Hoover, We Are Here’’ 


In opening the session Mr. Blodgett, after 
apologizing for the apparent rudeness, said he 
felt like saying, ‘‘ Hoover, we are here.’’ ‘‘ We 
are here,’’? he continued, ‘‘ because, under your 
leadership, an executive department of the Gov- 
ernment has for the first time in years adopted 
a policy of constructive helpfulness toward the 
business interests of the country. 

‘‘We are here because for the first time in 
my recollection a cabinet officer has said to the 
lumber industry, ‘Let me help you to solve your 
problems by bringing producer, distributer and 
consumer together to the end that all may be 
benefited by the adoption of uniform trade prac- 
tices, by the elimination of waste, and by such 
identification of grades as will protect alike the 
manufacturer, the distributer and the consuming 
publie, ’ 

‘‘We understand, Mr. Secretary, that it is 
your view that the solution of these problems 
rests upon those concerned in the industry and 
that you simply tender the facilities and knowl- 
edge which your department has gathered to 
aid us in the task. 

‘¢The lumber industry is in full accord with 
your policy of business conservation and of ac- 
complishing this end according to the lines laid 
down by our President of ‘more business in 
government and less government in business.’ 

‘We are here, Mr. Secretary, from every 
section of the country where lumber is produced 
in any quantity. We have no illusions as to the 
magnitude of the task before us, but we are 
glad to pledge you such energy and ability as 
we possess to the solution of the entire program. 

‘“We do want you to know, however, Mr. Sec- 
retary, that the lumber manufacturers of their 
own initiative have taken many constructive 
steps toward protecting the consumer, which I 
will not stop to enumerate. But we fully realize 
that the results of this conference will have 
much greater weight and prestige because they 
are produced under your leadership and ap- 
proval., 

‘‘ Just one more point, Mr. Seeretary, and no 
matter how beneficial the agreements of this con- 
ference may be, no matter how effective the 
plans for the elimination of waste, they can 
only be brought into general use thru agreement 
of the various industry groups that are directly 
involved in the manufacture and distribution of 
lumber. We are aware of the difficulties that 
have been imposed by the vagueness of the defi- 
nitions of the legal rights of trade associations. 
The lumber industry does not ask, nor does it 
consent to be placed above and beyond the anti- 
trust laws, but we do demand as our right that 
we have a clear eonstruction of the rights and 
privileges of honest business, and to this end 
we also ask your favorable consideration.’’ 

Mr. Blodgett then told Mr. Hoover that the 
lumber manufacturers would like to hear his 
views concerning the problems that are before 
the industry and his suggestions as to the best 


manner and methods of proceeding to their solu- 
tion. 


Secretary of Commerce Speaks 


In reply Mr. Hoover said: 

This is your conference. The purpose of the 
department is to assist by bringing the different 
trades together, so.far as we are able; to give you 
such expert assistance as we possess, and in that 
we make many reservations, because we all know 
that the real expert is the producer himself. 

We can give you the experiences of other 
trades and other industries in methods of solving 
difficulties. And we can give to the work which 
has been outlined, we hope, a certain amount of 
moral backing that will be of assistance to you 
in carrying thru whatever you may decide is wise. 


Distribution Cost Too High 


Now, the problem that we are here to discuss is 
one of most fundamental importance. One of the 
difficulties of our whole national economic system 
is the expensiveness of our distribution. And 
these questions that we are going to discuss here, 
practically all of them, are distribution questions ; 
the guaranties of qualities, the simplification of 
dimensions, the grading of lumber, all of them, are 
steps in advance toward reducing the cost and the 
wastes in distribution. Every time we can take a 
penny off of the costs of distributing a commodity, 
we have made that much more of the commodity 
available to that many more persons. In other 
words, the whole standard of living of the Amer- 
ican people rises directly with the cheapening of 
its production and its distribution. The more 
people that can have the commodity, the wider 
area that is served, the more people get the benefit 
of the commodity every time we reduce the cost. 
So that these plans are not plans for the develop- 
ment of selfishness in industry at all; they are 
plans that lead fundamentally toward a betterment 
in American life. And the plans are of no pur- 
pose whatever unless they tune straight away with 
the interests of business itself. They can have 
no survival, and will have no survival unless 
they are developed and carried thru in a fashion 
that is of benefit to the majority of the people 
who are engaged in the trade. 

Now, I take it that we have a pretty definite 
program to discuss, and that there is little occa- 
sion for generalization. Whatever is arrived at 
must be arrived at on your initiative and upon your 
agreement. My understanding is that we are going 
to discuss three phases of this question. The first 
is the question of grading lumber. When we come 
to questions of grading, the first thing that one 
runs against is the nomenclature—of the actual 
names that are in use for different commodities, 
and different qualities or standards of that com- 
modity. So that a primary necessity is to have 
some agreement on the terms that are going to be 
applied. I realize that this is a trade that has an 
enormous variety of material, so that a designation 
of terms must start with some common acceptance 
of the designation of a particular type of wood ; 
it is either pine or hemlock, or it is something 
else. And the primary custom of the trade is a 
definition of lumber on the basis of species, in 
which there is some variance that needs to be cor- 
rected by agreement, as to what species the lumber 
really is by way of trade name. We are not in- 
volved here in discussing trees and their origin ; 
it is purely a question of terms in the trade—trade 
terms, 

And then we come to the quality of any par- 
ticular species or any general variety that we have 
determined upon. And there is a wide variation 
there. Some lumbers are designated by clears, and 
other qualities, whilst others have other nomen 
clatures, and we ought to have the same terms, if 
that is possible. So that those are questions of 
terms, of nomenclatures. 


Guaranties to the Public 


Then we come to the questions of guaranties, 
as to how, after lumber has been divided on any 
such basis as we may determine as to its nomen 
clature, the public is to have any assurance as to 
what it gets. And there we have to enter into the 
problems of inspection, and certification, and mark- 
ings, or other devices that might be developed to 
vive some assurances to the consumer. I do believe 
it is infinitely in the interest of the industry as a 
whole that we should set up, if it is possible, some 
sort of a system that will result in a practical 
guaranty. 

I confess that is a matter that you will have to 
find a solution for, if it can be found, as I have 
but little useful suggestion to make. But these 
guaranties are fundamentally one of the greatest 
eliminations of wastes that could be made in the 
industry ; in the elimination of litigation and dis- 


pute, and in the better education of the public, 
which can follow as to the best grade adapted to 
certain purposes. 

But it is hopeless to get thru with that end of 
the program, unless there is some pretty well de- 
fined assurance to the public that the grades, qual- 
ities, and so forth, are going to be as represented. 
Indeed, one of the difficulties in this industry has 
been the three or four percent, or perhaps even less 
than that, of people trading directly in lumber 
who have definitely shifted the grades in transac- 
tions, and that has consequently led to a great 
deal of feeling that the trade lacks certain basic 
honesty that I know it does possess. In any event, 
if we could arrive at some method of guaranties as 
to grades and qualities, we would eliminate the 
crook who casts a general reflection over the whole 
trade ; because if you find one crooked transaction 
in lumber, it will reflect over a hundred thousand 
honest transactions ; it is the one thing that stands 
out. So that the problem of guaranties is a very 
great problem. 


Economy Requires Simplification 


Now, the third branch of the discussion is that 
of simplification ; simplification of dimensions and 
other items that make for economy in both produc- 
tion and transportation and distribution. The 
difficulties, of course, are very large, more espe- 
cially as there are some forty thousand sawmills 
in the country. Hitherto, in our examination of 
these questions and in the actual processes of 
securing simplified practice, we have found that 
the first fundamental is some kind of survey to 
know how many varieties of dimensions, and sizes, 
and so on, there are in the different species of the 
commodity. We have made the most successful 
approach to that problem -hitherto, not by setting 
up positive sizes so much as the elimination of a 
great number of sizes for which there is compara 
tively little call, or that are of comparatively little 
importance. However, that is a matter that has 
to develop in the trade, as to the method by which 
the problem can be approached. 

My suggestion, in order that we may get for- 
ward with something that is constructive, is that 
we should have some discussion on the broad issues 
of these three problems, and that perhaps then 
your chairman would appoint committees who 
would bring in recommendations under these three 
or four headings for discussion. We ail need en 
lightenment as to the problems that exist in the 
different branches of the trade and the possibilities 
of securing results in such a conference as this. 


No Government Interference Needed 


I would like to make this general observation, 
that there has been agitation in the lumber trade, 
or amongst the public, for the last twenty-five 
years for some kind of Government inspection, 
Government grade and Government control of that 
type. Some of the branches of the lumber trade 
themselves have recommended courses of that 
order, 

My own feeling is that if we can develop these 
things thru the internal machinery of the trade 
itself, as a matter of self government in the trade, 
we will have secured infinitely better results, 
and we will have secured something even more 
fundamental than that, and that is the sense of 
self preservation in the American people. 

I do resent this attempt to extend the arm of 
the Government into every direction, and it is my 
belief that we have reached the point in the 
development of our commercial fabric where our 
trades can be assisted to establish such bases of 
existence in matters of this character as to make 
it totally unnecessary for the Government to exer- 
cise any authority whatever. The trades can do 
these things infinitely more efficiently than Gov- 
ernment can do them. If the Government does do 
them, it means the further establishment of 
bureaucracy, and one of the most dominant traits 
of all government bureaucracy is to try to grab 
something more, some new function which it can 
undertake. And you can put it down, that all 
those branches of the trade which have been con- 
templating Government control in these particu- 
lars, will soon find this control extended far be- 
yond anything that they ever anticipated at the 
start. 


Bureaucracy Means Inefficiency 

Now, the inefficiency of bureaucracy in the con- 
duct of its business needs no elaboration from me. 
Its inefficiencies are inherent in the character of 
its work. The clear object of good government is 
to keep governmental functions down to the mini- 
mum. When you have large departments like this, 
with thousands of employees. representing an 
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actual business concern greater perhaps than any 
but thirty or forty business concerns in the coun- 
try, and yet with the requirement of law that does 
not permit us to pay a single member of this staff 
more than $6,000 a year, you can contemplate the 
difficulties under which we labor. 

I am constantly amazed at the efficiency with 
which the Government departments do their work, 
considering the handicaps they are under; the 
number of men that come here at a tremendous 
self sacrifice in order that the business of the 
Government may be carried on with efficiency. 
And yet, when you contemplate the extension of 
Government control on any such foundation as 
this, you are practically asking the self sacrifice of 
men where they serve the Government in these 
capacities. So I think the establishment of founda- 
tions for the carrying on of projects of this kind 
will silence the demands for the extension of Gov- 
ernment control. 

Now. I think if we can hear from some of the 
members as to the problems on hand, we will edu- 
cate ourselves as to what we should do. 


Millmen Pleased with Secretary’s Policy 


Several manufacturers expressed great satis- 
faction with what Mr. Hoover said in opposition 
to government inspection or any machinery that 
would put more government into the lumber in- 
dustry. A. C. Dixon, president of the West Coast 
Lumbermen’s Association, stated that the feel- 
ing had been expressed on the west Coast that 
the program possibly was one more effort to get 
the Government into business, with no man able 
to tell where it would end. On Mr. Hoover’s 
assurance that this was the exact opposite of 
what he had in mind, Mr. Dixon said he could 
pledge his association to approve and actively 
support any program adopted as a result of the 
conferences. He added that members of his 
association were unanimous for the ear tally 
reform, but were not altogether clear as to 
the details of grading. 

Speaking for the Southern Pine Association, 
J. E. Rhodes, secretary-manager, said that 60 to 
70 percent of the association membership was 
committed to grade marking, that 50 percent 
were now selling on grade marks and that it was 
about to be taken up as an association activity. 
He said the association had been advised that 
there was no legal obstacle to marking the prod- 
uct so that its source of origin could be identi- 
fied. He added that considerable advertising 
would be required to explain the system of iden- 
tification marks so that the purchaser would 
know whence his lumber came, involving ex- 
pense, but these details would be worked out. 

W. T. Murray of Rochelle, La., for many 
years chairman of the grading committee of the 
Southern Pine Association, said that the princi- 
pal producers of softwoods, southern pine and 
west Coast associations, are not far apart now 
as to sizes and grades and that there is no 
great difference in names of various grades. 
There would be, as he viewed the matter, no 
great difficulty in ironing out the few differences 
and realizing standard sizes and grades, but 
that the simplification of grades is not so easy. 
Mr. Murray said that the hardwood people have 
quite a different situation from that of the soft- 
wood producers. 

A. W. Cooper, secretary of the Western Pine 
Manufacturers’ Association, said members of 
that organization already have gone pretty far 
in the matter of grading. He expressed sympa- 
thy with the purposes of the conference and 
thought the softwood people could get together 
on standardization. J. P. McGoldrick, of the 
same organization, said that organization al- 
ready is working with California softwood pro- 
ducers and others on grade questions. 


Hardwood Manufacturers Want Harmony 


C. H. Sherrill, of Merryville, La., represent- 
ing the American Hardwood Manufacturers’ 
Association, said that the hardwood producers, 
owing to the fact that they deal with so many 
species of timber, are not so favorably situated 
as the softwood men with regard to questions 
of standardization. He spoke briefly of the han- 
dicap the association finds itself under by reason 
of the decision of the United States Supreme 
Court in the hardwood case. Some features of 
the association work, of course, were not in- 
volved in that proceeding, he added, and the 
organization has endeavored to keep intact its 
rules, which he described as practically the same 
as those of the National Hardwood Lumber 


Association. He said the American Hardwood 
Manufacturers’ Association is now endeavoring 
to get itself settled on a course which will be 
above suspicion and wholly within the law. Mr. 
Sherrill said the hardwood associations are not 
fighting each other but that the brains of the 
organization are earnestly seeking a way to 
come together and sit at the same table on 
grades and rules for measuring lumber. 

W. L. Saunders, of Cadillac, Mich., speaking 
for the Michigan Hardwood Manufacturers’ 
Association, expressed the view that hardwood 
grades are now well defined and recognized 
and that dimensions are necessarily determined 
by the demand and the log. He thought the 
Michigan association was fairly sound on stan- 
dardization. Altho there are many species of 
hardwoods, he said, there are only five grades. 
He thinks grade marking will not be at all ob- 
jectionable to the membership, excepting pos- 
sibly the lower grades. These, he said, go into 
one class of work and can not be juggled. 
Grade marking of the better grades, he thought, 
would be easy. He said members of the associa- 
tion also produce hemlock and are ready to 
accept whatever may be decided upon by the 
softwood people. 

Mr. Hoover interrupted to state that the 
larger consumers also had been invited to par- 
ticipate in the conferences later in the weck 
to see if they could not simplify their demands 
for grades and sizes. 

Mr. Saunders added that quick changes occur 
in the demand at times. The automobile manu- 
facturers, for example, sometimes change grades 
over night. 


Stabilization, Not Change, Present Need 


After paying a compliment to Mr. Hoover on 
the attitude he has assumed toward business, 
Horace F. Taylor of Buffalo, speaking for the 
National Hardwood Lumber Association, said 
that 95 percent of the hardwood products is in 
accordance with the rules and specifications 
of the association. A point has been reached, 
he thought, where stabilization is the thing, 
rather than change. Already, he said, the hard- 
wood men have gone a long way toward general 
standardization and have been very successful 
in establishing grades and rules. 

Mr. Taylor said the National Hardwood Lum 
ber Association is about to go a step further 
and at its June meeting will undertake to 
standardize selling as to terms and practices. 
The association will fall in line with grade mark- 
ing if generally decided upon, altho it is not as 
practicable in hardwoods as in softwoods. 

Mr. Blodgett, shortly before luncheon adjourn- 
ment, suggested that it was clear that the will 
and intent were present. No one who had risen 
had suggested any departure from the general 
lines laid down by Secretary Hoover. He sug- 
gested the advisability of the manufacturers 
resolving themselves into two sections, hardwood 
and softwood, and each appoint three committees 
to take up the three distinct proposals pending. 

Some discussion followed this suggestion. 
Some of those present were eager to proceed 
immediately with the appointment of commit- 
tees, but on motion of Edward Hines, of Chi- 
cago, representing the Northern Hemlock & 
Hardwood Manufacturers’ Association, it was 
decided to meet again immediately after lunch 
with a view to having further discussion among 
the manufacturers and adopting formally the 
basic principles involved before proceeding with 
the detailed application. There was more dis- 
cussion of this motion. Some members thought 
Mr. Hines’ suggestion would expedite matters, 
while others were afraid it would delay, the 
latter contending that already those present 
were agreed on general principles. Mr. Hines’ 
motion prevailed after J. C. Wycliffe, of I. T. 
Williams & Sons, New York, had unsuccessfully 
moved an amendment to resolve the manufac- 
turers conference into two sections, hardwood 
and softwood, as originally suggested by Presi- 
dent Blodgett. Mr. Wycliffe received some sup- 
port for his amendment, but the opposing votes 
clearly were in the majority. 

The conference was resumed in the afternoon 
and committees appointed. The committees 
spent two hours or more going over various 
details during the afternoon and adjourned 
until Tuesday morning. Slight differences de- 
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veloped between the hardwood associations, but 
generally speaking things are moving smoothly 
and confidence is expressed on all sides that 
really constructive and helpful results will 
follow. 

In addition to the lumbermen already men- 
tioned those in attendance included virtually all 
manufacturers whose names have been heretofore 
published in the AMERICAN LUMBERMAN. J. 
Ray Arnold, Groveland, Fla., was the only rep- 
resentative of the Georgia-Florida association 
in attendance. 

Those present included the following, who 
are not producers: W. A. Durgin, chief division 
of simplified practice, Department of Commerce; 
John M. Gries, chief of the division of building 
and housing; Ray M. Hudson, Department of 
Commerce; H. 8. Betts, Forest Service; David 
G. White, Forest Products Laboratory; L. R. 
Putman, Chicago, American Wholesale Lumber 
Association; Wilson Compton, secretary-mana- 
ger, and Franklin H. Smith, the National Lum- 
ber Manufacturers’ Association; Dudley F. 
Holtman, Edgar P. Allen and Harry G. Uhl, of 
staff. 


PRODUCERS AND CONSUMERS CONFER 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 24.—The lumber 
manufacturers in conference session today at 
the Department of Commerce unanimously 
adopted general resolutions in favor of stan- 
dardization of sizes and grades of lumber and 
association inspection and guaranty of the in- 
tegrity and quality and quantity for the protec- 
tion of the public. The manufacturers also 
adopted the reports of the three committees on 
grades, guaranties of quality and quantity, and 
standardization of sizes. 

Immediately after adopting the resolutions 
and reports of committees which were commended 
in all quarters as marking a very distinct ad- 
vance over anything heretofore attempted along 
these lines, the manufacturers went into confer- 
ence with the representatives of consumers as 
embodied in organizations of retail dealers, 
wholesalers, architects, engineers ete. 

In a brief address to this joint session Secre- 
tary Hoover explained the general purpose of 
the series of lumber conferences being held this 
week and congratulated the manufacturers on 
the promptness with which they had arrived at 
decisions and the distinct progress made. He 
said that fundamentally the whole question be- 
fore the conferences is one of business standards 
and ethies, the prime purpose of which is pro- 
tection of the trade and the consumer. The 
essential things, he said, were simplification of 
grades and sizes and actual guaranties thereof 
which would ‘‘ go straight thru to the ultimate 
consumer. ’’ 

He called attention to reports published in 
some papers today indicating that he favored 
Government lumber inspection. He said he had 
been very considerably misquoted and wanted 
it distinctly understood, as he had stated at the 
opening session on Monday, that the Govern- 
ment wanted to have nothing to do with such 
matters if the industries cou'd handle them for 
themselves. He wanted the lumber industry to 
clean its own house and set its ethical standards 
on so high a level as to be above doubt or sus- 
picion. 

Mr. Hoover remained thruout the morning ses- 
sion, following the discussions of various or- 
ganizations represented with a great deal of 
interest. 

John W. Blodgett, president of the Nationa) 
Lumber Manufacturers’ Association, presided 
over the joint session. He called upon John E. 
Lloyd, of Philadelphia, president of the Na- 
tional Retail Lumber Dealers’ Association, to 
say a few words from the retailers’ point of 
view. Mr. Lloyd said that the retailers were 
eager to cooperate with every effort of the Gov- 
ernment on the subject matter of the conference, 
and that it would be most unfortunate if all 
concerned were not able to agree at this time. 
He was confident that an agreement could be 
reached on all essentials if all elements con- 
cerned would be reasonable. Mr. Lloyd said all 
present ought to be big enough to settle their 
differences and get together on the common 
ground of serving the consumer satisfactorily. 
He was opposed to Government interference and 


expressed the belief that the trade could effect 
revisions in its practices without governmental 
intervention. 


Committees’ Reports Are Submitted 


At this point m the proceedings President 
Blodgett stated that he thought better progress 
could be made if the reports of the three com- 
mittees of manufacturers were laid before the 
joint session. Mr. Hoover remarked that in 
suggesting that other elements be heard from 
he had overlooked the fact that the reports had 
not been read. Copies were distributed, and 
Wilson Compton, secretary-manager of the Na- 
tional Lumber Manufacturers’ Association, read 
the reports. 

Mr. Blodgett explained that not all committee 
members were empowered to act for their re- 
spective lumber manufacturing associations, and 
were therefore only committing themselves per- 
sonally in some instances. It was his opinion, 
however, that any agreement reached by the 
conference would be ratified by the regional as- 
sociations composing the national association. 

The committee reports, of course, were in the 
nature of proposals fgr consideration of the 
joint conference of lumber producers and con- 
sumers. 


The introduction to the three reports says in 
part: 

Every group of lumber producers has been rep- 
resented in these conferences by competent dele- 
gates of its own choosing. The names of the 
associations and of their appointed representatives, 
and their votes upon the three specific recommenda- 
tions noted above are hereto attached. 

We have in this action made substantial and 
fundamental progress toward standardization and 
simplification; and we have suggested means for 
the adequate protection of lumber buyers and con- 
sumers, 

We hope for the constructive suggestions of the 
humber consumers, to the end that the plan which 
shall be eventually developed may be best suited 
to the needs of the consumer and to the interests 
of the producer. 

In the interest of economy, minimum cost of lum- 
ber to the consumer, and uniform maintenance of 
high standards in the conduct of the lumber trade, 
we hope that these proposals will be received and 
considered by the representatives of the lumber 
consumers, in the same spirit of tolerance and help- 
fulness in which the lumber producers now submit 
them. 

The report of the committee on names of 
grades follows: 

Our committees begs to report as follows: That 
the grading of all lumber be divided into three 
great subdivisions; namely, A, representing the 
best qualities; B, representing the intermediate 
qualities; C, representing the common qualities. 

Realizing the great field for thought in develop- 
ing an equality of grades in all woods, and appre- 
ciating the possibility of such accomplishment, we 
recommend that the National Lumber Manufac- 
turers’ Association set up a competent committee 
with efficient engineering service seeking in so far 
as possible to equalize grades in all woods, and 
that said committee confer with representatives 
of the consuming public, the departments of com- 
merce and agriculture and other agencies of the 
Government in their efforts as the occasion may 
demand. 

Of thirteen associations, nine voted for this 
report in committee; two, National Hardwood 
Lumber Association and Michigan Hardwood 
Manufacturers’ Association, voted against it; 
Northern Hemlock & Hardwood Manufacturers’ 
Association divided its vote, answering ‘‘no’’ as 
to hardwood and ‘‘yes’’ as to softwood; and 
the Georgia-Florida Saw Mill Association was 
not present. 


Proposals for Quality Guaranties 


The report of the committee on guaranties of 
quality and quantity of lumber submitted by the 
manufacturers and adopted by the producers’ 
conference holds that the formulation of rules 
for grading and inspection is a function that 
should be assumed by the manufacturers and 
that grades should be made so as to allocate the 
available supply of timber to the various con- 
suming industries in proportion to their needs 
and demands. The committee recommended that 
the lumber industry as a whole provide such in- 
spection service and supervision for the manu- 
faecturers in all associations as will guarantee 
quality to buyers. 

The committee further recommended that all 
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grading be done by properly supervised inspec- 
tors, that in case of complaint official association 
reinspection be available, and that buyers may 
demand at their own expense a certificate of 
inspection with each shipment; that a card be 
placed in each ear of lumber specifying grade 
and contents; that, if found practicable, an 
association grade mark be placed on a sufficient 
portion of each shipment to protect consumers, 
this mark to be such as to identify the producing 
mill. 

This committee also stated that ‘‘the purpose 
we desire to accomplish is to provide a com- 
modity that can be merchandised and can not 
be manipulated. ’? 


Kleven associations voted ‘‘yes’’ 


on this re- 


port, except as to grade marking; the } National 
Hardwood Lumber Association ‘voting “no” 


and the Georgia-Florida association not being 
present. It is stated that on grade marking the 
North Carolina Pine, Northern Pine and West- 
ern Pine associations dissent ‘‘at this time.’’ 
Retailers Suggest Minor Changes 

The retailers, after spending several hours in 
committee with the manufacturers today, agreed 
to these two reports with slight changes and will 
submit a joint report tomorrow. The architects 
and engineers agreed to bring in a separate 
report, but the expectation is that after further 
discussion a general agreement will be reached. 

The manufacturers’ committee on standard 
sizes made a detailed report upon the various 
items and sizes of stock on which an agreement 
was reached, consideration having been given 
only to such items of stock as are manufactured 
in common by the various associations in which 
the finished sizes differ. This committee was 
not able to agree on the question of the thick- 
ness of one inch finish on common boards sur- 
faced one, two or four sides and the width of 
the same. This question was referred back to 
the conference for consideration and action. 
Kivery effort was made to agree as a whole, but 
the local conditions attending and prevalent in 
each producing section were so different that 
the committee was not able to come to a unani- 
mous agreement. With the exception of the 
North Carolina Pine Association, all associa- 
tions agreed upon certain sizes, which are still 
subject to confirmation by the conference proper. 
The joint committee of producers and consumers 
could not come to an agreement today and held 
an evening session in the hope of reaching an 
agreement for presentation tomorrow. 

A vote was taken by the manufacturers’ com- 
mittee on the recommendation of the 1921 stan- 
dardization eonference on the thickness and 
width of 1-inch finish and common boards, with 
the Northern Pine, Western Pine and West Coast 
associations voting ‘‘no,’’ all other associations 
present, including the ‘Georgia-Florida, voting 
‘“yes,’? and National Hardwood Lumber Asso- 
ciation not recorded. 

Chas. Hill, on behalf of the North Carolina 
Pine Association, submitted a minority report 
from the committee on standard sizes, having to 
do primarily with the matter of allowances from 
the stated thickness of lumber to permit varia- 
{ions in manufacturing and drying ete. It was 
not adopted by the manufacturers conference. 


Favors Standards for Thickness of Boards 


Arthur T. Upson, of the Forest Service, called 
upon by J. L & 1ul, of Birmingham, Ala., who 
presided in the absence of Mr. Blodgett, re- 
viewed briefly the reports submitted by the com- 
mittees of producers commending the manufac- 
turers on the marked progress they had made. 
Tle expressed the opinion that there should be a 
national grade inspection service to supplement 
the inspections of regional associations; he did 
not advocate Government inspection. Mr. Upson 
considered it especially important that very defi- 
nite standards should be adopted regarding the 
thickness of boards. He warned against making 
them too thin or too narrow on the theory that by 
doing so conservation would be furthered. If too 
thin or too narrow, he said, replacements neces- 
sarily would be more frequent and it was a 
question whether there would be any saving. 

C. L. Warrick, president of the American So- 
ciety for Testing Materials; Henry H. Snelling, 
American Society of Mechanical Engineers; 
Hermann von Schrenk, American Society for 


Testing Materials; W. H. Sam, American So 
ciety of Building Engineers, and Albert L. Har- 
ris, American Institute of Architects, briefly 
expressed their views. R. B. Raynor, of the 
American Wholesale Lumber Association, dis- 
cussing in a single sentence the difficulties of 
grading lumber, remarked that a tree is an un- 
alterable product of nature and would have been 
standardized long before now ‘‘if it had been 
possible, ’? 


Text of Resolutions Adopted 


The text of the four resolutions adopted by 
the lumber manufacturers follows: 


Resolution No. 1 


We favor the manufacture of lumber in such 
sizes as will most effectively conserve our raw 
material—the forests; will adequately meet the 
needs of commerce, and will be serviceable for the 
purposes for which the lumber may be used, 

We believe that so far as practicable and con- 
sistent with the interests of conservation, con- 
venient distribution and efficient utilization of lum- 
her these sizes should be standard. 

We recognize the duty of the producer of lumber 
to serve the needs of the consumer and to secure 
to home builders and woodusing industries of the 
nation the use of suitable lumber of standard qual- 
ity and manufacture with preventable waste and 
at minimum cost to the consumer. 

So far, therefore, as it is within the power of 
the lumber industry, we undertake thru associa- 
tion grades and inspection, to protect the public 
by the protection, and wherever possible the guar- 
aunty of the integrity of the grade of our product 
and of the delivery to the buyer of the grade and 
quantity sold by the sawmill. 


Resolution No. 2 

Resolved, That with respect to the program 
inaugurated by the Department of Commerce con- 
cerning standardization, simplification, guaranties 
to the public, and similar matters, that the contact 
between the lumber industry and the Departments 
of Commerce and Agriculture and other Govern- 
mental a, the public and others inter- 
ested be thru the National Lumber Manufacturers’ 
Association ; and that the regional associations and 
others representing Jumber producers keep” the 
National Lumber Manufacturers’ Association ad- 
vised of the development and status of the pro- 
gram undertaken by this conference. 


Resolution No. 3 

Recognizing the substantial and gratifying prog- 
ress made in this conference along lines suggested 
to it by the Secretary of Commerce, we realize 
that this is but the foundation for the achieve- 
ment of the ultimate ends which we expect to ac- 
complish. 

Kor the further development of the activities 
of the lumber producers undertaken in this con- 
ference, we request for the National Lumber Manu- 
facturers’ Association the assistance of the De- 
partments of Commerce and Agriculture, to the 
end that a definite and acceptable program of lum- 
ber standardization and guaranties adequate to the 
needs of the consumer and the interests of the pro- 
ducer may be completed and made operative at the 
earliest practicable time. 


Resolution No. 4 


The lumber producers of the United States ex- 
press to Secretary Hoover their appreciation of the 
breadth of vision, true Americanism and_ real 
knowledge of industrial organization which led 
him to issue the call for this conference. 

We recognize that for the large measure of suc- 
cess which has attended our deliberations, the 
leadership of Secretary Hoover is largely responsi- 
ble. We realize also, and fully, the responsibility 
under which our industry rests to make good thru 
our own channels the guaranties which we are 
offering to the public. We pledge to Secretary 
Hoover, and to all other Government officials with 
whom we shall be called upon to codperate, the 
most earnest and faithful efforts of which we are 
capable in carrying out the plans inaugurated here 
for the benefit of the public and of the industry. 


NATIONAL INSPECTION BUREAU URGED 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 25.—At this morn- 
ing’s session of the lumber standardization con- 
ference, Secretary Hoover strongly urged the 
importance of organizing a national inspection 
bureau within the lumber industry. He said that 
successful consummation of the project calls for 
au definite and positive organization. 

To evolve such an organization, Mr. Hoover 
said, necessitated that consideration .be given to 
the question of national inspection. While the 
hardwood end of the industry has perhaps made 
greater strides along this line than softwoods, 
Mr. Hoover could not see why the two might 
not be ineluded in a single national bureau. 

‘“We not only must be honest, but must prove 
that we are honest,’’ he said. ‘‘ In order to do so 
definite organisms must be set up.’’ 

While different organizations have done much 
in inspection and certification, Mr. Hoover said, 
so long as only a portion of the industry 1s 
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covered the proper eontact is not had with all 
the great branches of consumers. He declared 
lack of adequate guaranties causes the American 
lumber exporter to lose about 10 percent of the 
value of his product. He cited the ease of the 
Swedish lumber industry which maintains a 
national inspec tor in every European capital. 
The result is that the Swedes receive the same 
prices for their inferior lumber that we get 
for our much superior product. Since the export 
market has a direct reaction on the domestic 
market, Mr. Hoover thinks all American lumber- 
men should be actively interested in national 
inspection as a business proposition. 

M. B. Nelson, of Kansas City, Mo., offered 
and secured the adoption of a motion providing 
for the appointment of a committee represent- 


ing all elements interested in the lumber. in- 
dustry, from producer to ultimate consumer, to 


make a thoro investigation thruout the country 
into the question of standard sizes and dimen- 
This motion was made after it became 
apparent that an agreement on any considerable 
number of sizes would not be possible at this 
conference, There was considerable discussion 
of the motion which broke out several times, but 
it is sure to go thru in some form. Some of the 
retailers were inclined to think they should direct 
the work on the ground that they are closer to 
the consumer. 


Louis Germain, of 


sions. 


the American Wholesale 
Lumber Association, was at first under the im- 
pression that the’wholesalers were to be left out 
because not specifically mentioned. The general 
idea is to have the investigation conducted along 
educational lines, each element informing itself 
concerning the problems of the other, and make 
a report to a ratifying conference to be called 
later. Mr. Germain suggested that the work 
be directed by the American Lumber Congress. 
This was objected to on the ground that the 
National Lumber Manufacturers’ Association al- 
ready is serving as a sort of central agency and 
nothing would be accomplished by changing the 
central control. 

Chairman Blodgett called attention to the fact 
that even in the of the reports on trade 
names and guaranties of quality ete., nothing 
more than a general guide had been laid down. 


case 


The joint reports from these two committees 
were received this morning without important 


changes having been made from the 
tions of the manufacturers’ committee. Mr. 
Blodgett said he was sure Mr. Hoover did not 
expect a complete agreement on standardization 
at this conference, but that after its work had 
been digested another conference would be called 
to make such revision as further inquiry made 
advisable. 

The question of national inspection can not 
be answered without careful study and investiga- 
tion. 

‘‘We have no reason to fe el in the least dis- 
couraged, ’? said 1 Mr. Blodgett, ‘‘we have accom- 
plished mueh., ’ 

Kdward Hines declared more had been accom- 
plished in the last forty-eight hours in some 
lines than during the last forty years. 


Outlines American Wholesalers’ Views 


Mr. Germain was called upon to speak on 


the general subject of the conference for the 
American wholesalers, and made a statement 
most of which was received with distinet evi 
dence of approval. He could not refrain from 
recalling that the wholesalers had been over 
looked at the outset. He strongly supported Mr. 


Hoover’s suggestion for national inspection, de- 
claring it would be more satisfactory all around 
and less expensive in the long run than in the 
present system of regional inspection. He out- 
lined the American wholesalers’ views generally. 

President Sehuette, of the National Whole- 
sale Lumber Dealers’ Association, also made a 
brief but helpful and very constructive state- 
ment from the viewpoint of the wholesaler. 

Brig. Gen. R. C. Marshall, president of the 
Associated General Contractors of America, 
urged that all elements represented be present 
at the fortheoming meeting of the new American 
Construction Council. He discussed the situation 
from the contractors’ point of view and made 
several helpful suggestions. 


recommenda- 


Mr. Harris, of the American Institute of 
Architeéts, said the technical men strongly urged 
the advisability of providing for actual dimen- 
sion in deciding upon standard sizes. 


A spokesman for the sash and door interests 
expressed general approval of the aims of the 
conference. 

The manufacturers and retailers agreed upon 
five items comprising softwood flooring, ceiling, 
part tition, drop siding shiplap pattern and drop 
siding tongue and groove. The manufacturers 
had agreed among themselves on five additional 
items, 

The discussion was resumed this afternoon 
with the wholesalers in active participation. 
The railway consumers, box manufacturers and 
associated woodusing industries will participate 
actively tomorrow. 


Personnel of Committees 


The personnel of the three committees fol- 
lows: 
On Nomenclature 


M. B. Nelson, Kansas City, Mo., Southern Pine 
Association. 
K. H. Koehler, Portland, Ore., West Coast Lum 


bermen’s Association. 
A. W. Cooper, Portland, 
facturers’ Association. 


Ore., Northern Pine Manu- 


lL. S. Case, Spokane, Wash., Western Pine Manu 
facturers’ Association. 

W. R. MeMillan, San Francisco, California Red- 
wood Association. 

Rk. EK. Danaher, San Francisco, California White & 
Sugar Pine Manufacturers’ Association. 

J. Ray Arnold, Groveland, Fla., Georgia-Florida 
Sawmill Association. 

W. L. Saunders, Cadillae, Mich., Michigan Hard 


wood Manufacturers’ 
J. Ross MeNeal, 
Association, 
Edward Hines, Chicago, I11., 
Hardwood Manufacturers’ 
Il. LB. Hewes, Jeanerette, La 
Manufacturers’ Association. — 
(. H. Sherrill, Merryville, La., American 
wood Manufacturers’ Association. 


Association, 

Norfolk, Va., North Carolina Pine 

Northern Hemlock & 

Association. 
Southern Cypress 


Ifard 


On Guaranties of Quality and Grade Marking 


. W. Martin, Shreveport, La., Southern Pine Asso 
ciation, 

A. C. Dixon, Eugene, 
men’s Association. 
Ik. H. Polleys, Missoula, Mont., 

facturers’ Association, 


Ore., West Coast Lumber 


Western Pine Manu 


I). M. Winton, Minneapolis, Minn., Northern Pine 
Manufacturers’ Association. 
W. R. MeMillan, San Francisco, California Red 


wood Association. 
R. EK. Danaher, San Francisco, California White & 
Sugar Pine Manufacturers’ Association. 


J. Ray Arnold, Groveland, Fla., Georgia-Florida 
Sawmill Association. 
W. L. Saunders, Cadillac, Mich., Michigan Hard- 


wood Manufacturers’ Association. 
Thomas O’Berry, Mount Olive, N. C., 
lina Pine Association. 
hdward Hines, Chicago, 
wood Manufacturers’ Association. 
Il. B. Hewes, Jeanerette, La., Southern 
Manufacturers’ Association. 
W. M. Ritter, Columbus, Ohio, 
Manufacturers’ Association. 


North Caro 
Northern Hemlock & Hard 
Cypress 


American Hardwood 


Standardization and Simplification of Sizes and 
Grades 


Rochelle, La., 
Wash., 


W. T. Murray, Asso 
ciation. 

W. B. Mack, Hoquiam, 
men’s Association. 


Southern Pine 


West Coast Lumber 


J. P. MeGoldrick, Spokane, Wash., Western Pine 
Manufacturers’ Association. 
W. R. MeMillan, San Francisco, California Red 


wood Association, ? 
hk. FE. Danaher, San Franciseo, California White & 
Sugar Pine Manufacturers’ Association. 


J. Ray Arnold, Groveland, Fla., Georgia-Florida 
Sawmill Association. 

W. L. Saunders, Cadillac, Mich., Michigan Hard- 
wood Manufacturers’ Association. 

Chas. Hill, New York, North Carolina Pine Asso 
ciation. 

If. ©. Hornby, Cloquet, Minn., Northern Pine Manu 


Association. 
Goodman, Marinette, 


facturers’ 


Charles <A, Wis.. Northern 


Hemlock & Hardwood Manufacturers’ Associa 
tion. 

If. B. Hewes, Jeanerette, La., Southern Cypress 
Manufacturers’ Association. 


ID. F. Dulweber, Greenwood, Miss., American Hard- 
wood Manufacturers’ Association. 


INTRASTATE LOG RATES CUT 


PORTLAND, ORE., May 20.—The public service 
commission has issued an order reducing the 
freight rate on logs on the Tillamook branch of 
the Southern Pacifie 10 percent, the reduction 
applying to shipments from camps on the line 


to the Willamette River terminals, Oswego on 
the west side of the river and Menefee on the 


east side. 
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Commission Makes Rate Cuts 
Which Average Ten Percent 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 24.—The Commerce 
Commission decision today in the general rate 
case provides for a reduction of approximately 
10 percent on all commodities; reductions here- 
tofore made on lumber and other commodities 
are to be figured as part of the general reduction. 
This reduces the present rate on fir to Chicago 
from 73 to 72 cents and goes far toward restor- 
ing relationships of southern pine and other 
producing sections. 

The whole commission agreed on the reduction 
but there was some dissent on various points 
outlined in the decision which is intended to 
give carriers a return of 5.75 percent on their 
aggregate tentative valuation, effective July 1. 

Specifically the reductions proposed are: In the 
eastern group, also between points in Illinois 
territory and between Illinois territory and the 
eastern group 26 percent instead of 40 percent 
as authorized in Ex Parte 74; in the western 
group and between the western group and I[lli- 
nois territory, 21.5 percent instead of 35 percent; 
in the southern and mountain Pacific groups, 
12.5 pereent instead of 25 percent; on interterri- 
torial traffic, except as otherwise provided, 20 
percent instead of 331% percent. This actually 
works out about 10 percent all around according 
to the experts. 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 24.—It is unoflficial- 
ly estimated that the decision of the Interstate 
Commerce Commission today in the general rate 
case, directing the carriers to reduce all freight 
rates approximately 10 percent, will mean a 
saving to the shippers of the country of approxi- 
mately $200,000,000 annually. Of course it like- 
wise will mcan just that much loss to the carriers 
unless a very considerably larger volume of traf- 
fic is stimulated by the lower level of rates, or 
unless the railroad Jabor board, which has under 
consideration petitions by the carriers for fur- 
ther wage reductions, materially reduces wages 
of the railroad workers. 

It is clear from the reading of the majority 
opinion and the separate opinions published by 
individual commissioners that a further reduc- 
tion in wages is expected at the hands of the 
labor board and that its decision will be handed 
down about the time the reduced freight rates 
become effective. A general wage reduction 
would help the carriers materially and would 
doubtless be received in better spirit by the 
men in view of the reduction which the commis- 
sion has ordered in rates. This is the prayerful 
hope of the railroad executives who see more 
deficits ahead unless operating expenses are 
reduced. 

From the standpoint of lumber shippers to- 
day’s decision leaves the situation, broadly 
speaking, as follows: 

The Pacific Northwest gets a reduction of 15 
percent and other producing districts a reduction 
of 10 percent. This is due to the fact that the 
west Coast rates already have been reduced more 
than the 10 percent ordered today; in practical 
operation, it makes the rate on Douglas fir to 
New York 10 cents a hundred pounds higher 
than it was in August, 1920; the North Caro- 
lina pine rate 6 cents higher; and the Southern 
pine rate 8 cents higher. 

One curious feature of the decision is that it 
wipes out what the commission sought to do in 
the southern hardwood case in the way of par- 
tially restoring the rate relationships which ex- 
isted prior to the decision in Ex Parte 74, since 
the reductions on southern hardwood in the for- 
mer case will be figured as constituting part of 
the general reduction of 10 percent now ordered. 
The northern hemlock and hardwood and Michi- 
gan hardwood shippers likewise get the 10 per- 
cent reduction, which leaves the rate relation- 
ships between the northern and southern hard- 
wood producers where they were before the de- 
cision in the southern hardwood case. 

Doubt was expressed tonight that any of the 
general lumber complaints now pending before 


the commission will result in further reductions 
beyond the 10 percent provided for today. The 
west Coast association has two cases pending, 
the North Carolina pine case was recently heard 
here and southern pine has a complaint pending. 

What the decision today has to say specifically 
about forest products follows: 


Practically all important regions producing 
either hardwood or softwood lumber, including the 
Pacific slope, the Great Lakes region and the South, 
were represented at the hearing. Many reductions 
of lumber rates have been made since August, 
1920, notably from the Pacifie slepe to points in the 
Kust from the Missouri River, ranging from 7 to 16 
cents a hundred pounds, and from the Southeast 
and Southwest, mainly to certain territory west of 
the Missouri River. Reductions tending to restore 
former relationships as between long and _ short 
hauls were ordered by us in rates en hardwood 
lumber from the South to the territory north of 
the Ohio River in Southern Hardwood Tri ffic Asso- 
ciation vs. Illinois Central Railway Co., 66 I. C.C, 
68. The carriers have indicated their intention to 
make reductions in like amounts in the rates on 
pine and other softwoods from and to substantially 
the same territories and some of these reductions 
have been made effective. The full facts are lack- 
ing as to the effect of reductions in rates on forest 
products, but they appear to have been followed by 
increase in rail movement. 

The evidence shows that depression in the lum- 
ber trade had existed since the latter part of 1920, 
but on the whole, with local exceptions, the volume 
of lumber traffic had fallen off to a slightly less 
extent than freight traffic in general. There had 
been increase in the relative movement by water 
as compared with rail. 

Much of the evidence dealt with the relative 
rate situation of the different competing lumber 
producing regions and the effect thereon of rate 
readjustments which carriers have made, but prac- 
tically all representatives of the lumber industry 
who appeared advocated general reductions in lum- 
ber rates substantially to the basis existing prior 
to the increase of 1920. Some urged that these be 
made at least on low grades which under prevail- 
ing conditions present the greatest difficulty in 
marketing lumber, whether of hardwood or soft- 
wood. The hardwood producers especially assail 
the rates on logs. Three or four cars of logs are 
required to produce one car of lumber, and there- 
fore the increases in log rates have substantially 
affected the cost of producing lumber. 

A representative of the South Dakota board of 
railroad commissioners presented evidence tend- 
ing to show that following the general increase of 
1920, rates on lumber from practically all produc- 
ing regions to South Dakota were relatively higher 
than to other States and that reductions subse 
quently made, with few exceptions, have not ap- 
plied to South Dakota but to destinations already 
taking lower rates, distance considered. More than 
90 percent of the lumber consumed in South Da- 
kota originates on the Pacific slope. Prior to the 
reductions from the West above mentioned, rates 
to South Dakota were in many cases as high as 
to points much farther east, are now higher than 
to the Missouri River or Chicago, and are almost 
as high as to points in central and trunk line terri- 
tories. It is not possible upon this record to pre- 
scribe specific rates to South Dakota, but the at- 
tention of carriers is called to the apparent neces- 
sity for some readjustment. In making readjust- 
ment on rates to readjust competitive situations at 
points of production due regard should be given 
to the situation at consuming points. 


In his separate concurring opinion, Chairman 
McChord approves the reduction but states he 
does not approve fixing a rate of annual return 
on the aggregate value of the railway property, 
and in any event he is opposed to a rate of 5.75 
percent. If a rate is to be fixed he would limit 
it to 5.5 percent. Mr. MeChord does not think 
the reductions provided are sufficient and would 
like to see a fifty-fifty readjustment of rates, 
feeling that the expansion of traffic on such a 
rate level would more than overeome the shrink- 
age in revenues. ‘ 

Commissioner Eastman in a concurring opin- 
ion expresses the belief that it would have been 
wiser to await the decision of the railroad labor 
board on reduced wages. He fears that a sub- 
stantial reduction in wages by the board might 
necessitate the reopening of the general rate 
case, with consequent further disturbance to 
business and industry. 

Commissioner Potter, in a third separate con- 
curring opinion, takes a hopeful view of the out- 
look for continued business improvement. He 
expresses doubt that the commission renders 
real service to the shipping public in requiring 
reductions unless and until there is further re- 
duction in operating expenses. He argues that 
efficient transportation is more important than 
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cheap transportation, and feels that the need 
for reductions is decreasing as business im- 
proves. 

‘‘Returning prosperity,’’ Mr. Potter says, 
‘¢will bring its demand for better service and 
unfortunately the need will be acute. I appre- 
hend that in the near future shippers will lose 
and suffer more from inadequate service than 
could result from the continuation of present 
passenger rates,’’ in this view differing from a 
majority of his associates. 

Commissioners Lewis and Cox put in separate 
dissenting opinions but do not oppose the redue- 
tion. Their dissent runs rather against the 
method proposed by the majority. 

The decision of the commission requires the 
railroad executives to advise that body by May 
31 whether they are willing to put the 10 
percent reduction into effect without a specific 
order. A committee of executives will confer 
with the commission tomorrow. 


Specifically the commission rules ‘‘that the 
existing freight rates and charges, including 
charges for switching and other accessoriai serv- 
ices and all other charges applicable to freight 
service which were increased by authority of 
increased rates, 1920, supra, will be on and after 
July 1, 1922, unjust and unreasonable to the 
extent that they may respectively include more 
than the following percentages of increase over 
the rates in effect immediately prior to Aug. 
26, 1920, in and between the various rate groups 
as defined in Increased Rates, 1920, and author- 
ity to increase rates, Ibid., 302: In the eastern 
group, also between points in Illinois territory, 
and between Illinois territory and the eastern 
group, 26 percent, insiead of the 40 percent: 
authorized in the decisions last cited. In the 
western group, and between the western group 
and Illinois territory, 21.5 percent, instead of 
the 35 percent so authorized. On interterri- 
torial traffic, except as otherwise provided here- 
in, 20 percent, instead of the 33144 percent so 
authorized. ’? 


MAY INCREASE HARDWOOD CUT 


MEMPHIS, TENN., May 24.—Reductions in 
rates on hardwood lumber and forest products, 
moving from principal producing points to major 
consuming destinations in the United States, as 
announced by the Interstate Commerce Com- 
mission today, effective July 1, 1921, vary from 
3% to 5% cents a hundred pounds from those 
which became effective as of Aug. 26, 1920, ac- 
cording to an analysis of the figures, as received 
by telegraph from Washington today, made by 
the Southern Hardwood Traffic Association. The 
reductions made by the commission following 
the formal hearing of the hardwood rate case 
last September are deductible from the forego- 
ing, and in all cases where reductions were made 
as a result of that hearing the decreases fol- 
lowing the decision handed down today vary 
from 1 to 3 cents a hundred pounds. 

The reduction in rates on logs moving from 
the forest to the mills, according to the same 
authority, range from % cent to 2 cents a hun- 
dred pounds. Logs were not affected by the de- 


cision of the commission in the hardwood rate 
case. 

The feeling among members of the associa- 
tion is that, while the decision does not go far 
enough, especially as affecting logs, it will prove 
a decided factor in stimulating business and in 
increasing the production of hardwood lumber. 

The statement issued by the association this 
afternoon, is supplemented by tables showing the 
new rates on logs and on lumber, together with 
the reductions from the basis established Aug. 
26, 1920. The table of lumber rates appears at 
the bottom of this page. 


Arkansans in Eighteenth Annual 

[Special telegram to AMERICAN LUMBERMAN] 
LITTLE Rock, ArK., May 25.—‘‘ As 1921 re- 
warded fighters 1922-has been reserved for go- 
getters,’’ announced Maj. J. J. Harrison, vice 
president of the Home Life & Accident Co., of 
Little Rock, in delivering the principal address 
of the morning session of the eighteenth an- 
nual convention of the Arkansas Association of 
Lumber Dealers. Maj. Harrison stated that 
successful business was built on punch, quoting 
the famous slogan of ‘‘ Hurry-Up’’ Yost: ‘‘The 





A complete report of the eighteenth an- 
nual convention of the Arkansas Associa- 
tion of Lumber Dealers will appear in 
the June 3 issue of the AMERICAN LUM- 
BERMAN.—EDITOR. 











best defense is a good offense,’’? showing how 
it wins in sports and even in war. Maj. Harrison 
quoted examples of concerns which had increased 
their business in 1921 over 1920 by going out 
afier it, making many small transactions over- 
come the loss of large orders. He advocated 
““service’’ being made synonymous wich ‘‘lum- 
berman.’’ 

3ecause of the absence of President A. L. 
Ferguson, Vice President David B. Russell pre- 
sided. Secretary J. B. Webster, now trust officer 
in a Little Rock bank, announced his resignation 
as final this year and declared that he would 
not again consider being carried as the nominal 
secreiary, leaving L. P. Briggs to do all the 
work with the title of assistant only. The secre- 
tary reported the same membership in 1922 as 
for the previous year, calling attention to the 
fact that practically all eligible lumbermen in 
the State are members. The treasurer showed 
receipts of $3,574 for the year with a balance 
of $18. Committees appointed were: 

Auditing—J. H. Harris, R. J. Williams, Sam 
Bryan. 

Nominating—-N. V. Wright, Amos Halter, H. J. 
Welborn, Talbot Field, J. T. Wright. 

Resolutions—J. W. Trieschmann, C, E. Hopkins, 
F. W. Dyke. 

Membership—Harry Houch, Z. K. Thomas, L. H. 
Derby. 

Chas. E. Kiefner, of Perryville, Mo., delivered 
his address, ‘‘If Lumber Could Talk,’’ and 
W. B. Massey, Bonne Terre, Mo., spoke on 
financing thru building and loan associations at 
the afternoon session. 


Get the Agency 


and build up a pro- 
fitable side-line to 
your lumber business. 
Many lumber dealers 
act as agents for the 


Monarch Meal and Feed Mill 


because it enables them to get closer to 
farmers. With one in your yard you can 
grind oats, rye, corn, buckwheat, etc., for 
your friends. Ofttimes a farmer will buy 
one to take home — this gives you two 
profits. 


Ask for full particulars today. 


| Sprout, Waldron& Co., muncy.ra. | 











Sentiment 


in Business 


gets first place among those fact- 
ors that attract trade and hold it. 
At a comparatively small cost 
you can create favorable atten- 
tion to your business by giving 
prospective customers oneof our 
serviceable 


Pocket Books, Bill Folds, 
Memo Cases or Key Cases 


Such useful gifts with your 
name on them are an every day reminder that you 
,are still on earth, 


The Beach Leather Company 


COSHOCTON, OHIO 





28 Years Experience. 














Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 























THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8S. Dearborn St., Chicago, Il. 





NEW RATES ON HARDWOOD LUMBER AND LUMBER ARTICLES, CAR LOADS, TO BECOME EFFECTIVE JULY 1, 1922. 


NOTE.—The amount of reduction shown is the reduction from the full advanced rate that became effective August 26, 1920. 
below includes the reduction which we secured several months ago. 
TO 
c 





The reduction shown 











~, TO—— - -- — _ 
Buffalo Buffalo 
Chicago Detroit Cleveland Pittsburgh New York Chicago Detroit Cleveland P.ttsburgh New York 
Reduc- Reduc- Reduc- Reduc- Reduc- Reduc- Reduc- Reduc- Redue- Reduc- 
Rate tion Rate tion Rate tion Rate tion Rate tion Rate tion Rate tion Rate tion Rate tion Rate tion 
FROM— FROM— 
Missouri. Alabama, 
WEOBHGUE cece cc cews ews 31 3% 35% 4 87 4% 41 4% 49 5M GU ce ae ee ckacscocuns 35% 3 40 5 42 4% 41% 4% 49 5% 
Arkansas. "ROMOCGIOONE cee ccccces 35% 4 40 4% 42 4% 43 5 44% 5 
a ere 39% 38% 35% 4 37 4% 38 4 47 5 CO Err 38 4 42% 5 444%, 5 44% 5 49 5% 
PPURMIOP cccccccccwes 383% 8% 38 4 389% 4% 41% 49 5% Georgia, 
marked Tree .....5.. 32 4% 36% 5% 38% 5 40 4% 49 5 MEE (tdbpeucccncexes 39 4% 44 4% 45% 5 44% 5 41 4% 
Battie FIGGM ..6sscces 36 4 40 4% 42 4% 45% 5 49 5% Florida. 
COMden .......00000. GO 4 42% 5 44%, 5 47% 5 49 5% MUNN v0: a. ore wiaies 38 4 42% 5 44%, 5 45% 5 47 5 
Louisiana. Kentucky. 
WICMRUOUIE 66 scce nese 39% 4% 44 4% 45% 5 47% 5 49 5% LOOGISVING weccccssccee ISH 2 21% 2% 22% 3 24% 3 38% 4 
RIMM gorse oeiar near 39% 4% 44 4} 45% 5 47% 5 49 5m Pa re 19% 2 26% 3 28% 3 33 3% 44% 5 
New Orleans ........ 38 4 42% 5 44% 5 45% 5 49 5% Campbellsville ....... 32 3 32 8% 32 3% 3 3% 45 5 
RO ate aoa acs ove wir ads 39%, 4% 44 4% 45% 5 47% 5 49 5% Quicksand .......... 34 4 34 4 34 + 31 4% 42 5 
Mississippi. North Carolina. 
Charleston Cr ee ee 34 4 39 4% 41 4% 40 4% 49 5% ahah ch co ..-.- 42% 4% 42% 4% 42% 4% 39 4% 39 4% 
Greenville and South Carolina. 
VICNODGPS ....66%<. 34 4 40 4% 41% 4% 4% 49 5% Spartanburg ......... 45% 5 45% 5 45% 5 44 4%, 39 44 
Greenwood .......... 35% 4 41% 4% 421 5 41% 4% 49 5% Weert Virginia. 
MMU 6a wi sre-eeaa 38 4 42% 4% 44% 5 45% 5 47 5 bP eee 33 3% 28% 3 28% 3 28% 3 33 3% 
Tennessee, ero 3% 27% 3% 27% 3% 27% 3% 38 4 
Memphis de mideieceeietee 29% 3 84 4 86 4 35% 4 44% 5 Parkersburg ........ 23% 2% 20 2% 17% 2 16% 1% 31 3% 
or 32 38% 33 3% 34 4 3t 4 ry. 4% Virginia. 
CRACEANOOGR 66.06.6600: 35% 4 35 4 35% 4 34 4 41 4% PIRONOMNE ccc ccewcs 34% 4 20 3 29 3 29 3 31% 3% 
BOOEY CNG. ok sciences 38 4 38 4 38 1% 35 8% 41 4% MER ecdcas cance 41 4% 36% 4 35% 8% 37 4% 40% 5S 
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Double Strength 


MORTAR COLORS 


Chocolate—Black—Buff—Red 
NON - FADING — VERY STRONG 
TAMMS MORTAR COLORS should be one of your build- 


ing supply lines. Excellent profits obtainable. Many lum- 
ber yards now selling. Prices and color cards upon request. 


TAMMS SILICA CO., stock Ex. Bide., 


Mines and Mills, Tamms, III. Chicago | 
7 
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: MICHIGAN : 








Rotary Cut 
Northern 
Veneers 








rier ITURE manufacturers and factory buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers, 


We aiso manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
our “‘Peerless Brand’’ Rock Maple, Beech or Birch 
Flooring. 

Get Our Prices, 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland -Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock ‘*, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 

















17 Northern 
Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 
1 7 Grand Rapids Office, Chicago Office, 

















Perkins Bldg. No. 1329 Peoples Gas Bldg. 1 7 








MOTOR TRUCKS AND TRACTORS 


Gold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
*“‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 





May 29—Southern Cypress Manufacturers’ Associa- 


tion, Mason Hotel, Jacksonville, Fla. Annual 


June 8—North Carolina Pine Association, Monticelio 


Hotel, Norfolk, Va. Monthiy Meeting. 
June 10-11-—Arizona Lumbermen’s Club, Douglas, 
Ariz, Annual, 


June 20—Lumbermen’s Golf Association of Chicago, 
Olympian Fields Country Club. Annual. 

June 21—National Lumber Exporters’ Association, 
Congress Hotel, Chicago. Semiannual., 

June 22-23—Naticnal Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 

June 26-July 1—-American Society for Testing Ma- 


terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, BJ. 

July 14—Northern Wholesale Hardwood lumber 
Association, Minneapolis, Minn. Summer Meet- 
ing 

Oct. 11-14—Pacific Logging Congress, Tacoma. 

fash. Annual. 


NORTH CAROLINA PINERS TO MEET 


NORFOLK, VA., May 22.—The next monthly 
meeting of the North Carolina Pine Association 
will be held at the Monticello Hotel, this city, 
at 10 a. m., on June 8. John M. Gibbs, the 
newly elected secretary and treasurer of the 
association, states that he is working up a very 
interesting program and urges all members to 
attend as there will be several matters of im- 
portance coming up for discussion and action. 
In view of the fact that this is the first meeting 
of the new secretary the members will no doubt 
make an extra effort to attend and make the 
meeting a most successful one. 

(‘SPM BEBBBEBEABA 


ARIZONA CLUB ANNUAL 


LOWELL, Ariz., May 22.—In connection with 
the annual meeting of the Arizona Lumbermen’s 
Club, to be held in Douglas on June 10 and 11, 
Secretary John Wood, this city, announces that 
Parson Simpkin, supreme chaplain of Hoo-Hoo, 
will be present to make an address and also to 
participate in a concatenation to be held the 
first evening of the meeting. 

‘BRR aaaaeaaanai 


NATIONAL EXPORTERS’ SEMIANNUAL 


BALTIMORE, Mpb., May 22.—The semiannual 
meeting of the National Lumber Exporters’ 
Association has been called for June 21 at the 
Congress Hotel in Chicago, and it is expected 
that an unusually large number of members will 
attend because of the fact that on the following 
day the National Hardwood Lumber Associa- 
tion begins its annual meeting. 

The most important matter to come up for con- 
sideration is the election of a successor to Frank 
Tiffany, foreign representative at London, who 
has sent in his resignation to take effect Oct. 1. 
Mr. Tiffany’s physician has advised him that he 
must in the future refrain from all outdoor ac 
tivities. This will make it impossible for him 
to attend inspection and arbitration conferences, 
moving about from place to place; and as these 
conferences make up a large part of the repre- 
sentative’s duties, the association will be re- 
luctantly obliged to accept the resignation. Mr. 
Tiffany has been holding the post for the last 
twelve years. Who will be named to succeed him 
is an open question, 

Another matter to come up is the report of 
Gustave A. Farber, London representative of the 
Turner-Farber-Love Co., of Memphis, Tenn., on 
the results of conferences held between the com- 
mittee of which Mr. Farber is chairman and the 
Liverpool Timber Trade Association and the 
Timber Trade Federation of the United King- 
dom in regard to the form of contract to be 
adopted. This has been the subject of negotia- 
tions ever since the annual meeting of the Na- 
tional association last January, when the pro- 
posals of the two British organizations were de- 
cided to be unacceptable and the committee on 
the subject was instructed to continue its efforts 
to secure an agreement. Mr. Farber’s report is 
expected to be ready and hopes are entertained 
that the exporters will be able to get together 
with the British receivers. 

Dwight D, Hartlove, of Price & Heald, presi- 
dent of the association, has been at Cincinnati, 
Memphis and Chattanooga recently, seeing mem- 








hers and urging them to attend the semiannual 
meeting in order that the problem of a foreign 
representative can be settled. 

(‘SER aaaaaaangs 


NATIONAL CHAMBER ELECTION 
WASHINGTON, D, C., May 22.—Thursday night 


of Jast week the board of directors of. the 
Chamber of Commerce of the United States 
elected the following officers: 


President— Julius H. Barnes, Duluth, Minn. 

Vice presidents— For the eastern States, A. « 
Gedford, of New York; for the northern States. 
Thomas E. Wilson, of Chicago; for the southern 
States, Harry A. Black, of Galveston, Tex.: for 
the western States, Thomas B. Stearns, of Denver 

Honorary vice presidents-— William Butter 
worth, of Moline, [l.: L. S. Gillette, Minneanolis. 
Minn. : Charles Nagel, St. Louis, Mo., and A, B. 
Farquhar, York, Pa. 

Treasurer John Joy Edson, Washington, D, @. 

SAaRAAAAAAAAG 


CONNECTICUT DEALERS’ ACTIVITIES 

NEW HaAveN, Conn., May 22.—James Cray, 
secretary of the Lumber Dealers’ Association of 
Connecticut, today announced the appointment 
of P. H. Gribbon, of the Willimantie Lumber & 
Coal Co., to membership on the association’s 
hoard of directors to succeed H. J. Wylie, of 
Torrington, formerly 6f the Hotchkiss Broth 
ers Co. 

Mr. Wylie suffered a breakdown some months 
ago, but is said to have fully recovered his 
health. He has gone into the wholesale lum- 
ber business on his own account in Torrington, 

Secretary Cray states that encouraging re- 
ports are being received of business conditions 
thruout the State, except in the tobacco raising 
section, where growers have been unable to dis- 
pose of their last year’s crop. 

CAAREBBBEAAAGR 


ONTARIO WHOLESALERS MEET 

Toronto, ONT., May 22.—The meeting of the 
Wholesale Lumber Dealers’ Association held on 
May 19 took the form of a round table confer- 
ence. H. J. Terry occupied the chair and every 
member present took part in the discussion of the 
various matters brought up. It was decided to 
hold the June meeting on a Monday and to make 
it a noonday affair. 

K. M. Brown, of the Vancouver Lumber Co., 
opened a discussion on the subject of adopting 
a trade mark for members of the association. 
The matter will probably be discussed further at 
a later meeting. 

A. FE. Clark, who has a summer home at Grins 
by, invited the association to hold its summer’s 
outing there, and the entertainment committee 
was instructed to make full arrangements for a 
picnic at an early date. Mr, Clark suggested 
that the wholesale lumber trade should be rep- 
resented before the special parliamentary com 
mittee on freight rates, and the directors were 
instructed to take such action as they deem nee 
essary in this connection. 


Seat aaaaaani 


WHOLESALERS’ PRESIDENT RESIGNS 

CINCINNATI, On10, May 22.—At the executive 
offices of the Yellow Pine Wholesalers’ Associa 
tion announcement has been made of the resigna 
tion of Marcel Krauss, of the Krauss Bros. 
Lumber Co., of New Orleans, La., as president 
of the association. Mr. Krauss indicated some 
time ago a wish to relinquish his duties as 
president, but since he was one of the organizers 
of the association and has been a director or 
officer most of the time sinee, the executive com 
mittee, as well as members, felt that he should 
continue in the office if it was at all practicable. 

Mr. Krauss’ activities were such that he was 
held pretty close to the general office at New 
Orleans. Furthermore, since it has developed 
that the Krauss Bros. Lumber (Co. has withdrawn 
from the yellow pine field, and will concentrate 
its energies upon the handling of western woods, 
Mr. Krauss felt that it would be somewhat 1- 
consistent for him to continue on as president 
of the association. 

Among the members of the association, a8 
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well as the yellow pine trade generally, con- 
siderable regret is expressed on account of the 
withdrawal of the Krauss’ interests from the 
yellow pine field. The company had built up an 
extensive business thruout the country and was 
widely known, not only for its splendid organ- 
ization, but also for its reputation of reliability 
and squareness, 

Pending a meeting of the executive committee 
of the association, J. R. O’Neill, of the Ten- 
nessee Coal & Lumber Co., Cincinnati, vice 
president of the association, will act as presi- 
dent, and the policy of the association will be 
continued as heretofore. 


WHITE AND SUGAR PINE ASSOCIATION 

SAN Francisco, Cauir., May 20.—There was 
not a quorum at the meeting of the board of 
directors of the California White & Sugar Pine 
Manufacturers’ Association, held here yesterday, 
but the business transacted will be referred to 
the membership for ratification. D. M. Swobe 
told of the Minnesota rate situation. The new 
freight rate from California points to certain 
cities in Minnesota was recently suspended by 
the Interstate Commerce Commission, pending 
the result of hearings when lumber interests will 


give reasons for opposing the advances. W. J. 
Walker was selected to represent the California 
pine industry at the hearing to be held in San 
Francisco, May 27. 

Plans were recommended for a joint exhibit 
by this association and the Forest Service at 
the exposition auditorium in this city during 
the national convention of the Shriners in June. 
It was decided, also, to send samples of Cali- 
fornia pines to the International Exposition in 
Rio Janeiro, next September. 

The California Accident Commission had asked 
for an expression of opinion whether a wire rope 
of more than 1% inches is practicable for use 
on loading and conveying engines in logging 
operations. The consensus was that it is not 
practicable. In California pine regions 1*-inch 
is about the largest used, and in the Northwest 
1%4-inch. It is doubted that anything larger 
could be successfully operated. 

F. J. Solinsky, jr., and D. S. Painter were 
appointed as a committee to examine the records 
of the United States Forest Service, so as to 
determine the reasonableness of the rates which 
it is proposed to ask this year for fire protection 
on private timber lands. The former rate aver- 
aged about 1% cents an acre and it is proposed 
to increase it to about 1.9 cents. 





Hoo-Hoo Plan Future Activities 


HOO-HOO TO VISIT REDWOODS 

st. Louts, Mo., May 23.—The Hoo-Hoo Red 
Grove Committee will leave Oakland, Calif., 
Saturday to inspect several tracts of redwood, 
journeying north to Eureka, according to word 
received today by Secretary-treasurer H. R. 
Isherwood, of Hoo-Hoo. Parson Peter A. Simp- 
kin, Grand Chaplain of the order, will leave 
Chicago tomorrow to join the party of thirty. 

The party will spend the night at Willits, and 
on Sunday morning they will depart for Eureka. 
On the way they will hold a meeting in one of 
the redwood groves, where Parson Simpkin will 
deliver a sermon on ‘‘ Kgyptology.’’ The plant 
of the Pacific Lumber Co. will be inspected on 
Monday morning, and in the evening there will 
be a big concatenation at Eureka. It is expected 
that a class of fifty will be initiated. The party 
will be back in San Francisco on Monday. 

arson Simpkin spoke at Bay City, Mich., 
yesterday; and this evening before a meeting 
of lumbermen at Ionia, Mich. He also will speak 
at Douglas, Ariz., on June 10, when a con- 
catenation will be held. 


CANTON HOO-HOO HEAR PARSON 

CANTON, OHIO, May 22.— Speaking before 
seventy-five lumber dealers and contractors here 
last Thursday, Parson Simpkin, traveling repre- 
sentative of Hoo-Hoo, delivered an eloquent and 
inspirational address, among other things sketch 
ing briefly the history of the lumber business 
during the recent period of runaway prices. He 
emphasized the fact that the most desirable 
condition in the present situation is the stabili- 
zation of prices. O. H. Bachtel acted as chair 
man of the meeting and he announced that the 
annual picnic of the sixteenth and eighteenth 
districts of the Ohio Association of Retail 
Lumber Dealers will be held in the Waynesburg 
grove on June 10. 


"S@aaeaeaeaeaaaaan. 
NEW HOO-HOO VICEGERENTS 
_ Sr. Louis, Mo., May 23.—Appointments of the 
following Vicegerent Snarks were announced 
today by Henry R. Isherwood,  secretary- 
treasurer of the Concatenated Order of Hoo- 
Hoo: 


_U. M. Carlton, secretary of the Lumber Trade 
Club of Boston and manager of the Dix Lumber 
Co., Cambridge, for the Boston district. Mr. Carl 
ton is arranging for a concatenation for June or 
July and also is working to obtain reinstatements 
in the district. 

J. B. Olson, Portland, for western Oregon, the 
choice being made by State Counselor H. E. Offi- 
cer and Snark Griggs. Plans are under way for 
several meetings in Oregon, where Parson Simpkin, 
Supreme Chaplain of the order, will speak. 

_E. H. Dawson, general manager of the H. M. 
(riesy Co., Columbus, Ohio, for the Columbus dis- 
trict, to sueceed E. G. Dillow, now stationed in 
the South. Mr. Dawson was elected at a concate- 


nation held recently at Columbus. He is arranging 
for a concatenation soon. 

Walter L. Evans, manager of the Bradley Lum 
ber Co., Memphis, for the Memphis district. His 
election by the Hoo-Hoo of Memphis was unani- 
mous. He is arranging for a concatenation to be 
held early in June, when a class of twenty-five 
will be initiated. 


OHIOANS CONCATENATE 

CoLuMBUS, OHIO, May 22.—A meeting of 
distriet No. 8 of the Ohio Association of Retail 
Lumber Dealers and Hoo-Hoo was held May 19 
at the Chittenden Hotel and the Columbus Lum- 
bermen’s Club rooms. The headliner for the 
occasion was Parson Simpkin, Supreme Chaplain 
of Hoo-Hoo, who spoke at the banquet which 
started the ceremonies. One hundred and fifteen 
lumbermen from Columbus and central Ohio at 
tended the banquet at which A. C. Davis, chair- 
man of district No. 8, was toastmaster. The 
meeting was adjourned to the club rooms when 
ten candidates were initiated into the mys- 
teries of Hoo-Hoo. 

It is planned to hold monthly meetings of 
Hoo-Hoo in Columbus, the first to be May 27. 
©. A. Dawson, of the H. H. Giesey & Bro. Co., 
has been named Vicegerent for central Ohio. 


TWO WELL DESERVED PROMOTIONS 


LUMBERTON, MIss., May 22.—Announcement 
is made by the Edward Hines Yellow Pine Trus- 
tees of the appointment of W. F. Robinson to be 
general sales manager to succeed L. F. Nelson, 
who has resigned that position to become as 
sistant general manager for the J. M. Griffin 
Lumber Co., of Burnside, Miss. Coincident with 
this announcement is the appointment of Schuy 
ler P. Bissell as assistant sales manager. 

The promotion of Mr. Robinson to have charge 
of sales is a deserving one. He was an able as 
sistant to Mr. Nelson and is a young man of 
much ability and experience. 

Mr. Bissell is a member of the widely known 
family of Wisconsin and Laurel, Miss., bearing 
that name. He came to Lumberton from the 
Wausau Southern Lumber Co., at Laurel. His 
father was the late F. C. Bissell, a brother of W. 
H. and 8. B. Bissell, of Wausau, Wis. 


PRA ABABBEBEEAEaAE. 


KURTHWOOD BEATS CRAVEN 


KurtHwoop, La., May 22.—In a fast and 
hard fought game, the score being tied at three 
different times, the baseball team of the Vernon 
Parish Lumber Co., on Sunday, May 21, beat 
the Craven team by a score of 6 to 5. Features 
of the game were home runs by McNeely and 
McGregor, of the Craven team, and by Haw- 
thorne, of the Kurthwood team. 





Spiral Stairway in Lounge Room of Grand Canyon 
Hotel, Yellowstone Park, finished in Birck 


Birch 


The Peer of Woods 
For Interior Finish 


is living up to its reputation for big value 
and is now generally used in the more 
pretentious public buildings as well as in 
private homes. 


Past experience has taught the compe- 
tent wood finisher that Birch is the ideal 
foundation for enamel finish and is the only 
wood to use as a base for the new and 
wonderful silver gray effect so much in use. 


The susceptibility of Birch to the various 
stains and finishes in vogue today makes it 
truly the Peer of Woods for Interior Finish 
for it can be stained to imitate the more 
expensive woods. 


With some of the most particular archi- 
tects and builders choosing Birch for use 
throughout homes and public buildings, it's 
a pretty safe bet that 


Every Dealer Can Sell Birch 


In fact, dealers everywhere are realizing that the 
one way to hold trade at home is to be alive to 
builders’ demands and supply them with wood that 
is nationally advertised. 
Every week and month 
your customers are being 
told, through magazines 
of national circulation, 
the many advantages 
and economy offered in 
the use of Birch. Put in 
a stock of it now and get your share of the orders 
that will come from this advertising. 





Any cof the firms below will be glad to 
quote you prices and send you a copy 
of their Birch Book “‘A’’—write them. 


MASON-DONALDSON LUMBER CO., I. STEPHENSON CO., 


Rhinelander, Wis. Wells, Mich. 
SAWYER GOODMAN CO., 
Marinette, Wis. BAY DE NOQUET CO., 


OCONTO COMPANY, Nahma, Mich. 


817 Railway Exch., Chicago, Ill. FLANNER.STEGER LAND & LBR. CO. 
GOODMAN LUMBER CO., Blackwell, Wis. 





man, Wis. 
WORCESTER LBR. CO., Ltd. | B. HEINEMANN LUMBER CO. 
Chassell, Mich. Wausau, Wis. 
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/ When Buying 
Factory Lumber 


it will pay you to consider Paepcke 
Leicht stock. We are confident you 
will find it compares most favorably 
with any you have ever bought. Cut 
from good timber, our 








outhern Hardwoods 


OAK, MAPLE, COTTONWOOD 
GUM, ELM, ASH, CYPRESS 


are guaranteed to be well manufactured and 
accurately graded. In fact strict uniformity of 
inspection and quality have consistently kept old 
customers on our books year after year. 


May we have an opportunity 
to quote? 


Paepcke Leicht 


Lumber Company 


MILLS: General Offices : 








Helena, Ark. 111 W. 
Blytheville, Ark. ba ana 

Greenville, treet, 
= Misa, CHICAGO 








All Lumbermen 
make their head- 
quarters at the 


Radisson 
Hotel 


MINNEAPOLIS 





OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$1.50 per day. 
With Toilet 
$2.00 per day, 
With Bath and Toilet, 
$2 50, $3, $3.50, $4.00 














600 


Rooms 


600 
Baths 


Hotel Tuller 








DETROIT, MICH. | 





$2.50 up, Single 
$4.50 up, Double 


Agents Sample Rooms $5.00 per day. 


Old Colony Club 

Detroit Automobile Club 
Motion Picture Exhibitor’s Ass. 
Detroit Transportation Club. 


Table D’Hote Dinner $1.50 and $1.75 
Business Men’s Lunch .75 


Headquarters 
in Detroit for 








\_ Cate A La Carte Cafeteria Men’s Grille} 


























RETAILER ADDRESSES JACKSON CLUB 


JACKSON, Miss., May 22.—There was a very 
large attendance at last Thursday’s meeting of 
the Lumbermen’s Club, the feature of which 
was a talk by T. K. Currie, of the Central Lum- 
ber Co., on general business conditions from a 
retailer’s viewpoint. Mr. Currie said he be- 
lieved times were as good as in the latter part 
of 1919, but expressed a fear that the rise in the 
price of lumber was going to cause people to 
hold off building. He told of the establishment 
of a new department in his business, that of re- 
working people’s ideas. He also said he was 
endeavoring to help poor honest people own a 
home, rendering such assistance as the laws of 
the State would not permit the hanks and build- 
ing and loan associations to render. 

Marvin Enochs, of the Enochs Lumber & 
Manufacturing Co., outlined recent developments 
in the millwork industry, and said the prospects 
were very good. He said there was a shortage 
of skilled labor. Lumber will cause millwork 
to advance in price to conform to the price of 
lumber, but glass is very low. 

A. D. Wicks, of the Finkbine Lumber Co., 
and J. G. Kennedy, of the Grambling Kennedy 
Lumber Co., made short talks relative to the 
lumber market and told of steps being taken to 
prevent a runaway market. 


GETTING READY FOR SUMMER OUTING 


EVANSVILLE, IND., May 22.—The next meet- 
ing of the Evansville Lumbermen’s Club will 
be held at the New Vendome Hotel on Tues- 
day evening, June 13, at which final plans will 
be made for the summer outing of the club, to 
be held on the steamer Vernon Swain on the 
Ohio River on Tuesday afternoon and evening, 
June 27, 


PHILADELPHIA EXCHANGE MEETS 


PHILADELPHIA, Pa., May 22.—The first meet- 
ing of the Lumbermen’s Exchange under the new 
administration was held last Thursday night 
following a dinner at the Hotel Adelnhia, with 
about one hundred in attendance, and to Presi- 
dent John I. Coulbourn goes the eredit for ‘‘ the 
best lumber meeting since the memory of man 
runneth not to the contrary.’’ Immediately 
after the dinner, the meeting got busy. No per- 
son was allowed to use over four minutes, and 
nearly thirty were heard from, each with a 
short, pertinent message. There were special 
tables for the ex-presidents, J. A. Finley had 
an able entertainment committee, and the effi- 
cient song leader of the Kiwanis Club kept the 
musie and digestion moving during the dinner. 

After the reading of the minutes and other 
formalities, President Coulbourn announced the 
following standing and special committees for 
the coming year: 

Senior council of the ex-presidents—Thomas P. 
Hammer, chairman; B. Franklin Betts, Charles M. 
Chestnut, Frederick S. Underhill, Amos Y. Lesher. 

Arbitration—Wilson H. Lear, choirman : William 


FE. Bennett, George E. Lippincott, Charles F, Felin, 
John Galbraith. 

Legislation—Thomas TB. Rutter, jr., chairman; 
F. W. Aszmann, William H. Fritz, jr., W. H. Kneas, 
G:orge M. Speigle. 

Railroads and transportation—Robert G. Kay, 
chairmon: C. W. Cross, John W. Coles, Paul R. 
Weitzel, Horace B. Wilgus. 

Office and entertainment—J. A. Finley. chair- 
man; A. J. Williams, William A. March, Thomas 
R. Marshall, Allen Young. 

: Membership—Maurice J. Dukes, chairman: Wil- 
liam J. Collins, jr., F. X. Diebold, George W. Kug- 
ler, jr., M. L. March. 

Forestry—George FE. Lipnineott, chairman; 
George W. Putz, Watson Malone, John Slonaker, jr., 
James E. Tague. 

Credit bureau—J. Walter Keelev, 
William C. Coles, Joseph Etris, 
Evans, Charles H. Moore. 

Bylaws and rules—Robert L. Hilles, chairman; 
Robert B. Rayner, Samuel Roberts. 

Finance—Herbert P. Robinson, 
Gibson MelIlvain, Ralph Souder. 

Inland waterways—George W. Kyle. chairman; 


Irving A. Collins, Howard L. Neff, Omar Shall- 
cross, M. G. Wright. 


chairman ; 
Edward A. J. 


chairman; J. 


Trade relations—Joseph P. Comegys, chairman; 
Frederick A. Dudley, Frank K. Gillingham, Armon 
E. O’Conner, Charles B, Pearson. 

Enlargement of membership—F. W. Aszmann, 
chairm:n; Frederick A. Benson, O. M. Preston, 
Wood Robinson, Abram W. Trimble, J. E. Smith, 


jr., E. D. Wood. 
Standardization of sizes—E. D. Wood, chair- 
man: John J. Coulbourn, Thomas I. Hammer, 


Ralph Souder, William L. Lu- 


dascher, 

Joint harbor ete.—Edward F. Henson, chairman ; 
Edwin B. Malone, David Baird, jr. 

The last two committees were held over from 
the last administration without change. 


Mr. Finley, of the entertainment committee, 
called attention to the annual outing and base- 
ball game at Willow Grove Park on June 8. The 
committee plans to limit the players to princi- 
pals or recognized salesmen, which he said would 
provide worse basball but more fun. The com- 
mittee also plans a series of track events at the 
same time. 


The different chapter heads then reported, 
Mr. Wood for the manufacturers, Mr. Troth for 
the wholesalers, Mr. Hilles for the retailers, Mr, 
Glauser for the sash and door men, and Mr. Gal- 
braith for the box makers. 


Hardwood specialists, longleaf dealers, general 
wholesalers, large and small retailers, millmen 
and hox makers were then called on to tell of 
conditions now and what they expected of the 
future, and while there was a difference of opin- 
ion, there seems agreement on the fact that the 
market is stronger than it had been, that prices 
are at a be‘ter level, and that the prevailing 
opinion is that business will be good for some 
time. Several urged most strongly that every- 
thing possible he done to prevent a runaway 
market, which they felt would surely cause a 
serious reaction. 


John E. Lloyd, 


PRIZES FOR GOLF TOURNAMENT 


SEATTLE, WasH., May 20.—Raymond F. 
Throm, sales manager of Colby & Dickinson, 
emerges as winner of the Metropolitan Club golf 
tournament, having defeated A. V. Evans, of the 
lumber department of Dodwell & Co. Mr. Throm 
takes the first prize, a golf bag, and also secures 
a prize for having registered the low net score 
of 67. Mr. Evans, who made a low net score 
of 69, was awarded a handsome golf coat as 
second prize. Another prize, a golf club, went 
to V. A. Killup, of the lumber department of 
Balfour, Guthrie & Co., runner-up, 71; and an- 
other prize, also a golf club, went to Walter R. 
Fifer, of the Western Lumber Sales Co., who 
made a score of 78, reaching the semifinals. The 
tournament began April 18, with thirty two en- 
tries. Plans are already laid for a similar con- 
test, to begin within a short time. 


CONSIDER MILL CULL ALLOWANCE 


BALTIMORE, Mp., May 22.—The Baltimore 
Wholesale Lumbermen’s Club, consisting chiefly 
of southern pine men, is considering the claims 
of the box makers for a larger allowance on mill 
culls in shipments of boxboards than the differ- 
ence of $2 a thousand feet now conceded. The 
box makers ask that a reductivn of 20 to 25 per- 
cent be made on culls, while the wholesalers con- 
tend that under the prevailing inspection rules 
of the Baltimore Lumber Exchange this is too 
much. They state that the rules of the Exchange 
provide for the grading of a board according to 
the worst side, and point to the fact that under 
the North Carolina Pine Association rules boards 
are graded according to the best side, a board 
one side of which comes up to edge being classed 
as such, while under the exchange rules the worst 
side making it culls would be considered as de- 
termining classification. The wholesalers say 
that if the box men agree to accept North Caro- 
lina Pine Association rules they are prenared to 
make a bigger concession than if the Baltimore 
Exchange classification is adhered to. It is ex- 
pected that a conference will be held soon and 
that an agreement is likely to be reached. 
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The annual meeting 
of the Wholesale Sash & 
Door Association was 
held at the Congress Ho- 
tel, Chicago, on Wednes- 





W. P. WILSON, 
Wheeling, W. Va. ; 
Retiring President, Who 
Officiated as Toast- 
master at the 
Banquet 








day of this week. Presi- 
dent W. P. Wilson, of 
Wheeling, W. Va., pre- 
sided, and delivered a 
brief address. Routine 
business was then taken up, including presenta- 
tion of reports by Secretary N. L. Godfrey and 
Treasurer H, A, Sellen. 

Resolutions of eulogy and condolence refer- 
ring to the four members of the association who 
have pagsed away since the last meeting were 
read and adopted. The departed members are: 
Christian Loetscher, Dubuque, Iowa; S. H. 
Whitmer, Buffalo, N. Y.; A. R. Teachout, Cleve- 
land, Ohio, and Stephen Yale, Minneapolis, Minn. 

Informal remarks also were made from the 
floor eulogizing H. B. Munger, of Chicago, who 
died on May 14. Altho not a member of the 
association, Mr. Munger was widely known thru- 
out the millwork industry, with which he had 
been identified for many years. 

Harry A. Wheeler, vice president of the Union 
Trust Co., Chicago, delivered an excellent ad- 
dress on constructive association work. F. J 
Moss, of Kansas City, Mo., explained the pro- 
posed plan of Federal taxation originated by 
him, based on the sales tax idea, which has 








L. GODFREY, CHICAGO ; 
Secretary 


created considerable interest and has been en- 
dorsed by the Associated Industries of Missouri. 
Election of Officers 


The following officers and executive committee 
were elected: 
President—FK. J. Curtis, Clinton, Iowa. 
. Vice president—F. W. Rockwell, Philadelphia, 
a 


Treasurer—H. A. Sellen, Chicago. 


Secretary—N. L. Godfrey, Chicago. 
Executive committee—A. J. Siegel, St. Louis, 
Mo.; L. J. Bardwell, Minneapolis, Minn.; P. A. 


Richardson, ‘Oshkosh, Wis.; G. H. Kelly, ‘Omaha, 
Neb.; W. P. Wilson, Wheeling, W. Va.; J. N. Far- 
rell, Goshen, Ind, 


The Annual Banquet 


The annual banquet of the association was 
held in the Florentine Room of the hotel Wednes- 


Sash and Door Men Hold Annual 


day evening. Retiring President W. P. Wilson 
officiated as toastmaster, first introducing Presi- 
dent-elect E. J. Curtis, who responded in a brief 
but appropriate talk. O. M. Caward, of Chi- 
cago, then delivered an address on the essentials 
of business efficiency and success. 

Several representatives of window glass manu- 
facturing concerns, by invitation, expressed 
their views of the glass situation and outlook. 
Sharles H. Pascoe, of Chicago, western sales 
representative of the American Window Glass 
Co., said that there is no likelihood of prices of 
window glass advancing over the present level, 
but that on the other hand there is nothing in 
the situation to warrant expecting them to go 
lower.. He advised placing orders as far in ad- 
vance of actual needs as possible, to insure 
prompt delivery. Other glass representatives 
present offered the same advice as to placing 
orders, but differed as regarded probable price 
trend, intimating that the strong demand that 
is now developing by reason of the great activity 
is building is likely to cause a stiffening of 
values, 

The speaking program was preceded by several 
acts by professional entertainers. 

Fred Larkins, assistant secretary of the 
American Wholesale Lumber Association, who 
was scheduled to deliver an address on ‘‘ Arbi- 
tration in the Wholesale Sash and Door Busi- 
ness,’’ being prevented from attending by rea- 
son of illness in his family, the toastmaster an- 
nounced that his address would be printed and 
sent to all the members of the association. 

Thursday morning the visiting millwork men 
and their Chicago hosts took early trains to the 
Riverside Golf Club, for a day on the links. 


RATE NEWS AFFECTING LUMBER 


ROUTING RESTRICTIONS NOT JUSTIFIED 


WASHINGTON, D. C., May 22.—Division 3 of 
the Interstate Commerce Commission, in Investi- 
gation & Suspension Docket No. 1,478—Routing 
Restrictions on Lumber from California and 
Nevada to Colorado Destinations—has decided 
that the proposed rule has not been justified, and 
has ordered the suspended schedules cancelled 
on or befere June 22. 


REDUCTIONS TO OHIO RIVER POINTS 

MEMPHIS, TENN., May 23.—The Southern 
Hardwood Traffic Association today announced 
publication of reduced rates on lumber and 
lumber articles from points on the Gulf, Colo- 
rado & Sante Fe railroad to upper Ohio River 
crossings, including Louisville, Cincinnati, Evans- 
ville, Henderson and all points on the Illinois 
Central and Louisville & Nashville intermediate 
to these crossings. 

The reductions are similar to those recently 
made from points on the Missouri Pacific and 
other originating connections to upper Ohio 
River crossings. Generally speaking, the re- 
duction to Louisville is 8% cents a hundred 
pounds, that to Cincinnati 5 cents and propor- 
tionately to, other destinations mentioned. 





Reduced rates of 92 cents from Group B and 
of $1.05 from Group A will be published to 
all points of origin in those groups on west- 
bound continental lumber, effective on short 
notice, according to announcement made by the 
association this afternoon. The effective date 
will be made known as soon as the supplements 
are completed. 


REDUCTIONS BY WEST SIDE CARRIERS 

NEW ORLEANS, La., May 22.—Trans-Missis- 
sippi rail carriers have announced a reduction 
of 2 cents in lumber rates from southwestern 
milling points to destinations in Oklahoma, 
Kansas, Missouri and Nebraska, effective June 
12. It is reliably reported that the east side 
lines have applied to the Interstate Commerce 
Commission for authority to put in a similar 
reduction to the same territory, effective on 
the shortest allowable notice. 
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if it’s 


! POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


General Sales Office, 1234 Commerciad Trust seein, 
Phone, Spruce 1593. Philadelphia, P: 


New England Se. Louls 
Representative, Representative, Representative 
JamesN. Woodbury, J. J.Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, II. Boston, St. Louis, Mo. 


Phone, State 9022. 
The Largest Poplar Mill in the World. 














3,900,000' 


3,900,000" Spruce 
Don’t confuse this Spruce with the ordinary 
kind from the Pacific Coast. It is almost free 
of grain; is almost as soft as Cork White Pine; 
is light in weight, 2000 lb. per M when sur- 
faced. Lumber yards in this section find it fills 
90% of the requirements of IdahoWhite Pine. 


We suggest a trial orderof a minimum car for 
we want you to see and try it, after which, we 
are positive you will want more of it. 

At present we can furnish you, boards in 4-4, 
5-4 and some 6-4 from 4” to 12”, ceiling, ship- 
lap, siding, flooring, shelving, etc., also 8-4 in 














4” to 12”. 
F.C. Adams Company 
Neiefsties” Kingston, Pa 





‘oax” LIMBERS 


For ah kinds of Construction purposes. 
Iso POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 


PINE and HARDWOODS 


Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 
Anything in Georgia Hardwoods 


Taylor Lumber Company, lnc. 
Manufacturers and Wholesalers ATLANTA, GA. 






































New Hampshire 
Stave & Heading Mill 


BIRCH, 874, 1074, 16/74 
MAPLE, 54 and 8/4 


Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 




















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMBRICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Tl. 
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Jiffy Service 


for every one of our customers 
is what our president demands 
for he knows, from actual ex- 
perience, that service is an im- 
portant factor in clinching re- 
peat orders. Another thing that 
he insists upon is uniform 
quality 


Yellow Pine 


Hardwoods, Cypress, West Coast 
Lumber and Shingles, 
Ties and Piling. 


Buyers for yards, factories and indus- 
trial plants should avail themselves of 
our personalized service and excellent 
facilities for supplying anything they may 
require. We invite your future inqui- 
ries and orders. 


Thos.W. Blake 


acces Lumber Co. 
HOUSTON, TEXAS 


MILLS AT 


Hemphill, Texas Warren, Texas Cleveland, Texas 











_-_ . 
Proot 


that our lumber 


satisfies buyers 
is to be found 


Spruce 
Hemlock 


Hardwoods 
ders we receive. 


ar Remember buyers don’t come back again 
and again unless they're getting satisfaction. 
Put us to the test today. 


William Whitmer 
€ Sons, Inc. 


Manufacturers and Wholesalers 


1806-08 Finance Bldg., PHILADELPHIA 

















When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 








marce-B[ RC Fy -scece 


For high grade stock, well milled 
and uniformly graded, send us 
your orders. 


Monteola Hardwood Mills 


Manufacturers GLENFIELD. N.Y. 




















BUSINESS CHANGES 


ARKANSAS. Burdette—R. J. Darnell Lum- 
ber Co. has purchased a sawmill here and will 
move to its Louisiana timber. 

Rison—D. J. Tate has purchased a half inter- 
est in Burt England’s mill; England & Tate have 
purchased 680 acres of timber near Rison and 
will move their mill to the tract. A planing mill 
will be built. 


CALIFORNIA. Weed—The Igerna Lumber 


Co. has taken over the old Durney Lumber Co. . 


holdings five miles from Weed and will start 
active operations. 

FLORIDA. Palmetto—Lazenby & Mann Lum- 
ber Co., succeeded by Palmetto Lumber Co., 
incorporated; capital, $25,000. 

IDAHO. Hazleton—Home Lumber & Coal Co., 
sold to Gem State Lumber Co. 

ILLINOIS. Chicago—Kenfield-Lamoreaux Co. 
succeeded by Chicago Box & Crating Co. 

Iroquois — Ely-Salem succeeded by Iroquois 
Lumber & Hardware Co. 

INDIANA. Attica—William Waterman suc- 
ceeded by Mackemer & Means. 

Terre Haute—Dix Lumber Co. sold to Terre 
Haute Trust Co. 


IOWA. Spencer—Superior Lumber Co. sold 
to J. F. Anderson Lumber Co. 

KANSAS. Mullinville—M. T. Bryan succeeded 
by T. M. Deal Lumber Co. 

Pratt—Midland Lumber Co. succeeded by E. 
W. Hamson. 

Valley Falls—Fred Leglar succeeds Mell & Son. 

MISSOURI. Mayview—La Crosse Lumber Co. 
sold to Mayview Lumber.Co. (purchasing de- 
partment Leidigh Lumber Co., Kansas City). 

NEW YORK. Afton—Afton Coal & Lumber 
Co. succeeded by Church Bros. 


NORTH CAROLINA. Henderson — Riggan 
Lumber Co. sold to Carolina Lumber & Con- 
struction Co. 

OHIO. Hilliards—Beach, Chandler & Co. suc- 
ceed Western Lumber Co. 

OKLAHOMA. Norman — Leadbetter - Terry 
— Co. succeeded by Minnetonka Lumber 

Oo. 

Picher—Walker Lumber Co. 
Coyne Lumber Co. 


PENNSYLVANIA. Pittsburgh — Republic 
Lumber Co., 917-919 House Building, changing 
name to W. W. Wilson, Jr. Co., to avoid con- 
fusion with another Republic Lumber Co. in the 
State. No change in ownership or policy. 


TENNESSEE. Bristol — Virginia Tub Co. 
changing name to Virginia Woodworking Co. 

Memphis—Pekin Cooperage Co., of Illinois, 
which controls Pekin Cooperage Co., of Texas, 
Louisiana and Pennsylvania, and the Chickasaw 
Cooperage Co., of Memphis, has become a mem- 
ber of the Cooperage Securities Co., a Delaware 
corporation, with capital of approximately $10,- 
000,000, recently organized as a holding company. 

TEXAS. Houston—T. E. Johnson Lumber Co. 
succeeded by Willis Lumber Co. 

WASHINGTON. Tacoma—Controlling inter- 
est in Northwestern Woodenware Co., of Ta- 
coma, purchased by Menasha Woodenware Co., 
of Menasha, Wis. 

WISCONSIN. Delavan—G. E. Barker, presi- 
dent of Barker Lumber Co., sold interest in that 
concern to A. K. Spooner, F. G. Tanck and W. 
D. Hollister. 

Viola—E. B. Hartwell has been appointed 
manager of the Nuzum Lumber Co.’s. yard at 


Viola. 
INCORPORATIONS 


CALIFORNIA. Glendora—Glendora Lumber 
Co., incorporated; capital, $25,000. 


CONNECTICUT. Bridgeport—Berkshire Mill 
& Coal Co., incorporated; capital, $100,000. 

GEORGIA. Macon—Macon Box & Lumber 
Co., incorporated; capital, $20,000. 

ILLINOIS. Chicago—Raysmith Manufactur- 
ing Co., incorporated; capital, $20,000; to manu- 
facture wood specialties; 3707 Ogden Avenue. 

Grayville—Blood Lumber Co., incorporated; 
capital, $30,000. 

IOWA. Clinton—J. A. Kelly & Bros., incor- 
porated. 

KENTUCKY. Louisville—I. B. Wilcox Co., in- 
corporated; capital, $200,000. 


MAINE. Portland—Brighton Lumber Co., in- 
corporated; capital, $10,000. 


MARYLAND. Baltimore—Baltimore Propel- 
ler Co., incorporated; to build aircraft, speed 
boats, hydroplanes ete. 

Cumberland—South Cumberland Planing Mill 
to increase capital to $175,000. 

MASSACHUSETTS. Boston—Hub Toy & 
Novelty Co., incorporated; capital, $10,000. 

Salem—Charlotte Fairfield, incorporated; capi- 
tal, $25,000; to deal in builders’ supplies. 

Wareham—A. D. Makepeace Co., incorporated; 
capital, $800,000; to engage in timber business 
with cranberries and water power as side lines. 

MINNESOTA. Brookston—Brookston Lumber 
Co., incorporated. 


succeeded by 








St. Paul—Elmer Logging Co., 
capital, $50,000. 

Tower—Vermilion Lake Lumber Co., 
porated, capital, $150,000. 


incorporated; 
incor- 


MISSISSIPPI. Burdette—I. B. Wilcox Lumber 
Co., incorporated, capital, $200,000, under laws 
of Kentucky. 

MISSOURI. Kansas City—Western States 
Lumber Co., increasing capital from $100,000 to 
$275,000. 

Springfield—Groblebe Lumber & Material Co., 
incorporated; capital, $15,000. 

Webster Groves—Independent Lumber & Sup- 
ply Co., incorporated; capital, $12,500. 

NEBRASKA. Bradshaw—Bradshaw Lumber 
Co., incorporated. 

NEW JERSEY. Jersey City — Dardenelles 
Lumber Co., incorporated. 

NEW YORK. Brooklyn—John F. McKenna, 
incorporated; capital, $100,000; lumber and tim- 
ber business. 





OHIO. Cincinnati Stratemeyer Hardwood 
Lumber Co., incorporated; capital, 25,000; 
wholesale hardwood. 

Dayton—Oakdale Lumber Co., incorporated; 


capital, $25,000; retail. 

Dover—Dover Lumber Co., incorporated; cap- 
ital, $25,000. 

South Euclid—W. H. Telling Lumber Co., in- 
corporated. 

OREGON. Apiary—Howard Lumber Co., in- 
corporated; capital, $10,000; sawmill. 

Klamath Falls—Solomon Butte Lumber Co., in- 
corporated; capital, $50,000. 

North Portland—North Portland Woodenware 
& Cooperage Co., incorporated; capital, $250,000. 

Portland—Demme Bros., incorporated; capital, 
$10,000; manufacture sash and doors. 

Portland—Sears & Smith, incorporated; cap- 
ital, $50,000; to manufacture lumber. 

Portland—Skyline Mill Co., incorporated. 


TEXAS. <Amarillo—Nunn Lumber Co., in- 
corporated. 

Dallas—Higginbotham-Bartlett Lumber Co., 
increasing capital from $500,000 to $1,000,000. 


WASHINGTON. Seattle—Big Timber Prod- 
ucts Co., incorporated; capital, $2,000,000. 

Seattle—Phoenix Lumber & Fuel Co., incor- 
porated; capital, $50,000; succeeds John Paul 
Lumber Co. 

WISCONSIN. Kenosha—Southport Lumber & 
Supply Co., incorporated; to deal in lumber; 
succeeds Southport Lumber Co. ; 

Merrill—Wisconsin Manufacturing Co., incor- 
porated; to manufacture a sweeper compound 
and other wood products. 

Milwaukee—T. A. Bruett Lumber Co., incor- 
porated. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Dunkirk 
Lumber Co. (Ltd.), incorporated; capital, $20,000. 

ONTARIO. Ottawa—E. O. Leahey (Ltd.), 
organized with capital of $150,000, to deal in 
lumber, contracting etc. 

Windsor—Standard Lumber & Supplies (Ltd.), 
incorporated; capital, $40,000. 

QUEBEC. Montreal—Lincoln Mills (Ltd.); 
incorporated; capital, $1,575,000; to manufacture 
timber, lumber, mechanical and ground wood 


pulp, ete. 
NEW VENTURES 


ARKANSAS. Huntsville—Orval Calloway has 
opened a lumber yard at Loy. 

Springdale—Kelley Bros., of Alabama, 
opened a lumber business. 

CALIFORNIA. Belvedere Gardens—J. R. Mc- 
Cleery has opened a lumber business. : 

Olive—Harvey Garber will open a retail lum- 
ber yard. 

Santa Cruz—Hamilton & Church recently be- 
gan manufacture of millwork. 

Tujunga—Tujunga Lumber & Supply Co., re- 
cently began; retail. 

CONNECTICUT. New Haven—Alling Lumber 
& Supply Co., recently began; retail. 

INDIANA. Indianapolis—Central West Coal 
& Lumber Co., recently began. 

IOWA. Garber—Spahn & Rose Lumber Co., 
recently began; retail. 

LOUISIANA. New Orleans—Tasker T. Watts 
recently began retail lumber business. 

MISSOURI. Springfield—J. W. Chilton re- 
ported to be organizing company to take over 
and manage business of Groblebe Lumber Co. 

NORTH CAROLINA. Moravian Falls—Hub- 
bard Lumber Co. will open lumber and sash 
and door business. 

OHIO. West Park—Rockport Lumber Co., re- 
cently began; retail. 

OKLAHOMA. Sapulpa — Western Building 
Materials Co., new concern. 

PENNSYLVANIA.  Philadelphia—Smith-Fas- 
sett & Co., wholesalers of North Tonawanda, 
N. Y., opening office at 508 Otis Building; H. C 
Magruder in charge. 

Plymouth—Plymouth Lumber Co., recently be- 
gan. 


have 
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TEXAS. Dallas—Stickle Lumber Corporation, 
will open branch. 

Orange—Ellis & Perry Lumber Co., recently 
began; headquarters, Vinton, La. 

VIRGINIA. Norfolk — Huddleston Mahogany 
Co., incorporated; takes over plant of Green- 
leaf-Johnson Lumber Co. and will manufacture 
hardwoods. 


NEW MILLS and EQUIPMENT 


ARKANSAS. Cotter—F. C. Wiseman, operat- 
ing a pencil slat factory, recently began manu- 
facturing cedar chests; will install new ma- 
chinery to increase output. 

Crossett—Crossett Lumber Co. enlarging and 
remodeling planing mill; installing new machine 
shop. 

CALIFORNIA. Alhambra—J. & W. C. Shull 
will erect lumber shed to cost $4,000. 

IDAHO. Lewiston—Lewiston Clarkston Lum- 
ber Co. will make extensive improvements, erect 
building and central office and open yard. 

KENTUCKY. Jackson— Lumber & Supply 
Co. will rebuild burned mill. 

LOUISIANA. Cypress—J. W. Sanford will 
establish sawmill. 

MARYLAND. Baltimore—J. L. Gilbert & Bro. 
Lumber Co. purchased a tract of nine acres in 
western part of city and will erect mill building, 
two stories, 100x120 feet; cost, $30,000. 

MASSACHUSETTS. Mattapoisett—Jeremiah 
Zandall has erected sawmill to be operated by 
electric power. 

MICHIGAN. Iron Mountain — City Lumber 
Yard building lumber and millwork shed. 

MISSISSIPPI. Waynesboro—Bodley Lumber 
Co. erecting planing mill to dress product of 
three portable sawmills operated near here. 

Laurel—Continental Turpentine & Rosin Cor- 
poration will rebuilt plant recently destroyed 
by fire; to cost about $150,000. 

NEBRASKA. Fairbury—Joslin Lumber Co. 
erecting large addition to yard. 

NORTH CAROLINA. New Bern — Interna- 
tional Lumber & Shook Co., of Philadelphia, 


leased property along Neuse River near here, 
and will install machinery for the operation of 
box and shook factory; plant will be electrically 


driven and will use about 75,000 feet of lumber 
daily. 


SOUTH CAROLINA. Newberry — Newberry 
Lumber Co. planning to rebuild plant recently 
destroyed by fire. 

WASHINGTON. Raymond—Columbia Wood 
Products Co. obtained option on old State Lum- 
ber & Box Co.’s site and plans erection of 
veneer plant; reported that Portland men are 
financing the project. 


CASUALTIES 


a ARKANSAS. Ashdown—J. R. Bowles; loss by 
re. 

Needham—Handle factory of Paul Smith de- 
stroyed by fire, loss, $6,000. 

CALIFORNIA. Lincoln—Leal & Sons Lumber 
Co., loss by fire, $20,000; will rebuild. 

GEORGIA. Barwick — Evans sawmill de- 
stroyed by explosion. 


1OWA. Montezuma—Fullerton Lumber Co., 
loss by fire. 
LOUISIANA. Standard — Louisiana Central 


Lumber Co., loss by fire. 

MAINE. East Jay—Sawmill and several thou- 
sand feet of lumber owned by William Riggs 
destroyed by fire. 

MARYLAND. Baltimore — Main building of 
Canton Box Co. destroyed by fire; loss, between 
$75,000 and $100,000. 

MISSOURI. St. Louis—R. W. Cushman Lum- 
ber Co., loss by fire. 

OHIO. Newark—Fire destroyed office and 
part of yard of the P. Smith Sons Lumber Co.; 
loss, $40,000. 

OREGON. Portland—Plant of Emerson Hard- 
wood Co. destroyed by fire and adjoining lumber 
yard and mill of Eastern & Western Lumber 
Co. considerably damaged. Mill stable of latter 
company with twenty head of horses burned. 

PENNSYLVANIA. Midway—Dickson & Wal- 
lace, hardware and lumber dealers, loss by fire; 
$10,000. 

WASHINGTON. Maple ,Falls—Sawmill of 
Fobes-Wilson Lumber Co. destroyed by fire with 
500,000 feet of lumber; loss estimated at from 
$60,000 to $75,000. 


BRITISH NORTH AMERICA 


PRINCE EDWARD ISLAND. Kensington— 
New mill of Messrs. Barnard, sash and door 
manufacturers, destroyed by fire; loss, $6,000. 
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EDWARD L. THORNTON, who had been 
prominent in the retail lumber trade in Chicago 
for many years, died at Grant Hospital in this 
city on Sunday morning, May 21, as the result 
of the accidental discharge of a gun he was 
cleaning in preparation for a hunting and fish- 
ing trip. An old shell which had become lodged 





THE LATE EDWARD L. THORNTON 
in the Weapon exploded and the bullet entered 


his lung. He was rushed at once to the hos- 
pial, and for a few days hope was entertained 
os his recovery. The wound was too serious, 
Owever, and he grew weaker on Saturday night, 
Passing away a little past midnight. 

eer: Thornton was a member of a family of 
qumbermen, His father, Alonzo Thornton, op- 
Fated a sawmill in St. Lawrence County, New 
tonne and he gained his first experience in the 
Th Der business while working in that mill. Mr. 
en was born in St. Lawrence County in 
D and was educated at the grammar school of 
hie eyster and at Heuvelton Academy. During 
-_ vacations he worked in the mill. In 1882 
€ took over his father’s business, which at that 


time consisted of a sawmill and sash, door and 
blind factory at Heuvelton, N. Y. He operated 
that mill until his death, doing custom sawing 
for the vicinity. The mill at one time turned 
out about 3,000,000 feet a year, bringing its log 
supply down the Oswegatchie River, a branch 
of the St. Lawrence. About 1887 Mr. Thornton 
came to Chicago and secured a position with 
the retail lumber firm of Skancke & Russell. 
Several years later he became associated with 
the George E. Plumb Lumber Co. as secretary 
and treasurer. Following the death of Mr. 
Plumb, the company was reorganized as the Su- 
perior Lumber Co., with Thaddeus Dean as 
president, Mr. Thornton remaining secretary and 
treasurer. In 1900 he sold his interest and 
bought an interest in the John E. Burns Lum- 
ber Co. In 1906 he severed his connection with 
that company and helped to organize the Thorn- 
ton-Claney Lumber Co. He was president and 
general manager of that company until he re- 
signed in 1920. At that time the Thornton- 
Vanlandingham Cook Co. was organized as a re- 
tail distributing concern, while the National 
Lumber & Timber Co. was organized to conduct 
a wholesale business. Mr. Thornton was presi- 
dent of both companies, but he sold his inter- 
ests in November, 1921, and retired from active 
business, after thirty-five years in Chicago’s re- 
tail trade. 

Mr. Thornton leaves a widow and three chil- 
dren. His father, Alonzo Thornton, is still liv- 
ing at Canton, N. Y., and there are four sisters 
and a brother, E. A. Thornton, of the E. A. 
Thornton Lumber Co., Chicago. Funeral serv- 
ices were held at the Graceland Cemetery Chapel, 
Chicago, on Tuesday afternoon, Dr. Norman 
Hutton, of St. Chrysostom’s, conducting the 
ceremony. The honorary pallbearers were 
Chauncey W. Martin, Charles F. Loesch, Dr. 
George H. Simmons, Dr. G. Frank Lydston, Sam- 
uel H. Fullerton, George T. Mickle, George J. 
Pope, J. L. Lane, Frederick L. Brown, Walter 
B. Vanlandingham, Bert E. Cook, Henry J. 
Schlacks, Lewis B. Shaw, Lynn Storey, John F. 
Hagey, Henry A. Haugan, William H. Powell, 
Frank J. Burns, Harry L. Street, Sidney C. An- 
derson, Charles W. Jacobs, Homer W. Chandler, 
Arba J. Irvin, Archibald T. Maugle and Martin 
W. McDonnell, sr. The active pallbearers were 
Bolling Arthur Johnson, George W. Keehn, 
Isaac Miller Hamilton, Ernest C. Cook, E. P. 
Denkman, Charles M. Smalley, J. W. Embree, 
Herman H. Hettler, W. D. Nelson, John E. 
Burns and William Adams. 


ROBERT J. HURLEY, president of the R. J. 
Hurley Lumber Co., of Kansas City, Mo., died 
on Sunday morning, May 21, at his home in that 
city, at the age of 78. Mr. Hurley was widely 

(Concluded on page 78) 








“Larite” 
_ Flooring 






The Demand For It 
Keeps Growing 


That’s the big advantage to 
the dealer in stocking our 
“Larite” Flooring. Satisfied 
customers tell their friends 
about “Larite,”and knowl- 
edge of the splendid satis- 
faction it renders spreads 
wider and wider. The re- 
sult is increased sales and 
profits to dealers who 
handle it. Trysome in your 
next car of 


Southern Pine 
Yard and Shed Stock 


Let us send you quotations. 


Carter - Kelley 


| MIERAS Lumber Co. i 
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Poitevent & Favre 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
XA “Poitevent’” Mandeville. La. a 
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Manufacturers 


| Short Leaf Pine and Hardwoods 
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Cc. R. BROWNELL 
President 


Brownell-D rews 


&, L 
LumberCo.,Ltd. “="=~ 


MORGAN CITY, LA. mrp cr 


Sec’y and Treas. 
Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 











Ralph Lane Lumber Company 


7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
Oak Douglas Fir 
Yellow Pine Spruce 
N. G. Pine Red Gedar 


Shingles 














Arkansas Soft Pine 
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Southern Pine 
CYPRESS 


Yard Stock 
Shed Stock 
Timbers 
Piling 

Our Specialty: 


Railroad and 
Car Material 


Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 


Eastern Office: 
50 E. 42nd St., 
New York. 


Western Office: 
Hibernia Bank Bldg., 
New Orleans, La. 











Good 
Stock -@-<— 


And fast in filling orders for 
Dealers’ Stock Long Leaf 


R. R. Timbers Yellow Pine 


and Ties in 
In Business Since 1877. 


o 
Nona Mills Co., Ltd.,®°427°"" 














| ALABAMA 











IMBERS 


Dressed or Rough 


From Longleaf 
on Yellow Pine 


Material 6x8 to 18x18 up 
to 50 feet long. 


Henderson Land 
Mill at & Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA. 

















Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


W.M. Carney Mill Co., Atmore, Ala. 


i LATHROP 


High Grade 
Shed Stock 


















OAK AND Mixed 
GUM Cars if 
Desired. 





Dimension 


LUMBER CO., Lathrop Ala.) 








WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pactic GRAND PRIZE 
SSR EES SEES LATS 


Internationa! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Tools 











OR THE MANUFACTURER AND DI 





DESIGNS LARGER CAPACITY CRANE 

The demand for a larger size excavator crane 
designed to come within standard railroad clear- 
ances without dismantling has prompted the 
Pawling & Harnischfeger Co., of Milwaukee, Wis., 
to place on the market as a part of the standard 
P. & H. line the new P. & H. No. 208 corduroy ex- 
cavator crane, shown in the accompanying illustra- 
tion. This machine is of the same high grade 
design and construction as the other model P. & H. 
8 in 1 machines, but is of larger capacity, being 
able to handle a 1l-yard Page dragline bucket on a 
35-foot boom, a %-yard Page bucket on a 40-foot 
boom, and a %-yard Page bucket on a 50-foot boom. 
It will also handle clamshell buckets of 4% to 1%- 
yard capacity, depending upon the reach and the 
material handled. With but a few unimportant 
changes, the manufacturer states that the No. 208 
can be converted into a powerful gas shovel, han- 
dling a 1l-yard dipper. This is the largest capacity 
machine that can be loaded on to a railroad car to 
come within standard railroad clearances without 
dismantling. In addition to being used as a gas 
shovel, or with clamshell and dragline buckets, the 





combined swinging and propelling shaft. The 
drums are mounted on separate shafts, the digging 
drum being provided with machine cut grooves, 
The boom is hoisted and lowered by means of a 
drum operated by self locking worm, with worm 
gear enclosed and running in oil. Operating levers 
are concentrated at the front right hand side of the 
machine, giving the operator full view of the work, 
The machine is completely enclosed by a sheet stee] 
housing. 
@aaaaaaeaaaaa 


EXCAVATING EQUIPMENT BULLETIN 

Bulletin 57-X, issued by Pawling & Harnisch- 
feger Co., Milwaukee, Wis., describes and _ illus- 
trates in its thirty-six pages the P & H gas driven 
“8 in 1” excavators of various sizes and types, 
including full circle swing gas shovels, drag- 
lines, grab bucket cranes, material handling 
cranes, and the other rigs to be used with this 
equipment, as the skimmer scoop and pile driving 
rig; also such accessories aS may be used with 
these cranes, as the backfilling scraper bucket, 
hook and sling chains and electro magnet. This 
bulletin supersedes No. 56-X, with additional in- 























New P. & H. No. 208 Corduroy Excavator Crane of the Full Revolving Type 


No. 208 machine can be used with a backfilling 
scraper, crane hook or electric magnet. 

The No. 208 is of the full revolving type mounted 
on full corduroy traction; is 1-man operated and 
is of what is known as all-steel construction. 
Turned shafting ground to size is used, heavy duty 
shafts being of forged alloy steel. The gears are 
all of steel either cast or forged with teeth cut 
from the solid. The corduroy tractions are of the 
well known P. & H. type, having driving and idler 
sprockets and treads of high carbon special treated 
steel castings. The link pins are of heat treated 
alloy steel forgings. Like all other P. & H. cordu- 
roys, these are of the self cleaning type and are 
completely accessible for inspection and renewals 
with a minimum of jacking. The ground bearing 
pressure is about ten pounds a square inch, 

By means of independent gear drives on each 
corduroy the following motions may be accom- 
plished: (1) A high speed forward and reverse on 
both corduroys. (2) A low speed forward and 
reverse on both corduroys. (3) A high speed for- 
ward and reverse on one corduroy and a low speed 
forward and reverse on the other interchangeably. 
(4) A high or low speed forward and reverse on one 
corduroy with other corduroy running idle, inter- 
changeably. All of these motions are controlled 
from the operator’s platform, regardless of the 
position of the revolving frame. The transmission 
gears move on spline shafts. The construction pre- 
vents the gears from sticking. 

A %7%4x9, 7T5-horsepower heavy duty internal 
combustion motor, running at 500 revolutions a 
minute, is connected to the jack shaft, the connect- 
ing gears running in an oil tight cast iron case. 
Outside band clutches of liberal design are used for 
connecting the engine to the jack shaft and for the 


formation on the Nos. 208 and 210 excavators. 
These larger machines are also mounted on the 
P & H corduroy traction, which the company 
states has given rise to the slogan, “Follow the 
Corduroy Trail—the ‘Tread’ Mark of P & H Equip- 


ment.” 
"9a aaeaeaeaeaaana: 


NEW BOOKLET ON FEED ROLLER 


Kk. C. Atkins & Co., ‘The Silver Steel Saw Peo- 
ple,’ of Indianapolis, Ind., have recently issued a 
new booklet on the Atkins-Coleman feed roller, the 
patent on which they purchased some time ago. 
This booklet tells how a great deal of waste can 
be eliminated in the manufacture of lumber. It 
shows in detail the construction of the Atkins- 
Coleman feed roller. Bolter and lath mill rollers 
are also illustrated. The booklet gives some good 
pointers on bringing up the grades of lumber, which 
will undoubtedly prove of value to edgermen. The 
Atkins company will gladly send one of these book- 
lets upon request to any one interested. 


HYMENEAL 


VANLANDINGHAM-HAND. The marriage of 
Charles C. Vanlandingham, of the Nat F. Wolfe 
Co., of Chicago, and Miss Adelaide Hand, daugh- 
ter of Nelson T. Hand, commission lumberman, 
also of Chicago, took place in this city on 
Saturday, May 13. The groom is a brother of 
Walter B. Vanlandingham, also a prominent 
lumberman, of Chicago. The bride is the 
daughter of a well known veteran in the 
Chicago lumber trade, Nelson T. Hand, of N. T. 
Hand & Co. Mr. and Mrs. Vanlandingham will 
make their home at 7738 North Ashland Avenue. 
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AMERICA SECURE 


I think that God was good to you, 
You men who wore the Union blue, 

And good to you who wore the gray: 
The clouds of battle blew away 

And, southland plain or northland hill, 
You found that you were brothers still. 


And then, too aged for the guns 

That once you held, God gave you sons, 
God gave you sons, sons worthy of 

Their fathers’ souls, their fathers’ love— 
Sons, in the time of Cuba’s need, 

Who proved them soldiers’ sons indeed. 


But God was even kinder yet: 

Your sons had sons—and sons who met 
Another war, another foe, 

As had their grandsires long ago, 

Yes, in their time these later ones 
Proved worthy sons of worthy sons. 





Three generations you have known: 

Your sons, your grandsons and your own; 
And not a one but dared to fight 

For what he thought, and thought was right. 
Your life three generations spans 

Of glorious Americans, 


And, as you near the end of things, 

God to your heart this comfort brings: 
Three splendid generations prove, 

Tho men may pass, and time may move, 
America will still endure, 

America is still secure. 





BETWEEN TRAINS 


NEw MARTINSVILLE, W. VA.—H. Eschenbren- 
ner, jr., father of Mary, and incidentally see- 
retary of the West Virginia Lumber and 
Builders’ Supply Dealers’ association, was 
primarily responsible for our coming here, 
altho the Kiwanis Club took the blame. We 
know enough about John Cornwell’s State so 
that we did not think, just because we were 
in West Virginia, that we would probably be 
shot between sunrise and the B. & O. depot. 
West Virginia is just as orderly as any State 
in the union, except that part of it that is in 
the union. Just because there are a few spots 
farther south where you have to join the 
union or the heavenly throng, don’t get the 
idea all West Virginia is like that. Far be it 
from such, and New Martinsville especially 
far. The town is on the beautiful Ohio, which 
here just spreads itself to live up to that 
reputation. 

MILWAUKEE, W1s.—The heathen has been said 
to rage, but the rages of the heathen are as 
nothing to the new rages of civilization. For ex- 
ample, the purchasing agent of a large Racine 
concern told us here tonight that it was almost 
impossible to buy a certain kind of wire right 
now—that it had to be ordered months ahead. 
The answer is radio. The radio craze has cleaned 
the market of that particular type of insulation, 
and factories making it are running overtime 
trying to keep up. Too bad that some inventor 
doesn’t think of something that would do that 
to hemlock scoots or y. p. culls. 


ZANESVILLE, OHIO.—Birnam, if that’s the way 
you spell it, Wood, as you recall, if you recall 
your ‘‘Machbeth’’ as well as you should, moved 
to Dunsinane—if that’s the way you spell that. 
Tonight we felt like the whole Herdman Lum- 
ber Co. had moved to the Chamber of Commerce, 
for immediately after the fireworks the first 
folks we spied were Mr. and Mrs. E. E. Lori- 
mer, Mr. and Mrs. C. H. Tasker and Mr. and 
Mrs. S. 8. Downey. We were down this way 
in October and the Chamber of Commerce dared 
us to come back in May; but with the Lorimers, 
l'askers and Downeys present, nobody tried to 
start any rough stuff. Which shows the value 
of having your gang with you. If we lumber- 
men (and women) would always stand together 
like that it would be a great thing for the cele- 
brated lumber industry. 


CINCINNATI, OHIO.—They call it the Appalach- 
ian Logging Congress, but it really is kind of 
a family reunion of the lumbermen who log in 
Kentucky, Tennessee, Ohio and other logical 
places. Here was F. G. Norcross, for example, 
whom we hadn’t seen since he was our 
host at Smoky Fork and other suburbs and en- 
virons of Norma, Tenn., twelve years ago. And, 
of course, John Shay, who left Pennsylvania to 
escape the Dutch. John spells his name like a 
logging engine for reasons best known to him- 
self, and resembles a logging engine in other 
ways. Then there was the Hon. Bill Hopkins, 
of Cincinnati, who got us to come down. Among 
those at the Congress also was J. H. Town- 
shend, the last syllable of whose name sounds 
like the man who says it had been somewhere 
where licker is still to be had. The Starks were 
there, father and son, and Lew Doster, just as 
handsome as ever, Lew being chairman of the 
committee on arrangements. We talked to Col. 
Greeley in the lobby, without either owning up 
to his identity, and when Col. Greeley reads 
this he will probably feel like one of the well- 
known ships that pass in the wellknown night. 
Anyway we had a good time, and we hope the 
Appalachians meant. what they said about com- 
ing again. 





WE SEE B’ THE PAPERS 


To succeed, give the public what it wants, not 
what it needs. 


No one need say normaley to us until we see 
a good nickel cigar. 


There seems to be no escape. Now they are 
hitching the phonograph to the radio. 


Money is said to be easier but, unfortunately, 
whenever money is easier investors are also. 


We don’t know anything of less interest to 
us than what Babe Ruth thinks, assuming that 
he does. 


Lloyd George said the sun was smiling when 
the Genoa conference adjourned. Maybe it was 
laughing. 

England will have to admit this: That we 
are somewhat more careful in picking our little 
playmates. 

Well, there is this to be said about the Genoa 
conference, anyway: it doesn’t seem to have 
done any damage. 


A Government ship struck a bar on Long 
Island. As a matter of fact, you can strike them 
all over New York. 


Every time we read a list of the new records 
that are out we wonder if there isn’t any good 
music written any more. 


Texas is going to probe gasoline prices. It 
makes a lot of difference whether you are buying 
gasoline or selling oil stock. 

Just because a man is downtown it doesn’t 
prove that he is down to business. Many a man 
is down but he is never in. 

An Oklahoma oil rig builder fell 75 feet and 
lived, but many a man has fallen a tenth of 
that distance and done the same. 

It isn’t a matter of where you are going 
to take your vacation; it is a matter of where 
your vacation is going to take you. 


When we read some of the wages paid baseball 
players, we realize that the real wood to handle 
if you want to make money is hickory. 


Another Mexican revolution is said to have 
broken out at Tabasco, but we shall persistently 
refuse to make the perfectly obvious comment 
expected of us. 


Somebody in Colorado shot a school janitor. 
If a fellow wanted to shoot a school janitor, 
we wonder how he would go about finding him 
so he could shoot him? 


Federal dry officers say that they seized a 
million dollars’ worth of liquor last week, but 
maybe they just sampled it and that is what 
made them talk that way. 
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: LONGLEAF 7 
Yellow Pine 


We also make We specialize in 
Gang Sawn 

4" Flooring, 2 x 4 
Car Decking, —and— 
Framing and 2 X 6 
as sere S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson -Waits 








| cervuile, Fla. Lumber Co. | 








That save 
Time and 
Money 





Cutting 


Grooves for parting strips 
Gains for heads and sills 
Pockets for sash weights 
Mortises for sash pulleys 


THE VERY BEST MADE 
Full information on request 
Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S. A. 














| Gummer Cypress Co. 








Mills: Jacksonville and Sumner, Fila. 
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Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City } 
































Yellow Pine 
Timbers, Lumber 
Lath and Shin¢gles 
Fr our high grade dressed stock— 
** Ask the Wholesaler °* 
The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA bt See 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


KilnDried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 


L. C. LITCHFIELD, - - + + 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - = = Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANS CO,, Johnstown, Pa. 
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Get All the Facts 
. é a 


and then you’ll see where it 







Car and Cargo Shipments. 


Ellington & Guy, Inc.,""Suiir” Richmond, Va. 








North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace practically everything 
in lumber for retail yards and the factory 
trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 


























THE LUMBERMAN’S ACTUARY 


the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
431 8S. Dearborn St., Chicago, TL. 


Shows at a glance 


ers, 





Gulf 


So. Atlantic 








Oriental Lumber Trade Conditions 


WASHINGTON, D. C., May 22.—In a report to the 
lumber division of the Department of Commerce, 
Lansing H. Hoyt, American trade commissioner at 
Shanghai, confirms previous reports from other 
sources that the demand for lumber of all kinds is 


growth. After discussing imports for 1920 and 
other years, Mr. Hoyt says: 


The first quarter of 1922 is even more encour- 
aging. A prominent lumber importer estimated 
that Douglas fir was coming into Shanghai at the 
rate of 7,000,000 board feet a month. While it is 
impossible to check this figure, it is safe to say that 
the importation and consumption of lumber is now 
back to a normal basis. Demand for lumber of all 
kinds is increasing rapidly thruout China, due not 
only to decided activity in the building trades but 
also to the steady industrial development of the 
larger cities. 

Douglas fir is, of course, the premier wood used 
for construction ng Sern in China. It is superior 
to the native pines both in texture and in tensile 


for certain classes of work. A prominent importer 
of Douglas fir recently stated that a marked in- 
crease in the importations of competitive woods 
was noticeable in China and that Douglas fir deal- 
ers will have to contend with these in the future. 


Chinese pine. Long experience, however, has shown 
that Douglas fir for general construction purposes 
is the most desirable wood in this market, and 
while other woods may be used in increasing quan- 
tities, nevertheless it is certain that Douglas fir 
will keep pace and hold foremost position. 

Another factor to be considered by American 
importers is the competition of Singapore woods. 
These woods from the Straits Settlements are com- 
ing into the Shanghai market to a greater extent 
than ever before and the Chinese builders are using 
this lumber where formerly they used Douglas fir. 

Philippine wood is also being imported for inte- 
rior trimming, flooring and shipbuilding, and is 
meeting with a good reception. This wood, it has 
been found, stands up well under the climatic con- 
ditions met with in China and is well adapted to 
certain kinds of work on this account. 

Mr. Hoyt does not expect to see any considerable 
reduction in ocean freight rates on Douglas fir, 
because there appears to be no slackening in the 
demand for tramp tonnage. Owing to the small 
cargoes moving east across the Pacific, these ships 
have to make the freight on lumber take care of 
the eastbound voyage, too. 

He states that the increased demand for lumber 
at Shanghai has made it possible for Chinese firms 
of no great financial responsibility to enter the 
lumber import business. He predicts that if a 
period of depression should come these mushroom 
firms would find themselves quickly in financial 
difficulties. 

Jalleck A. Butts, acting commercial attache at 
Tokio, reports that the municipal authorities con- 
sider the construction of a sewage system. They 
are interested in American wooden pipe and have 
tested this American product in the past. It is 
stated that the city officials are inclined to favor 
concrete pipe. There seems to be an opportunity, 
however, for American manufacturers of wooden 
pipe to demonstrate the fitness of their product, 
and the authorities invite American manufacturers 
to communicate with them on this subject. 


No. Atlantic 





. 
Appointment of European Agents 
WASHINGTON, D. C., May 22.—The lumber 4di- 
vision of the Department of Commerce has recently 
received a letter from a prominent lumber broker 
in southern Europe, who comments upon the prac- 
tice of many American concerns in appointing one 


decidedly on the increase in China and modern agent for the entire European field. It seems that 
Manufacturers of building construction is showing a tremendous other lumber exporting countries adopt different 


methods and have one or more direct representa- 
tives in each principal market. It has been evident 
that the result of such steps has always been a 
materially increased trade, says the lumber dj- 
vision, because the territories are canvassed more 
thoroly and exporters and importers are brought 
in closer contact, thereby enabling them to over- 
come many difficulties which otherwise would have 
been an obstacle to their trade relations. The let- 
ter states: 

The principal advantage in employing one agent 
for the entire European field has been the financial] 
assistance which these sole agents have been able 
to offer American exporters. It is believed, how 


Main Sales Office, SUFFOLK, VA. strength, but the great difference in price has some- ever, that local agents in many countries could 
times made buyers turn to the cheap native pine Offer similar advantages because they know the 


financial position of their customers, and high class 
brokers very seldom cause any losses to their con- 
nections among the exporters. 

Continental agents often state, however, that 
some American exporters are inclined to disregard 
claims originating on the continent of Wurope, be- 


will pay you to sell our The reason Chinese pine could not seriously , - ’ y 
; compete before was due to the crude, handsaw cause they consider these markets of secondary im 
_ Flooring i 3 methods used in its manufacture into planks. Re- portance and do not always give the same attention 
- itt Pine ee pry cently, however, the Chinese have started modern to such claims as to those originating, for instance, 
shad sawmills and are making a very good grade of in the United Kingdom. ‘Therefore, many agents 
Long and Y ll Pi Rough and Jumber. This lumber is now being used for pur- on the continent of Europe prefer to act as sole 
Shortleaf CHOW FINE “Dressed poses hitherto never considered attainable by subagents for other larger continental or British 


brokers, 


All Should Coéperate With Department 


More than a month ago the lumber division of 
the Department of Commerce, Washington, D. C., 
forwarded to about 2,500 concerns believed to be 
directly or indirectly interested in the exporta- 
tion of wood or wood products a form to be filled 
out by them which would enable the division to 
classify these concerns properly in the “Export- 
ers’ Directory” being compiled by the Department 
of Commerce. Axel H. Oxholm, chief of the di 
vision, in a brief circular reminder on this mat- 
ter, states that while a large number of replies 
to this questionnaire have been received there un- 
doubtedly are many important concerns which 
have neglected to respond. 

The importance of this directory is emphasized 
by Mr. Oxholm, and he requests that all who have 
not already done so prepare the desired informa- 
tion at the earliest possible moment, and send it 
in to the department, as it is anxious to make the 
directory as complete as possible before it turns 
its lists over to the printer. 

The importance of everyone in any way con- 
nected with the export lumber or wood products 
trade being listed in this directory is so apparent 
as hardly to need pointing out, and it is hoped 
that every assistance possible will be given the 
department to the end that its final lists will be 
complete, and of real service to everyone concerned, 


Ocean Freight Rates on Lumber 
The American Overseas Forwarding Co., Mem- 
phis, Tenn., quotes the following ocean freight 
rates on lumber from Gulf, South and North At- 
lantie ports to overseas destinations: 


Gulf So. Atlantic No. Atlantic 


- Hardwood Hardwood Hardwood Hardwood Hardwood Hardwood 

*Pine Heavy Light *Pine Heavy Light Heavy Light *Pine Heavy Light *Pine Heavy Light Heavy Light 
Alexandria ...... $20.00 $0.65 $0.80 M-O M-O M-O EASON oo ilaieisrs ever ete 20.00 50 50 M-O M-O 65 65 
PABIOUS: oc s0 50 o0% 20.00 15 .90 M-O M-O M-O LAVEPNOO!] 260 6% 13.00 .30 45 13.00 .30 45 30 45 
Amsterdam ..... 12.50 .40 50 $12.50 $0.40 $0.50 $0.60 $0.60 London ......... 13.00 30 45 13.00 -30 45 .30 45 
AMEWEID .sccecs 12.50 -40 .50 12.50 .40 50 .40 -50 DORADO: 60 5.6.0.6 00% 20.00 60 .70 57% 67% 
Barcelona ...... 18.00 50 50 15.00 50 50 .65 -65. Manchester ..... 13.00 3 45 13.00 .30 .40 30 A0 
ROOITBBE ois-e0:0s4 ve 13.00 .30 45 13.00 .30 .45 30 45 Marseilles ...... 20.00 0 215 60 60 
BOTRON 166560555 20.00 .60 -70 M-O M-O 52% .60 Montevideo ..... 15.00 *15.00 *15.00 *15.00 *15.00 
BUDAO 65.00. ..600 20.00 .50 50 M-O M-O 65 665 Maples c.cceces 16.00 35 45 15.00 35 45 90 1.90 
Bordeaux ....... 2.50 40 .50 12.50 .40 .50 .40 200° “SORBOPUO 5 iis 0:65 vse 20.00 50 50 M-O M-O *7/8.00*7/8.00 
BEDOMION 55.96 5:05.60 13.75 45 55 18.75 45 55 40 .50 ROMAIN: | 6.6; 62eysereis 20.00 75 90 M-O M-O .60 60 
Buenos Aires.... 15.00 *15.00 *15.00 *14.00 *14.00 PIFCAUS bois cs 20.00 .90 105 M-O M-O 18.00 25.00 
Christiana ...... 20.00 -60 .70 M-O M-O 52% .60 Rio de Janerio .. 25.00 *25.00 *25.00 M-O M-O *14.00 *14.00 
Copenhagen ..... 20.00 .60 .70 M-O M-O .60 60 Rotterdam ..... 2.50 37% .47% 12.50 .40 .50 40 50 
DOOME ... 2.665. 25.00 .80 1.05 M-O M-O Salonica ........ 20.00 90° 1 M-O M-O 18.00 25.00 
Eo ee 13.00 .30 45 13.00 .30 45 30 45 Santander ....... 20.00 50 5 M-O M-O .65 65 
Dunkirk ...4..655 12.50 40 .50 12.50 .40 50 .40 .50 LS er 20.00 *20.00 *20.00 *14,00 *14.00 
Se 20.00 -50 50 $M-O M-O *22.40 *25.00 St. Nazaire ..... 11.00 35 45 M-O M-O .40 50 
ASANO BS). 6:5.0)5 955 405 16.00 35 45 15.00 45) 45 .90 1.00 Shanghai ....... M-O M-O M-O M-O M-O 
Co ne 12.50 40 50 12.50 -40 .50 SIV ENA. 6.65001 0:6:40. 20.00 .90 1.05 M-O M-O M-O 
Glasgow ........ 13.00 .30 .45 13.00 .30 45 .30 45 Stavanger ...... 20.00 .60 .70 M-O M-O M-O 
Gothenburg ..... 20.00 60 70 -O M-O 55 .65 Stockholm ...... 25.00 .70 .80 M-O M-O M-O 
Hamburg ....... 13.75 42% .42% 18.75 45 55 .40 Cee oc 20.00 50 50 M-O M-O M-O 
eee 12.50 40 .50 12.57 40 50 .40 BO. “WODTCD. cise ives 20.00 5 50 M-O M-O M-O 
Helsingfors 30.00 80 .90 M-O M-O 6 70 Yekohama ...... 55.00 M-O M-O M-O M-O 
Kobe ........... M-O _M-O *18.00 *18.00 ——— 
La Plata ........ 19.50 *19.50 *19.50 *14.00 *14.00 *Rates apply per 1000 superficial feet. 
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British Conditions Improving 


LONDON, ENGLAND, May 15.—It is being contended 
that industrially the nation has turned the cor- 
ner. The latest British Board of Trade returns 
of exports and imports show a rise in exports and a 
steady contraction of the margin between exports 
and imports. Increased activity on the Stock Ex- 
change denotes greater confidence in industry; 
money is cheaper and unemployment is not in- 
creasing, the steady reduction in the cost of manu- 
factures enabling British industry to regain a 
favorable position in the commerce of the world. 

There are indeed indications that the long 
awaited revival of trade has in fact set in already, 
tho it has so far been a gradual and almost un- 
noticeable improvement. ‘Trade reports from all 
important industries indicate that conditions in 
the various centers are better than they were even 
a week ago, and much better than they were a 
month or two ago. Cotton, as represented by Old- 
ham, Preston & Blackburn, has survived the recent 
internal disputes, and trade is steadily recovering, 
tho slowly. Northampton reports a slight but un- 
mistakable improvement in the boot and _ shoe 
trade, and the leather trade has to some extent 
shared in this. The London wool sales have opened 
well with a large attendance of buyers, while the 
manufacturing centers announce that stocks are 
now being cleared more rapidly. Heavier demands 
from home consumers are reported in the chemical 
trade. Even in the iron and steel industries the 
Sheffield correspondent speaks of more buying and 
a larger number of furnaces in operation. The 
general tone of the reports may therefore be taken 
to mean that we are atleast in sight of better 
days. 

American hardwood business during April 
showed a slight improvement over the preceding 
month. There is still no real activity in the de- 
mand, but supplies remain moderate and there is a 


steady tho limited reduction in stocks. Buying is 
limited to immediate requirements and there is 
little change in values. Considerable quantities 
arrived of oak, ash, gum and whitewood. 

A good business has been transacted in sawn 
pitch pine at steady prices. <A large quantity 
arrived, but consumption was considerable and 
stocks are not. too heavy for the requirements of 
the market. The import of sawn to Liverpool and 
Manchester amounted to 278,000 cubic feet, against 
a consumption of 194,000 cubic feet, leaving a 
total stock of 558,000 cubic feet. Toward the 
close of the month the demand was quieter. C. I. F. 
quotations for forward shipment were practically 
unchanged. The stocks of hewn timber show no 
alteration, business having been moderate. 

The market for American oak staves does not 
improve. Imports are light, stocks heavy and 
prices weak. 

The heavy stocks of British Columbia and Ore- 
gon pine are gradually being liquidated, a consid- 
erable consumption having taken place. 
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Ocean Freight Conditions Reviewed 
An active business was reported in grain char- 

tering during the week and a steady demand pre- 
vails for additional boats, say Lunham & Moore, 
in their review of ocean freight conditions for 
May 20. There is also more inquiry for lumber 
carriers from Gulf ports to the River Plate, but 
freights in all other trades continue easy, and in 
some instances are quotably lower, owing to the 
ample offerings of tonnage for both early and for- 
ward loading. 

Sail Tonnage.—There was little or no change 
in the general conditions of the sailing vessel mar- 
ket, and what little chartering was reported was 
chiefly for coastwise account. Rates are about as 
last quoted as sufficient tonnage is at hand for all 
necessities. 








The consensus of the sash, door and millwork 
manufacturers attending the annual meeting of the 
Wholesale Sash & Door Association, held in Chi- 
cago on Wednesday of this week, is that business 
is better and prospects brighter than for a long 
time. These manufacturers came from widely 
separated sections of the country, but almost all 
reported that building operations in their terri- 
tories are proceeding on a seale that has not been 
seen for several years past. Residential and apart- 
ment house construction predominates, many of 
these houses being of the better class, resulting 
in good orders for special millwork, built-in furni- 
ture and fixtures, stairwork ete. Great satisfac- 
tion was expressed by the visiting millwork men 
at the good news that freight rates are to be re- 
duced 10 percent. It was felt that this will fur- 
ther stimulate the general prosperity, and that it 
will have a particularly good effect upon the mill- 
work industry, reducing the delivered cost to the 
consumer of the finished product, besides cutting 
production costs thru the reduction of transporta- 
tion expense on all raw materials. 


The following reports from correspondents of 
the AMERICAN LUMBERMAN reflect conditions and 
outlook at the centers named therein: 

Minneapolis and St. Paul (Minn.) manufactur- 
ers are having a heavy run on regular stock sizes 
in the demand from city contractors. An unprece- 
dented activity in construction of small residences 
is on, and the bulk of the business calls for stock 
sizes. There is a good increase in construction 
of more high priced residences and business build- 
ings. Country trade is showing up better, tho 
hardly up to normal yet. The recent price ad- 
vances have been accepted and are in force with 
practically no exceptions. 

A decided improvement in the demand for mill- 
work, doors and sash is reported in Columbus 
(Ohio) territory. Building operations are active 
and many new projects are being started. Mills 
as a rule are operating with a fair force. In some 
instances the working forces have been increased. 
Figuring is still the rule. Prices have shown no 
decided change altho some strengthening is noted 
in certain lines. 

Sash and door manufacturers of Tacoma, Wash., 
report that prices have not followed the lumber 
market in its recent advances and that the de- 
mand, while fair, is not noticeably larger than 
for several months past. Most of the mills, how- 
ever, have sufficient orders booked to keep them 
operating on full time and they expect the volume 
to increase with improved building conditions in 
the East. Prices have not changed during the 
past week. 

Baltimore (Md.) sash and door men have much 
reason to feel gratified with the prevailing condi- 
tions in the trade. They are able to get enough 
orders to keep them going and the quotations are 


either firm or tend upward. No difficulty has been 
experienced in maintaining the advances made in 
some of the items on the list, and construction 
work progresses at a rate which suggests that the 
local requirements will become still more impres- 
sive. A good demand during the balance of the 
year seems to be assured. 

The planing mills and door factories in Buffalo, 
N. Y., are doing an excellent business and the 
volume of building is about the largest in the his- 
tory of the city. The plants are finding it difficult 
to make deliveries fast enough to meet the desires 
of the purchasers, and some high prices are being 
paid for extra trucking facilities. 

San Francisco (Calif.) sash and millwork plants 
are doing a big business, with local building con- 
struction very active. Door factories in the Bay 
counties district have more business than they can 
take care of under present conditions. Finished 
door factories connected with the white and sugar 
pine sawmills are making good outputs and getting 
moderate prices. Sash and door cut stock is mov- 
ing. 

The improvement in demand for window glass 
in carlots, which became evident last week and 
was the most important recent development in the 
trade, continues. Orders are coming in more 
steadily than for two months, according to the 
Glass Worker. ‘The belief is held in manufactur- 
ing and distributing circles that this revived de- 
mand will continue at a more or less steady pace, 
thus cleaning up before fall accumulated stocks 
of the popular sizes and qualities now held in the 
warehouses. Stocks of window glass in the hands 
of manufacturers are believed to average larger 
than has been the rule for the last five or six years, 
but the demand is expected to be correspondingly 
large. 


File Motion in Millwork Suits 


MILWAUKEE, WIs., May 22.—Motion to make 
Attorney General W. J. Morgan’s suits against ten 
Milwaukee millwork concerns more definite in 
their allegations that a trust was formed to fix 
prices and restrain trade was made before Judge 
Oscar M. Fritz in circuit court Saturday by Joseph 
V. Quarles, attorney for the defendants. The at- 
torney general alleges conspiracy in his ten suits 
and demands a forfeiture of $5,000 from each com- 
pany, declaring they have formed what is known 
as the Milwaukee Millwork bureau. The defend- 
ants are: Badger Sash & Door Co., Grobben Manu- 
facturing Co., Hilgen Manufacturing Co., Interior 
Woodwork Co., Mechelberg Sash & Door Co., Rock- 
well Manufacturing Co., Gruhl Sash & Door Co., 
W. H. Schmidt & Sons, West Side Manufacturing 
Co., and the Woodwork Manufacturing Co. The 
suit was filed by Attorney General Morgan in Mil- 
waukee about Jan. 1, 1922. 
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N.C. PINE : 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
aos of 300,000 feet 
oO 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


& You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


e@aaa 
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Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union * 
Trust Building, Baltimore, Maryland 











North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman-Blades Lumber Co. 
ELIZABETH CITY, N. C. 


f . oy: 
N.C. PINE orrsscat 
We also manufacture everything 


in yard and shed stock, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C. 














A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE || CYPRESS 
LUMBER and 
GUM 


Kiln Dried, Dressed 

and Rough. 
Wellington & Powellsviile R. R. Co., Windsor, N.C. Edenton 
Planing Mills, Cap. a day. Saw Mills:—Edenton, N. C., 
Columbia, N. C., Ahoski, N. C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 








Quick Sellers 


That is what you want and what you 
get when you stock our 

It is band sawed and N. C. PINE 
carefully kiln dried. 


Rowland Lumber Co., ‘¢felk:,,. 
Operating John L. Roper Lumber Co. 
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It’s Good 


13-16 x 2%” fe. (1x3) 
V. G. No. 2 Clear and Better 
Western Hemlock Flooring 
EXTRA ordinary low priced. 
Owen M. Bruner Company 
Wholesale Lumber Merchants 
406 Wood Building, PHILADELPHIA, PA. 
Distributing Yard: Camden, New Jersey 








Tauce Oak FLOORING 


THE Best OnN dooring 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for ne otiating ocean freight 
contracts one effecting quic st dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
































~ Yellow Pine 


Yard Stock, Railroad Timbers, 
Shed Stock, Car Material, 
Timbers, Implement Stock, 


Factory Flooring, Crating Stock. 


Put us to the test 
on your next order. 


Colonial Lumber Co. 


j AND WHOLESALERS JACKSON, MISS. 


7 LONGLEAF Pine 








HEAVY PITCH 
For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
Teena Point Howison Ten Mile Cedar ane 





Daily Capacity 
400,000 Feet. 














KOSCIUSKO 


Frank Spangler MISSISSIPPI 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 











Conditions Foreshadow a Runaway Market 


KANSAS City, Mo., May 22.— That the present 
condition contains all of the earmarks of a run- 
away market, is the statement contained in a let- 
ter to the salesmen of his company, sent out 
under date of May 18 by Charles 8S. Keith, presi- 
dent of the Central Coal & Coke Co. Mr. Keith’s 
letter, which deals largely with the statistical 
condition of southern pine, is as follows: 

The last eleven weeks’ reports of the Southern 
Pine Association have shown an average reduction 
in stocks per mill of 549,872 feet and an accumu- 
lation of orders per mill of 919,152 feet, being a 
total of 1,469,024 feet per mill reduction in the 
visible supply. This condition is making itself 
manifest in stimulation of current sales, and a 
consequent rise in the price of the product. Fri- 
day and Saturday of last week we found it neces- 
sary on both days to issue higher lists and we are 
being offered today prices in excess of the last list. 
The present condition has all of the earmarks of a 
runaway market, Present prices will yield an 
average of approximately $28 a thousand feet, and 
when the price of lumber has reached a_ point 
which we consider to be a fair return it will be our 
policy to try to hold our prices on such basis as 
will keep the demand stimulated and the business 
profitable. 

The building permits for the first quarter of 
this year amounted to 124,986 buildings to cost 
$541,000,000, as against 100,120 buildings during 
the same period last year to cost $288,000,000. 
The number of buildings for the first quarter of 
this year was 25 percent greater than that of any 
year in the past and much greater than the years 
1916 and 1917, at which time the industry ac- 
cumulated more orders than it had ever before in 
the period of its history. The building permits 
for the first quarter of 1916 and 1917 amounted 
to 53,643 buildings and 52,177 buildings, respec- 
tively, with a cost of approximately $187,000,000 
each year. 

The building program is now being translated 
into lumber orders. The extra heavy demand for 
lumber up to this time to meet this situation has 
been largely satisfied by draft upon retail stocks, 
and such stocks are short today by reason thereof. 

With the depletion in productive capacity in the 
South, due to the cutting out of sawmills; with the 
consumption of stocks last year at the rate of ap- 
proximately 50 percent of the stocks on hand at the 
beginning of last year; with the low amount of 
material in the hands of the retailers and indus- 
trial consumers, and broken stocks in the hands 
of the manufacturers, we may expect to see a 
strong demand thruout the balance of this year. 
The great danger lies in the fact that prices may 
go so high as to curtail consumption. That is 
something to be deplored and to be avoided, It is 
better to keep a strong demand at fair prices 
than to receive high prices that curtail demand 
and experience a period of depression which in- 
variably follows such a condition. 


Great Market Activity Predicted 


Kansas City, Mo., May 23.—Mr. Keith to- 
day supplemented his letter of May 18, by 
another addressed to his salesmen, in which he 
shows that southern pine production is now at 
its normal and no further increase in output 
may be expected. He said: 

This morning’s mail has brought to my desk 
the Brookmire Yellow Pine Bulletin, and I wish to 
quote from its statements, as follows: 


With reports each passing week concerning 

the number of industries joining in the im- 
provement, already well advanced in many 
fields, and a very evident spreading of the 
general feeling of optimism regarding condi- 
tions, the prospects are made continually 
brighter of the present demand for lumber 
from the building industries being augmented 
at a not far distant date by a sizable demand 
from industries which are just beginning to 
feel the effects of better conditions. Building 
conditions and railroad buying give promise of 
continuing a strong demand for lumber at 
least thru the summer months. The prospects 
are that industrial activity will continue to 
increase in various lines rather sharply and 
reach its peak scme time this fall or winter, 
and the demand from these sources, together 
with the likelihood of farm buying developing 
toward the fall when crop prospects are 
known, make our former forecast appear more 
certain that relatively active conditions are 
likely to continue in the lumber industry thru- 
out the balance of the year. 

This situation is being reflected, as stated to 
you in my letter of May 18, in better prices. It 
would seem—in view of there being no doubt that 
there is a shortage of stocks in the hands of manu- 
facturers, industrial consumers and the retail 
yards, as well as increased order files—the tend- 
ency will be toward further rises in prices. Such 
a tendency may go so far as to retard building 


i elllicieteaen ll 
operations and, consequently, consumption. Fair 
prices with fair demand are more beneficial than 
high prices with lessened demand. 

3rookmire’s report goes further to state: 

It would seem that the item that should 
be causing manufacturers most concern at the 
present time is the production rate. aoa 
Production of the various mills reporting 
averaged during the last eight weeks 85 per 
cent of normal ; 

The mills are now product ing their maximum ca 
pacity of lumber under present conditions. Con- 
ditions today and those of 1916 (when the South- 
ern Pine Association ‘‘normal’ was arrived at) 
are different. Depletion of timber and the con 
sequent increase in value of stumpage have caused 
closer cutting of timber, resulting in a decrease 
in the footage of timber per log, increasing the 
number of logs cut per day with a reduction in 
the number of feet which a mill can cut per day. 
This, together with a tendency toward closer manu 
facturing for grades in an effort to secure quality 
rather than quantity—to secure realization rather 
than cost—accounts for the reduction of output 
per mill. All of these things have operated to 
change the “normal” from the 1916 basis to the 
present basis of 85 percent, which can be con- 
sidered as ‘normal’ under present conditions. 
Therefore, it is not probable that there will be 
any appreciable increase in production per plant. 
This will result in no increase in the visible supply 
of lumber thru increased production, and, there- 
fore, with broken stocks in the hands of the manu- 
facturers, depleted stocks in the hands of the re- 
tailers and industrial consumers, together with a 
prospective revival of industrial and agricultural 
demand, Brookmire seems justified in his state- 
ment that it looks like ‘active conditions are 
likely to continue in the lumber industry thruout 
the balance of the year.” 

But, to my mind, these conditions foreshadow a 
possible and even probable runaway market, which 
is something to be deplored and stopped if possi- 
ble. We had thought that the price of lumber 
might go to approximately $30 a thousand feet by 
July 1, and that was what I had in mind when I 
wrote you my last letter, but it looks like it is 
here now, six weeks in advance of that period. 
The Southern Pine Association cost report for 
February, 1922, indicated the 100 percent marginal 
cost was $32.11 a thousand feet. Consequently, 
it would ‘seem that prices, under present condi- 
tions, will probably increase to a point which will 
permit all production to function so that the na- 
tion’s needs will be satisfied. But it is to be hoped 
that prices will not go so much higher and that 
costs will not so increase as to result in a repeti- 
tion of the unwholesome, unreasonably high price 
conditions of 1919-1920. 


SHIPBROKERS OPEN KANSAS CITY OFFICE 


MosiLkE, ALA., May 22.—John H. Jones, di 
rector-owner of Page & Jones, the South’s 
leading steamship agents and operators and 
shipbrokers, has announced the opening on 
May 10 of a branch office at 1039 New York 
Life Building, Kansas City, Mo., with A. J. 
Ford, formerly of Morris & Co., as manager. 


‘‘The purpose of this new branch office is 
to take care of the export trade that is being 
worked up in that territory,’’ said Mr. Jones. 
‘« By having a good representative on the ground 
the company is in a position to watch the bus) 
ness situation closely. There are many com 
plaints or suggestions that a shipper may make 
to a personal representative that he would not 
take the time to sit down and write a letter 
about. It is the small things that count and to 


‘ find out the complaints of the shippers is what 


helps to develop a trade, especially in the steam- 
ship business. ’’ 

The growth of the business of Page & Jones 
under the administration of Mr. Jones has been 
most gratifying. The concern’s general offices 
are at Mobile. In addition to the new office at 
Kansas City there are branches also at Bir- 
mingham, Ala., and St. Louis, Mo., and a repre 
sentative in both Chicago and New York. And 
the explanation of the success of Page & Jones 
lies in the dynamic personality, geniality an 
good business judgment of its directing genius, 
Mr. Jones. Today the P. & J. flag with its blue 
field, red border and white lettering may be 
found sailing in the waters of the seven seas, 
and there is no port for which Page & Jones 
will not accept cargo for shipment. 
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CLEVELAND, OHIO 


May 22.—An insight into the Cleveland hard- 
wood situation was given by a recent statement of 
W. B. Martin, of the Martin-Barris Co., exclusive 


hardwood dealer. “Oak is practically dead,” said 
Mr. Martin. ‘Furniture manufacturers have been 
using walnut and mahogany exclusively. It has 
been rumored in some quarters that manufacturers 
will stage a comeback in oak in view of the fact 
that public taste is rapidly tiring. However, as 


yet that angle has not manifested itself in the 
form of demand. The demand for mahogany is 


good, but prices are so low that they do not cover 


the cost of importation. Building interests are 
still using a great amount of gum, poplar and 


substitute materials, altho there is a marked de- 
mand for walnut at the present time.” 
W. (. Lawton, of the Park & Lawton Lumber 


Co.. of Seattle, Wash., was a recent visitor to the 


local trade. Mr. Lawton made his headquarters 
with the ©. H. Foote Lumber Co. while in Cleve- 
land. 
LOUISVILLE, KY. 
May 22.—Demand for hardwood lumber con- 


tinues very good, with prices steadier all along the 
line. More southern mills are starting again. 
Late reports indicate that with dry weather the 
flood dangers are all past in the South. Some 
mills are getting logs out and running again. De- 
mand for elm is picking up, and prices on thicker 
stocks advanced $8 to $10 in the last few days. 
Sap gum advanced $2 or $3 last week, for FAS as 
well as common. Ash is in better demand at 
stiffer prices. Hickory is sluggish. Plain oak is 
in very good demand, but not quartered. Quota- 
tions, inch stock, Louisville: Quartered oak, FAS, 
$140 and $70; plain oak, $110 and $55; poplar, 
FAS, $110; saps and selects, $80; common, $50; 
quartered red gum, $115 and $70; plain red, $100 
und $62.50; sap gum, $47 and $34; walnut, $235; 
selects, $150; common, $100. Ash is quoted: 
4/4, $90 and $45; 6/4, $100 and $60: 8/4, $105 
and $65; 10/4, $110 and $70; 12/4, $115 and $80. 
Inch elm lumber has been sold recently at $39 a 
thousand, Louisville, for common and better. In 
10/4 stock, prices paid for regular widths and 
lengths, with no regulation of percentage of widths, 
showed $61 for FAS, $46 for common and $26 for 
No. 2 common. Hickory is very slow just now, 
sume 8/4 FAS being quoted at $110 and $65. No 
sales are reported in any grade or thickness. 

The Louisville Hardwood Club held a good meet- 
ing on May 16 at the Devils Kitchen, a road house 
near Louisville, having shifted its meetings to the 
country for the summer. 


EVANSVILLE, IND. 


May 22.—Considerable improvement has been 
shown in the hardwood lumber market during the 
last week, both orders and inquiries having in- 
creased, ‘There is more activity noted in building 
operations and retailers are replenishing their 
stocks. Furniture and other consuming trades are 
buying in fair volume, and sash and door and ve- 
heer manufacturers report a steady improvement 
in business. Logging operations are being resumed 
dlong Green and Barren rivers in western Ken- 


tucky. 
COLUMBUS, OHIO 


May 22.—There is a steady increase in the de- 
mand; hardwood buying is broadening and the 
market shows a good tone. Southern pine busi- 
less shows a bigger volume with prices increasing 
steadily. 

Fr. B. Pryor, sales manager of the W. M. Ritter 
Lumber said: “Business is better both in 
volume of orders and in the class of orders re- 
ceived. There is a better distribution of orders 
and stocks which have been slow moving are now 
selling. Prices are stiffening right along and firm- 
hess characterizes quotations in every grade and 
variety of hardwoods,” 

M. W. Stark, of the American Column & Lumber 
Co., reports an increasing strength to the hard- 
wood market, with orders holding up. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a better demand for southern pine 
stocks, with considerable irregularity in prices. 
Retail stocks are not large and many dealers are 
trying to replenish them. ‘There is considerable 
scarcity in No. 2 and No. 3 boards and in dimen- 
810n. 

The new plant of the H. C. Creith Lumber Co. 
at Fifth Avenue and the Big Four tracks will be 
ready for occupancy by June 1. Steps have been 
taken for a formal opening during the week of 
June 12 when luncheons wil be served and the 
plant opened for inspection to contractors, archi- 


tects and the general public on three different 
occasions. 

E. Doddington, head of the E. Doddington Co., 
which operates four lumber yards and mill work- 
ing plants in Columbus, left recently for an ex- 
tended trip on the Pacific coast. 


MILWAUKEE, WIS. 


May 23.—The Milwaukee lumber market is ac- 
tive and prices are stronger. Building lumber and 
cedar shingles are moving freely. West Coast and 
Inland Empire woods lead in sales. Hemlock is 
in good demand and liberal sales of west Coast fir 
are reported. Southern pine is bought liberally ; 
6-inch No. 2 dimension finds ready sale at $29.50. 
Northern pine is active and the week’s average 
shows a material advance. Sash and door manu- 


facturers find city trade good but report little 
buying in country districts. Building permits 


issued in Milwaukee since Jan. 1, 1922, exceed by 
more than $3,000,000 permits for the same period 
of 1921. Since the first of this year 11,771 per- 
mits have been issued, valued at $11,067,553, and, 
for the current week, 932 permits valued at $715,- 
071. 

Low grades of hardwood are still inactive. Sev- 
eral industries entered the market this week for 
sizable requirements. A Kenosha (Wis.) body 
maker came into the Milwaukee office for large 
purchases during the week. The Nash Motors Co. 
will construct a $250,000 addition to its Milwaukee 
plant and will increase the number of its em- 
ployees from 800 to 1,200. Difficulty in obtaining 
enough bodies has held back car production. 

Lumberjacks are wanted in all sections of north- 


ern Wisconsin. The Government employment bu- 
reau received requests for over one thousand in 
the last week. Increased activities in the auto- 


mobile and building fields are particularly promi- 


nent, 
MEMPHIS, TENN. 


May 23.—Hardwood lumber manufacturers in 
the Memphis territory are preparing to resume 
logging operations and it is probable that opera- 
tions will be proceeding on a pretty fair scale by 
June 1. Some Memphis mills are preparing to re- 
sume operations. In the territory from Green- 
ville, Miss., south, little lowland logging will be 
possible before the latter half of June. There are 
just a few mills which have reserve supplies of 
logs and will be able to resume as soon as their 
transportation facilities are clear of water. The 
Penrod-Jurden Co. has started up its mill at 
Helena, Ark., because it has about 1,000,000 feet 
of timber which was cut before the flood waters 
appeared. 

Demand for hardwood lumber is on the increase. 
Flooring manufacturers are still absorbing con- 
siderable quantities of Nos. 1, 2 and 3 common 
oak, while manufacturers of sash doors and inte- 
rior trim are in the market for cottonwood, gum, 
cypress and oak. Automobile producers are taking 
considerable quantities of sap gum, cottonwood 
and thick elm. They are also increasing their 
purchases of ash somewhat. The furniture manu- 
facturers are buying more lumber than heretofore, 
but for immediate needs. Car building and car 
repair plants are taking more lumber than for 
several years and some of the miscellaneous con- 
suming groups are also in the market, including 
manufacturers of agricultural vehicles and imple- 
ments, wooden containers, heavy packing crates 
and musical instruments. 

There is likewise somewhat increased demand 
for southern hardwoods from European sources. 
The United Kingdom and the Mediterranean coun- 
tries are in the market in a more active way. 
The American Overseas Forwarding Co. reports 
that it is booking from 2,000,000 to 2,500,000 feet 
a week and that the rate of forwardings is now 
heavier than for some time. One firm here, which 
looks after its own export business, reports that 
it has booked as high as twenty-five cars in a sin- 
gle day. 

The tendency of prices is still upward. Stocks 
are decreasing every day as a result of shipments 
substantially in excess of the quantity being 
placed on sticks and buyers are finding increasing 
difficulty in securing their needs in No. 1 common 
and better. This applies to practically all items. 
Present expanding demand, which is coincident 
with extremely light production, is expected by 
the trade to eventuate in still higher prices for 
southern hardwoods. 

The BE. L. Bruce Co. is adding two Moore moist 
air progressive dry kilns 176 feet long at its hard- 
wood flooring plant in Memphis. The new kilns 
will be completed the early part of June. 

Congratulations are being extended to Mr. and 
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LOUISIANA RED CYPRESS 


P Beteling 6 Hisasa. 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 
Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH AND ssa 














Weis - Patterson 
Lumber Company 


(Incorporated ) 
Pensacola, Florida 
Formerly—Alexandria Cooperage & Lumber Co. 


MANUFACTURERS 


Gulf Red Cypress 


LUMBER, LATH AND HARDWOODS 
Tupelo— Hardwoods 











( The Planters Lumber Co. 
Limited 


JEANERETTE, LA. 
BAND SAWED 


OUISIANA 
RedCypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING, 
CEILING and MOULDINGS 


Nie 
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Excelsior Cypress Co. 
TIMBERTON, LA. 


Manufacturers of 


LOUISIANA 


Red Cypress 


LUMBER, LATH 


AND SHINGLES 
\ yy, 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co., id 


Manufacturers DONNER, LOUISIANA, 




















, THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
‘nventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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PACIFIC COAST | 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





By reason of the fact that 
we own our timber, do our 
own logging, and own and 
operate our sawmill and 
planing mill, we are able 
to keep our manufacturing 
costs down—a factor that 
1 is reflected in the big values 
we offer. 





Retail Yards, Factories and 
Industrial Plants 











CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 


Mill Work Squares Flitches 


Union Lumber Co. 
FORT BRAGG, CALIFORNIA 


Croker Building, - 
Merchants Nat’! Bank Bldg., 


San Francisco 
Log Angeles 


Grand Central Terminal, - New York 
McCormick Building, - - Chicago 
Plymouth Building, - - Minneapolis 








The Lumberman’s Searchlight 
By M. M. FERGUSON 


One of the handiest lumber calculators on the 
market ging oF It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 
tion on making correct estimates. 


90 pages, size 4x9 (hi ket editi 
Sesed in Cloth. Price £700 Poste 


ORDER YOUR COPY TODAY. 


Atericap fiunberman 431 South Dearborn St., 


CHICAGO 











Mrs. Keff A. Smith, this city, on the arrival, May 
20, of Keff A. Smith, jr.,*the third in three genera- 
tions. Mr. Smith, sr., conducts the Keff A. Smith 
Lumber Co., wholesaler. ‘There are two small 
girls in the Smith family and naturally the arrival 
of a boy has been the occasion of much rejoicing. 


INDIANAPOLIS, IND. 


May 23.—More strength continues to feature the 
hardwood market here. Oak, red gum, hard maple 
and the grades that enter into house construction 
are especially strong, and in good demand. Some 
buying is noted by the automotive trade. The fur- 
niture demand seems to have steadied. The last 
week has seen activity in virtually every industrial 
line, tho the piano factories and talking machine 
cabinet manufacturers are slow in actual takings. 
Inquiries from rural yards are encouraging. 


ANTIGO, WIS. 


May 22.—Hemlock prices remain firm, with the 
general advance of $2 to $3 firmly established. 
HJardwoods remain unchanged, altho a few more 
inquiries are in evidence for No. 3 stock. The 
Langlade Lumber Co., Fish Lumber Co. and Faust 
Lumber Co. and the Crocker Chair Co. are still 
operating their sawmills, altho all contemplate on 
shutting down as soon as their supply of logs is ex- 
hausted. Building activity in Antigo is very pro- 
nounced, and all records will be broken for home 
construction this season. 


BUFFALO, N. Y. 


May 23.—Several Buffalo concerns which were 
indicted in the building investigation were repre- 
sented by counsel before Justice Cole yesterday in 
motions to dismiss the indictments on the ground 
of insufficient evidence. The list included brick 
and other material interests, with the exception 
of lumber. The court reserved decision. 

Three Buffalo-made airplanes, manufactured by 
G. Elias & Bro., were shipped to the Marine Air 
Corps, San Diego, Calif., last week. They are the 
first of this type which the company has sold to the 
Government and are equipped with land and water 
apparatus. Elias & Bro., in competition with lead- 
ing airplane manufacturers of heavy bombing 
planes, have been awarded a contract for the con- 
struction of two planes of that type. Announce- 
ment to this effect has just been made by Gen. 
M. M. Patrick, chief of the army air service. A. J. 
Elias states that his firm will soon try out several 
new types of aircraft at the Curtiss field. 

Ilorace F. Taylor, president of Taylor & Crate, 
is in Washington this week as president of the 


National Hardwood Lumber Association, and ag 
one of the representative lumbermen called to- 
gether by Secretary Hoover to try to bring about a 
standardization of lumber sizes and eliminate 
waste. 

M. M. Wall and Peter McNeil are spending two 
weeks on a vacation at Mount Clemens, Mich, 

H. Shumway Lee and A. L. Dickinson, of Mixer 
& Co., have returned from a two weeks’ fishing trip 
to Canada. 

The Buffalo Automobile Club opened its club- 
house at Clarence for the season on May 18. Pres- 
ident C. Walter Betts was in charge of the ar- 
rangements, which included a special dinner and 
an orchestra. Many lumbermen were present. 


BAY CITY, MICH. 


May 22.—The demand for hardwoods continues 
very satisfactory and with dry stocks reduced to a 
very low point, manufacturers in this section are 
contracting for future shipment of their green 
stocks. It is freely predicted that there will be 
very little of last winter’s cut of the better grades 
left by midsummer. Also the maple flooring 
industry is experiencing a marked revival of trade 
and the increased demand has already caused quite 
a general increase in prices. No. 1 in 24-inch 
face is seriously oversold and the factory grade 
which has been accumulating for over a year is in 
good demand and stocks have been reduced to 
normal, 

The Bigelow-Cooper Co., of this city, resumed 
the operation of its hardwood flooring plant this 
week, 

The Richardson Lumber Co. is making repairs to 
its sawmill in this city preparatory to starting up, 
This mill has been closed down for the last eigh- 


teen months. 
MERRILL, WIS. 


May 23.—Low stocks and hurry-up orders are 
depleting yards considerably beyond expectations, 
Mills that did not operate last winter now find that 
wages are rising but that prices, while firmer, have 
in most cases remained stationary. While local 
lumbermen are adverse to marked advances which 
might seriously retard building, they realize that 
present quotations continue without a serious loss 
to producers. Among hardwoods, birch is still the 
leading seller, and there is a good demand for 
basswood and oak. Ash, elm and soft maple are 
slower, but the common grades of hard maples are 
very active, because of the flooring movement. 
Shingles and lath 


Hemlock is selling very freely. 
are in excellent demand. 








SAN FRANCISCO, CALIF. 


May 20.—San Francisco dealers have a healthy 
demand for California redwood and Douglas fir, 
with building operations in the city and surround- 
ing territory requiring large quantities. Retail- 
ers’ prices are holding fairly well. Cargo receipts 
of Jumber have increased. San Francisco commis- 
sion men and mill agents have numerous inquiries 
and still have considerable difficulty in placing 
orders with mills which have broken stocks or are 
sold ahead. An increasing demand is expected. 

Export business has averaged up pretty well 
for the year so far. Business with Japan con- 
tinues to be light, altho exporters are hopeful of 
improvement during the year. Australia is tak- 
ing a little lumber right along and an increased 
demand is expected. The west coast of South 
America is taking occasional cargoes. Mills in 
the Northwest have orders ahead and, with a 
good domestic demand, are not suffering from 
lack of business. The Douglas Fir Exploitation & 
Export Co. sold 1,200,000 feet during the week 
to Japan, Australia and China. 

M. A. Burns, this city, reports an increased 
demand for California pine box shook and says he 
will start up his box factory at Castella, June 1, 
there being some good business in prospect. The 
M. A. Burns Manufacturing Co. is producing 400,- 
000 redwood shingles a day in Humboldt County 
and making good shipments to Arizona and Texas. 

J. M. Leaver, assistant to the president of The 
Pacific Lumber Co., this city, has returned from 
an eastern trip. He found the eastern demand for 
lumber very strong with indications for a contin- 
ued increase. The company’s redwood mills at 
Scotia are making a good cut and there is a steady 
demand for redwood for industrial and building 
purposes. 

Charles R. McCormick & Co., this city, have a 
big demand for Douglas fir, which keeps their mills 
at St. Helens, Ore., and all of their steam schoon- 
ers busy. S. M. Hauptman, vice president, of the 
company, is visiting the New York office, which is 
in‘ charge of W. R, Hewitt. 





The West Side Lumber Co., W. R. Thorsen, 
president, made a new start this week with double 
shifts at the white and sugar pine mill at Tu- 
olumne and efforts will be made to produce a big 
season’s cut despite the late start. 


R. D. Baker, president of the Lassen Lumber & 
3ox Co., this city, reports a very active demand 
for white and sugar pine lumber and pine box 
shook. 

The Albion Lumber Co., this city, has a good 
demand for redwood and Charles F. Flinn, the gen- 
eral manager, is doing all he can to increase ship- 
ments from the mills which are operating with 
one shift at Albion and Navarro. 

H. E. Benson, of the Lake Valley Lumber Co., 
is in the city and hopes to complete arrangements 
for starting up the plant, which was _ installed 
last year near Emigrant Gap. <A. B. McKenzie 
and W. W. Lane, of Reno, are associated with him. 
They formerly operated the Clio Lumber Co., but 
cut off all of their timber. The Lake Valley com- 
pany has a lot of timber, largely white and 
sugar pine and red fir, and there is other timber 
contiguous. The Read Lumber Co.’s plant was 
taken over and new equipment added. 

H. W. Sinnock, secretary-manager of the Red- 
wood Sales Co., this city, reports eastern inquiries 
numerous. While the volume of business, so far 
this year, has not been very heavy, the company 
has had all the mills could take care of. 

F. O. McGavic, representing the Pennsylvania 
Door & Sash Co., of Pittsburgh, Pa., has been 
visiting the factory at Macdoel where white pine 
moldings are being turned out. 

Edward Davidson, president of the ‘Tropical 
Lumber Co., of New York, is here on a tour of the 
Coast, and is optimistic as to business. 


Thomas A. McCann, general manager of the 
Shevlin-Hixon and allied lumber interests, is in 
the city and finds a good demand for the white 
pine lumber produced by the McCloud River Lum- 
ber Co. at McCloud. 

E. H. Dey, superintendent of the Crookston 
Lumber Co., of Minneapolis, is here on a tour of 
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the Pacific coast and finds the marekt firm on the 
varieties and grades of lumber most needed in the 
eastern markets. 

-F. B. Hutchens, general manager of the Fruit 
Growers’ Supply Co., and S. N. Bump, resident 
manager at Susanville, were here during the week. 
The big white and sugar pire mill at Susanville 
which started up May 8 will make a steady run. 
The sawmill at Hilt started up for the season 


May 15. 
CENTRALIA, WASH. 


May 20.—A number of the mills in this district 
are putting on an extra shift in order to clean 
up the old business on their books, and are refus- 
ing new cutting orders until they reduce the orders 
on hand. Most of the business received during 
the last six weeks has been from the Utah and 
Colorado territory. The middle West and eastern 
district are just coming into the market, which 
has had a tendency to strengthen the price on 
all grades. There is a mill shortage of uppers, 
also a scarcity of certain lengths in other grades. 
The railroads continue to buy maintenance-way 
timbers, as well as ties and car material. Logs 
are scarce and cedar logs are due for a stiff advance 
owing to the increased prices of shingles and 
shortage of logs. Most shingle mills are running 
double time and report an abundance of orders on 
their books. The surprise of the lumber market 
is the practical withdrawing of the Japan cargo 
business, both cedar and fir, as this business was 
the means of keeping the mills running during 
the last half of 1921. 


The Wilson Lumber Co., of Chehalis, has begun 


operating its new mill on the north fork of the 
Newaukum River, about eight miles from Chehalis. 
The concern intends to specialize on the cutting 
of ties and small timbers. 


EVERETT, WASH. 


May 20.—Business is booming and everything 
running top speed with orders bookeu far ahead. 
The demand for waterborne shipments from Everett 
during the week was enormous. At one time every 
available berth at the docks was taken by steam- 
ers with four vessels lying in the stream waiting 
for a chance to tie up and take on cargo. Rail- 
roads report an augmented movement of lumber 
by rail. Prices continue to advance slightly. Local 
demand, however, has not been  price-affected 
greatly, the millmen preferring to keep local sales 
prices down, and this has resulted in one of the 
most pronounced home building spurts in the city 
within the last decade. 

When their demand for an advance in wages of 
$1 a day was refused, the crews of the Weyer- 
haeuser Timber Co. and the Ferry-Baker Lumber 
Co. walked out. Operation of the plants was not 
seriously affected, however. 

The Parker Box & Manufacturing Co., meeting 
conditions demanded by the opening of the rush 
season at its woodworking plant here, has arranged 
for free transportation to the plant by autobus 
for all its employees, beginning next Monday. The 
Parker mill is located near the mouth of the Sno- 
homish River, at a distance of more than two miles 
from a street car line. 


BELLINGHAM, WASH. 


May Night shifts and increased barge serv- 
ice between Bellingham and Seattle for handling 
lumber and shingles originating on the Milwaukee 
railway and the British Columbia Electric rail- 
way are features of the lumber industry in this 
territory. Both the E. K. Wood Lumber Co. and 
the Puget Sound Sawmills & Shingle Co, have 
placed night crews at work. On the Milwaukee, 
says George W. Blair, freight agent, daily barge 
service to Seattle is given. He reports that much 
of the shingles handled by it come from British 
Columbia. April’s cargo business shows that to 
date nine cargoes, totaling 7,000,000 feet, have 
been moved and several others will be loaded before 
June 1. Shipments this week were: Bloedel 
Donovan Lumber Mills, barkentine Charles F. 
Crocker, 875,000 feet for Hawaii; steamship JFor- 
est King, 600,000 feet, California; steamship 
Oridona Maru, Japan; E. K. Wood Lumber Co., 
steamship Siskiyou, 1,250,000 feet, California ; 
steamship Tyndareus, 200,000 feet, Japan. From 
Anacortes mills 1,200,000 feet of lumber have been 
shipped to Alaska and the east Coast and box 
shooks for California and Hawaii. Anacortes 
will hereafter enjoy a regular monthly service 
from the Dollar Steamship Co. and the Morrison 
Mill Co. will concentrate its Blaine, Bellingham 
and Anacortes shipments there. It is now extend- 
ing its docks. 

The Samish Bay Logging Co. has installed new 
transfers and chains in its sawmill and has built 
a new lath mill. Its logging camps are running 
two sides. The shingle mill has not yet resumed 
operation. 

Fire of undetermined origin damaged one of the 
Puget Sound Sawmills & Shingle Co.’s dry kilns 





— to the extent of about $1,000 this 
week, 

President Fred J. Wood, of the E. K. Wood 
Lumber Co., has returned from California with the 
report that this year’s lumber business there will 
be at least as good as last year’s. He says his 
company is furnishing all the lumber to be used 
in the 1,000-room Biltmore Hotel now being built 
on Pershing Square, Los Angeles. 

E. 8. Mcllroy, vice president of the Brooks Lum- 
ber Co., of Bellingham, has accepted the position 
of sales manager for the Puget Sound Sawmills & 
Shingle Co. He succeeds P. C. Peterson. 


LOS ANGELES, CALIF. 


May 20.—No material advance is noted over last 
week’s quotations in the cargo market, common be- 
ing still around $23; rough green clears, $48; 
shingles, $3.50, and lath, $6.25, all ship’s tackle, 
but operators confidently expect that higher prices 
are about due, especially on dry redwood and fir 
uppers. The inbound movement for the first half 
of the month was slightly in excess of normal, 
fifty-three cargoes being reported, forty-two with 
fir and eleven with redwood, the respective ca- 
pacities of the carriers being 46,775,000 and 7,200,- 
000 feet. 

3uilding activity keeps up its lively pace. To 
the night of May 15 the building department issued 
2,106 permits with valuation of $4,619,592. 

At Los Angeles harbor the Southern Pacific Co. 
has started its new tie treating plant. It will 
handle and treat approximately 750,000 ties a year. 
Green ties will be brought in steam schooners from 
the north. The requirements of the company are 
about 3,000,000 ties a year 

The Hammond Lumber Co. has opened a yard at 
Olive. G. E. Witmer, formerly of Redlands, is said 
to be going in there also. The Gibson Lumber Co. 
is starting a yard at Anaheim and may open one at 
Fullerton. The Glendora Lumber Co., Glendora, 
has incorporated with $25,000 capital stock. With 
capital stock $20,000, F. A. Castetter, F. A. Stearns 
and Bessie C. Tripp, all of Los Angeles, have incor- 
porated the Oregon Lumber Agency. The Grogan- 
Robinson Lumber Co., formerly at Great Falls, 
Mont., has secured a site on El Monte Boulevard 
and will put in a retail yard. 


TACOMA, WASH. 


May 20.—Lumber carriers at the Tacoma docks 
last week were numerous and so heavy were the 
shipments that it is expected that the week’s 
figures will break all previous records. More than 
10,000,000 feet was shipped to the Orient on three 


vessels and the California and Atlantic coast con-’ 


signments were large. 

That the lumber industry of the Northwest is 
facing a heavy pressure from outside to force it 
to return to a longer work day and a lower wage 
scale was the statement made hy Norinan F. Cole- 
man, president of the Loyal Legion of Loggers & 
Lumbermen, in an address made before the public 
forum of the First Congregational Church here 
Sunday, May 14. Mr. Coleman declared that the 
41, is binding the decent and democratic em- 
ployers together and raising the lumber industry 
from the plane of class consciousness to mutual 
understanding and help. 

At the invitation of Earl M. Rogers, assistant 
general manager of the St. Paul & Tacoma Lumber 
Co., the regular weekly meeting of the Lumber- 
men’s Club of Tacoma on May 24 will be held at 
the newly finished Mill C at the St. Paul mill. 
Mr. Rogers attended the regular meeting of the 
club on May 17 to extend the invitation which was 
unanimously accepted. The St. Paul company will 
entertain the club at a luncheon and an inspection 
of the new mill will follow the regular business 
session. 

Southern States will be given preference over 
western States in the distribution by the Federal 
forestry bureau of the Weeks Law fund for forest 
preservation, according to F. E. Pape, State super- 
visor of Washington, who returned to Tacoma this 
week from Washington, D. C., where he attended 
a conference of State and Federal forestry officials 
to work out an equitable plan for the distribution 
of the fund. Mr. Pape declared that the ad- 
vantage goes to the southern States because of 
their proximity to the lumber market and their 
advantage of lower freight rates. He said that 
Federal officials had made it plain that tho these 
States have not as much timber to protect as the 
Pacific coast States, the fund is to be used rather 
for the preservation of young timber on reforested 
areas than for the protection of mature timber. 

The South Tacoma Lumber Co. has resumed 
operation with its planing mill and will continue 
running for some time. The large sawmill will 
probably not start cutting for the present. 

At an estimated cost of $84,000 the Tacoma 
Port Commission has decided to start immediate 
construction on the extension of Pier No. 1 for 
the accommodation of the growing lumber business 
of the port. The port docks have been swamped 
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The ex- 
400 feet long and will reach to 
deep water. It will give facilities for the docking 
of three large steamers and a small coaster. When 
the other half of the pier is completed the port 
will be in a position to handle eight vessels at 
once. The present work will be finished in about 
two months. 

The Austin Mill Co., of Gig Harbor, has started 
logging operations on a tract of timber at Green 
Acres. 

A 4,000,000-foot stand of fir northwest of Gig 
Harbor has been purchased by C. Neilson, of Bur- 
ley, and logging operations have been started. 

Kk. W. Tibbits of the Brockway-Smith Corpora- 
tion, sash and door manufacturer of Boston, in 
Tacoma this week, visited the principal sash and 
door plants of the city. 


ABERDEEN—HOQUIAM, WASH. 


May 20.—The rail market is showing decided 
strength. The Grays Harbor Lumber Co. on May 16 
announced that it had sold out practically every- 
thing in the way of commons and uppers and that 
its mill, which is operating two shifts, is cutting 
almost all cargo for domestic and export shipment. 
It advanced its price on 2-inch dimension longer 
than 22-foot to list, and 8- to 20-foot to $3 off 
Rail B list. Practically every mill on the Harbor 
is maintaining the same basis of prices and has 
ali the business it can handle. It is becoming dif- 
ficult to see sales managers, as there are usually a 
number of buyers lined up. 

At the Donovan Lumber Co.’s plant this week 
there were docked the 4-masted bark Joseph Dollar, 
the steam schooner Carlos, and the Henry S. Grove, 
which took on a part cargo at the Anderson & 
Middleton and Donovan mills, going to San Fran- 
cisco to complete her cargo for the east coast. 
The Swedish steamer T'olken cleared from the 
Grays Harbor Lumber Co. with a cargo for Hono- 
lulu. Vessels here today are the Alwena and the 
W. F. Jewett at the Saginaw Timber Co., loading 
shingles; the West Catanace, with a cargo from 
Northwestern Lumber Co., Hoquiam, will complete 
it at the Grays Harbor Commercial plant. The 
Raymond is at the American Mill Co.’s plant; 
the Svea, at the National Lumber & Manufacturing 
Co.’s plant at Hoquiam, and the Koki Maru at the 
Bishop dock taking on hemlock squares for Japan 
from Schafer Bros.’ barges. 

The wharves exclusive of buildings will be com- 
pleted for the Port of Grays Harbor by June 15. 
Only the storage sheds will remain to be built. 

Striking shingle sawyers of the Robert Gray 
Shingle Co. resumed work yesterday on the old 
wage scale, and the night crew will also go back 
to work when the night shift is resumed. The 
strike lasted about a week. 


PORTLAND, ORE. 


May 20.—Of 413 mills in Oregon and Washing- 
ton listed this month by Crow’s Pacific Coast Lum- 
ber Index, 308, or 75 percent of the number, are 
reported running, while 105, or 25 percent, are 
down. The daily output of the mills operating is 
29,790,000 feet or 82 percent of the total 8-hour 
capacity of the 413 mills. Of the mills listed there 
are 249 with a daily capacity of 50,000 feet or 
over, with a combined possible output of 31,731,- 
000 feet. Of these, 200 are running, cutting 26.- 
796,000 feet daily. Of 121 cargo mills listed, 100 
are operating, cutting 14,750,000 feet daily. The 
twenty-one mills down have a daily capacity of 
2,325,000 feet. Of the 184 shingle mills listed 
with a combined possible output of 31,210,000 
shingles, 153 with a cutting capacity of 27,835,000 
shingles daily are running, while thirty-one mills 
with a daily capacity of 3,375,000 shingles are 
down. 

O. M. Clark, 


for three months with lumber for export. 
tension will be 


president of the Clark & Wilson 
Lumber Co., has been elected a member of the 
board of directors of the Chamber of Commerce 
of the United States to represent the Northwest 
district. Mr. Clark has been serving in that ca- 
pacity for more than a year, having been ap- 
pointed to fill out an unexpired term caused by 
resignation. With several other Portlanders, Mr. 
Clark attended the annual meeting of the chamber 
recently held in Washington, D. C. 

The Oregon Kalama Lumber Co. is constructing 
a logging railroad from Rockton on the United 
Railways to a point two miles in a northwesterly 
direction into a body of timber owned by the 
company and in which logging operations will be 
started in about forty-five days or as soon as the 
railroad is completed. The logging will be done 
under contract let to J. Harris Johnson, and the 
logs will be cut at the mill leased at Kalama from 
the Columbia River Lumber Co. The Oregon Ka- 
lama Kumber Co., which was organized recently by 
J. A. and F. E. Veness and W. D. Moreland, is now 
operating the J. A. Veness mill at Winlock, Wash. 
The mill at Kalama is being put into shape for 
operation at an early date. 

\. B. Davies, who has charge of the pine de- 


partment of the Eagle Lumber Co., has returned 
from a trip to the pine districts of eastern and 
southern Oregon. We found the mills have an 
abundance of orders, and very little dry stock 
on hand. All excepting those in the Klamath 
Falls district are operating. At Klamath Falls 
there is a strike. G, RK. Bleecker is now traveling 
out of San Francisco for the Eagle company. 

I. V. Sams is the new manager of the Portland 
branch of the Allis-Chalmers Manufacturing Co,, 
with offices in the Lumbermen’s Building. Mr, 
Sams succeeds L. Quimby, who hes resigned to 
enter other business. Mr. Sams came here from 
the Seattle office, out of which he had been selling 
for the last eighteen months. Prior to that he 
was at the Milwaukee headquarters as mechanical 
engineer for eight years. Mr..Sams says that John 
Alberts, sales engineer of the sawmill and machin- 
ery departments, passed thru Seattle a_ short 
time ago on his way home from a tour that had 
taken him around the world, thru all of Europe 
and the Orient. 

H. E. Officer, manager of G. W. Gates Lumber 
Co., says that the foreign demand for fir lumber 
is not very active but that inquiries are beginning 
to come again from Japan and Africa. 

John W. Miller, president of the Coast Fir & 
Cedar Products Co., says that there is every rea- 
son to look for advancing prices on both fir lumber 
and cedar shingles, for the demand is active and 
shows prospects of continuing for some time. 

The schooner Hcola left here this week for 
Osaka, Japan, with 1,500,000 feet of lumber 
shipped by Balfour, Guthrie & Co. The steamer 
Steel Seafarer cleared for London and Livérpool 
with general cargo and a small quantity of lumber. 
The steamer Tiger arrived here this week from 
Willapa Harbor bound for New York. The Tiger 
took on 2,000,000 feet of lumber at the mill of 
the Willapa Lumber Co. and will take on additional 
cargo here. 

Alder lumber is now being manufactured by the 
Hardwood Lumber Co. which has a mill at Silt- 
coos, near Florence, Ore. Three carloads have 
been shipped. The mill is a small one cutting 
3,000 feet a day. Alder, of which there are many 
stands in Oregon and Washington, is being used 
in the manufacture of furniture. It brings about 
$28 a thousand at the mill. 

Having concluded to do its buying thru the San 
Francisco headquarters, the Pacific Mill & Timber 
Co. will close its Portland buying office in the 
Gasco Building June 1. For the last year this 
office has been in charge of O. F. Tipton, one of 
the best known lumbermen of the Pacific coast. 

P. B. Yates, the veteran woodworking machin- 
ery manufacturer, head of the P. B. Yates Ma- 
chine Co., Beloit, Wis., arrived in Portland this 
week accompanied by W. S. Payne, manager of the 
Seattle-Portland district for the company. Mr. 
Yates is makfhg his annual swing around the coun- 
try to keep in touch with the company’s staff and 
the requirentents of the lumber manufacturers. He 
reports generally good business among lumbermen 
from every section of the country and a resultant 
increase in the demand for Yates planing mill 
machinery. 


SEATTLE, WASH. 


May 20.—Southern pine oversold and the mar- 
ket running away presents a condition of utmost 
concern to the manufacturers of fir. The tremen- 
dous strength of the southern market up to the 
present moment has imparted a most healthy and 
encouraging tohe to fir, and everybody is now 
“sitting: pretty,” with abundant business in sight. 
Nobody wants a runaway market, paralleling the 
spectacular and ultimately disastrous conditions 
of 1920, which in the final throe might smash the 
industry, causing irreparable damage. Fir has 
been rising steadily, and has developed into a sell- 
ers’ market. Yet an old-timer, who certainly 
knows whereof he speaks, expresses the personal 
opinion that fir is running true to form; and in 
the same sentence he voices the hope that there 
may be no runaway conditions on the west Coast. 

At present there is not the remotest chance for 
price concessions or a break in the fir market. 
For nine consecutive weeks sales have exceeded 
production on an average of 17 percent; and 
thruout the same interval of nine weeks shipments 
have exceeded production on an average of 7 per- 
cent. Nine weeks ago stocks were conservatively 
estimated at 62 percent of normal, and during the 
same interval the mills have shipped an average 
of 9 percent more than they have cut. The condi- 
tion of stocks, on the showing just made, may be 
imagined rather than described. Briefly, they are 
in a state of depletion and collapse; and the fir 
market, influenced by intense and competitive 4¢ 
tivity in buying, begins to take on the aspect of 
wild and exciting game. Dimension to the Fiat 
has been selling at $4 off; this week there are sales 
at $3 off. 

In the midst of it all the conservative lumber 
merchant is going about, quietly hoping that prices 
will not rise to the point of stifling demand. That 
is precisely what happened in days gone by, when 
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fir lumber, after soaring into the skies, did not 
merely decline—it dropped. 

There have been two effects of night shifts at 
the mills. One of them was written a week 
ago in production at 2 percent above normal, and 
again this week in a cut of 1 percent above; and 
the other is coming to a head in the efforts of 
labor to advance wages. ‘The shingle industry, 
which is always volatile and effervescent, was the 
first to feel the effect of the demands for higher 
wages; and to some degree the same leaven is 
permeating the labor situation in the logging 
camps and at the fir mills. Another factor is 
the strength and scarcity of logs. The cedar base 
has shown signs of rising for the last two weeks, 
sales having been made now and then at $1 to $2 
above the base price. This week it seems to be 
definitely understood that shingle logs are $2 up, 
at $22, which was the level early in the year. It 
seems to be true also that if fir logs were in 
heavy supply, there would be an increase in night 
shifts, despite the fact that the general increase 
in crews has given the first signs, and brought 
forth the usual preliminary results, of a labor 
shortage. It is understood that some of the log- 
ging operators are not willing to increase their 
output ,and thereby encourage the mills to abnor- 
mally high production, for the reason indicated. 

The West Coast association review for the week 
ended May 13 contains these figures: Production, 
85,409,571 feet, 1 percent above normal; orders, 
98,406,301 feet, 15 percent above production ; 
shipments, 88,660,211 feet, 10 percent below or- 
ders. <A total of 31 percent of all new business 
was taken for water delivery, ameunting to 30,126,- 
301 feet. Of that total, 21,946,201 feet will move 
coastwise or intercoastal, and 8,180,100 feet will 
move export. New rail business was 2,276 cars. 
As to shipments during the week 28,900,211 feet, 
or 33 percent, moved by water. Domestic clear- 
ances accounted for 17,298,705 feet, and overseas 
clearances 11,601,506 feet. Rail shipments 
amounted to 1,992 cars. Unfilled domestic cargo 
orders total 106,307,473 feet, and unfilled export 
orders 75,162,022 feet. Unfilled rail orders total 
6,839 cars. During the first nineteen weeks of 
1922 production was 1,488,967,768 feet; orders, 
1,505,638,533 feet; shipments, 1,426,707,402 feet— 
placing orders 16,600,000 feet in excess of produc- 
tion, and shipments about 79,000,000 feet less than 
orders. 

Fred E. Pape, State supervisor of forestry, who 
returned to Olympia Monday from a conference 
in Washington, D. C., which considered the allot- 
ments of forest protection funds under the Weeks 
Law, says Washington and Oregon will receive 
their full quota. Last year Washington received 
$23,500, of which $21,000 was the regular allot- 
ment and $2,500 for slash disposal. 

H. L. McCaughey, formerly of the McCaughey 
Mill Co., is in Seattle, after an extended absence 
in southern California. ‘Los Angeles is very busy, 
of course,” said he. “Building permits in March 
exceeded $11,000,000, not mentioning the $4,000,- 
000 hotel on which work is being pressed as rapidly 
as possible. There are bungalows everywhere, and 
business in that line seems to be flourishing. 
There is an impression, however, among the big 
operators, that the building impulse is close to its 
peak, and that while the activity will continue the 
volume will not exceed the heavy total already at- 
tained.” 

J. S. Williams, sales manager of the Grays Har- 
bor Shingle Co., at Aberdeen, Wash., left during 
the week for New York, where he will spend four 
months, making his headquarters at the New. York 
offices of the company. 

John D. Collins, of the John PD. Collins Lumber 
Co., presided at Thursday’s luncheon of wholesal- 
ers. The discussion dealt largely with the difficul- 
ties of filling orders during the season of soaring 
prices and depleted stocks. 

A local trust company is marketing a new issue 
of $100,000 first mortgage bonds secured by the 
Tissell Lumber Co., with a 14-acre manufacturing 
site and electrically-operated mill on the Du- 
wamish Waterway. The plant has a daily capacity 
of 125,000 feet. The bonds are offered at par and 
ace rued interest. 

The trustees of the Douglas Fir Exploitation & 
Export Co. will hold their next meeting in San 
Francisco June 8, instead of May 25, as previously 
announced. The board will elect a secretary to 
take the place made vacant thru the recent resig- 
nation of Charles E. Hill. 

F. A. Warner, general manager of the Coos Bay 
Lumber Co., San Francisco, Calif., was a ealler in 
Seattle this week. Mr. Warner is on his way 
home from a month’s trip to the middle West and 
eastern part of the United States. He visited many 
eastern points, including Baltimore, where he was 
much interested in the inspection of the Weyer- 
haeuser distributing yards. Mr. Warner stated 
that he found business greatly improved every 
place he went. The Coos Bay Lumber Co.’s saw- 
mill plants are at Marshfield, Ore., on Coos Bay, 
fram which port the company carries the majority 
of the output of these plants in its own vessels to 


the distributing yards at Baypoint, Calif., where 
the lumber is seasoned and dressed ready for ship- 
ment. The general and sales offices are in San 
Francisco. This company is the owner of more 
than half of all of the Port Orford cedar in exist- 
ence, and a considerable part of its present prod- 
ucts is manufactured from this wonderful wood. 
A large amount of the upper grades of Port Or- 
ford cedar is shipped into the eastern territory 
of the United States. Port Orford cedar, as is 
generally known, is considered the wood of first 
importance in the manufacture of battery sepa- 
rators. Also it is said to have no equal for boat 
building, and other uses which require’ both 
strength and durability when exposed to severe 
weather or conditions conducive to wood decay. 


SPOKANE, WASH. 


May 20.—In a statement early this week, I. N 
Tate, assistant general manager of the Weyer- 
haeuser Sales Co., says: ‘Recent lumber ship- 
ments are fully three times what they were earlier 
this year. This is true, I believe, of all lumber 
concerns in the Inland Empire. Part of the in- 
crease is due to normal seasonal demand.” L. 8. 
Case, general manager, left last Monday for the 
East. He will be gone a month, his principal ob- 
ject being to attend the Hoover conference. J. P. 
McGoldrick, president of the McGoldrick Lumber 
Co., left on Tuesday for the East with the same 
objective. Iluntington Taylor, manager of the 
Edward Rutledge Timber Co. at Coeur d’Alene, 
Idaho, will also attend the conference. 

A correspondence course in advertising and sell- 
ing for retail lumbermen has been written jointly 
by Frank H. Beckmann, vice president and general 
manager of the National Builders’ Bureau, Spo- 
kane, and P. H. Pugsley, its advertising manager. 
The first five lessons are off the press and are said 
to have met with an eager reception by the trade. 
According to Mr. Beckmann, who is just back from 
a six weeks’ trip which took him to Tulsa, Okla- 
homa City, Ft. Worth, Dallas, El Paso, Bisbee, 
Tucson, Phoenix, Los Angeles, Fresno, Reno and 
Portland, building activity in most cities of the 
Southwest is unparalleled. Los Angeles and Dallas 
are leading the whole country in this respect. 
Said he: “A keen analysis of the home building 
boom in the Southwest leads one to believe that 
the lumber dealers are mostly responsible. First 
of all, their places of business are attractive. Sec- 
ond, they are giving a real building service and 
coéperating with building and loan companies. 
Third, they are advertising efficiently. Fourth, 
they are using scientific methods of selling.” 


JACKSON, MISS. 

May 22.—Southern pine orders are far in excess 
of production. The feature of the market has been 
the increased demand for yard and shed stock and 
the enormous demand for railroad material. Spe- 
cial timber cutting also is being ordered in large 
quantities. Lath are very firm. Stocks are badly 
depleted. Many manufacturers are withdrawing 
from the market. Several vesseis have cleared the 
Gulfport harbor the last week with large cargoes 
of lumber for the West Indies and South America. 

Hardwood manufacturers report considerable im- 
provement in the demand, and state that if this 
continues stocks will not hold up long, as produc- 
tion will not be resumed by about 80 percent of 
the mills in this section for six weeks yet. The 
flood waters are falling fast, but continued rains 
in this section keep the backwaters up high and 
prevent logging operations. The small loggers have 
gone back to farming. Prices have advanced con- 
siderably, notably in the lower grades. The -build- 
ing trades are the principal consumers of hardwood 
at the present time. 


BEAUMONT, TEX. 


May 22.—Demand for southern pine during the 
last few weeks has been greater than for many 
months. Because of scarcity of stocks, bookings 
last week were lighter than during the preceding 
week, 

Millmen realize that demand is now more than 
sufficient to take care of available stocks and 
are not forcing the market. Recent floods 
reduced production, while there has been a 
heavy increase in demand. ‘Timbers and ties 
are being bought in larger quantities by the 
railroads and there has been a considerable im- 
provement in demand from industrials. The in- 
creased demand and reduced supplies have caused 
rapid price advances. Nos. 1 & 2 shiplap, 8-inch, 
advanced from $17.50 to $22.50 f.o.b. mill, and it is 
believed that this item will soon go to $25. Nos. 
1 & 2 dimension are firm, with stocks of 2x8-inch 
and wider exhausted. Practically all items of 
B&better are in brisk demand. B&better finish ad- 
vanced $10 in the last few weeks. There is a 
scarcity of B&better flooring and of drop siding. 

During the week the steamer Jalisco cleared 
with 1,000,000 feet for Tampico, Mexico. The 
steamers Lake Florian and Cripple Creek are load- 
ing lumber and timbers for the West Indies. 
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HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything used in the lumber industry. 
KMERICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
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LAKE CHARLES, LA. 


May 22.—-Demand continues in excess of produc- 
tion with mills gradually speeding up their sched- 
ules in an effort to take care of their regular trade 
and meet an increasing number of “immediate ship- 
ment” orders. As a general thing mills are well 
booked up for the next thirty to sixty days and 
with this condition existing into June, there is 
every reason to believe that for the first time in 
many years, lumber activities will continue thru- 
out the summer months, 

There have been only slight advances in prices, 
tho if the strong demand continues for any length 
of time, lumbermen are of the opinion that ad- 
vances will have to take place. Ideal weather con- 
ditions have prevailed thruout this territory for 
the last few weeks and the woods are in good con- 
dition so far as logging is concerned. 

Advices from New York are that James W. 
Gardiner has been elected a director of the Mis- 
souri Pacific Railway system. The Missouri Pa- 
cific’s southern terminal is Lake Charles and in 
view of Mr. Gardiner’s varied experience with 
southern commerce, he is generally conceded as a 
valuable asset to the great system. Mr. Gardiner 
is one of the largest operators in this State. Since 
the death of his father-in-law, J. A. Bel, he has 
been actively connected with the J. A. Bel Lum- 


ber Co. 
MERIDIAN, MISS. 


May 22.—Southern pine manufacturers are well 
pleased with business. Various items of dimen- 
sion show additional strength. Railroads are com- 
ing into the market and in some instances it is 
reported they are paying above list prices. The 
demand for special timber cuttings is improving, 
and buyers are having trouble in locating small 
shortleaf timbers. Practically all items of shed 
stocks have shown an improvement in demand, 
and most mills have advanced prices $2 to $5 a 
thousand, Lath appear to be hard to locate and 
prices on No. 1 range around $5, some mills re- 
porting sales up to $5.25 mill basis. A good many 
mills have temporarily withdrawn from the market 
on account of the large volume of business already 


booked. 
WARREN, ARK. 


May 22,—The demand for Arkansas soft pine 
continues active, and prices are steadily advancing, 
with the commoner items leading in the upward 
movement. The demand for No. 3 boards has 
fallen off to some extent, but No. 2 boards show 
more activity with prices strengthening. Stocks 
are short, with inquiries heavy from practically 
all sources. Dealers are placing orders for prompt 
shipment, and industrials are buying to cover re- 
quirements for some time. Railroads are heavy 
buyers, and as a result car material items are 
strong and advancing. The weather has been good 
and production last week was normal. The hard- 
wood demand is improving, with prices on the 
upward trend. Production has been about normal 
in this section, which has not been affected by 
the high water. Hardwood flooring is in excellent 
demand, with prices ruling strong, due to broken 
and extremely short stocks. 


NORFOLK, VA. 


May 22.—This week’s sales of North Carolina 
pine were less than last week’s because the mills 
have little stock available for prompt shipment 
and are averse to selling popular items any further 
ahead. Inquiries are just as numerous for items 
which have been moving briskly. There has been 
a decidedly better movement of items that have 
been sluggish for some time, particularly better 
grades of rough lumber. Buyers find it difficult 
to secure prompt shipment. 

Sales of 4/4 edge No. 2 and better during the 
last week were much larger and inquiries were 
more numerous. Several large buyers of 4/4 edge 
No. 2 and better, also 5/4 edge, are in the market 
and have placed orders for lots of 100,000 and 
200,000 feet at prices previously quoted. No. 2 
and better 4/4 stock widths, as well as 5/4 and 
thicker, rough and dressed, are also more active 
with prices stronger. Edge No. 2 and better, 6/4 
and 8/4, is showing more life also. Nos. 1 and 2 
bark strips are in much better demand from New 
England, also in the South. Miscuts of all kinds 
are being sold as fast as offered. 

There is still a brisk demand for 4/4 edge No. 
1 box, rough and dressed. Kiln dried stock is 
scarce. Edge No. 2’ box, 4/4, is moving briskly 
and is hard to get for prompt shipment. Inquiries 
for No. 1 edge box, 4/4, and No. 2 box, dressed 
and resawn, are more numerous. No. 2 stock box, 
4/4, is very active, 12-inch having taken a decided 
spurt. No. 1 stock box, 4/4, rough and dressed, 
is in very good demand. Edge No. 1 box, 5/4, is 
in better demand. Box bark strips are not so 
active but are firm. 

The demand for flooring, thin ceiling and parti- 
tion is improving, and prices are stiffening as the 
surplus is reduced. No. 2 and better dressed stock 


boards continue very active. The demand for 
roofers is exceptionally good but many large mills 
are oversold and will not book further business. 
Even air dried roofers are scarce and higher. 
Framing, both air dried and kiln dried, is very 
active and is becoming scarce. Many mills are 
now oversold on No. 1 pine lath and for future 
shipments have been able to get 25 cents a thou- 
sand more. 


PENSACOLA, FLA. 


May 23.—Last week small parcel shipments were 
taken by the steamers Neuces, for New York ; Svend 
Foyn I and Thor JI, for Norway, and Wilscow, for 
Spain. The Jolee took 298,968 feet of pitch pine 
for West African and South African ports, and the 
Wassaic took 426,404 feet of pine for Belgium. 
From St. Andrews the schooner Mary L. Harty 
took a small cargo of pine and shingles. The barge 
Consul loaded 444,599 feet of pitch pine at St. 
Andrews, for Havana. 

The Pensacola Creosoting Co., manufacturer of 
paving blocks, has installed a steel tank, costing 
$25,000; a new mill is nearing completion, to cost 
about $25,000, and a $15,000 traveling crane will 


be added. 
PITTSBURGH, PA. 


May 23.—The lumber industry shows steady 
improvement and a general stiffening of prices. 
Retailers are very busy, and the building boom 
seems to be at its peak. Building lumber is mov- 
ing very satisfactorily, and the railroads do not 
seem to be hampered at all by the coal strike. 
White oak is in demand, as well as white pine, 
and prices are slightly stronger, while there seems 
to be a scarcity in hemlock. There is a small vol- 
ume of cypress moving, but prices hold well. 

Secretary William B. Stayer, of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, reports 
that not less than twenty leading newspapers of 
western Pennsylvania are conducting a campaign 
on the uniform house plan book issued by the di- 
rectors, and there is a demand for plans from the 
public that has never been equaled in the history 
of the association. 

Charles W. Iams, of the Hilltop Lumber Co., 
Pittsburgh, former president of the Pittsburgh 
Lumbermen’s Club, was in Washington, D. C., last 
week attending the annual meeting of the Cham- 
ber of Commerce of the United States as national 
councillor and delegate from the Retail Lumber 
Dealers’ Association of Pennsylvania. President 
W. E. Evans, of the association, was the other 
delegate representing the organization. 


BOSTON, MASS. 


May 22.—The whole aspect of the New England 
lumber market is brightening. All the dimension 
spruce mills are well supplied with orders, and 
the market for random lengths of spruce is 
stronger. Spruce and hemlock boards are firmer. 
White cedar shingle quotations have advanced, and 
spruce lath prices show the same upward tendency. 
There has been a revival in the demand for hard 
pine flooring and partition and prices are advanc- 
ing. There is more business in hardwoods. 

Exports of lumber thru the Boston custom house 
during March were valued at only $4,161, while 
exports of manufactures of wood such as chairs, 
furniture, boat oars and woodenware were valued 
at $127,388 during the same period. Canada and 
England bought most of the lumber and the 
greater part of the manufactured wood. Brazil 
was the next largest customer, taking 30,796 
pounds of manufactured wood valued at $9,349. 

Contracts have been let for the “Castleton cut- 
off,” a $20,000,000 project which will equalize 
grades into Albany, N. Y., and result in much time 
saving for New England freight routed thru that 
city over the lines of the Boston & Albany Rail- 
road. The New York Central, lessee of the Boston 
& Albany, will begin construction at once on a 
connecting line from the Boston & Albany at Niver- 
ville, N. Y., to the new bridge at Castleton, at the 
same time building a bridge over the Hudson River 
and laying out on the west side of the river a 
classification yard about six miles long, into which 
loaded freight cars destined for New England 
points can be assembled and forwarded with great 
saving of time and with a similar saving in the 
other direction. A great quantity of lumber will 
be required for the project. The order for the 
wooden ties alone is a prize worth seeking. 

The steamship Maindy Dene arrived last 
week from Axim, British West Africa, with 1,889 
mahogany logs for the Palmer & Parker Co. The 
vessel was docked at the Army Base, South Boston, 
it being impractical to get up the Mystic River 
to the lumber company’s wharf in Charlestown. 

The British schooner Stewart T. Salter has ar- 
rived from Nova Scotia with 287,382 feet of spruce 
for a Boston yard. A considerable proportion of 
the spruce imported lately from the Maritime 
Provinces or shipped from Maine has been trans- 
ported by rail. 

One million feet of longleaf pine for the George 
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McQuesten Co. arrived here Friday in the schooner 
Ida S. Dow from Jacksonville. The schooner 
Snctind arrived May 9 from Mobile with 1,100,000 
feet of southern pine. The schooner Jere 'G. Shaw 
will sail for Jacksonville to load another full 
cargo of longleaf pine for this city. 


HATTIESBURG, MISS. 


May 22.—The mills are overloaded with business 
and buyers find it very hard to place orders. 
Prices on practically all items have advanced. No. 
3 stock is very strong. No. 2 and better dimension 
has shown a substantial increase. Decking is in 
very strong demand, with prices considerably 
higher, and stocks becoming scarce. Sills and 
framing are in better call, with prices strengthen- 
ing. There is a scarcity of common mill labor. 
Numerous small mills are starting up. 

The J. J. Newman Lumber Co., with mills here 
and at Sumrall, Miss., last week gave its employees 
an advance of 25 cents a day. 


MOBILE, ALA. 


May 22.—There has been a marked increase in 
the demand for all grades of lumber and building 
materials during the last week, altho prices remain 
low. Many new homes are being erected both in 
the city of Mobile and at the resort towns on the 


eastern shore of Mobile Bay. ‘The export demand 
is steadily increasing. From two to five vessels 


sail each week with lumber cargoes. There is a 
large movement of southern pine and the move- 
ment of hardwoods is increasing steadily. Small 
sawmills thruout this section are now running full 
time and a great many mills closed for months are 
again in operation. The small mills are responsible 
for the largest part of the local output. 


NEW ORLEANS, LA. 


May 22.—According to statistics compiled by 
the research department of the New Orleans Asso- 
ciation of Commerce, 104,780 carloads of freight 
were handled in and out of this city during the 
first three months of 1922. Freight in transit 
and tonnage handled by the Mississippi-Warrior 
river barge lines were excluded from this compila- 
tion. With respect to the inward movement, 
lumber, accounting for 5,668 carloads of the move- 
ment, ranked third, oil, gasoline ete., included in 
a single classification, leading with 8,439 carloads, 
corn second with 7,324 cars, and coal fourth with 
4,201 cars. 

A test of the comparative durability and de- 
sirability of wood block and granite block paving 
will be made under an agreement reached last 
week between City Commissioner Black, of the 
department of public property, and the New Or- 
leans Railways Co. Carondelet Street is to be 
repaved at once, from Canal Street to Howard 
Avenue. Commissioner Black wanted to use wood 
block thruout. The street railway company in- 
sisted upon the use of granite block between its 
tracks. It has been agreed that wood block shall 
be used between the car tracks from Canal to 
Lafayette streets, half the distance, and that 
granite block shall be used between the tracks 
from Lafayette to Howard Avenue, the other half. 
In this way the relative merits of the two mate- 
rials will be tried out under practically identical 
traffic conditions. 

Major L. H. Guerre, who recently resigned as 
plant superintendent of the Great Southern Lum- 
ber Co. at Bogalusa, has been named southern 
sales manager for the Turnerized Roofing Co., 
whose southern office headquarters are located in 
the Hibernia Bank Building, this city. 

H. F. Bryan, New Orleans manager for the L. A. 
Warren Co., of Jacksonville, Fla., has been ap- 
pointed manager of the same company’s newly 
established selling office in New York city. He will 
be succeeded in the New Orleans post by S. F. 
Osteen, of Hattiesburg, Miss. Mr. Bryan has been 
in New Orleans for the last two or three years and 
is a popular member of the New Orleans Lumber- 
men’s Club, 

James F. Cleland and A. C. Snow have organ- 
ized the firm of J. F. Cleland & Co., with offices in 
the Maison Blanche Annex, and will handle south- 


ern pine lumber, timber and cross-ties on the 
wholesale and commission basis. Both gentlemen 


formerly were located at Meridian, Miss., where 
Mr. Cleland was engaged in the cross-tie business 
and Mr. Snow was with the Snow Lumber & Tim- 
ber Co. Mr. Cleland removed to New Orleans 
some time ago and has been handling ties. Both 
are experienced lumbermen of extensive acquaint- 
ance in the trade, 

J. S. Otis, of the J. S. Otis Mahogany Co., 
traces a current order for a solid car of mahogany 
to the recent triennial conclave of the Knights 
Templar in this city. During the conclave a 
Templar visited the Otis company’s Office and in- 
troduced himself as Henry Otis, engaged in the 
hardwood lumber business in the North. The late 
Henry Otis, the father of J. 8S. Otis, was the 


‘pioneer 


importer of mahogany at New Orleans. 
The northern Henry Otis had no mahogany expe- 
rience but was interested in the wood. J. S. Otis 
showed him thru the company’s mahogany mill, 
explained the merits of the wood and the rela- 
tively slight differences in its cost. On returning 
to his northern home, Henry Otis sent J. S. Otis 
the carload order for mahogany, with a letter 
announcing his intention to finish his new home in 
solid mahogany thruout and to handle mahogany 
in his lumber yards. 


KANSAS CITY, MO. 


May 23.—Steadily advancing prices are char- 
acteristic of the lumber market. Demand has con- 


tinued very heavy and stocks are being rapidly 
depleted. Southern pine, fir and western pines 


are especially in demand and there is a stronger 
buying movement in cypress. The hardwoods are 
difficult to get as the buyers want them, and prices 
have been advanced in numerous instances. Sales 
managers find it hard to keep up with the market, 
so there has been a considerable variation in 
prices quoted on the same item. 

J. R. Moorehead, secretary of the Southwestern 
Lumbermen’s Association, and F. A. Chase, of the 
building and loan bureau, were in Hutchinson, 
Kan., last week to speak at the meeting of the 
Kansas Federation of Building & Loan Associa- 


tions. Mr. Chase received there requests for or- 
ganization work that will keep him busy two 
months. 


PHILADELPHIA, PA. 


May 22.—Last week seems to have shown some- 
what of a slackening in the demand for lumber, 
caused, no doubt, by the rapid advance in prices. 
Apparently there has not been a corresponding 
decrease in the demand from the consumer, but 
the retailer seems to hesitate to pay advanced 
prices for lumber when there is a prospect that 
the demand may be set back by the advances. 
Some of the larger town retailers are well stocked 
up, either in their yards or bought, and are frankly 
holding off buying because they do not think the 
rise in the market is anything but a spurt. On 
the other hand, some of the wisest wholesalers be- 
lieve that prices will not go back to those of a 
month or two ago for a long time, and claim that 
the new and higher rates are fairer to all concerned. 
Up to the present time wholesalers do not seem to 
be inclined to lower prices because of the slacken- 
ing demand, for many mills are oversold, and there 
is no surplus in sight here, with the exception of 
low grade hardwoods. Suilding lumber continues 
to move in large volume. 


Planing mills, inside trim men and cabinet mak- 
ers are all busy; furniture factories are getting 
busier, and even the packing box men are doing 
more business, but are not yet really busy. 


There is an improved demand for all the better 
grades of the hardwoods, and white oak, gum, ash 
and poplar are all in especially good request and 
at prices that average several dollars above those 
of a month ago. Setter prices are also being ob- 
tained for the higher grades of red oak, chestnut, 
maple, birch, beech, basswood, cherry and ma- 
hogany, as well as all kinds of hardwood flooring. 
The demand for walnut is a little better, but not 
enough to strengthen prices as yet. White pine 
sells well in most grades, and while there is a 
much larger volume moving, price advances have 
been moderate. Spruce prices hold firm on small 
trading. Hemlock is strong in price, with little 
stock offered. Cypress sells readily at good prices 
except in the low grade, and orders are being 
booked far ahead. Southern pine demand is very 
strong and offerings are few, with many mills 
oversold. The strongest demand seems to be for 
timbers and flooring, but prices are strong over 
the entire line. North Carolina pine prices are 
mounting slowly as demand outstrips supply, and 
at the present time the mills seem to be falling 
further behind, rather than catching up. The de- 
mand for shingles keeps prices firm, and all kinds 
of lath are in demand, exceeding the visible supply, 
with prices strong. 

The S. B. Vrooman Co. (Ltd.), which has been 
at 1133 Beach Street on the Delaware River for 
over fifty years, is moving to its new location 
above the Pennsylvania Railroad bridge. The new 
yard contains about eight acres and is located at 
Kirkbride Street on the Delaware, in Bridesburg. 
The company is installing a big log pond, and now 
has a cargo of mahogany ready to go into it. 
There will be a total of over two million feet of 
lumber to move, mostly mahogany, with some 
teak and a little other hardwoods. 

Frederick A. Benson, of the Swenk-Benson Co. 
has just returned from three months of interesting 
travel in Palestine, the Holy Land, Mediterranean 
countries and other places, with Mrs. Benson as his 
traveling companion. 


(Continued on page 87) 
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Frank H. Burnaby left the latter part of last 
week for Phoenix, Ariz., to assist his family in 
moving from that city to Pasadena, Calif. Mr. 
Burnaby expected to return to Chicago during 
first part of June. 


R. R. Cunningham, of the creosote department 

of the Long-Bell Lumber Co., Kansas City, Mo., 
was in the city last Thursday, conferring with Seth 
Kk. Barwick, manager of the company’s Chicago 
office. 
- W. M. Beebe, president of the Burton-Beebe 
Lumber Co., Seattle, Wash., passed thru Chicago 
this week on his way to New York City and other 
eastern centers, where he will spend a week or ten 
days looking into general conditions. 


A. C, Ebenreiter, of the Quixley Lumber Co., re- 
turned this week from a trip among the mills in 
northern Wisconsin. These he reported to be 
finding about all the business they could handle 
with their limited and badly broken stocks. 


Orin S. Good, of the Good-Hopkins Lumber Co., 
Spokane, Wash., called on the local trade during 
the week, before returning West following an ex- 
tensive business trip during which he visited the 
principal New England and eastern business cen- 
ters. 

W. J. Sowers, of the Major-Sowers Saw Mill Co., 
Tallehala, Miss., and vice president of the Amer- 
ican Pitchpine Export Co., New Orleans, La., trans- 
acted business in this market during the week, and 
expressed himself as feeling “pretty comfortable” 
as regards business and things generally. 


kX. L. Forsythe, of Forsythe & White, Iron City, 
Tenn., paid a business visit to Chicago during the 
week. This firm, tho manufacturing and whole- 
saling all kinds of southern hardwoods, specializes 
in oak and beech flooring, and Mr. Forsythe re- 
ported an exceedingly heavy demand for these 
items. 

W. T. Murray, general manager of the Tremont 
Lumber Co., Rochelle, La., stopped in Chicago en 
route to Washington to attend the Hoover confer- 
ence, and while here attended a meeting of di- 
rectors of his company and elso conferred with 
hk. ¢. Clark, who represents the company in this 
territory. 

I). A. Swan, president of the Midland Lumber 
Co., Tacoma, Wash., passed thru this city during 
the week on his return to the west Coast. He 
had been called to Detroit, Mich., thru the death 
of his mother, who resided there. Afterward he 
accompanied a brother to Philadelphia, Pa., where 
he spent a short time. 


Among the prominent retail lumber dealers who 
were transacting business in Chicago this week 
were N, H. Parsons, of Rockford; I. N. R. Beatty, 
of Morris; F. B. Elliott, of LaSalle, and E. 8. 
Todd, of Aurora, Ill. All of these dealers report 
business increasing in their communities and con- 
ditions generally much better than they have been. 

Lb. F. Oates, secretary of the Oates-Krebs Lum- 
ber Co., Tuscaloosa, Ala., passed thru this city 
during the week upon his return to the South 
following a tour of the various northern and east- 
ern lumber distributing centers. He stated that 
he found business everywhere very good and that 
he looked for a brisk lumber trade thruout the 
year. 


Maj. C. D. M. Houghton, in charge of the local 
office of the Peavy-Byrnes Lumber Co., Shreveport, 
La., returned a few days ago from a southern trip, 
during which he visited a number of points in 
Georgia and Tennessee. He reported that an ex- 
cellent feeling prevails among the lumbermen in 
that section, and a keen optimism regarding the 
lumber trade for the entire year. 


Fred G. Steenberg, of Fond du Lac, Wis., was 
in Chicago this week attending a meeting of the 
Wholesale Sash & Door Association, of which he 
is an honorary member. Accompanied by his wife, 
Mr. Steenberg drove down from Fond du Lace in 
his car, and from Chicago they will continue their 
journey east, driving to Washington, thence to 
north Atlantic coast points and will return by way 
of Cleveland. 


Joe Thompson, of the Thompson-Katz Lumber 
Co., Memphis, Tenn., transacted business in this 
city during the week. This firm specializes in ash, 
and Mr. Thompson reported that this wood, espe- 
cially in No. 2 & better, is enjoying a very heavy 
demand. The automobile body factories are among 
the principal customers, and are buying about 
everything they can locate. Stocks are low, and 
in the absence of ample production are growing 
smaller constantly, with the result that prices are 
advancing. 





Joseph H. Dodson, the “bird house man” of 
Kankakee, Il]., was in the city during the week, 
buying a large supply of cypress for the building 
of bird houses. Mr. Dodson ts one of the most 
famous naturalists in the middle West, making an 
especial hobby of the study of birds and bird life, 
and is president of the Audubon Society. He js 
well known to the cypress distributers in this city, 
us he pays them a personal call ever and anon 
to place an order for their wood, which he uses 
exclusively in the bird houses which he sends to 
all parts of the country. 


C. J. Williams, jr., president and treasurer of the 
Moore Dry Kiln Co., of Jacksonville, Fla., was in 
Chicago this week on one of his periodical tours of 
the country by which he keeps well posted on con- 
ditions in the trade. Mr. Williams reports a very 
gratifying improvement in business in his line, 
his company having made a number of important 
sales of the famous Moore Moist Air Kiln within 
the last few weeks. In addition to the original 
plant at Jacksonville, Fla., the Moore Dry Kiln 
Co. also operates a plant at Portland, Ore., and 
Mr. Williams says the Moore kilns are becoming 
increasingly popular on the west Coast. 


Kk. E. Woods, of the O. E. Woods Lumber o., 
Claremore, Okla., passed thru Chicago this week 
on his way to Washington to attend the Hoover 
construction conference, Mr. Woods is second 
vice president of the Southwestern Lumbermen’s 
Association and expressed much interest in the 
conference at Washington. Business in Claremore 
is not so good this year as last year, but Mr. Woods 
expressed the belief that Oklahoma as a whole is 
consuming as much Jumber now as in 1921. He 
has been particularly successful in pressing the 
sale of paint, hardware and side lines this year 
and the volume of this business considerably ex 
ceeds that of the corresponding period for 1921. 


Meyer L. Schoenthal, manager of the yards of 
the Hammond Lumber Co. at Blythe and Ripley, 
Calif., passed thru Chicago this week on his way 
back West after attending the celebration of the 
golden wedding anniversary of his father and 
mother at Atlantic City, N. J. Mr. Schoenthal 
had a pleasant trip, which was devoted almost en- 
tirely to visiting his parents and other relatives in 
New York. Business in the Blythe and Ripley sec 
tion has not been very good the last two years, but 
there are indications of better business this fall. 
Diversified farming is being more extensively prac- 
ticed, and there is every indication that the farm 
demand will pick up considerably later on in the 
year. 


J. F. Wigginton, president and general manager 
of the Louisiana Red Cypress Co., New Orleans, 
La., passed thru this city during the week on his 
return to the South from the west Coast, where 
he has spent the last six weeks investigating the 
company’s lumbering operations there and gather- 
ing first-hand information on the production and 
stock situation. Mr. Wigginton expressed himself 
as very optimistic regarding the outlook for Doug- 
las fir, believing that it will be some time before 
the present heavy business slackens and before the 
mills will be able to catch up with their heavy 
order files, much less rebuild their low and broken 
stocks. He also believed that Douglas fir prices 
will show further advances. 


William Buchanan; of the Buchanan-Daley Co., 
retail lumber dealer of Joliet, Ill., has returned 
from Washington where he attended the annual 
meeting of the Chamber of Commerce of the United 
States. Mr. Buchanan is making arrangements 
now for leaving early in June for his annual buying 
trip to the west Coast. As usual, Mr. Buchanan 
will spend some time on the Coast covering by 
train or motor practically all of the territory froin 
Vancouver on the north to Santa Cruz on the 
south, and from Gray’s Harbor and Willapa Harbor 
on the west to the Inland Empire on the east. 
While he is making this trip primarily for the pur- 
pose of buying lumber, he will be accompanied b) 
his wife and they will combine pleasure and busi 
ness. 

A general conference of all the sales forces and 
a number of the executives of the Edward Hines 
interests was held in Chicago for three days last 
week. There were present at the conference, Ed 
ward Hines and L. L. Barth, president and vice 
president, respectively, of the Edward Hines Lum 
ber Co.; Thomas S. Whitten, general manager ©! 
the Virginia & Rainy Lake Co., Virginia, Minn.. 
and the sales managers and sales representatives ©! 
the various companies, north and south, of the 
Hines associated interests. The sessions of the 
conference were devoted to general discussions of 
market conditions, present and prospective, a sur- 
vey of stocks at the mills ete. and every mal 
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present at the conference returned to his duties 
enthused and thoroly imbued with a feeling of 
optimism. All of the salesmen reported conditions 
greatly improved in their territories and a general 
survey by the executives indicated that not for a 
long time has the lumber industry faced more 
favorable conditions for a long season of prosper- 
ous business than it does at this time. 


CONDITIONS STEADILY IMPROVING 


James W. Sewall, forest engineer and timber 
expert, with offices at Washington, D. C., and Old 
Town, Me., reports that while business in his line 
is still quiet, he is satisfied that conditions are 
steadily improving. Activity in timber land pur- 
chases can not as yet be said to exist, but some 
lands and timber are now being optioned with a 
view to purchase and operation. This is decidedly 
different from last year at this time when the 
market was decidedly quiescent. Mr. Sewall has 
recently been on an extended trip thru the eastern 
States and looks forward to a reasonably busy 
season. His organization has over fifty men en- 
gaged in timber cruising and valuation now, and 
has kept its entire force intact thruout the period 
of general business depression. 


TO STUDY TIMBER SPECIFICATIONS 

The American Specification Institute has ap- 
pointed a committee which will take up the study 
of standardization of timber specifications for 
buildings, which committee is headed by Theodore 
F. Laist, Chicago representative of the National 
Lumber Manufacturers’ Association, Washington, 
Dp. C. The report that the committee is to prepare 
will, it is understood, be tentative only, and will 
be submitted to other societies and to manufac- 
turers of building materials for criticism and help- 
ful suggestions. 

This study of timber specification standardiza- 
tion will be undertaken for the purpose of doing 
for wood construction what has already been done 
for concrete and steel. It is no longer necessary 
for the individual architect to go into detail when 
specifying the two latter materials. The quality 
of steel or concrete and the methods of workman- 
ship have been thoroly standardized, so that one 
phrase in the specification will cover what would 
have taken pages of description before standardized 
specifications were adopted. 

The detailed timber specification, as one sees it 
in the average architect’s or engineer’s specifica- 
tion, is confusing and unsatisfactory. Architects 
will not study grading rules and they ask for re- 
quirements which sometimes they do not want and 
often could not get. This results in lax supervision 
and enables the contractor to substitute inferior 
material. A great advantage can be seen in tell- 
ing the architect definitely what grades of lumber 
are to be used under certain conditions, and, where 
there is any choice, preparing several specifica- 
tions and letting him select the one best adapted 
to the job at hand. Such specifications must cover 
every kind of structural timber in use and not 
discriminate. 


ORGANIZE NEW CONCERN 

A new lumber concern in Chicago is the Walker, 
Rowlands Lumber Co., successor to Bigelow Bros. 
& Walker Co., which company for many years has 
had lumber manufacturing interests in Michigan, 
Wisconsin and Arkansas and has been well known 
to the trade since 1862. The members of this new 
company are L. T. Walker and F. T. Rowlands, 
both of whom have had long and practical ex- 
perience in all the details of manufacturing and 
marketing northern and southern pine and hard- 
woods. F. T. Rowlands for seventeen years was 
connected with the Fourche River Lumber Co., 
of Bigelow, Ark., for many years having charge of 
the manufacturing operations of that concern and 
for the last ten years being sales manager. This 
has given him an extensive experience both in the 
operating and sales ends and has thoroly familiar- 
ized him with the needs of the trade. L. T. 
Walker has been a member of Bigelow Bros. & 
Walker Co. for a long time, which concern de- 
veloped from one of the pioneering lumber opera- 
tions in the North. Bigelow Bros. operated a mill 
at Muskegon, Mich., from 1862 to 1887. At the 
same time they operated a yard in Chicago. In 
1887 the company’s manufacturing operations were 
transferred to Washburne, Wis., where it operated 
a plant until 1902, when the plant at that place 
was sold to the Hines Lumber Co. The Bigelow 
and Walker interests transferred the scene of 
their operations to the South, building a mill at 
Bigelow, Ark., which has been operated as the 
#ourche River Lumber Co. With this long period 
of activity’in the lumber trade for a background, 
the Walker, Rowlands Lumber Co. makes its bow 
to the trade fully equipped to offer intelligent co- 
operation in taking care of the wants of its cus- 
tomers. The company has made arrangements to 
represent in Chicago and the adjoining territory a 
number of well known manufacturers who have an 
established reputation of shipping good lumber 


quickly and at a reasonable price. The company 
is located at 1220 Conway Building, Chicago, and 
will act as manufacturers’ sales representatives in 
longleaf and shortleaf pine, west Coast lumber, 
oak flooring and southern hardwoods. The key- 
note of the company’s policy is sounded in an an- 
nouncement going out to the trade, which says: 
“An order is satisfactory to us only when it has 
secured to our customer the best possible results 
for his particular requirements, and we hope to 
secure a share of your business on the merits of 
what we have to offer in quality, service and 
price.”’ 
See eae aaaean 


JOINS NEW WHOLESALE CONCERN 


NEw ORLEANS, LA., May 22.—H. M. Wisdom, 
known all over the southern pine region because 
of his long service as a mill operator, salesman 
and buyer, has become a member of the staff of 
the new wholesale lumber firm of Logan- 
McDonnell-Steele Co., with offices at 426-8 Maison 
Blanche Annex. During the war Mr. Wisdom was 
called to Washington to assist Mr. Haynen and 
was kept there until about a year ago winding up 
the work of his department. Mr. Wisdom’s lumber 
career includes connections with the Chicago Lum- 
ber & Coal Co., the William Buchanan Co., and 
the Krauss Bros. Lumber Co. 


ASSOCIATION ADDS NEW DIVISION 


Manufacturers of southern hardwoods held a 
meeting on Friday, May 19, in the clubrooms of 
the Lumbermen’s Association of Chicago, and or- 
ganized a new division of that association, to be 
known as Division J—southern hardwood manu- 
facturers. The charter 
members of this new di- 
vision are L. D. Leach & 
Co.; the Galloway-Pease 
Lumber Co.; the Faust 
Bros. Lumber Co.; the 
Utley-Holloway Co.; the 
Paepeke Leicht Lumber 
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Director of the Lumber- 
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Co.; the Hugh McLean 
Lumber Co., and the Tre- 
mont Lumber Co. 

Kk. A. Lang, of the 
Paepcke Leicht Lumber 
Co.; J H. Faust, of the 
Faust Bros. Lumber Co., 
and Glenn H. Holloway, 
of the Utley-Holloway 
Co., were elected members of the executive com- 
mittee of the division, with Mr. Lang as chairman. 
Max L. Pease, of the Galloway-Pease Lumber Co., 
was chosen to represent the division on the board 
of directors of the Lumbermen’s Association of 
Chicago. 

Division J will hold a luncheon-meeting at the 
association headquarters on the first and third 
Tuesdays of each month, at which the develop- 
ments and problems peculiar to the manufacture 
and distribution of southern hardwoods will be 
discussed. 





HOO-HOO HOLD CONCATENATION 


The Chicago Hoo-Hoo held a rousing concatena- 
tion last Thursday night at the clubrooms of the 
Lumbermen’s Association of Chicago at which four- 
teen wee kittens were to have their eyes opened 
to the mysteries of the Concatenated Order of 
Hoo-Hoo. 

The concatenation was preceded by a dinner and 
lively instrumental and vocal music, with some 
“specials” sandwiched in. 

The following of the old cats were to officiate: 

Snark—Albert B. Cone. 

Senior Hoo-Hoo—Joseph G. Stadelman. 

Junior Hoo-Hoo—Lambert J. Pomeroy. 

s0jum—William H. Abbott. 

Scrivenoter—Clarence Boyle, jr. 

Jabberwock—wWilliam Nelson. 

Custocatian—Rowland S. Utley. 

Arcanoper—-Adolph H. Ruth. 

Gurdon—Samuel R. Taxey. 

The initiates were: 

Guy 8S. Stegath, of the Central Warehouse Lum- 
ber Co.; William Felix Shepeck, of the Chicago Mill 
& Lumber Co.; Clarence Van Norstrand Fisher, of 
the Pike-Dial Lumber Co.; George F. Weis, jr., of 
the Chicago Lumber & Coal Co.; Vernon John 
Euler, of the Charles W. Fish Lumber Co.; H. A. 
Hamlin, of the W. M. Cady Lumber Co.; Albert 
Lawrence Wilson, of the 4-1 Box Manufacturers’ 
Association ; Herbert Leighton Pease, secretary of 
the National Association of Box Manufacturers ; 
Curtis W. Parham, of the Turner-Farber-Love Co. ; 
George Fraser Adams, of the William C. Schreiber 


Lumber Co. ; Lawrence W. Wineman, of A. G. Wine- 
man & Sons; Carleton Spear Scribner, of the Creo- 
Fir Co.; Ernest Neilson Beard, of the Turner- 
Farber-Love Co., and Jacob Samuel Drell, of the 
G. W. Jones Lumber Co. 


COMPLETES LABORATORY STUDY 

After having spent six weeks at the Forest Prod- 
ucts Laboratory, Gustav Winberg, Swedish test- 
ing expert, left this week for his home in Stock- 
holm, Sweden. Mr. Winberg is secretary of the 
Board of Building Materials, which is a part of 
the Academy of Industrial and Scientific Research 
in Sweden. He was sent to Madison to get first 
hand information at the laboratory on the methods 
and machines used in testing the strength of wood. 

“The system of having highly trained men on 
definite problems,” said Mr. Winberg, “is what 
makes possible so varied an output. I have been 
at the laboratory six weeks and have had time 
to look carefully into only one-seventh of its 
activities.”’ 

He stated further that he had been impressed by 
the desire of the laboratory engineers to give him 
full information. ‘These men are all anxious and 
competent to give the questioner on wood utiliza- 
tion complete information. As the only institu- 
tion of its kind, with the quality of its research 
known and available abroad, the Forest Products 
Laboratory must be regarded as an international 
institution.” 

Sweden is much interested in its timber re- 
sources, as 34 percent of its exports consist of 
this commodity, altho at present, largely because 
of the rate of exchange, little is being sold to 
foreign countries, and the lumber industry is in 
hard straits. 


(ALAS EEE EEL EEE DZ) 


WESTERN HEARING POSTPONED 


WASHINGTON, D. C., May 23.—The Interstate 
Commeree Commission announces that the hear- 
ing in Docket No. 13,483—West Coast Lumber- 
men’s Association vs. Aberdeen & Rockfish Rail- 
road Co. et al——now assigned for June 1 at 
Portland, Ore., has been postponed to a date to 
be later announced. 





Upon further consideration the commission 
has reopened Docket No. 8,167—Three Lakes 
Lumber Co. et al., vs. Washington Western Rail- 
way Co., Director General As Agent et al.—tfor 
such further hearings as may be directed upon 
the question of divisions to be accorded the 
Washington Western out of the joint coast group 
rates on lumber. Docket No. 10,816, involving 
the same parties, is consolidated with No. 8,167. 





SOUTHERN PINE lumber from the United States 
is in fair demand in far away Angola, on the 
west coast of Africa, says a recent issue of U. 5. 
Consular reports. 
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known in the trade in the Southwest, his com- 
pany operating thirty-one yards and twenty 
hardware stores in that territory. Mr. Hurley 
was born in Schenectady, N. Y., and when he 
was a small boy the family moved to Fond du 
Lac, Wis. After finishing school there, Mr. 
Hurley was employed in various lumber opera- 


tions and learned all about the logging and 
manufacturing end of the business. Going to 
Kansas in the late ’60s, he finally located in 


Fort Scott, opening a retail yard and hardware 
store. He prospered from the first and gradu- 
ally expanded his business until it reached its 
present size. As his business grew, more cen- 
trally located offices for his buying organiza- 
tion were required and Mr. Hurley went to Kan- 
sas City, opening his offices there in 1896. Mr. 
Hurley leaves a widow, Mrs. Julia Hurley; two 
daughters, Mrs. W. E. Pruett and Miss Alice 
Hurley, and a son, George D. Hurley, all of 
Kansas City. A sister lives in Fond du Lac. 
The funeral services were held at the home, 
1202 West Fortieth Street, Kansas City, on Tues- 
day afternoon, with burial in Forest Hill Ceme- 
tery. The lumber industry paid its tribute thru 
many representatives at the funeral. The hon- 
orary pallbearers were: J. H. Tschudy, J. A. 
Bowman, Don Kinney, Alfred D. Rider, J. R. 
Moorehead and R. 8B. Taliaferro. The active 
pallbearers were: George A. Whittle, Frank 
Watkins, William C, Lucas, Morris More, J. E. 
Turner and Fred L. Lee. 


WARD F. BROWN, who was largely inter- 
ested in the Brown-Bledsoe Lumber Co., whole- 
saler and exporter of hardwoods at Baltimore, 
Md., died at the Jefferson Medical School Hos- 
pital in Philadelphia, May 11, after an illness of 
one month. He had been received at the hos- 
pital only a day or two before, having been 
removed from a steamer arriving in New York 
from Europe. He became ill while traveling and 
was treated at the American Hospital in Paris, 
being later transferred to his home by advice 
of attending physicians. Mr. Brown was born 
52 years ago at Bills Mills, Pa., and entered the 
lumber business early in life near Punxstawney, 
where he remained until 1906, when he became 
interested in a timber operation in West Vir- 
ginia. In 1911 he acquired a timber tract in 
North Carolina, erecting and operating a saw- 
mill at Escota, in that State. The plant was 
destroyed by fire last year, and because the 
timber supply had been almost cut out was not 
rebuilt. Soon afterward Mr. Brown became in- 
terested in the Brown-Bledsoe Co. He leaves a 
widow, four brothers and a sister. 


A. R. TEACHOUT, of the A. Teachout Co., 
sash and door manufacturer of Cleveland, Ohio, 
died at his home in that city on May 22 at the 
age of 69. Mr. Teachout had been ill for sev- 
eral months of pernicious anemia. He had been 
in southern California for a time in an effort to 
regain his health. Mr. Teachout was the son of 
Abraham Teachout, founder of the A. Teachout 
Co., whose place he took as director of the com- 
pany’s interests and of the Teachout Sash, Door 
& Glass Co. He was born at Royalton, Ohio, and 
was educated at Painesville and Hiram, where 
he attended college. Under his direction the 
Teachout organization has expanded until it now 
either owns or has interests in a half score of 
lumber yards in the northern Ohio districts. Mr. 
Teachout leaves a widow and two sons, David 
R., who is actively identified with the manage- 
ment of the Teachout interests, and Albert 
Reuben, jr. 

ASA W. VANDEGRIFT, president of Sheip & 
Vandegrift, specialists in cigar box and thin 
lumber, Philadelphia, Pa., died on May 16, at the 
age of 60, after a short illness. Mr. Vandegrift 
started in the lumber business in 1886, and in 
1906, with Jerome H. Sheip, formed the firm of 
Sheip & Vandegrift. Recently this firm has de- 
veloped a big business in fine cabinet work in 
addition to its lumber business. Mr. Vandegrift 
was a Mason, a member of the Philadelphia 
Manufacturers’ Club, and the Lumbermen’s Ex- 
change of that city, and was on the board of 
managers of the Elkins Home. He is survived 
by a widow and one son, Nelson M. Vandegrift, 
vice president of the concern which has been 
organized as a close corporation. 





MRS. CATHERINE RECHTIN, wife of Theo- 
dore Rechtin, planing mill operator and retail 
lumber dealer of Evansville, Ind., died at her 
home there on May 17 at the age of 57. Mrs. 
techtin had been seriously ill about three years 
ago and had never entirely recovered. She had 
been in comparatively good health, however, and 
her death was unexpected. She was making a 
visit when she became ill and was taken home. 
She died several hours later. Mrs. Rechtin was 
born in Henderson, Ky., but lived in Evansville 
most of her life. She was married to Mr. Rech- 
tin in 1887. Their only daughter, Lucia, and her 
husband survive with a brother. 





PETER ROEDL, president of the Roedl-Jacobs 
Lumber Co., Beaver Dam, Wis., died at St. 
Mary’s Hospital, Madison, Wis., early Sunday 
morning, May 21. Mr. Roedl was well known 
in lumber circles thruout his State and was also 
interested in the coal trade in Milwaukee. Born 
in Bavaria, in 1844, he came to this country 


as a small boy. During his long years of resi- 
dence at Beaver Dam, he has held many public 
offices. For the last thirty years he has devoted 
his time exclusively to lumber interests and was 
also associated in the logging industry. A 
widow, five daughters and one son survive him. 
The son, A. F. Roedl, is secretary of the Roedl- 
Jacobs Lumber Co. 

A. R. THOMPSON, head of the A. R. Thomp- 
son Lumber Co., of Denver, Colo., died on Mon- 
day, May 22, at the home of relatives in Larned, 
Kan., where he went last September in a vain 
effort to recuperate from an ailment that seized 
him several months previously. Mr. Thompson 
had been in the lumber business in Denver since 
1888 and was widely known to the trade in that 
territory. He was also widely known in fra- 
ternal circles, being a member of several Ma- 
sonic lodges. The body was taken to Denver 
for burial. 





JAMES R. ROBERTS, of Carlisle, Ind., died 
at his home there recently at the age of 73. Mr. 
Roberts had been a resident of Carlisle for more 
than half a century, during which time he was 
engaged in the lumber and grain business. He 
was born at Harper’s Ferry, W. Va. He was 
associated with J. Frank Alumbaugh in business 
and was a director of the Peoples State Bank, of 
Carlisle. He leaves a widow and three children. 


MRS. CUNNINGHAM, mother of Frank Cun- 
ningham, manager of the Kendall Lumber Co., 
of Pittsburgh, Pa., died last week at her home 
in Somerset, Pa., where she had resided for 
many years. She was highly respected in her 
community, being well known for her philan- 
thropic and helpful deeds. 


‘MPR EEBEEREBEBREAaEa: 


TIMBER LAND SALES 


WHITESBURG, Ky., May 23.—William Moulder and 
others, of Blackey, Ky., purchased about a thou- 
sand acres of hardwood timber lands in the Middle 
Fork section of Leslie County, south of Whites- 
burg. It is announced that they will proceed to 
install sawmills and begin development of the 
property at once. Jesse Cook and others, of 
Democrat, Ky., purchased a boundary of timber 
along Rockhouse Creek and will start work on it 
this summer. 





CENTRALIA, WASH., May 20.—The Great North- 
ern Lumber Co., of Leavenworth, Wash., has pur- 
chased 2,120,000 feet of vellow pine and 870,000 
feet of Douglas fir from the United States Govern- 
ment. The timber is located on Second Creek in 
the Wenatchee National Forest Reserve. The price 
paid was $1.50 a thousand for the pine and 50 
cents for fir. 

3EAVER CREEK, Ky., May 22.——-Representatives 
of the Stickley-English Lumber Co., Mendota, Va., 
have closed deals on a boundary of several hundred 
acres of hardwood timber lands in the Rockhouse- 
Thornton sections of Letcher County. They have 
announced that new sawmills will be installed at 
once, Wilkins & Collins, of Beaver Creek, pur- 
chased hardwood timber lands along Beaver Creek 
and will start cutting this summer. 


EVANSVILLE, IND., May 22.—The Evansville 
Veneer Co. purchased all the oak and poplar on the 
Rowan tract in Ohio County, Kentucky, and the 
timber will be cut and rafted here and sawed up 
in veneer at the local plant. 


TROUBLE AND LITIGATION 


PHILADELPHIA, PA., May 23.—As the result of 
a suit filed by William Whitmer & Sons (Inc.) a 
Federal receiver has been appointed for the Par- 
sons Pulp & Lumber Co., whose operations are in 
Virginia, West Virginia and North Carolina, but 
whose executive offices are at 1807 Finance Build- 
ing, Philadelphia. The Whitmer concern is said to 
own all the stock of the Parsons concern, and the 
suit is a friendly one, the claim being made that 
the concern is solvent, but temporarily embarrassed, 
Judge Thompson appointed Arthur J. Stevens, 
president of the company, as its receiver. Liabil- 
ities were given at $4,000,000, with assets con- 
servatively estimated at $5,000,000. 


New OrveAns, LA., May 23.—William H. Ward, 
whose Algiers sawmill property on the river front 
was expropriated in part by the Orleans Levee 
Board several years ago, and who secured a verdict 
against the levee board for $120,000, won another 
victory when the Louisiana supreme court handed 
down a decree sustaining the verdict. The prop- 
erty was seized for levee building purposes. 


MEMPHIS, TENN., May 23.—Receivers were 4p- 
pointed for the Lamb-Fish Lumber Co., and the 
Lamb-Fish Hardwood Co., a subsidiary corpora- 
tion, by order of Judge Holmes of the United States 
district court. The company, according to the 
bills filed, is solvent, but inability to realize on 
available assets caused the application for the 
receivership. 





MEMPHIS, TENN., May 23.—The Memphis Land 
& Lumber Co., filed a voluntary petition in bank- 
ruptey listing its liabilities at $89,921 and its 
assets at $68,587. 



































May 27, 1922 AMERICAN LUMBERMAN 79 
There has been no change in prevailing prices, altho the market is very firm on a basis of the following list f. 0. b. Michigan mill points: 
sisi Selects No. 1 com. No.2 com. No.$ com. ian tins FAS Selects No. 1 com. No.2com. No.$3com. 
di ee EB BOs Be ie Oe BNeTS URGES | Wi BEERS BRE Bag ae Rages og 
6/4  80.00@ 85.00 65.00@ 70.00 80. 00@ 85.00 28. 0o@30.00 19.00@a1.00 | 12/4 105.00@110.00 _90:00@ 95:00 73.00@ 80:00 43.00¢45.00 12.29.2277 
8/4 85. -00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 a 16/4 125.00@130.00 105.00@110.00  90.00@ 95.00 48.00@50.00 st 
ae 95.00@100.00  80.00@ 85.00 65.00@ 70.00 38.00@40.00 a Sie Miata 
= 4/4 5. 0. ‘ . . ‘ 
5/8 No. 2 common and better 32.00@35.00 12.00@14.00 | 5/4 80.00 85:00 60.00@ 65.00 45:00 50.00 Srovgasnn 14eoGr8-00 
4/4 60.00@ 65.00 45.00@ 50. 35.00@ 40.00 23.00@25.00 15.00@17.00 6/4  35.00@ 90.00  65.00@ 70.00 50.00@ 55.00 31.00@33.00 15.00@17.00 
5/4  65.00@ 70.00 60.00@ 55. 00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4  85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 33.00@35.00 16.00@18.00 
6/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00@18.00 0/4 —_95.00@100.00 75.00@ 80.00  60.00@ 65.00 38.00@40.09 18.00@20.00 
8/4 75.00@ 80.00 60.00@ 65.00 50.00@ 55.00 32.00@34.00 16.00@18.00 | 12/4 105.00@110.00  85.00@ 90.00 70.00@ 75.00 43.00@45.00 18. 00@20. 00 
BircH— 14/4 115.00@120.00 95.00@100.00  80.00@ 85.00 48.00@50.00 ‘a 
4/4 110.00@115.00 80.00@ 85.00 40.00@ 45.00 23.00@25.00 15.00@17.00 | 16/4 . 125.00@130.00 105.00@110.00 — 90.00@ 95.00 48.00@50.00 el 
5/4 110.00@115.00  80.00@ 85.00  45.00@ 50.00 26.00@28.00 16.00@18.00 | Sorr MapLz— 
6/4 115.00@120.00 85.00@ 90.00 50.00@ 55.00 29.00@31.00 16. a.co@i8. 00 4/4 70.00@ 75.00 60.00@ 55.00 35.00@ 40.00 23.00@25.00 15.00@17.00 
8/4 115.00@120.00  85.00@ 90.00 55.00@ 60.00 33.00@35.00 satccas 5/4  75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 26.00@28.00 16.00@18.00 
10/4 120.00@125.00 90.008 95.00  60.00@ 65.00 38.00@40.00 :....@..... 6/4  80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 29.00@31.00 16.00@13.00 
12/4 125.00@130.00 95.00@100.00 65.00@ 70.00 43. Dogs 00 +2 @ ee 8/4  80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 29.00@31.00 16.00@18.00 
pod — 105. 00@110. 00 75.00 80.00 48. 00@50.00 ..... @ eoeee END DrIigepD WHITE MAPLE— 
Sorr ELM— 4/4 90.00@105.00 ...... Oaiwvces 60.00@ 75.00 iadiacae 
4/4 70.00@ 75.00 55.00@ 60.00 40.00@ 45.00 25.00@27.00 17.00@19.00 5/4  95.00@110.00 ...... bases 65.000 80.00 ao —— 
5/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 18.00@20.00 6/4 100.00@115.00 ...... ne 70.00@ 85.00 silos «@.08 
6/4  80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 18.00@20.00 8/4 110.00@125.00 ...... Bikaie 80.00@ 95.00 .....@..... 1... Biswas 
The market continues strong but prices remain unchanged, quotations f. o. b. Wisconsin mill points being: 
ion. FAS Selects No. 1 com. No.2com. No.8 com. “ “ FAS Selects No. 1 com. No.2 com. No.3com 
PLE— 
4/4 $ 90.00@ 100.00 $ 65.00@ 70.00 $ 40.00@ 45.00 $25.00@30.00 $15.00@17.00 10/4, 90.00@100.00 75.00@ 80.00 60.00@ 65.00 40.00@45.00 
5/4  95.00@105.00 00@ 75.00 45.00@ 50.00 30.00@32.00 16.00@18.00 : - , : ; : : : --@.. 
0/4 100 oo@rt0. 00 i 00@ 80. 00 50.00@ 55.00 30-000932:00 16:0018,00 a —- 80.00@ 85.00 65.00@ 70.00 40.00@45.00 .....@..... 
‘ ‘ j ‘ . ; ; . .00@18.0 ‘ a 
Palit @ @ 60.00 35.00@38.00 16.00@18.00 | “pig ”'65.00@ 75.00 45.00@ 50.00 32.00@ 35.00 20.00@22.00 13.00@15.00 
Ver" io@ 15.00 some sn sme ao mgr waqrsee | tt OG Bh BMG ss omg wen aemuns HiolEt 
e/4 80, voa s8. 00 60.000 65.00 45.000 50.00 26.00¢028-00 19:00@21:00 — 80.00@ 90.00  60.00@ 65.00  45.00@ 50.00 30.00@32.00 14.00@16.00 
f Y ' ¥ ‘ Y ’ 1. pee 
ai @ @ @ 55.00 32.00@34.00 19.00@21.00 | 474  105.00@110.00 85.00@ 90.00 45.00@ 50.00 28.00@30.00 13.00@15.00 
4/4 105.00@110.00 75.00@ 80.00 38-00@ 49.00 20.00@22.00 12.0001400 | 74 110.00¢9115.00 90.00% 95.00 $5.00 60.00 36.0038.00 14:009916.00 
. . . . . . 5 
6/4 1060011500 80:00@ 85.00 45.00@ 50.00 26.00@28.00 13:00@15.00 8/4 110.00@120.00 90.00@ 95.00 60.00@ 65.00 40.00@45.00 16.00@13.00 
8/4 110.00@120.00  85.00@ 90.00 50.00@ 55.00 32.00@34.00 13. 00@ 15. 09 | Hemtock, No. 1, S1S1E— . , , 
ek Liktemiatce seeebinnee ee sees aeoeteee Oe ox 4  $27.50@28.50 $29.00@30.00 $27-50@24.50 $29.00@30.00 $31'50@ 32.50 
115.00@125. .06@100.00 .00 : .00@50.00 .@.. . . -00@30. 5 .00@30. 31.50@32. 
ail = sitieeaiad @ _ ae @ 2x 6 25.50@26.50 26.50@27.50 26.50 OT. 50  28.00@29.00 ~ 30.50@31.50 
= ‘ @2 29.0( 50@2 28.00@29. 30.50@21.5 
4/4 68.00@ 70.00 50.00@ 55.00 35.00@ 40.00 22.00@21.00 14,00@16.00 | 3X1) — Seoumarod 21-00@28.00 2rov@as.00 B8:S0e29.90  B0:s0en31.80 
5/4 70.00@ 80.00 55.00@ 60.00 40.00@ 45.00 24.00@26.00 15.00@17.00 | 5x32 —«-.26'50@27.50 27.50@28.50  27:50@28.50  29.00@30.00  31.00@32.00 
6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 15.00@17.00 Metchantahle 3 ee ian hai. ' ae : , 
8/4  85.00@ 95.00 70.00@ 75.00 50.00@ 55.00 32.00@34.00 16. 00@11. 00 Mo. 2. $4 lean than Mo. 1 ; 
10/4 100.00@105.00  80.00@ 85.00  65.00@ 70.00 40.00@45.00 dieaes ‘ono deen oo 
12/4 105.00@110.00  85.00@ 90.00 70.00@ 75.00 45.00@50.00 :....@..... Te 2 SE a Soe ; ‘ 
— ne 75.00 e 40.00@ 45.00 22.00@24.00. 14.00@16.00 | 1X 4 $25.00@26.00 $26.00 27.00 $28.00@29.00 $30.50@31.50 $27.00@28.00 
5/4 70.00@ 80.00 .....@....-.  45.00@ 50.00 24.00@26.00 15.00@17.00 | 1X 6 26.50 27.50 oT ane ae ee ea0.00. AL DOMDAREO 38. 00p29:00 
6/4 75.00@ 85.00 .....- ens Ge.cce 65.00 26.00098.00 16.00017.00 | 1X5 250CSS Se SSeeanED Sr EeaEES Sabedaens 
8/4 85.00@ 95.00 ...... sane 55.00@ 60.00 32.00@34.00 15.00@17.00 | 1x19 = 27.00@ 28.00 = 28.00@29.0 50@30.50 31.50@32.50 28.50@29.! 
10/4 100.00@105.00 ...... eo 65.00@ 70.00 40.00@45.00 .....@..... | 112 — 27.50@28.50 = 28.50@29.50 = 30.00@31.00 — 32.00@33.00 — 29.00@30.00 
12/4 105.00@110.00 ...... canes 70.00@ 75.00 45.00@50.00 eet Merchantable, $2 less than No. 1. 
Harp MapLp— No. 2, $4 less than No. 1. 
4/4 73.00@ 75.00 50.00@ 55.00 37.00@ 42.00 22.00@25.00 10.00@12.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4 75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 24.00@26.00 11.00@13.00 2x4” and wider, 6’ and longer, No. 3 hemlock, rough, $14 to $15. 
6/4 80.00@ 90.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 11.00@13.00 1x4” and wider, 6’ and longer, No. 3 hemlock, rough, $15 to $16. 
8/4  80.00@ 90.00  60.00@ 65.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 
Cincinnati, Ohio, May 22.—The following are | | St. Louis, Mo., May 23.—The following are current quotations on southern hardwoods, f. o. b. 
average prices, Cincinnati base, obtained for oak | St. Louis: : - 
flooring during the week ended May 13: Gus aaa haat a , JUARTERED RED OAK 
ru) 4/4 5/46/45 8/4 ss ’ a - — anaes 
FExT%~ YRx2” 4Rx2Y%” %xl Bh” %x2” Qtrd. red: Anaad ‘com : ne : wrt or) “Se = e 
Clr, qtd. wht. 166.98 138.38 100.67 101.61 FAS .......$100@115 $115@120 $120@130 No. 2 com..... 38@ 41 48@ 51 55@ 58 
Clr. qtd. red 8.5 97.65 84.48 No. 1 com 62@ 67 67@ 72 TO@ Th 
Sap cq. wer oy 106.64 ve pe ne No. 2 com... 3s@ 41 48@ 51 55@ 58 PLAIN WHITE OAK 
Sel. qtd. w&r 83.75 90.02 aaa 58.97 | . FAS .........$100@105 $110@120 $120@130 
Clr. pin. wht. 95.63 99.63 70.11 70.16 | Plain red: No. 1 com. and 
Clr. pln. red 93.75 97.48 61.52 63.13 | FAS .......$100@105 $105@110 $115@120 aor 55@ 58 58@ 63 63@ 68 
a —- pt te 84.58 55.66 56.31 No.l com... 55@ 60 60@ 65 65@ 70 No. 2 com..... 31@ 33 34@ 36 39@ 43 
aR cts la 9.5 85.20 50.37 | No. 2com... 28@ 30 32@ 34 40@ 42 No. 3 com..... 7 19@ 21 19@ 21 
No 2 com. ie 13°82 46.50 72 4 — eee I sae ay : Sound wormy.. 28 30 35@ 37 37@ 39 
oe , se e- eee eroee | >] Sap: 
FAS .......$ 44@ 47 $ 47@ 49 $ 56@ 59 | PLAIN RED OAK— 
MAPLE FLOORING No. l com...) 20@ 33° 32@ 35 3T@ 42 FAS .........$100@105 $110@120 $120@130 
No .2 com... 20@ 22 21@ 23. 27@ 30 No. 1 com, and — — 
The foll« ng WOE caacee wae 53@ 55 55@ Hs 61@ 66 
flooring f. ni "b. ws willing, Bich. — -— ae CoTTON WOOD— No. 2 com..... 29@ 31 32@ 34 37@ 39 
Face— Cl actor FAS .........$ 44@ 47 $ 47@ 52 PoPpLar— 
3/8 x1% & 2” ‘oanae pp Yipee No. 1 com..... 34@ 36. 37@ 40 ee $100@105 $110@115 $120@125 
13/16x1 i Ge a ae 85.00 ¥ 68.00 " 20. 00 Nox 2 COM. <0 29@ 32 32@ 35 Saps & sel.. 75@ 80 80@ 85 90@ 95 
Teer ee 8. . J . 5 53 55 I8B@ 65 
Mr san iatkeaes 87.00 73.00 28.00 | QuarrereD Wuire OaK— i 4 com... =. asa Ss <oc oC 
x24" een 90.00 75.00 30.00 ; se Se > > 
|. eee 80.00 70.00 35.00 FAS .........$135@140 $140@145 $150@155 No. 2 com. B.. 25@ 26 28@ 29) 28@ 29 
RUM N wip Sracnae 0:6 95.00 85.00 35.00 No. 1 com. and Sorr MAPLE— 
ae apie ates 90:00 85.00 40.00 EOP ER 60@ 65 TO@ T5 85@ 90 Leg WR ...-. $37 $42 $47 














80 


AMERICAN LUMBERMAN 


May 27, 1999 





VALLEY HARDWOODS 


Cincinnati, Ohio, May 22.—The following are 
today’s average prices on southern Mississippi 
Valley hardwoods f. o. b. Cincinnati: 





“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, May 22.—The following are a verage prices, 


Cincinnati base, quoted on Vir- 


ginia, West Virginia, Kentucky and Tennessee hardwoods today: 








GumM— . 

Qtrd. xed FAS. $130@135 $140 150 $150@160 4/4 5/446 /4 8/4 P 4/4 5/446/4 8/4 

Qtrc oO com, QD ) 5@ 90 QUARTERED WHITP OAK— HESTNUT— 

>] 2 S. o 

ee ee ee ee aia $140@150 $150@160 $160@i70 | FAS, -$120@125 $125@130 $125@130 
RS ae gk 60@(65 75@ 80 85@ 90 Selects ....... 110@115 115@120 0.1 com.....° 70@ 75 80 75@ 80 

Sep bonkeanie , , No. 1 com..... 10. 1S 85 85@ 90 No. 3 com..... 18@ 20 30 21 20@ 21 
13 to 17” : 55@ 60 @ @ NO; 2 COM s.65 2% 43 48 53 58 58 3 Sd. wormy and 

Sap FAS, 6” & : voi Sound wormy.. 40@ 45 50@ 55 60@ 65 Bd eo, 4 30@ 82 382@ 85 «=85@ 38 
wider ...... 49@ 52 53@ 55 60@ 65 : ae 

Sap No. i ‘com. 32@ 35 34@ 37 38@ 40 | Qvanrenen Rep Oax— op ' 

Sap No.2 com. 23@ 25 24@ 26 26 RD ov cicwwainail $115@120 ...@... ...@.. gia — a Sew ae 

Corron woop— No. 1 com..... 60@ 65 ..:@.:. :@.. MaPLE— 

FAS, 6” & wdr.$ 55@ 60 $ 60@ 65 ...@... No. 2 com..... 40@ 45 ...@... -@. FAS .........$ T5@ 80 $ 85@ 95 $ 90@100 
No, 1 com..... 40@ 42 44@ 46 ...@... m aa No. 1 com..... '50@ 55 60@ 70. 65a zh 
paskoatee oe —— a o Pte e PLAIN WHITE AND RED OAk-—— NO. Z COM... 6. 32@ 35 385@ 40 40@ 45 
13 to 14"... 75@ 80 q --@ se $125@130 $130@135 $135@140 | BrxcH— 
9 to 12 60@ 65 T— BeleCts: oc iccas 90@ 95 95@100 95@100 FAS .........$110@120 $115@125 $120@125 

QUARTERED WHITE Oak— No,. 2 COM: .<%.s 75@ 80 78@ 83 80@ 85 No. 1 com..... 60@ 65 65@ 70 TO@ 75 
ASS. oc0-515 3. see $115@120 $120@125 $125@130 No. 2 com..... 42M 47 43@ 48 45@ 50 No. 2 com..... 353@ 40 40@ 45 42@ 45 
Selects ....... 90@ 95 Se gd ime . NO. 3: COM. .0% 20@ 22 25@ 28 28@ 32 BrecH— 

NG, 2 COR ..s<:0% 60@ 65 65@ 70 I@ TH Sound wormy.. 45@ 47 5@ 60 55@ 60 
No. 2 com..... 42@ 47 47@ 52 52@ 57 ia “ ite FAS o-oo sees $ 75@ 80 § 80@ 85 § 80@ 85 
eer . . 1 com..... ( 50 

aes _ ere Os10@115 ae ae PorpLar— No. 2 com... 30@ 35 35@ 40 300 40 
No. 1 COM...s. 55@ 60 ...@... a) — F “4 e “1, . : . "900 95 oie 4 rat they WHITE ASH— 

No. 2 com..... ee oe ee Saps and selects 5 ‘ 

PLAIN WHITE AND Rep OAK— No. 1 com..... 65 65@ 70 68@ 72 ag ae re $ se pa $ 95@105 $100@110 
eee $100@105 $105@110 $110@115 No. 2 com. A.. Bt 40 40@ 45 40@ 45 it. 320 3s wae ona 
Selects ....... 50@ 55 55@ 60 60@ 65 No. 2 hw oe 28 27@ 30 27@ 30 , vee 5 40@ 42 42@ 45 
No. 1 com..... 0@ ! 55@ 60 60@ 65 Hickory— 

No 2 com. .1. 32@ 86 38@ 38 37@ 40 No.1,18 to 23” 155@165 175@185 180@190 | ag 
nig feos ‘ 3@ 25 25@ ¢ OF. cise scsas -++@-+. $110@120 $110@120 
No. 3 com..... 20@ 22 23@ 25 25@ 28 |  Boxboards, a 6 aa: g 706 80° 408 Re 
pid. wormy ---. 80@ 2 88@ 37 35@ 38 13 to 17”... 115@120 ...@.e. see @ue. No. 2 com..... 3::@!:! 35@ 40 35@ 40 
OPLAR— 
OEE a kese sce $ 90@ 95 $ 95@100 $100@105 | Basswoor— WaLnutT— 
Saps & selects. 70@ 75 T5@ 80 O0@ 85 OO 240@25 ~ 
No. 1 com..... 50@ 55 «=6955@ 60 60@ 65 PA os cinccte 85@ 90 $ 90@100 $100@105 Selects ....... +55 G10 +75 780 +780 tae 
No. 2 com. A... 33@ 36 35@ 38 38@ 40 MO, 2 COM..6 <6: 50@ 55 55 60 60 65 No. 1 com....-+ 110@115 120@125 125@130 
No. 2 com. B.. 22@ 25 25@ 28 28@ 30 No. 2 com..... 32@ 34 37@ 42 40@ 45 No. 2 com..... 50@ 55 55@ 60 60@ 65 
The following are current f. 0. b. Chicago prices YELLOW CYPRESS— The following are the prevailing redwood 
on cypress : FAS $¢ 4/4 Hh €& 6/4 8/4 prices, f. 0. b. Chicago: 
PIS id catenvarseore at $90@95 $105 120 F 

GULF COAST RED CYPRESS— Selects 22222222! 73080 ss@o5 ° 95@100 a Siding, S1S2E 

Ne rades 0; 2 BHOD 6 6.0.5 s0 6 47@50 60@65 68@ 75 ar aria lear——, ————_-A——._ B 
_ Factory Random Widths— 3'-7” = 8/20’ 3-7" ~—-8/20" 320° 

d No. 1 com..... 32 40 42 Size— 
Factory NO; 2 COM s.65. 25 28 30 WERE a isivisisiaisca $25.25 $40.25 $22.25 $37.25 $31.25 
Tank FAS Selects Shop Bow Pech No.1com. No.2 com. | #%2,, ++ 28.25 43.25 26.25 41.25 36.25 

4/4 ....$118.50 $106. 60 $ 76. 50 $46.50 $26.50 $24.00 | 4x Gg gw 98” $38 $30 x6" . 27.25 42.25 25.25 40.25 35.25 

5/4 .oos 128.60 111 56.50 29.50 26.00 WK4A0 42"... ..c oe cdc cccucen. Ay 38 Not less ‘than 10 percent 3. * 7-foot; balance 

6/4 .... 126.50 114. 0 39:60 59.50 29.60 23600 | “OTS fret teeter omer 8-foot and longer. 

8/4 .... 185.25 122.25 97.25 67.25 30.25 26.75 pa For specified lengths, add $2, 

40/4 go00 240.25 228-25 208.26 7B25 occas coos St. Louis, Mo., May 23.—The following are Bungalow Siding, S1S2E 

12/4 1... 141.25 128.25 108.25 78.25 Ll... lo. nh sn et ey ag A ge gt cae ; Wh sowie 

16/4 .... 146.26 183.25 108.25 78.25 ..... ..2.. ‘ . Ee nO seN se Se se wT 3/20" CT 8/20" 

peards GULF COAST RED CYPRESS— Fe - 7 " 
0.1 No.2 No.3 | New Grades = tet +4230 viet $70.25 $43.38 
154-00: 98" so occ cacesencyecaw $45.50 $33.50 $29.50 Factory x8" koi tees 50.25 45.25 48.25 
Factory IO” ove 49.25 52.25 47.25 50.25 
Finish, S28 aie ng A wens Shop Bow axe caw gt ce re gs 
+  oee@aTee 28.2: e 15 24.5 DEO” cccccs Boers 15 Mh 653 36.75 
Clearheart A BO D | Bq fiir ‘Tonos “eas ‘sate “anny | Mxdee 22000: 67.75 70.75 65.75. 
1x4- to 12” ran- De “éinseaewae 31.25 By (3 oe For rough bungalow siding, add $2. 
dom lengths.$108.00 $100.00 $90.00 $80.00 $62.00 Sia upbiabee Lee < -. 2, (geen us - ° 

1x2- to 11” spec- SAPG «cc sucues 14425 10625 7625 Finish—Rough—S2S or S45 
ified widths, . ME civscewcgs 144.25 106.25 76.25 ; ~~ Clear ie a 
random lgths. 108.00 100.00 90.00 80.00 62.00 | 4674 [111212177 149.25 111.25 81.25 a 8/20’ 8/20’ 8/20’ 8/20’ 8/20’ 8/20’ 4 20 

1x12” random PMN ns cecney acide piimnsny nese 22. 1” Waste" 2” 1" Waele” 2" 1” 
lengths ...... 115.00 108.00 98.00 88.00 69.00 |» “HNCOM "Eres sso a eee sts ened Wiath— ven thicscutin ; 
For 5/4, add $5 to above prices; for 6/4, add $8; iets ot “ , 8 900-20 905-80 675.00 900-20 00.0 °C 

for 8/4, add $16; for 5/4 and 6/4 ‘“‘D” grade, add Po rR r 7 5” 93.50 91.50 79.50 88.50 86.50 71.50 

$3; for '8/4, add $6. 1x4 to 10”.$106.75 $ 98.75 $ Bs 75 py 75 $60.7 5 6” 93.50 91.50 79.50 8650 84.50 71.50 

Ixi4” (1111 Ivers Liste rosre COT 6T-75 | ge ores Shes Shes Goes Stas fate 
oe ) 5 re ad ‘4 94.5 3 5 " ofl of 

YELLOW CYPRESS— 1x16” ..... 136.75 128.75 118.75 12” ciggrisess 20-50 97-50 95.50 83. 50 02.50 90.50 15.59 

Factory Common Grades—Rough | en seca ae 

7 7 Short Finish—Rough—S2S or S4S 
No. 1 No. 1 No. 2 No. 1 No. 2 No. 3 
FAN Selects shop common common | 1x 4 to 10”........0.00- $43.50 $31.50 $27.50 Clear. 

4/4...$105.00 $ 90.00 $55.00 $45.00 $30.00 | 1x12” 2.0... lll, 50.50 36.50 27.50 xs 1%4” & 144” vo 
5/4... 110.00 95.00 65.00 45.00 30.00 : : 8’-4'6” 5’-9' 8’-4'6” 5’-9' 3'-4'6” 5'-9 
6/4... 110.00 95.00 65.00 45.00 30.00 Siding, Flooring Etc. Width— 
8/4... 115.00 100.00 70.00 50.00 35.00 ini isiataiiasaie ‘ A B 9] ; : Soo ae = wo ae ot. 74 > Om > on. 

10/4... 125.00 110.00 80.00 50.00 35.00 x4, 6 an ” drop siding, Poccce £0, le ‘ 

12/4... 125.00 110.00 80.00 50.00 35.00 flooring, ceiling, casing . 8” ........ 54.50 64.50 61.50 71:50 59.50 69.50 

ee a on aaa: $107.25 $90.25 $81.25 19” ceeeeee. 65.50 75.50 72.50 82.50 70.50 80.50 
Boards ; %x4 and 6” bevel siding. 49.25 42.25 37.75 | 12 a, oo. sco. fea, cee Shae anes 
No.1 No.2 Bungalow siding, from 1S to veeee 44.50 54.50 51.50 61.50 49.50 59. 
common common 13428" “stock.\..6000% « 72.25 62.25 58.50 8 & 4” 2 57.60 
Ie G=, B= nd 10-10. 0:56:06: 5.95.95 $48.50 $35.00 & 4”..... 42.50 52.50 49.50 '39.50 47.50 . 
ERO onsc ans sinscscncsunoss 54.00 40.00 ne. T Sypenes eats a, tecceces GEER BEES BR ee OOD ee elie 
Peck 14% x1 4,” hg ll iss” o eeeee oe . . . . . . 
or k $27.00 | 3-foot 6-inch $36.25 $38.75 $46.00 8” ........ 49.50 59.50 58.50 68.50 56.50 66.50 
1-inch random DOCH cc cscs cecrecscs crs enews on al. ——. a : ‘ ; ? : : ‘ : , : : 30.00 44:50 52.50 a Es 60.60 rene o.58 70.50 pad a 
Panel Stock, 8” and Wider 8 to 6”..... 89.50 49.50 48.50 58.50 46.50 56.50 
Cincinnati, Ohio, May 22.—The following are ” 1%" 5e” 4” Other specified lengths, add $2. 
average prices today f. o. b. Cincinnati: $45.5 50 $53.25 cesta’ $68. 50 $89.25 Shop, Rough, cr S2S, Random Width 
a , 
RED CYPRESS— ie Ai Ricase cesses ntossxesnnsesapel $8.60 renin iat . 
Oe ON ra YELLOW CYPRESS— 6” & War.. 43.60, 53.58 45.50 "500 12.00 Se ae 
Factory . : oe li’ le . . '* . @ 
Factory h/h 5/4 6/4 BIR 10/4 Short Stock, “A’’ and Better, Rough, 
poe Shop Served Spekbicuenbiet ‘— $90 $90 “Ss “— $s2s, _ or T&G 
SOOO 45 Rew Ce enwene Soren Sat 575.00 $45.00 oi SEC EES 7 75 75 ‘ ¢ ” ” 
ih — = No. 1 shop........ 42 53 556070 _— 1%" B14) 
Finish—S1S or S2S No. 1 common..... 30 35 35 3: 5 Sista 20-40” 42-54” 54.96” 20-40” 42-54” = 06” 
Clear No. 2 common..... 22 25 29 28 
Heart A B C D Boards . $87. 50 $44, 50 $54.50 $44. 50 $51. 50 $61. 44 

txineld. S28. $107.50 $99.50 $91.50 $79.50 $61.50 106, ite, 1010" 1918° ooeO AabO bako deco 68.60 68 ‘60 

oe c ‘ a ear noe No, 1 common... 6s $37.50 $37.50 $38.50 $46.00 44.50 51.50 61.50 53.50 60.50 70.50 
Common oan Rough No. 2 common....... 27.00 28.00 29.00 31.00 55.50 62.50 72.50 64.50 71.50 81.50 

, t gt tf = =6—No.8 Peck 7.50 64.50 74.50 66.50 73.50 83.50 

1” S28 2... . eee eee $44.00 $32.00 $26.00 | 1” random .........cccsccvecccccesscess $18.50 84.50 41.50 51.50 43.50 50.50 60.50 














30 
80) 
21 


38 


May 27, 1922 


AMERICAN LUMBERMAN 


81 





SOUTHERN PINE 


Jacksonville, Fla., May 22.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended May 20: 
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Week ended— May 20 May 13 Week ended— May 20 May 13 Week ended— May 20 May 13 Week ended— May 20 May 13 
Flooring Partition Boards - Boards 
ix4 B&better .....$39.70 $39.06 1x4 No.1 com.... 35.83 ..... Bébetter— No. 2 Lommon— pom 
No. 1 com.... 33.96 33.26 ING: 2 Ciiihsisc << cs us 17.00 15 O00! (eer 4700) ccc: zs Bs Sse se Sa oe a4 a 
No. 2 com.... 14.79 14.19 De? a 46.60 42.00 1x 6 D4S ........ 17.54 17.82 
No. 3 and cull 8.40 6.00 Siding eh) ae 45.29 42.00 1x 8 D4S ........ 18.06 pg 
5/4x3 B&better.......... 48.00 | 126 Novelty— Eee 42.00 42.00 1x10 D4S ........ 18.00 Poy r 
1x3 No. 1 sap rift..... 50.00 B&better ......... 39.46 38.64 819 WHS... 555: 42.00 42.00 1x12 D4S ........ ._ a iS ae 
B&better flat. 50.63 49.00 1 a i ee 33.43 34.50 1x 6 to 12 Rough.. 44.00 ..... 1x 6 & up D4S. 19.32 7.96 
No. 1 com. flat 39.26 38.59 OS Ko eee 19.43 17.19 ; No. 3 common— 
No. 2 com. flat 14.25 14.00 No. 3 and cull.... 7.00 ..... | o.1common— AGNI ao a'a.4:xs wees 12.00 
No. 3 com. flat 6.17 ..... Bevel— RD gosacscus anne 36.00 Pb akndaees 11.00 11.00 
1x6 No. 2 com.... 20.50 17.00 Ba&better ......200 vsoes 19.00 io oy 1. eee S560 «1... No. 3 & cull— 
ack ee 17.50 16.50 ix & B48 ......<. 36.33 ..... > Se 6.50 wa 
ce No, 2 com......-. 8.00 7.50 Te) Beppe SUMO sess 9 eee CaO  aisas 
1x4 B&better..... 42.00 ..... 06" Square edgc— as ot Si 1! -. aes 38.00 34.13 1x6 & 8 D4S...... ...-. 11.00 
No. 1 com.. 38.05 36.27 IRCELOT cick scene 27.20 28.00 po ae 43.00 wounds Shingles 
No. 2 com.... 19.27 18.00 1 ree 19.86 22.00 s 1x12 D4S wikia owas 45.00 exuea 4x18 No. 1 pine...... 3.75 3.75 
Y x34 B&better - 32.138 36.00 No. 2 eeceeawe dace 8.00 7.89 5/4x12 1) ae 53.00 se eee 4x18 No. 2 pine r Soe 1.40 1.50 
No. 1 com.... 27.90 26.00 : z No. ‘ 
No 3 -,... is 60 12.06 Roofers No. 2 common— Lath 
Fx3% — 26.20 25.00 1x6 No. 2 com.... 18.64 18.81 es 3 1) |. ee ae fo) ee 4’ No.1 std. kiln dried 4.23 4.11 
“No. 1 com. 21.58 21.3: 1x8 No. 2 com.... 19.00 18.68 ee eh: re - 13.00 4’ No. 1 std. air dried 3.45 3.43 
No. 2 com. 10.09 9.91 Ise NO. FS COm...6 BGC 3 .cces ix MGI Kcieheae Tt eee 4’ No. 1 std. green... ..... 3.10 
The following f. o. b. mill prices are taken from sales reported during week ended May 20 in sections named: 
Bir- Hat- Karn Bir- Hat- Kan Bir- Hat- Kan 
Alex- ming- ties- 3as Alex- ming- ties- sas a —_— — dite 
andria,ham, burg, City, andria, ham, burg, City, — — ae mee 
La, Ala. Miss. Mo. La. Ala. Miss. 0 ls ‘ 
Dimension, S1S1E 
we ™ 10.4 Feneing, 515 No. 2, 2x10", 10’ ...... 18.50 23.95 
ak" GO Senate «+s» BO ae be ee cs 29.18 Levee 29,25 ; ee 19.00 21.00 
Serre 65.2 me wea 70.00 oe - - 16’ 19.50 69 
ie aeashalodar ate ae 53.00 Other lengths ah 36.00 29.13 POE 19.50 19.75 23.48 
eee ag "49.80 5 ee ecm -.--. 29.84 18&2 20 a 19.5 79 23. 
Ne one a Other lengths aaa 23) 37.75 31.01 sera”, 10,1020 ssr++ 18,00 5-55 
ea sp ee ee Seis", 10" ose: Di .sccs cede, ae 
NO, Bc ccansns sycas. See weicia, | ee (all lengths)— ae 2008 |... 31.60 24.50 
FG Bébetter 11.2! 48.83 50.00 52.00 49.70 11 Re RSS a Eo 14.57 14.00 13.50 14.36 a, exsKes 0 is 25 24.41 
F 7 on mr i, ee 23.00 18.50 19.25 24. 
ess 50.50 ee: “setek ane SM ods ouoea as 18.72 18.80 19.25 19.55 188@20° 2300 ..... 2225 27.04 
Dy wseceeeeeees reece cro, 42-66 | No, 3 (all lengths) oe Seppe 12.11 1200 11.75 ..... 
No. 1 ......-. ee orn ee SEO Sctecccedannt 10.88 ..... 12.00 13.05 SN oe anaes 9.16 ..... 10.50 
a rer nes 14.00 18.00 21.50 1x6” hints Wasaclst awe 14.11 15.50 13.25 14.65 2x8” tee a eeiated os 12.00 11.00 
1x4” EG Bé&better ..... Te na. eet hlUlmlUmUOOOOOO OS radi tai aes 11.00 
Co veeeeeeeeees vee =o Boards, S1S or S2S MMS Gas ceaccss hepa TROD: asses 
Ae enh 45.00 omee | Me, 1, 1nO to 19*........ ces See S50 0 MP css, 10.00 ac, 
Se Secor : sess ‘ness esaee x 5 + 9852 ..... inal 
FG B&better 42.99 45.76 45.50 42.62 ee te ane. eee ae Longleaf Timbers 
Reset GETS seen e  tcees panes 1x10”, 14 and 16’ 29.04 py 30. 20 | No. 1 Sa.E&S, S48, 20’ and under— ee 
Seoesdl eae sate . aeileee Canara eS Sere 37, ¢ I —_. 90.25 21.82 
eee ’ 34°65 37163 36.00 ..... eo ap 4038 —_ = 5 a settee renee eee eens a. ana 
No. 2 20.55 15.92 17.00 20.69 1x12”, 14 and 16 <—o steee Hh 1¢ Taree eeseereees a2.25 SS 70 
1x6” No, f°OM...!'°!: ip oe ae Other lengths ....... meses 44.00 42.48 1, eee 29.25 27.76 
No. &°C.M........ ...-. 19.19 20.00 No. 2 (all 10 to 20’)— —e ce vee 28.5 
N ’ a 2.00 SS DO sc cennd es ee a oe 5 rere ’ 
iiindi hic cael ee San ee .eaaprinseunaeieteieits 20.67 21.18 21:25 20:54 | _ eet Siete 
Ceilin BMAG xed cndadasd ox: 20.70 22.00 21.50 20.60 | No. 1, S4S, 20’ and under— Dn 
re ames tol repaints 22.05 19.75 22.00 24.48 Pr .ctiuechasuunecans 18.25 
4x4” BGDSt¢er 2... ss 34.00 35.00 ..... 41.90 No. 3 (all lengths)— Pinster Bath 
item ween ees cesses eeoes S650 8600 . 49" or " ve 
oN shee Se cages Makes  < glheaadiiahe aad tds Te a ae ee eo? 4.25 437 4.55 4.39 
8x4” B&better ........ 36.78 39.97 40.75 36.07 tener ees See On gaa aeee | A SR D7. 4° cc cceceee: 3.85 3.50 ..... 3.98 
en & Save erates 2. a BU ih oxpnder dec chee 18.89 17.00 16.25 17.26 Byrkit Lath ua 
igh ee . “'" 4a'n9 44°75 be eee 58 
3x4 nga CY Rene a> Peas Saree canes eae pt Roofers 8 and 10°.............. 15. = 13.56 
No ey eRe Ue = en 17.25 pee Te OR CR oo ecidnk eee 21.00 21.00 12° and longer. .......e« 15.25 15.11 
Ce ienr cn) ried aeons ; 1) | uae eee tae Pete 21.75 21.75 Car Material 
artition Shipl (All 1x4 and 6”)— 
Ix4 & 6” B&better ..... Cider alec CGR ane we Bé&better, 9 and 18’ .. ei 54.20 
No -« SOOO .xcc5 SERRE No. 1, 1x8”, 14 & 16’ TE) sans, tare BS i | | Sea eae adecs. Sauee 
Pen a a oa e ih Other lengths ... ..... 28.00 28.50 29.32 ) eS eee 35.00 .... 
ss — 3a”, octet gts. .cece ens ine. oa No. 1, Random....... esau cocam  “eeeen 
ae ae No. 2 (10 to 20’)— No. 2, Random....... cence seace SGD 
2x6" Bé&better ........ 29.05... SO RE kan oasnviens 20.91 20.97 20.00 21.39 ; 
Se eee reves 15.00 seve nee 20.78 2117 ..... 2228 | — Cm Decking Pn 
7 No. 3 (all lengths) No. 1, 2”, 9, ter 18 or 20 17.00 25.75 
NO. Do (all IOnEtns)— N i’ 2% to 3”, 9, 10, 
aceadligenien i 17.60 16.50 16.00 17.75 TOE oat csiccss & jasenig: . Sede: 
1x4 or 6” B&better 39.29 39.63 40.75 RIO oc aacetaee 17.98 16.50 16.00 ... 
NOG Y ©. ec nee 36 37.14 37.50 : ; : ; Car Sills 
Nene tcc coach 23.96 22:00 21.75 Grooved Roofing S48, Sq.E&S— i 
No. 1, 1x10”, 14 & 16’ SAO raide faxrede “eae: 8”, 34 to 36’.......... 32.25 
Finish 38 to 40 wees matte 43.00 
B&better rough— Dimension, SISIE uD bn a" “—e" Oe sca Fy: 
. on 90 > tO » DE ceeecceoe ol. 
gala oacedatll e ee! No, 1, 2x 4”, 10° ...... ae 4.7! Up to 12”, 34 to 36’.: 25.00 
Bein, Pity fee GEE wees, ccece Mts ee “i 23 '( if 373 
MN clcpeasadaeannes 43.50 50.00 44.25 22... , a et Cie Deemtes 
OES aera 4500 1) 6150 1 18&20° 26.78 .... 03 | 8” & under, 20’ & under .....  ..... «2.2. 28.50 
ee eee eres We oe eS 10’to20’ . 26.00 ..... stig 20° 6” to 24’......... aaea Gaiae) asa 
eee ae aaa eee kee Loge: ere renee se a @, 10° ...... 22.21 21.75 ; 10” & over, 20’ & under 36.00 
De acer actor 54. itd, beeen aes a a ~ 
Lo ger nas 58.75. jor s+ eee aoe 08 Stringers 
5/4x8” ..... geeeeenees 54. 00 a 18&20" 21.19 22-75 90 Pet. Hrt., 7x16 & 8x16”— a 
1 pt, a Ae ede 9.00 57°75 10’ to20’ 20.41 353 sae SO 46 OE onccccusaceni 43.31 
ja : ES ca holy a Ss It cance 23.25 22.75 ; 
6/4 & 8/4x5 & 10”.... 59.00... . a lla 39 94 : + 
6/4 & 84x12” «0.00. 54.00 12° «2... 22.28 20.75 ; WESTERN PINES» 
B&better Surfaced— Lr -- re 24.50 . [Special teregram to AMERICAN LUMBERMAN] 
1x6 to 12” ........++- econ, 46.72 2... oo « 2x10”, 10’ .. nna 24.54 Portland, Ore., May 23.—The following are 
poses a . : 2 » 10° ...... eee goes ; d, bs 23. 2 
1x0" Rie Be tir Sepik 31.08 BL0O 46.00 b2.68 amo dete sk pogo = ae 2650 25.28 f.o. b. mill and f. 0. b. Chicago shop prices: 
Hxs” LITTTIIIIITIIED pales polar 4725 52/57 1ne20" 1) Bp Be 34:00 26.93 ss . Maa 
xo and 10”.......... 55.51 61.29 57.00 58.54 10’ t020° 24. 60 i) com. com. 
x 12" Te ee eee ree 55.51 62.00 59.25 59.18 2 o” Pt ne aS ae 27.07 ” 7 22 os 
L4x4 to 12” «ws. 68.80.60. vee 66.59 oe ae ae ee ee ee he er “Relate = 
1% and 2x4 to 12” 64.97 oe tteeee —— aaa eae 1G", S Oe 10, 36 te 10 ectene 35.00 18.50 
en Gr aan ees Sates: Se 47:84 So 27.15 ----- 28.25 hy Si > gle | 7S (| Cena 36.00 19.00 
: ls daa 0 ve rc llatediereds Ee gk te oo  Senee 38.50 21.00 
cs aned— « I Se re face 
oe No. 2, 2x 4", 10’ ...... 21.44 23.00 26.25 22/30 No.4 No.5 
1x6” Rei Ris Maia xe - 46.00 Me eiaateas 20.60 ..... 19.75 21.33 com. com. 
oe fice eae - = 16° <..... 21.22 21.50 21-00 22.39 | 1x4” and wider.............+.... $12.00 $ 8.50 
Toles envenomation 10'to20"": 2401 wees cares cezz | SELECTS— ye 
172 and 2x4 to 12”.... 43.00 2x 6”, 10’ ..... . 17.50 17.50 18.00 Pe 4”, 6” and 8”, 10 to 20’ at: ors. ae ey po 
i | 15.75 ..... 16.75 17.86 x ixteawapadeae Ctuaeuwe 6 
Casing and Base | ee 16.22 ..... 1650 18.68 | 1x12” . aaa 94.00 89.00 77.00 
Bé&better— , 18&20’ 16.44 ..... 17.50 18.98 | 1x13” and wider.....- 99.00 94.00 82.00 
4 and 6”............, 60.00 54.50 61.68 10’toZz0’ 19.63 ..... 18.25 ..... 5/4, 6/4x4” & wdr., 10 to 20’. 97.00 92.00 80.00 
BNO IO «vee ce neene 60.06 57.00 62.24 2x 8”, 10’ ...... 25.00 ee pogo 8/4 and wider........... ... 99.00 94.00 82.00 
J ae ey ~ stains 1.50 96 "10 SnHop S28 F.O.B. CH1caco— No.1 No.2 Ne.$ 
Jambs \\ Aer 18.95 ..... 18.25 22.10 wy men as 2 
3&better— 18&20’ .. 23.07 18.00 19.25 23.67 DIG OO Giids craciavedacees $77.50 $62.50 $47.50 
BRA WINE Oo ei0re aie, 0! 6. 60.00 10’to20’ ey ae eg ade SA csasnanncdaduaneakads 90.00 75.00 47.50 
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ARKANSAS SOFT PINE 


The following are current f. 0. b. mill prices for Arkansas soft pine made during the week ended May 19: 





Flooring Finish—Dressed Dimension—S&E Ceiling and Partition 
Edge grain— 1x3 1x4 B&better ey No. 1 No. 2 = 56” 4” %” 
“eA eres ee ae $61.00 1X4” wcccvccesecccveccvs $54.00 $49.25 12, 14, 10, 2” a8, + 10, 18, Cl Clg. Clg. Part. 
B& DORGE 6:6. ceenes eke $70.25 57.50 Ne Orne aeons 57.75 51.25 16 20 B&better ..$40. 00 e541, 25 $45.50 $49.25 
3 aera as ** 55.00 re Re | ee ge 64.00 54.00 $22.00 $21. 50 2x 4 $1900 $21.00 a ee 34.00 34. 75 37.50 40. 00 
<. se oe ng 52.50 48.50 1%, 1%, 2”x4 to 8”..... 66.75 +s 20.00 21.00 2x 6 18:00 19.580 | No, 2...... ** 19.25 ** 91.9 
‘ 13%, 1%, 27x58, 10, 12”... 70:26 ** 21.50 24.00 2x 8 19.25 20.50 
— 51.00 45.50 22.50 24.25 2x10 20.00 21.50 Lath a 
eer 51. 5.5 ; 92 or ‘ « ‘ 99 5 oO. No. 2 
ap erence: 38:00 37.25 Fencing and Boards 23.50 25.50 2x12 21.00 22.50 side ote $5.00 eet 
B62 Be a cwatsokweds 19.50 21.00 No.1 No.2 No.3 = . 
Casi eae $25.50 $15.00 $11.50 S2S&CM—Shiplap Molding 
asing and Base IGG? cossccameee 28.00 19.75 15.50 No.1 No.2 No.3 | 1%” and under....27 percent discount 
. Bé&better 1B" . wccscvssne ee “eae 17.00 lx 6” .........-.$28.00 $20.50 $15.50 1%” and over...... 22 percent discount 
DR, Me sia ei casawew ade beavers e ee $66.25 IPE. cosSohin as 28.75 21.50 16.75 Re Navas oirsiecets 29.25 22.25 17.00 | ——— 
BO” Soro si0.arcie  ateinn si sleibis @.Giyerete TORO FINIS”  ocncisscys% 40.50 23.50 18.25 TRIO? icine ne ein ee 29.50 22.00 17.50 **None sold. 














NORTH CAROLINA PINE 


Norfolk, Va., May 22.—-The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 


Edge Rough— No, 2 & better No. 3 30x Cull & red heart No. 2 & better 
OME svi snned naka $50.50@52.50 $33.00@34.00 $22.50@23.50 $19.00@19.50 | Lath, No. 1. 5.75@ 6.00 Roofers, 6" .$25.00@26.00 = D4S, 6"... .$57.50@ 60.00 
MOE nckska ee-raol 54.00@57.00 + 35.00@37.00 23.50@24.50 «1... @..... No. (2. °3.00@ 93.50 8 > 25.00@ 26.00 Bs 59.000 62.00 
bee 57.00 @ 60.00 37.00 @ 39.00 23.50 @ 24.50 ee ee Factory, 2”.24.00@28.00 10”, 26.00@ 27.00 10”.... 61.00@ 64.00 
Re 60.00@ 63.00 — 41.00@43.00 1. @eute. ee @eu., | Sizes, 2”....21,00@24.00 5 See 12".... 64.50@ 68.00 

Rough 4/4- Finished widths— No. 2 & better No. 3 No. 4 

extn kaent 56.50@58.50 35.000 37.00 24.50@25.50 22.007 23.00 , oes cee 
1" veee ess 58.50060.50  — 37.00@39.00 —-25.00@26.00 —-22.50@23.50 | Flooring, 13/16x2% and 3” rift... .$75.50@ 80.00 @: PaaS. faye 
AB” ws wissnsan S64. 00@ 66.00  41.00@43.00 —-26.00@27.00 —-23.00@ 24.00 2% and 3”......., 52.50@58.50  $42.00@44.50 $23.00 25,00 
Bark strips, Nos. 1 as . $34.00 @ 35.00 Bark stri artition CeiiMG, Hy cee eee eee ee ee ee eens 34.25 @ 35.75 26.00 @ 27.00 14.00@ 15.00 
UE kesasiada 12.50 @ 13.50 Nos. 1 and 2..........$40.50@42.50 Eh ee 85.509387.00 8 26.50@27.50 8 16.00@ 11.06 
CU PEE MOALE: 56:05 e ear 11.00@ 12.00 Partition, 15/10" 05.100 0ascvwieienee DerOOe wee 42.00 @ 44.50 23.00 @ 25.00 








NORTHERN PINE 


Duluth, Minn., May 23.—There has been a strengthening in the market for northern pine boards and piece stuff. Further advances of $2 in 
piece stuff are expected within a few days, quotations f. o. b. Duluth meanwhile remaining unchanged from last week: 


COMMON Boarps, Rougu— KENCING, RouUGH— 
6° 8’ 10’ 12° 14416’ 18’ 20° 6” s’ 10, 12 2414 16’ 18420’ 
No: 1) BP csc $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 ge 8 Emer $58.00 $62.50 $65.00 $68.50 $68.50 
PO 66.00 68.00 74.00 74.00 70.00 +7500 00 = 76.00 NO. 2..eeeeeeeeees 48.00 51.00 52.50 56.00 56.00 
0”, vcnsce 72.00 75.00 81.00 81.00 75.00 76.00 81.00 No. 3....-..++++4+ 28.00 28.00 30.00 30.00 30.00 
No. 2, 8"... 49.00 651.00 64.00 57.00 55.00 68.00 60.00 4”, NO. 1.......eeeeee 55.00 57.00 61.00 67.00 67.00 
NOY cigemicts 51.00 53.00 56.00 56.00 53.00 58.00 60.00 NO. 2...eeeeeeeeee 41.00 44.00 49.00 65.00 00 55.00 
wo. @. Maen 56.00 58.00 63.00 63.00 58.00 65.00 «68.00 NO. 3....4+-+ +000 24.00 _— a _ — 
Oy BYR wickias 29.00 31.00 2.00 32.06 32.0( 32.00 oC : ; Were Ter eco 
10” 0.000101 29.00 31.00 32.50 32.50 32.50 se 30 32°50 30 No. 4, 6-foot and longer, mixed lengths, 4”, $22; 6”, $25. 
De, cosouen 31.00 32.00 33.00 33.00 33.00 3.00 33.00 5” fencing, same as 6”. 
For all white pine, Nos. 1, 2 and 3, add $1.00. All white pine, Nos. 1, 2 and 3, add $1. 


No. 4, 6 to 20’, 8”, $23; 10”, $24; 12”, $25. 
For Si or 28, add $1; S1S1E, add $1.50; for resawed, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. 


S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 
Flooring, 5- or %-inch ceiling, or beveled well tubing, add $2. 














Shiplap and D&M, 8’ & up, add $2. Drop siding or partition, add $3. 
No. 1 Pisce Srurr, 818S1E— Well tubing, D&M and beveled, add $4. 
—_ sean ; 8’ . 10’ ie” "5? 16° 18’ 20° Siding may contain not to exceed 20 percent of 4- and 9-foot. 
2x 4”....$28.0 29.0 $32.00 $31.00 $31.00 $31.00 $33.00 $33.00 Sidi ‘ housan xtra; d f stri 
2x 6”.... 28.00 29.00 29.00 29.00 29.00 30.00 32-00 32.00 RE S00 2G Sh: Sic CE ES Re RON AE Se SER 
2x 8”.... 28:00 31.00 31.00 31.50 30.50 30.50 33.00 33.00 Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
2x10”.... 29.00 31.00 31.00 31.00 31.00 30.00 32.00 32.00 SIDING, 4 AND 6”, 4 TO 20’— 
exile” .ssi0 80.00 33.00 32.00 32.00 32.00 31.00 33.00 33.00 4” 6” 4” 6” 
2x14".... 36.00 36.00 = 40.00 = 39.00 = 39.00 = 40.00 = 38.00 = 38.00 B&better ........+. a a errr $27.75 $27.78 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S4S, | C ..... ccc eeeeeeeeees 48.00 48.00 Norway, C&better... 44.00 44.00 
add $2.00. D iia sonar StAvetaipca Wieiviocere 42.00 42.00 
; . . Seattle, Wash., May 20.—Eastern prices, f. 0. b. 
[Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] mill, are: 
Seattle, Wash., May 24.—The following prices 7” Ss ss First GRADES, STANDARD STOCK 
paid for yard items, f. o. b. mill, were reported Portiand, Ore., May 23.—Fir prices today Per Square Per M. 
today: f. 0. b. mill are as follows: ) Bunches 4 or 5 Bunches 
Pre. xtra. stars, G/2..... +. $2. 27 $2.8 a) 
. Pass Vertical ry SOTA BUATE,, O/2.0:3 6 ws, See 3.05 
—_ —_ — a ne BRETR CICRTE ons coe eee 2.80 3.50 
~ AS ING) AAD 555 a 6th 6 dS 6 Sia euawaN $57.00 PRCTCCIA, S/2i. icc cc c ass. Bae 4.15 
Flooring NO 2 ICAP 6 cis cesiaee seen on ehsede 51.00 | HBurekas ...........+-. 2.99@3.02  4.10@4.15 
1x4” No. 2 clear v. g.....$51.00 $44.50 $47.00 iE cic as etoncnnientneieses Pe ih Meal “s Accnigg Aieeeeenge aoteeaae Nicenip-sieitahol Mong tec 
No. 3 vi Z.c ccc ev eee 39.00 386.00 37.00 1x3 and 14x4” No. 2 clear and better..... 58.50 First GRADES, RITE-GRADE INSPECTED STOCK 
No, 2 and better s. g. 34.00 33.00 34.00 eS een 45.50 | Extra stars, 6/2,.......$2.35 $2.95 
NO. 3 8. Be csccorees 30.00 «2.55 evees Extra stars, 5/2........ 2.59 3.25 
ix6” No 2 and better s. g. 38.00 33.00 36.00 Slash Grain Flooring Extra clears ES re 3.00 3.75 
mo 8 8: Bs sss cacaae 35.00 33.00 33.00 PRTICCES, B/S 56.0 66s se 00 3.41@3.45 4.25@4.30 
: 1x4” No, 2 clear end) Wetter ace 6. 5:0:5:0:6%. ares SEBO} TOWECHOAG ovis 5 baie 6:60 weet 3. 06@3.09  4.20@4.25 
Stepping NEG BOMOAE 6c oeSic ago cole Signs. wei $1.06 | ‘Pertections 2.05.0. .500 3.72@3.79 — 5.05@5.15 
No. 2 and better clear.... 65.00 60.00 ..... a5G” “No, 2 clear and: betters s ccs 6 aciccks 39.00 SECOND GRADES, STANDARD Srock 
: Jo. 3 cles ‘ Cc gra, 6/2. ..0 $ .55@ 63 $ .70@_.80 
rr No 8 clear weeeeeeveeieeeieiis 26.00 | Common sare O2-2-2-8 208 SF 108 os 
Casing and base.......--. 6200 60.00 _ Vertical Grain Stepping Common clears ......-. 1.52@1.60  1.90@2.00 
= ee a aE eee =" siachia Ma ‘ a BRITISH COLUMBIA STOCK, SEATTLE MARKET 
Ceiling 1% and 1% No. 2 clear and better......... 65.00 | xx (Canadian)........$....@.... $3.85@3.95 
5x4” No. 2 } 2: ‘ 29 ; 5 5.6.0 8. (0A ee 3.49@3.53 4.3504. 40 
Hs X No. : 2 —_ ; me yi ie  _— mone raged Finish Kurekas (U. S. Me aia setenes ere 3.56 @3.59 4.90@4.95 
1x4” No. -4 and «cegant 25,00 33°00 ' Nos 2 CIGRE ANE DORE eis e600 6.0s-o ee eer 55.00 Perfections (U. S.)..... 3.90@3.97 5.300 5.40 
MRD ccosssntease 32:00 28.00 2112! XX 6/2, 16 (Canadian)... 1.55 
Pe eee Ceiling ao O/2, 16 CU. Bi) .650% Lstal 1.91 2.35@2.40 
Drop Siding a 2s XX eurekas (U. S.).... 1.64 2.25 
1x6” No. 2 and better.... 38.00 33.00 35.00 | *4 : — RE DOREER s+ 0050's 9s 2109 po XX perfections (U. S.). 1.76@1.80 — 2.35@2.40 
ee occ ke 33°50 28-50 30.51 DO DIO? 5 5. caisineccisneielnelsxemarsiatais 27.5 
, ects ai 10 80.50 | 1x4” No. 2 clear and better............. 36.00 | CYPRESS SHINGLES & LATH 
Boards and Shiplap, No. 1 NOR SMCRT asitescis.ais SS wana wai 31.00 ; j 
1x8 and 10”... 375 12.50 13.50 Cincinnati, Ohio, May 22.—The following are 
4x12”)... tt. gee ‘ges Drop Siding and Rustic average prices today f. o. b. Cincinnati: 
ewe eG ba !OCUUCOtCt:tCStCS : Rules of March 18, 1922— 
Dimension, No. 1 S@E ix6” No. 2 clear and better.............. 38.00 Shingles 
2x4”, 12 and 14’........ 15.50 12.50 13.50 DiS ED. .6cGind > oes ease Pabaee 33.50 we Bests Primes Economies 
Plank and Small Timbers rae: Sa Robern: st 30 3.55 
dx A” ,-92 fo 48" BIS 60s 18.00 16.00 16.50 | Dimension, off Rail B list................. 2.00 | DO eeeeeeeeeeeeee 6.80 5.05 3.80 
3x12”, 12 to 16’ S4S..... 19.00 1800 18.00 Boards, off Rail B list. wiggitiicitts 4.00 | 6" ceeeeeeeeeeees 6.80 5.05 3.80 
: Sma imDers; OMA FH Tete. 6s. sc s000 eee 4.00 Lath, %x1!'/o2” 
6x6”. 848 ichaptaataideacines = Under Z 6x6” and larger timbers, off Rail B list... 1.1 7.00 | No. 1, 4-foot No. 2, ges No. $, 32-inch 
x6”, ee ies oo” 21.00 17.00 21.00 Fir lath, per thousand, green. ......66. cece 4.50 $8.75 $8.25 $3.65 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., May 20.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ending May 20: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
CéBtr. CéBtr. CéBtr. C&Btr. 
1x3”.....$54.00 $44.00 1144x3”...$57.00 $46.00 
1b. Serer 50.00 43.50 1 % x4”... 54.00 46.00 
BMG oss on 53.00 45.50 14x6”... 56.00 46.00 
Slash Grain Flooring 
Sea . sows $32.00 $29.00 1144,x3”...$48.50 $37.50 
PEG cece 32.00 29.00 144,x4”... 45.50 37.50 
BEG 2 cua 35.00 33.00 144,x6”... 47.50 37.50 
Vertical Grain Stepping 
ESA, E56 SHE ZIG 10 Ba ck oes vce cies $65.00 $52.00 
Tin, E25 GHG 2EIe ccksintavaswes 67.00 54.00 
Finish, No. 2 Clear and Better, S2S or S4S 

ok Meee Tee eC Terre rere se 
1x 6” VERO CLAS POAC Oe 53.00 47.00 
Pe te Oo ONG BO oie edi ea dieadc enews 54.00 48.00 
eg eRe He COGS MERE C OOM Ewe 56.00 50.00 
1%x5 iy S; BO ONG IS kc ciccdiecae ve 57.00 51.00 
eG Bie wRalig: ARLE aS. STROM Clem wes 58.00 52.00 
2, and 3x4, & and 12" 06 ccccces vc 63.00 57.00 


Ceiling, Ch@EB and C&EV and Partition 
%x4”....$30.00 $25.00 3x6”. $33. 50 $38.50 
56x4”.... $2.00 27.00 BLx6".. -.- 35.50 39.50 
¥%x4”".... 30.50 25.50 YS ae 24 00 29.00 


1x4”.... 33.00 30.00 1x6”.... 36.50 33.50 
Drop Siding, Rustic 
5,x6”....$28.00 $25.50 1x6”..... $32.00 $29.50 
xe”... SOOO 27.00 ew racers 39.00 36.00 
Fir Battens 
ee ee eee $ .75 21%," o. Chiedcee $ .85 
me CO. Ghtciscens .80 Se Oe Gyeccccus ‘ .90 

, Lath 

Fir, per thousand.......ccceccccccccccee $ 5.25 

Common Boards and Shiplap 

No.1 No.2 
com. com. 
1x2, ESS ONG EMIS occccccccaweca $13.00 $10.00 
EEE celcaWirce nevus ewereeneeance 11.00 8.00 
Et pvelg Gare We tial dre alee a ela e Bate 11.50 8.50 
1x8, 1x10" Cerro re 12.50 9.50 
1x12, BUGSEE SGesvenwewseesceenas 13.00 10.00 
Exes and 10, BIG wIs oak ccc cscs 15.00 12. ro 
MAN . |) Gres dinvaidie-d aos /ece Weea ace we wae 13.50 10.5 
Bone G00 TO". ccc cccadecncves 14.50 11. 0 
Common Planks and Small Timbers 
SE Oy OES coho ewicvencdccscsnscQRene ewe 
See a Oe i Oo wae as, wrevarmam eee 17.00 14.00 
SN OR. rire irre tetas 17.50 14.50 
Sey Gene, SEIS” Seu eweasemcnceaes 18.50 15.50 
Common Dimension, S1S1E, 12’ 
No.1 No.2 No.1 No. 2 
com, com. com. com, 


2x3, 2x4” .$12.50 $ 9.00 2x14”....$15.00 $12.00 
2x6, 2x8”. 12.00 8.50 2zi6".... 16.00 332.00 
2a10" 3... F600 9.50 2x18” .... 18.00 15.00 
2x12”.... 18.00 10.00 2320" .... 20.00 17.00 


Common Dimension, 2x4”, S1S1E 


PTE $11.50 $ 8.50 18’......$14.50 $11.50 
ct eed 12.50 9.50 ee 5.50 12.50 
p | Laer ee 13.50 10.50 Gee awe 17.50 14.50 

Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 she 
com. com. com. 


co 
6x 6”...$19.00 $22.00 18x18”. ae 3.00 $26. 00 
10x10”... 20.00 23.00 20x20”... 24.50 27. a 
14x14”... 20.50 23.50 22x22”... 26.50 29.5 
16x16”... 21.00 24.00 24x24”... 29.00 32-00 


Common Timbers, 12x12” 
34 to 40’ .$22.00 $25.00 72 to 80’ .$50.00 $53.00 
42 to 50’. 28.00 31.00 82to 90’. 60.00 63.00 
52 to 60’. 34.00 37.00 92to0100’. 70.00 73.00 
62 to 70’. 40.00 43.00 


Ties, Rough 


ee ee ee $14.00 (i: ea aa $16.00 
vp, Se ane 14.00 |e re 


WESTERN HEMLOCK— 
Boards, S$1S or Shiplap 


™ 1 No.2 No.1 No.2 
om. com, com, com 
1x2 & 3”. $14. 00 $11.00 14%&1% 
i} (een 12.00 9.00 x 4”...$16.00 $13.00 
3) 13. 50 9.50 x 6”... 14.50 11.50 
1x8 & 10” 13.50 10.50 x 8&10” 15.50 12.50 


izi2”.... 14.60 11.00 x12”... 16.50 13.50 
1%, x2 & 3” 17.50 14.50 
RED CEDAR— 


Common Boards and Shiplap 


1 >” gar $13.50 $10.50 1x10”....$15.00 $12.00 
1 > Gane 14.00 11.00 1x12”.... 15.50 12.50 
jt: anaes 15.00 12.00 
Flume Stock 
No. 1 Sel. No.1 Sel. 
com, com, com. com, 
i $17.00 $20.00 1x10”....$19.00 $22.00 


1x8”..... 18.00 21.00 1x12”.... 19.00 22.00 














Main Hall, University of Tenn., Knoxville. Kirkpatrick & Robertson, Contractors. Miller, Fulwider & Dawling, Architects. 


Here’s a Job That Shows What 
Carnahan Can Do in Millwork 


If you want to get an idea of the fine 
character of work Carnahan can do, 
consider this job of finishing Main Hall 
of the University of Tennessee. 

This was a job of the very highest 
caliber, including no little hand carving. 
All millwork was made from Indiana 


White Oak which has a reputation for 
being the best oak obtainable today. 

We point to this splendid piece of 
work as illustrative of Carnahan abil- 
ity, of the high class equipment and 
highly skilled workmen in the Carnahan 
organization. 


When you need special millwork remember 


Carnahan Manufacturing Co. 


MAKERS OF SPECIAL MILLWORK FOR EXACTING BUILDERS. 


General Sales Office and Factory, 


LOOGOOTEE, IND. 











WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., May 23.—The following are 
prices prevailing here today: 


NG MBER race ws wakes we a dle a aleemcaa walk $74.00 
i> A I Seer re ee ee 65.00 

VGN GMA Sa exec a escaWeeadebtnea 36.00 
BRR eiimad ee anwie mew IC 37.00 

DMN 6k 6 a we eed ee kb ou 0s 6b ed weak 6.50 
WRCCUCy GIOONS Eo oc scdadenstwnednannemaas 35.00 
Boa tenes eeseaweneenaweue 41.00 

IRWibs 5 wiki dclale a niesaceinaee waa 45.00 

+ eg Eee te ee ee ee ee I 45.00 

a UMN CEE Ts 646 aig dw a wimeae 50.00 

Common rough dimension................ 25.00 
Box lumber, BTEEN. 0. eee ee eee ee ee eee eens 18.00 
SOE iclndcelscdacawndtouns 20.00 


For Editorial Review of Current Market Con- 
ditions See Page 38 


NORTHERN PINE 


Minneapolis, Minn., May 22. — Continued 
strength in dimension and common boards is 
shown in the northern pine market. Manufac- 
turers are sending notices every few days of 
changes in their lists. Surplus stocks in lower 
grades have been cleaned up. Thick stock in 
all grades fs up in price. Country yards are 
getting into the market with replacement orders, 
and city business continues heavy. Sash and 
door concerns are buying material freely. City 
building operations are growing in scale. 


Buffalo, N. Y., May 22.—Prices on fine com- 
mon and the lower grades of northern pine have 
advanced, indicating increased activity in the 
building line and industrial business. The out- 
look is for a firm market, and buyers are not 
carrying much stock. 


North Tonawanda, N. Y., May 22.—Since May 
1 the demand for northern pine has shown un- 
usual strength, due to building operations and 
industrial consumption. While lake receipts 
have been fairly good, supplies, especially in 
some of the better grades, have become so 
broken that advances of $1 to $5 have been 
listed. 

Boston, Mass., May 22.—A more active de- 
mand for northern pine is noted. Retail buyers 
are pressing for quick deliveries. Prices look 


firm with an upward tendency. Light stocks 
and broken assortments make it difficult to 
fill orders completely with dry lumber. 


EASTERN SPRUCE 


Boston, Mass., May 22.— The market for 
eastern spruce is very active. Prices are strong. 
Ordinary dimension schedules can be bought at 
$42 base, but mills contemplate an advance to 
$45. One Canadian will accept at $40 and $41 
easy schedules on which there is no haste about 
delivery. Another mill booked some at $40, not 
more than 15 percent 18 feet and up. Buyers 
urge rush shipment. Quotations f. o. b. Boston, 
8-foot to 20-foot 8-inch and under, $42; 9-inch, 
$43; 10-inch, $44; 12-inch, $46. Random has 
strengthened: Maine—2x3 to 2x7, $32 to $34; 
2x8, $38 to $40; 2x10, $40 to $42. Provincial— 
2x3 to 2x7, $30 to $32; 2x8, $37 to $38; 2x10, $40. 
For merchantable covering boards. S1S, 5-inch 
and up, 8-foot and up, the range is $31 to $33. 
Matched 10- to 16-foot, are $33 to $34. Advances 
are predicted. 


WHITE CEDAR 


Minneapolis, Minn., May 22.— Retail dealers 
are stocking up on posts again, after a lull in 
buying caused by price advances. The market 
seems to be stabilized and the effect of new 
stocks to come on the market is practically dis- 
counted. Pole buying shows improvement. 


HARDWOODS 


Chicago, May 24.— According to the reports 
of local hardwood distributers, the tone of the 
market is showing daily improvement and the 
prospects are for a very heavy volume of busi- 
ness within the near future. The only question 
is whether this business can be handled satis- 
factorily, for stocks are exceedingly low and 
hardwood production in the South is still much 
restricted. A very short period of really heavy 
demand, they say, will surely wipe the market 
clear of dry stocks, and it will be toward 
fall before any new lumber will be in shipping 
condition. Prices are very strong and, in the 
case of the most popular woods, are ad- 
vancing. 

Minneapolis, Minn., May 22.—Hardwood pro- 


duction at Wisconsin mills is on an active 
scale as a result of the improved market for 
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Try us on plain and quartered 
Oak, Gum, Cottonwood, Soft 
Maple and Soft Elm lumber. 


How Factories Save By 
Using Our Cypress 


First, there’s the saving made possible 
through its freedom of peck and shake 
in the lower grades. This factor enables 
many factories to work them in to good 
advantage and at a big saving in cost. 
Some factory men are now using our 


SOFT TEXTURED MISSOURI 


Yellow Cypress 


where they formerly used more expensive woods 
without sacrifice of quality. Sound, small knots 
are the principal defect in our lower grades. 
Right now we are featuring unusual values in 
No. 1 and 2 Common, 6’’, 8’’, 10’’ and 12”’ 
widths, running practically a)l 14’ and 16’ lengths. 


It will pay you to investigate the 
possibility of using some of this 
stock in your factory. 


WISCONSIN LUMBER COMPANY 


Band Mills: 
DEERING, MO, 





Sales Office:— 
CHICAGO, ILL. 
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northern stocks. Old stocks are being reduced 
rapidly by various factory users of hardwood. 
There is a better call from the furniture, im- 
plement and automobile factories. Flooring con- 
tinues active and there is considerable call for 
hardwood interior finish. 


St. Louis, Mo., May 23.—-The hardwood market 
has improved considerably, and most items have 
advanced $1 to $5. Improved buying is noted 
from consumers, and yards also have come 
into the market. Mill stocks are short. 


Kansas City, Mo., May 23.—There is a better 
demand for hardwoods, but the kind of stock 
buyers want is hard to get. Clear oak and 
gum is in steady demand and there has been 
some improvement in the call for box material. 
There is a steady demand for oak finish and 
flooring and gum finish. Motor trade stock also 
is in better demand. : 


New Orleans, La., May 22.—The hardwood 
situation seems more or less mixed, thanks to 
increasing domestic call, the evidence of re- 
Viving export demand, and mill stocks much 
depleted in the upper grades. Prices of upper 
grade stock continue to strengthen. There is 
a somewhat stronger call for lowers, with a 
better price tendency. Production continues 
rigidly restricted by flood conditions, with no 
very marked resumption considered likely under 
three or four weeks. 


New York, May 22.—The hardwood market 
is active and strong. Chestnut in the better 
grades is high and scarce. Poplar shows up 
particularly well in inquiries. The demand is 
steadily on the increase and prices are becom- 
ing stiffer all along the line. Oak and ash 
prices are working upward. 


Buffalo, N. Y., May 22.—Demand for hard- 
woods is increasing. A stronger market pre- 
vails in plain oak, elm and maple, while poplar 
shows an increased movement. The furniture 
demand is picking up very slowly. 


Boston, Mass., May 22.—The hardwood busi- 
ness shows material gains thus far in May. 
The tone of the market is better. Actual diffi- 
culty is reported in securing some varieties in 
desired grades and sizes for quick shipment. 
Gum elm and hickory are stronger. Quotations: 


FAS, inch, basswood, $85 to $100; beech, $80 
to $85; birch, red, $150 to $155; sap, $120 to 
$130; maple, $90 to $100; oak, white, plain, $120 
to $135; quartered, $150 to $160; poplar, $125 to 
$135. The demand for flooring is really good and 
prices show an upward tendency, particularly 
on No. 1. Western kiln dried, clear 13/16x2%4- 
inch stock is quoted: Maple, $97.50 to $99.50; 
birch, $95 to $99.50. 


Baltimore, Md., May 22.—Some gain is re- 
ported in the hardwood demand. Prices are 
unchanged. The export situation has shown no 
decided spurt during the last week. 


Columbus, Ohio, May 22.—The hardwood trade 
shows considerable strength. Retail buying is 
still the best feature, but factories are also 
coming into the market with large orders. 
Buying by box, automobile and musical instru- 
ment factories is active. Railroads are also 
coming in better. Prices are strong and every 
change is toward higher levels. Prices of oak, 
at the Ohio River, are: 

No.1 No.2 No.8 
FAS com. com. com, 


Quartered .....5..<.$k00 $85 $52 ea 
igi | 1 1 Reese regen eee ame ean 120 70 42 $20 


Cincinnati, Ohio, May 23.—The hardwood 
market is active, demand from builders and 
manufacturing consumers being fairly broad. 
Prices on the better grades of oak and maple 
have advanced. Automobile body manufacturers 
are heavy buyers. The general price situation 
is one of firmness, 


HEMLOCK 


New York, May 22.—Western hemlock boards 
are rapidly gaining in favor with Long Island 
retailers who are increasing their orders. A 
slight price advance has been noted. Shipments 
continue heavy, but wholesalers are having 
little difficulty in disposing of their consign- 
ments. 


North Tonawanda, N. Y., May 22.—Hemlock 
business is good, industrial demand and housing 
consumption having shown the greatest activity 
of the season during the last week. Prices are 
up $2. Lake receipts are coming in and supplies 
are going to be more plentiful than since the 
close of navigation last year. 


Boston, Mass., May 22.—Eastern and northern 
hemlock have strengthened. Boards are re- 
ceiving more attention; eastern clipped 10- to 
16-foot, are hard to find at $32 and some quote 


$34. 
FIR, SPRUCE, CEDAR 


Seattle, Wash., May 20.— Great strength is 
noted in the fir list, with an immense volume 
of business booked and the mills producing in 
excess of normal. The market, in response to 
hog-wild conditions in southern pine, is begin- 
ning to be feverish. Cedar siding, which is one 
of the strongest items in west Coast woods, is 
scarce, with all the mills oversold. 


San Francisco, Calif., May 20.—The fir market 
is stronger. Good cargo shipments are being 
made to California, and all available tonnage is 
busy. There is an active demand for building 
and industrial purposes. Interior yards are 
replenishing stocks. Some large buyers have 
come into the market, but there is not much 
speculating. Shipments are being absorbed more 
promptly in the southern part of the State. 


Chicago, May 24.—Increasing strength features 
the Douglas fir market, which continues very 
active, with large demands from retailers thru- 
out this territory. Stocks on the Coast are low 
and badly broken, and the mills in practically 
all cases are booked ahead for several weeks, 
with the result that business is exceedingly 
hard to place. Prices have shown additional 
advances during the last week almost thruout 
the list. 


Kansas City, Mo., May 23.—Demand for fir 
is much heavier than the actual volume of 
orders would indicate, because of the difficulty 
buyers are having in placing orders. Some 
business is being taken on deferred shipment, 
where the buyers want particular items that 
the mills are unwilling to accept for immediate 
shipment. Prices have moved up considerably, 
dimension being quoted here at only $2 off. 
Early last week dimension was sold for $4 
to $3 off. 


New York, May 22.—Upper grades of Douglas 
fir have advanced slightly over $2 a thousand 
in the last week. Coast mills are beginning to 
stiffen in price materially. Both shipments and 
demand are heavy. Shop spruce has had a 
slight rise in the last three weeks and con- 
tinues very firm. The demand for spruce has 
increased. 


Boston, Mass., May 22.—There has been an 
expansion in the volume of business and prices 
have strengthened. Douglas fir dimension in 
corresponding sizes and lengths is being offered 
on a little more attractive price basis than 
eastern spruce. Pacific coast spruce, cedar and 
fir are coming into this market in fairly heavy 
volume, and substantial quantities will come 
along during the next few weeks. 


WESTERN PINES 


San Francisco, Calif., May 20.—The demand 
for California white and sugar pine shop is very 
strong, and uppers generally have improved in 
demand. Mill stocks are greatly depleted and 
dry lumber will be late in coming into the mar- 
ket this season, as most mills have made a late 
start, and a number of the smaller plants are 
unprepared to operate. There are indications of 
a good eastern demand for No. 3 common, so 
that any surplus not needed here for box shook 
will be absorbed. 


Chicago, May 24.—The market for western 
pines continues to strengthen. Demand is strong 
for nearly everything on the list, and supplies at 
the mills both in the Inland Empire and the 
California producing region are very near bed- 
rock—and actually so in the case of a number of 
popular shop and construction items. Prices are 
advancing gradually, and local distributers ex- 
pect that they will attain a substantially higher 
basis within a short time. 


Kansas City, Mo., May 23.—Inquiry for west- 
ern pines is very good and retailers are buying 
common grades freely, both in boards and di- 
mension. There is a steady call for shop lum- 
ber, but supplies are hard to find and prices are 
very firm. The tendency of the market is up- 
ward. 


New York, May 22.—Western pines have made 
a small advance. The market is very strong. 
Stocks are just about keeping up with the 
demand, which continues large. 





Buffalo, N. Y., May 22.—Wholesalers find it 
hard to get California pines. Many inquiries 
are being received for shop lumber, some from 
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near-by points in Canada. Mill stocks are very 
small. 


Boston, Mass., May 22..Demand for the west- 
ern pines continues steady and prices are well 
maintained. Buyers want prompt deliveries, 
and wholesalers find difficulty in locating assort- 
ments in desired grades and sizes for immediate 
shipment. Common grades of Idaho white pine 
are quoted: 

124 126 128 1710 1412 
No. 1 com.......$76.50 $77.50 $76.50 $79.50 $83.00 
Wo: 2 COM. 2.005 66.50 67.50 68.00 68.00 70.50 


REDWOOD 


Chicago, May 24.—The redwood demand is far 
in excess of the ability of local distributers to 
eare for it, as stocks at most mills are prac- 
tically exhausted. The call is growing steadily, 
coming both from retail and factory sources. 
There have been no changes this week in the 
general level of redwood prices, tho some com- 
panies have advanced their quotations to bring 
them into line with those of the concerns which 
anounced advances two or three weeks ago. 


San Francisco, Calif., May 20.—The California 
redwood market continues firm with a steady 
demand and prospects for an increase in eastern 
business. Everything points to a rising market, 
with a strong demand for wide clear lumber, 
molding and siding. Mills are very short of dry 
clears and are making strenuous efforts to in- 
crease stocks. 


Kansas City, Mo., May 23.—Demand for red- 
wood continues very good for shop items and for 
siding, and occasional carloads of special or odd 
lots sell well. 


New York, May 22.—The demand for redwood 
shows steady improvement. Some difficulty is 
being experienced in getting prompt shipments 
owing to growing scarcity of stock in shipping 
condition. Retail inquiries are plentiful and 
prices are very stiff. 


Boston, Mass., May 22.—Orders for redwood 
are coming along better than shipments. Whole- 
salers encounter serious difficulty in locating dry 
stocks of desired grades and sizes to complete 
assortments wanted in a hurry. The market is 
firm and prices show an upward tendency. 


NORTH CAROLINA PINE 


New York, May 22.—North Carolina pine 
prices are slowly rising. Inquiries are received 
in large numbers and business is very active. 
Shipments have increased in volume and all 
stocks are being readily absorbed. 


Boston, Mass., May 22.—There has been some 
improvement in the demand for North Carolina 
pine. The call for low grade stuff for boxing 
and crating is good. Inquiries for rough edge 
are' more plentiful and the tone of the market 
is a little stronger; quotations on 4/4 under 12- 
inch vary from $59 to $62. Shortleaf quotations: 
lx4-inch: Flooring, A rift, $72; B rift, $69; C 
rift, $61; B&better flat, $55. Partition, B&bet- 
ter, $57. 


Buffalo, N. Y., May 22.—North Carolina pine 
prices are advancing, with demand showing 
more strength. Six-inch roofers are quoted at 
$31, with 8-inch $32, and the amount offering is 
not large. The inquiry for box lumber has 
shown improvement, and mill prices on low 
grades have a higher tendency. 


Baltimore, Md., May 22.—The demand for 
North Carolina pine boards has slowed up some- 
what, but framing remains active. Boards are 
rather easier in price, but framing is firm. 


SOUTHERN PINE 


Chicago, May 24.—The southern pine market 
retains its activity and is steadily growing 
Stronger as the stock shortage at the mills 
increases. Prices have continued to advance 
practically thruout the list during the last 
week, and local distributers look for still higher 
levels. They report that it is more difficult than 
ever to place business, and that rush orders are 
in almost all cases turned down, the mills being 
booked ahead for many weeks. 


Kansas City, Mo., May 23.—Volume of business 
placed with southern pine mills keeps well up 
to the mark set two weeks ago, and there is 
a Steady strengthening of prices. Advances all 
the way from $2 to $3 were made last week, 
covering practically the whole list. There is an 
increasing demand for flooring and finish. The 
buying is mostly from yard sources. Scarcities 
of various items are noted at some mills, tho 





Goldsboro N.C. Pine 


is manufactured to meet our long established standing of quality 
and is a big trade builder for retail yards. Every foot runs uniform 
to quality, millwork and grading year in and year out. Try a 
mixed car today. 


Johnson & Wimsatt, Washington, D.C. 


Perfectly Milled and Correctly Graded Stock. Telecode Ussd 

















Try Camp on 


Rush Orders for N. C. Pine 


Daily Capacity: Saw Mills, 600,000; Planing Mills, 400,000 
Mills: Franklin, Va;  Arningdale, Va.; Wallace, N. C. 


Camp Manufacturing Co., Franklin, Va. 


Eastern Sales Offices: 
NEW YORK: 1214 Flat Iron Building PHILADELPHIA: Real Estate Trust Bldg. 
GEO. W. JONES, Mar., Phone 982 Gramercy E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE L. CAMP, Manager 
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Fruehauf 3-ton serni- 
trailer used in combina- 
tion with Ford Truck by 
the Schmied Coal @ 
Lamber Co., Detroit, 
Mich. 








Your Delivery Costs 
Greatly Reduced Fruehaut 


Right at the start you save $1200 on investment Trailers 


when you decide to buy a Ford Truck-Fruehauf 
Trailer combination instead of a heavy duty 2)4-ton truck. The Models for Loggers 


Ford-Fruehauf combination can be laid down in your yard for 
about $1300, including freight and tax, depending on your dis- as well as Dealers, 
tance from the factory. also 4-W heel Trailers 











And for hauling up to 2-tons it can’t be equaled. 
A 2%-ton truck would probably cost you about 
$2500. And this is only your saving in first cost. Think how Tie Gebiniad Cad @ tah Ce. 
much a Ford-Fruehauf combination will save you on daily operat- : 


; : progressive retailers of Detroit, figure 
ing costs as against a big 24 or 3)4-ton truck. 


that with two Ford trucks and six Frue- 


Ask us for proof of the snchens Pemohants hauf trailers — a total investment of 
vi rei r yard, ‘ 
wot enalee tn your gy $4500—they can do the work of their 


* three big trucks costing $12,000, with a 
Fruehaut Trailer Co. daily saving of $25 on operation and 


depreciation. 
10945 Harper Avenue, DETROIT, MICH. 

















Timber 


Loans 
For Lumbermen 


An organization with more 
than 40 years experience 
in handling 


TIMBER PROPERTIES 


James D. Lacey 


Timber Company 


New York Chicago Seattle 
332 S. Michigan Ave. 




















as yet there is no serious general shortage, ex- 
cept in common boards. Some flooring is rather 
hard to find. Stocks in general, however, are 
being lowered rapidly. 


St. Louis, Mo., May 23.—Heavy buying of 
southern pine continues, the demand coming 
from all sources. Some mills are out of the 
market, and it is difficult to place business, 
Prices are advancing. 


New Orleans, La., May 22.— Southern pine 
bookings last week exceeded slightly the record 
of the previous week, running far ahead of cut 
and shipments, both of which registered a slight 
gain, however. Mill stocks are in a broken con- 
dition, and it is difficult to place orders for 
early delivery of a number of wanted items, 
Quotations on active stocks in scarce supply are 
still being notched up, with ready takers at the 
advances. Efforts are being made to increase 
production. Export demand is unchanged, with 
a prospect, however, of better takings soon by 
some European markets. j 


New York, May 22.—Building activity has 
created an unusual demand for southern pine, 
orders for which are steadily increasing. Re- 
ceipts are hardly keeping up with the require- 
ments, and prices are rising. 

Buffalo, N. Y., May 22.— The demand for 
southern pine is active with building on an 
unusually large scale. The trend of prices 
continues upward. Factory demand for the 
fower grades is increasing. 


Boston, Mass., May 22.—- There has been a 
noticeable improvement in the demand for prac- 
tically everything on the southern pine list. 
Prices have strengthened accordingly. Southern 
pine flooring and partition are being used in 
very large and increasing quantities. (uota- 
tions, 1x4: Flooring A rift, $80.50; B rift, $75; 
C rift, $68.50; B&better flat, $62.50. Partition, 
B&better, $60. toofers are costing more. De- 
sirable 6-inch No. 2 common is a good buy at 
$30.50 and $31. Longleaf dimension is fairly 
active and is firm. 





Cincinnati, Ohio, May 23.—The southern pine 
market is active, with prices moving upward. 
tetail stocks are low, due to the demand from 
builders. Transit cars are readily disposed of, 


CYPRESS 


New Orleans, La., May 22.—Continued im- 
provement in cypress demand is noted, with the 
prospect that May bookings will exceed those of 
April by 50 to 75 percent. Mixed car demand 
continues predominant. The following price 
changes are noted, effective during last week: 
Short length (4 to 8-foot) finish, flooring and 
ceiling advanced $3; bungalow siding, 1 and 
¥-inch, 8 to 10 inches wide, was quoted up $1. 
These are in the nature of readjustment to fit 
current market and stock conditions. Other 
prices are unchanged but very firm. 








Chicago, May 24.—Trade in cypress is brisk, 
with the retail yards continuing to be the lead- 
ing customers and with the factory buyers in- 
creasing their takings steadily as their own 
operations expand. It is apparent that many 
consumers fear a more or less heavy advance 
in cypress prices soon, and that they are buying 
for future needs on a much greater scale than 
for a long time. Prices have shown some 
moderate advances, and are very strong with 
a definite tendency toward higher levels. 

Kansas City, Mo., May 23.—Except for finish, 
cypress prices show greater strength. No. 3 
items have advanced in some cases $6, while 
other items have advanced in lesser amounts. 
No. 1 common is in particularly good demand. 

St. Louis, Mo., May 23.—The demand for red 
cypress is somewhat lighter. Mills are well 
booked up on upper grades, and an expected 
demand from farming sections will furnish an 
outlet for the lower grades. The market for 
yellow cypress has strengthened, especially in 
the lower grades. 


New York, May 22.—Cypress prices hold firm. 
Stocks are in good assortment. Producers are 
increasing their output as the demand steadily 
grows. Inquiries have the desired tone and 
much business is being done. 


Buffalo, N. Y., May 22.—Cypress trade is on 
an increasing scale and the market shows 4 
little more strength. A good deal of the business 
comes from the planing mill trade. Retailers 
are also ordering fair amounts. 


Baltimore, Md., May 22.—The cypress demand 
is more active, and the trend of prices is up- 
ward. Producers show no disposition to make 
concessions. 
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Cincinnati, Ohio, May 23.—The cypress market 
is active and firm. The sale in this territory 
is exceeding expectations, the wood being espe- 
cially in demand for outdoor building, finish- 
ing and trim. 


SHINGLES AND LATH 


Seattle, Wash. May 20.—Demand for red 
cedar shingles is increasing. Following the 
flurry in clears, the market is:steadier. The 
checking of the feverish activity of the mills 
in putting on night shifts has had a good 
effect. Wholesalers have all the orders they 
eare to handle. Manufacturers are confronted 
with rising log prices and labor unrest. 





San Francisco, Calif., May 20.—The shingle 
market is strong with red cedars firm at about 
$3.90 for *A*. Redwood shingles are in good 
demand at $4 for clears. About 50 percent pro- 
duction is reported for California shingle mills. 
Lath are firm at about $6.70, rail delivery. 


Minneapolis, Minn., May 22.—Shingle prices 
are steady, but some weakness has developed 
in clears, and the large spread in prices between 
clears and stars has been reduced to normal. 
Buying is active in the cities but light in the 
country districts. 





Kansas City, Mo., May 23.—Shingle prices are 
easier. Despite the heavy demand, supplies 
are ample, with the result that transit cars 
have sold below the mill price. Stars are in 
smaller supply than clears and prices on that 
quality have been more firmly held. Clears 
are quoted at $3.25, while stars hold around 
$2.80. Some cypress shingles are being sold here 
at $5.75. Primes are quoted at $4. There is a 
steady demand for lath, with southern pine 
holding around $4.50. Cypress lath are up 50 
cents. Demand for siding continues good and 
prices range around $38 for 6-inch clear and 
$1 less for A grade. 


New Orleans, La., May 22.—Cypress shingle 
demand is improved, with prices unchanged. 
The continued brisk call for cypress lath, running 
somewhat ahead of current production, has pro- 
duced a readjustment of quotations which ad- 
vances all items by 50 cents. Pine lath maintain 
their activity and No. 1 are selling above $5. 


New York, May 22.—Long Island retailers are 
enjoying the best demand for shingles in 
their business experience. Heavy orders are 
being placed with the mills. Lath are moving 
in most satisfactory volume. Heavy competi- 
tion is causing unsteady prices in both shingles 
and lath, but the tendency of both is toward 
higher levels. 


Buffalo, N. Y., May 22.—The shingle market 
has declined slightly; extra clears are quoted 
at $5.19 and stars $4.33. The demand, however, 
continues on a good scale. There are some 
Canadian spruce lath in the market, but the 
dependence is on hemlock, which sell at $9.25 
with fir 75 cents under and in good demand. 


Boston, Mass., May 22.—There is a very en- 
couraging demand for shingles at firmer prices. 
One Canadian producer is now quoting $5.50 for 
white cedar extras, and there are choice makes 
bringing $5.75. White cedar clears are $4.25 to 
$5; reds are firm on the new basis. Nice British 
Columbias bring $6.20. All concessions are now 
being refused on spruce lath and the tendency 
iS upward. From points outside New England 
there is a good demand for 1%-inch lath at $7.50; 
for 154-inch $8.50 is rock bottom. Furring is 
firmer and demand is improving; 2-inch is 
quoted at $32. Spruce clapboards are quiet, 
but offerings are light and quotations very 
firm on the basis of $120 for extras, and $115 
for clears. 





Columbus, Ohio, May 22.—A stronger demand 
for shingles is developing, with rural dealers 
the best buyers. City trade is also picking up. 
Prices are strong, with a higher tendency. 
Red cedar extra clears are quoted at $5.10 and 
Stars around $4.20, Columbus. Other varieties 
are also in demand. Lath trade is stronger and 
prices rule firm. 


BOXBOARDS 


San Francisco, Calif., May 20.—Conditions 
have improved in California pine box shook and 
most manufacturers have orders enough ahead 
to keep them busy for some time. Dry box 
lumber is scarce and very little new air dried 
stock will be available before July 1. Dried 
fruit packers are in the market for shook. With 
the Klamath Falls district producing very little 
shook, prices have an advancing tendency. 


Boston, Mass., May 22.—The market for box- 
ing and crating lumber shows more strength, 
and the demand is good. Quotations on box- 
boards and shook are fairly steady. Mixed lots 
of round edge boxboards, inch, can be bought 
for $24 to $25, and some stuff might be had for 
$22. Good round edge pine, inch, is quoted at 
$30; square edge brings $35, and there is some 
very desirable stock offered at $40. 


MAHOGANY 


Boston, Mass., May 22.—Another large cargo 
of mahogany logs is being unloaded here, and 
orders already booked will consume practically 
the entire lot when cut. Common grades are 
sold far ahead and FAS are in active demand. 
Quotations for regular orders: 


b/h 5/46/48 /4 10/12/45 


| er $205 @210 $215 
No. 1 common.... 155 160 170 
No. 2 common.... 90 90@ 95 100 


There is more inquiry for veneers, the full 
range being 1% to 7 cents a foot. 


WEST COAST LOGS 


Seattle, Wash., May 20.—Log quotations: 

Fir: No. 1, $24; No. 2, $17; No. 3, $12. 

CEDAR: Strong and $2 higher; 10 percent base, 
$22. 

HEMLOCK: No. 2, $12; No. 3, $10. 

Spruce: No. 1, $25; No. 2, $17; No. 3, $12. 


COOPERAGE 


Buffalo, N. Y., May 22.—The slack cooperage 
trade does not show any improvement, altho 
apple crop prospects are favorable. Flour bar- 
rel business is about at a standstill. Material 
is a little firmer, showing a rise in sympathy 
with lumber prices. 


WOOD EXPERTS TO STUDY PAINT 


Maptson, Wis., May 22.—A permanent organ- 
ization will be established July 1 at the Forest 
Products Laboratory here, composed of men 
prominent in the industrial field interested in 
preparation for painting of wood to be used in 
furniture, automobile bodies, farm implements 
and the like. Paints and varnishes have im- 
proved greatly in the last few decades but there 
is great need for information on the best meth- 
ods of conditioning wood to receive coating, 
variations in methods of applications for differ- 
ent grades and the method of getting serviceable 
results with the greatest economy. In the past, 
paint problems have been studied from the 
standpoint of the man familiar with paint. Now 
it is proposed to study them from the standpoint 
of the man familiar with wood. 


JUNIOR FORESTERS’ SUMMER CAMP 


LANSING, MIcH., May 22.—Announcement has 
been made by the forestry department of the 
Michigan Agricultural College that its annual 
summer camp for junior foresters will be held 
on the forest lands of the Antrim Iron Co., which 
operates a large sawmill and’chemical wood plant 
in Kalkaska County, Michigan, starting June 28 
and lasting for four weeks. This camp is an an- 
nual institution of the forestry department. The 
students live in a logging camp and put in old 
fashioned lumberjack hours in the woods learn- 
ing the business of timber cruising, land sur- 
veying and logging from the ground up. Thru 
the courtesy of the Antrim Iron Co.’s officers, the 
foresters will be supplied with a set of camps 
consisting of a large bunk house, dining hall, 
kitchen, office, stables and blacksmith shops. 
These buildings are all rough board shacks typ- 
ical of lumber camps the country over. The 
camp will be located in a small clearing in 
a primeval forest, which is the largest remain- 
ing stand of virgin hardwood timber left in 
lower Michigan. 

By arrangement with the lumber company the 
forestry department will provide it with data to 
serve as a basis for placing the holdings under 
what the foresters call a sustained yield basis; 
that is to say, a basis under which the lumber 
company can cut continuous crops of timber 
from its lands instead of a yearly cutting and 
abandonment. Prof. Buttrick and Garratt will 
be in charge of the camp, and General Manager 
Katzenstein, of the Antrim Iron Co., is responsi- 
ble for that concern’s share of the arrangement. 


News Letters Continued 


(Continued from Page 75) 
BALTIMORE, MD. 


May 22.—Two more cargoes of Pacific coast lum- 
ber have been received at the Baltimore depot of 
the Weyerhaeuser Timber Co. at Fairfield, on the 
south side of the harbor. One of the cargoes 
eame on the steamer Feliz Taussig and consisted of 
about 3,500,000 feet; the other, of more than 
1,000,000 feet, came on the steamer Hagle. Both 
vessels sailed from Everett, Wash. The shipments 
are general yard stocks, with a small quantity of 
lath. 

Gen. Francis E. Waters, president of the Surry 
Lumber Co., got back last week from a trip to 
Europe, he having spent practically all of his time 
in England. He said that English business men 
and financiers were face to face with the same 
problems and uncertainty which troubled other 
foreign countries, but that they maintained an 
optimistic attitude. 


NEW YORK, N. Y. 


May 22.—Visits to many of the retail lumber 
yards in different sections of Long Island have 
brought about the conviction that there is more 
activity in the lumber industry from the retail- 
ers’ standpoint than probably ever has been known 
in this section. There was not one metropolitan 
wholesale lumber distributer who did not report 
almost a record demand for softwoods of all 
kinds and grades. 

While the hardwood market is not showing the 
same life by any means, yet reports from all sides 
are to the effect that the situation is rapidly get- 
ting better. Industries are improving right along 
and railroads are coming forward with much 
larger and more frequent orders. So many houses 
are nearing completion that demand for interior 
work is increasing. The market for the better 
grades is getting stronger with each day. The 
sold up conditions of some of the No. 1 common 
and better stocks of hardwoods are causing a 
firming up in price quotations and the lower 
grades are beginning to follow. It is predicted 
that within « few weeks the market for these 
woods will show vast improvement. 

All along the line prices for the week have ad- 
vanced practically $2 a thousand and a slowly 
rising market is looked for. There seems to be 
little fear of too great a rise in prices, as record 
shipments are being made both by water and by 
rail and heavy stocks are carried at all the con- 
suming centers. Shipments of Pacific coast fir 
probably lead the list in volume. Fir is meeting 
with a ready sale. Some complaints have been 
made that cargo shipments are not strung out 
enough. 

Marked improvement in North Carolina pine 
and in Inland Empire white pine has been noted 
this week. The market is absorbing shipments as 
rapidly as they can be obtained from the mills. 
Spruce is holding its own and is very firm. Com- 
petition among the wholesalers continues very 
keen. N. H. Morgan, sales agent for the Shevlin- 
Hixon Co., R. G. Chisholm Lumber Co. (Ltd.), 
Crookston Lumber Co. and the McCloud River 
Lumber Co., reports that inquiries are increasing 
daily and that both large and small orders are 
plentiful. Mr. Morgan distributes large quanti- 
ties of white pine from the Inland Empire, Cali- 
fornia and Minnesota and reports that all items 
of white pine are advancing steadily. 

The R. T. Jones Lumber Co. in May enjoyed the 
largest monthly business of the year. G. W. 
Taylor, local manager, says that the movement 
has far exceeded his expectations. The main 
office is at North Tonawanda where the company 
has extensive yards and manufactures white pine. 
Its mixed cars of hardwoods are brought from 
Nashville, Tenn. The company handles all soft- 
woods and also makes large shipments of dimen- 
sion oak. 

J. N. Berry, wholesaler, reports business as be- 
ing very plentiful and as far better than he ex- 
pected. Mr. Berry specializes in northern and 
eastern pines. 

Ralph Angell, local manager of the Babcock- 
Angell Lumber Co., reports that business is better 
than at any time this spring. This company is 
making heavy shipments to this territory and is 
disposing of cargoes in record time. The Lehigh, 
loaded with fir, hemlock and shingles, left Satur- 
day for Yonkers, N. Y.,.for direct discharge. The 
Wabash came in last Monday from the Coast with 
3,000,000 feet of fir and hemlock. The Pennsyl- 
wania is now discharging a full cargo of fir and 
hemlock in Brooklyn. The West Isleta will arrive 
at this port during the latter part of the month. 
The American‘has just finished discharging a full 
cargo of fir and shingles. The Artisgas started on 
its return trip to the Coast the latter part of the 
week. The Nebraskan is also on its return trip 
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for a new cargo. The Hoboken is loading on the 
Coast. The Brush is on its way from the Coast 
to this city with a full cargo of fir and hemlock. 

Gathman & Seitz have recently opened up a lum- 
ber yard at Roselle Park, N. J. This firm will also 
engage in the millwork business. C. H. Gathman 
was for a number of years with the Heidritter 
Lumber Co., of Elizabeth, N. J., as manager of the 
millwork department. Arthur M. Seitz was for- 
merly assistant sales manager of the same com- 
pany. 

George W. Jones, manager of the Camp Manu- 
facturing Co., has recently added C. P. Chew to his 
sales force, to cover New Jersey territory. 

Joshua B. Mitchell, local manager of the Pick- 
ering Lumber Co., reports that business is just as 
active as ever if not a little bit more so. Mr. 
Mitchell says that southern pine yard and shed 
stock is slowly but surely getting up to higher 
price levels. 


NORTH TONAWANDA, N. Y. 


May 22.—For the last week receipts of stock 
by vessel at the Tonawandas have been more brisk 
than during any similar period this season. Twelve 
boats arrived with a total of approximately 8,000,- 
000 feet of lumber, consisting mostly of white pine. 
The boats and consignees follow: Steamer George 
A. Mitchell and H. A. McAvoy, White, Gratwick & 
Mitchell; steamer Dempsey, Metzloff Bros.; 
steamer Zillah and barge Mingo, Smith, Fassett & 
Co.; steamer Ralph, Wilson Box & Lumber Co.; 
barge Brightie, A. Weston & Son; barge Holland, 
Meyers Lumber Co.; steamer McLuth and barge 
Genoa, R. T. Jones Lumber Co.; steamer Bradley, 
Smith, Fassett & Co.; barge Delaware, A. Weston 
& Son. The rush of lake receipts has been so 
heavy that the men engaged in unloading boats 
here have been able to discharge the cargoes of 
only five of the twelve boats. Efforts are being 
made to increase the number of unloaders in order 
to give better dispatch to the carriers. 

Maurice Bingham has leased the yard and dock 
formerly used by McLean Bros. The first consign- 
ment of stock for the new yard is scheduled to ar- 
rive by boat next week. 

The first lumber to go forward from the Tona- 
wandas over the barge canal this season was 
shipped today and consisted of three boatloads, 
consigned to W. B. Morse & Son, of Rochester, 


N. x. 
MINNEAPOLIS, MINN. 


May 23.—Cities in Minnesota may establish and 
operate municipal coal and wood yards, the State 
supreme court held in a decision last Friday. It 
sustained the lower court in refusing to grant an 
injunction asked by the Central Lumber Co. against 
establishment of a municipal coal yard at Waseca, 
Minn. The city charter gave power to go into this 
business, and the court held that this provision 
does not conflict with the State or Federal con- 
stitutions, as it is in the public interest. 

Howard Jayne, secretary and vice president of 
the Willapa Lumber Co., Portland, Ore., was here 
a few days ago and conferred with A. E. Downs, 
the concern’s representative in this market. He 
was on his way east to look into the market there 
for west Coast timber products, which he says has 
been showing much activity. Mr. Jayne was met 
here by Leslie J. Campbell, who has charge of the 
Omaha office. 

J. A. Ryan, of Portland, Ore., general manager 
of the Beaver Lumber Co., was here last week in 
the course of a business tour, leaving here for the 
west Coast. 

H. L. Bratnober, general manager of the Central 
Warehouse Lumber Co., is back from a_ business 
trip to eastern cities. 


DULUTH, MINN. 


May 23.—-Inquiry for all classes of lumber 
(apart from box) has been active during the last 
few days. One jobber reported bookings of orders 
for No. 3 common northern pine boards and shop 
and better aggregating 1,500,000 feet. It will go 
forward to Buffalo by lake within a week. The 
W. T. Bailey Lumber Co., of Virginia, also re- 
ported a sale of 1,000,000 feet No. 1 boards and 
shop and better lumber to a Buffalo dealer for 
immediate shipment. Jobbers here reported that 
the market is growing steadily tighter in the bet- 
ter grades of dry lumber with some of the mill 
yards practically cleaned up in them. Quotations 
are being stiffly held all thru the list. Another 
advance in Nos. 3 and 4 northern pine boards and 
in dimension stuff of $1 to $1.50 was deferred, 
as leaders in the trade were inclined to hold quota- 
tions down. Operators have expressed the opinion 
that the present wide spread between Nos, 2 and 3 
northern pine lumber should be cut down. As a 
result of the present difference, the use of No. 4 
and 5 boards in connection with house building 
work is being increased. Jobbers asserted that a 
broader demand from industrial quarters has been 
experienced on this market recently. Inquiry for 
box lumber is also picking up. Practically all the 
sawmill companies in this district are now working 


on capacity basis in the effort to get as much of 
their summer stocks piled up as possible, and mills 
doing custom work are being urged to push the 
sawing of logs for individual customers. 

H. E. Montgomery, of Montgomery Bros. & Co., 
Buffalo, was a visitor on this market during the 
last week, looking up northern pine lumber. Buy- 
ers for other eastern dealers were also reported 
to be heading this way. 

The Bayly-Thompson Co.’s lath mill at West 
Duluth is now operating day shift on its summer 
run. That plant is the largest of its kind in the 
Duluth district. A carlot market is being found 
by the company in Chicago, Milwaukee and other 
western points and by lake to Cleveland and Buf- 
falo. The company’s mill was reported to have 
been turning out around 100,000 lath daily during 
the last few months. The market in lath here is 
from $7 to $7.50. 

The Parker-Kellogg Lumber Co. has announced 
that it will start up its Brainerd (Minn.) sawmill 
about June 1. The lumber will be cut from dead- 
heads fished from the Mississippi River. 


TUSCALOOSA, ALA. 


May 22.—Orders for southern pine are plenti- 
ful, the volume being sufficient to keep all mills 
busy. Prices continue to advance and mills are 
only selling such stock as is immediately ready 
for shipment. Production is increasing to some 
extent, altho the number of mills operating is not 
more than 50 percent of those running in 1919. 
Higher prices have induced mills somewhat re- 
mote from the railroad to resume operations. Lum- 
ber ready for shipment is searce. 


VICTORIA, B. C. 


May 20.—Rail trade is very active. Some mills 
are booking 3,000,000 feet in a single day and 
receiving inquiries for 15,000,000 feet more. Many 
of the orders coming to the Coast are for replace- 
ment stock, eastern mills reporting having been 
virtually sold out. United States railways have 
placed large orders for lumber in the East and 
many of these have been farmed out to British 
Columbia mills, practically none of this business 
being placed direct. Chicago and Cleveland are 
buying large quantities of British Columbia lumber. 
Box lumber is expected to be in big demand this 
summer and fall. The general price tendency is 
toward a higher level, especially in the intercoastal 
trade by way of the Panama Canal. The advance 
has been $4 a thousand since April 1, and lumber 
interests are working for a uniform rate of $20. 


TORONTO, ONT. 


May 22.—Hemlock is still very scarce, especially 
in 2x8 and 2x10-inch. Many substitutes are being 
used. White pine is holding its own. The greatest 
part of this pine trade is in mill run for the United 
States. Shingles are very scarce; prices are 
strengthening. White pine lath are also very 
strong, and are scarce. British Columbia jack pine 
and spruce lath have come into the market and are 
also firm. Easier prices may be expected when the 
hew cut of pine lath is marketed in about a month. 
A rather sudden demand from the United States 
and from Prairie yards has much reduced stocks at 
British Columbia mills. Prices on British Colum- 
bia woods are inclined to strengthen. The hard- 
wood situation, so far as the domestic market is 
concerned, is dull. In the thicker ends of birch, 
elm and maple several satisfactory sales have been 
made* across the border. Furniture factories in 
Ontario are quiet. Hardwood flooring manufac- 
turers are very busy on oak, maple and birch floor- 
ing. 

The firm of Campbell, Welsh & Paynes, whole- 
salers, Toronto, has been dissolved by mutual con- 
sent. W. J. Paynes is continuing the business. 
Maurice Welsh has purchased Mr. Paynes’ interest 
in the Algonquin Lumber Co., of Toronto. Mr. 
Campbell is retiring from business. He has been 
engaged in the wholesale business here for fifteen 
years. Before that he retailed at Melita, Man., 
for twenty-one years. He was president of the 
Western Retail Lumbermen’s Association for four 
years. 

S. P. W. Cooke is opening a sales office here to 
represent the Allen Stoltze Lumnber Co., of Van- 
couver, B. C.; J. Hanbury, of Vancouver, B. C., 
the Forest Mills (Ltd.), of Revelstoke, B. C.,.and 
G. M. Strong, of Cambria, Que. 


WINNIPEG, MAN. 


May 22.—Wholesale prices have advanced quite 
sharply during the last two weeks, due to the fact 
that most mills are experiencing a good demand 
from the United States market, and, consequently, 
their stocks are getting pretty well broken up. 
Country yard stocks are the lowest in years, but 
at the same time are well assorted. Some whole- 
salers are of the opinion that prompt shipments 
from now on are out of the question and they are 
not accepting orders where immediate shipment is 
specified. 























Advertisements will be inserted in this de. 
Dartment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks, 

75 cents a line for four consecutive weeks, 

ht words of ordinary length make one 
e. Count signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 

. Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jJater will be placed. 
under heading Too Late to Classify. 





ASPHALT SHINGLES 
MUST REMOVE FROM WAREHOUSE AT ONCE. 
I have several thousand rolls Red and Green Slate, 
Surfaced Roofing, Ist Quality, full weight,'Class ‘‘C’’ 
label; can cut rolls into 8”x12%” Shingles, or 4 in 1 


strips, and pack 
**C’’ labels. 

How many rolls or squares can you use? And what 
will you pay? Must remove from warehouse at once— 
no reasonable offer refused. 

Will ship and let you pay after you see the goods— 
if not satisfactory return at my expense. Terms net 
cash upon receipt and inspection—or will take responsible 
dealer’s trade acceptances. 

Wire or mail your offer—prompt action necessary. 
Stock subject to prior sales. If your bid is accepted 


in standard packages bearing Cluss 


will send samples but will not ship until you instruct. 
AMES HUNT, 301 W. Monroe St., Chicago. 





WANTED—GENERAL MANAGER 

A thoroughly competent and experienced man to take 
entire charge of yellow pine logging and milling opera- 
tion, from stump to cars. : 

The position in question covers the logging and mill- 
ing of a plant cutting forty million feet per year, using 
Clyde logging machinery, with railroad, complete new 
sawmill, planing mill and machine shop. All latest type 
machinery aud equipment. 

Location heathy and living conditions excellent. 

Applicant for this position must be competent to 
take full und complete charge of all branches of the 
operating end of the business, and be competent to 
handle the same from the most economic standpoint, 
and be thoroughly famiiar with all costs of operation, 
in every branch of the work. 

Please state salary desired, giving experience and 
refercuces. We want ability, experience and results, 
and salary will be paid accordingly. 

None but high class man need apply. 

Address ‘‘S, 101,’’ care American Lumberman. 


WANTED—LOGGING SUPERINTENDENT | 
One familiar with northern logging conditions, who is 
sober, well-balanced and experienced in handling men, 
and getting results. Long job and good salary. Fifteen 
million feet annually. Very good logging and railroad 
equipment. Married man preferred. 

Address “S. 106,’’ care American Lumberman. 


WANTED—EXPERIENCED YARD MANAGER. 
For Band Mill located in Eastern N. C., sawing Gums, 
Ash, Maple and Cypress. Must be Inspector and 
capable of working labor, and willing to work. Write 
us, giving reference, experience, age, whether married 
or single, and salary expected. 

Address “S. 116,’’ care American Lumberman. 


WANTED—RETAIL YARD MANAGER 
For German Lutheran community in Minnesota. 
German, single. 
Address “S. 124,’ care American Lumberman. 


WANTED—FIRST CLASS DETAILER 
For sash, door and millwork plant to take work off of 
plans, detail and bill into mill. Write giving refer- 
ences in detail and salary. expected. 
Address “S$. 121,’’ care American Lumberman. 


WANTED—DETAILER AND BILLER ; 
For special millwork plant. Must have had practical 
experience as a mechanic in special millwork. 
YORK LBR. & MFG. CO., Memphis, Tenn. 


WANTED—A YOUNG MAN . 
With retail lumber yard experience, to act as assistant 
shipper and salesman. Reply in own handwriting, «d- 
vising experience. 
Address “S$, 126,’’ care American Lumberman. 


WANTED—LOADERMAN 
To load logs at camp near Quicksand, Ky. Have Amer- 
ican loaders. 
Address 


WANTED—SALES MANAGER. 
To take charge of the selling of Gums, Ash, Soft Maple 
and Cypress of a Band Mill located in Eastern N. C. 
Write, giving reference, experience, age, whether mar- 
ried or single, and salary expected. 
Address “S, 117.’’ care American Lumberman. 


GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
Do it now. 











Want 














“S. 128,’ care American Lumberman. 











